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SAXON FIRE MEANS BIG INTEREST IN STATUS 
LOSS TO COMPANIES Aetna Fire Underwriters Department OF THE COMPANIES 














Fire Swept Rapidly Through the HARTFORD, CONN., U. S. A. Break With Germany Leads to 
Plant When Sprinkl The Aetna Insurance Company, in response to a general demand for : the Insur- 
Ww oe —— unquestioned indemnity of the Aetna quality, offers the protection of taaneretlae” _ - oe 
ere Shut its policies to the public through the further medium of the AETNA ance Institutions 
FIRE UNDERWRITERS DEPARTMENT. For agencies apply to 
INTEREST IN THIS FIRE Western Branch, 175 W. Jackson Blvd. ALL AMPLY PROTECTED 





Chicago, III. _ 
Even if Hostilities Are Declared, Funds 
on This Side Are Considered 


(FI RE) Sufficient 


A Million-Dollar Line of Use and Oc- 
cupancy Insurance Was Car- 
ried by Assured 














Fire companies sustained the largest 


@ New York, Feb. 7—In view of the 
sprinklered risk loss on record in the : strained relations existing between this 
west when the plant of the Saxon country and Germany, the New York 
Motor Car Company at Detroit burned » insurance department has begun an in- 
last Friday, involving a line of $1,600,- vestigation designed to establish the 
000 fire and $1,000,000 of use and occu- fay status of the German companies oper- 
pancy. The business was written MSU Din Alt ating in this country in the event of 
through the Western Factory Associa- 4 war. The question involved is not that 
tion and S. W. Tripp was in Detroit of the financial stability of the com- 








this week looking after the loss. He panies, which is in no way affected, but 
estimates tHe fire loss at 75 percent and rw 0 that of the right of the companies to 
the use and occupancy loss at 50 per- continue business in this country in the 
a ae ORGANIZED IN 1872 event of the opening of hostilities. 
ile the list of insurance is not yet Effect of Old Treaties 
available, it is known that some -com- STATEMENT JANUARY 1, 1917 see? , _ 
panies carried gross lines exceeding Although the investigation has not 
$300,000, and many companies had gross : $ ye 000, 000 proceeded far, it has resulted in rais- 
lines of over $100,000. The net lines rene per re sere rt ing a number of questions involving the 
carried, however, were not as high as : 10 954 055 rights of belligerent nationals under old 
the gross figures would indicate, as the Reserve for all other liabilities... . 9 4 treaties, and it is the general opinion 
business was well distributed and rein- of those familiar with the treaties and 
sured down. Net Surplus ei tepdiccee antes be ea 10 759 422 international law that unless such a 
’ ’ war lasted a long time there would be 
Masting System Broke Down Assets 23 7 1 3 477 but little interference with the ordinary 
Soon after last week’s cold wave meta epee Eee a eed kaa eS 9 9 course of the business conducted by 
struck Detroit the heating system of the German companies. 
the Saxon motor plant broke down. Western Department, Chicago Sere Geemen ta Same 
As the sprinkler equipment was a wet WALTER H. SAGE, General Manager INGRAM & LERCH, Managers 
pipe system, this resulted in the water WALTER E. MILLER, Assistant Manager Actually the companies operating in 
freezing in the pipes, which rendered this country are more German in name 
the equipment inoperative. A number than in fact. There are very few of 
of steam fitters were at work Friday — = are comes a of- 
night with bl i EDWARD MILLIGAN, President ces. ey are all under the imme- 
the pes The fp oooeny Jeena as GEORGE M. LOVEJOY, Vice-President j , Saw B. nex, Secoonsy diate control of Americans and under 
ona’ : 15; THOMAS C. TEMPLE, Secretary GEORGE ©. LONG, JR., Secretary the laws of New York and the other 
consisted of one large main building, RE F. SPEAR, Ass’t Sec’y HENRY P. > Ass't ; 
from which projected two narrow STETTER, Ass’t Sec’y EDWARD V. CHAPLIN, st Sey states to which they are admitted to 


wings, forming an open court in the 
center of the plant. In the center of 
the court stood a frame assembling and 
finishing plant. The construction was 


* je ; P ys business they are required to keep spe- 
lao . 4 ‘ © eet eae cial funds in the hands of American 
pte trustees, which in effect amounts to the 


Cash Capital = Three Million Dollars same thing as the capital and surplus 


i i a of an American company. Insofar as 
poe id a. dies ee tunidsn Reinsurance Reserve ‘ + $5,628,337.29 | security is concerned a German or any 
ay y g Reserve for Outstanding Losses . - 410,921.57 | Other foreign company operating in this 
in the main part of the plant. Reserve for all other Claims ; , 


,000.00 is just as good as any institution. 


NET SURPLUS. a ‘ - 6,056,106.30 This is due to bom fact that the —— 
capital of the foreign company is kept 

Total Assets - $15,345,365.16 in the. hands of trustees and is there- 

(CONTINUED ON PAGE 4) 


NORTH BRITISH & MERCANTILE 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 
United States Branch Statement January 1, 1916 


Thad ee ae Oe eee HESE FUNDS are held solely for the protection of 
—_——— — T policyholders and creditors in 


Pire Is Discovered 


At midnight the work of thawing out 
the pipes was halted long enough for 


(CONTINUED ON PAGE 17) 























Net Surplus above all Liabilities in the the United States 
United States ae a ee 3,932,857.72 
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NIAGARA’S MOVE IS 
SURPRISE TO WEST 


Its Department at Chicago Will 
Be Moved to the Head 
Office 


TO NATIONALIZE COMPANY 


W. L. Steele Will Be Vice-President 
and J. P. Singleton Will Have 
Executive Post 





The western insurance fraternity was 
treated to a surprise last week when it 
was announced that the western de- 
partment of the Niagara Fire at Chicago 
would be moved to the head office in 
New York in May. President Otho E. 
Lane and Vice-President Bernard M. 
Culver of the Niagara arrived in Chi- 
cago the middle of the week and the 
field men of the company in the west 
were called in to meet them. 

At the luncheon given the field 
workers, President Lane made the an- 
nouncement about the proposed trans- 
fer of the department. Very little ad- 
vance information had gotten out and 
the field men were swept off their feet. 
It was explained that the move did not 
reflect in the least on the administra- 
tion of the western department, which 
had been very satisfactory, but that the 
present officers of the company desired 
to follow a consistent and uniform 
policy the country over, nationalizing 
the company, so to speak, and carry 
out a definite line of action. It was 
felt that more could be accomplished 
along the lines desired by having the 
western department close at hand, so 
that there could be more personal con- 
sultation. 


Steele Will Be Vice-President 


W. L. Steele, the western manager, 
will be elected vice-president and J. P. 
Singleton, assistant manager in the 
west, will be given an executive posi- 
tion. As many of the western staff as 
desire can accompany the department 
to New York. Western men regret to 
see the Niagara’s department moved, 
as it has been a factor in the business 
for many years at Chicago. President 
Lane and Vice-President Culver, how- 
ever, have thought out a definite plan 
that they desire to follow. Mr. Steele is 
prominent in the various organizations, 
has been a member and chairman of 
various committees of the Western 
Union, and is regarded as one of the 
strong men in western circles. The de- 
partment has been a money maker. 


History of the Department 


The Niagara formerly had two de- 
partments in the west, one located at 
Chicago, in charge of David Beveridge, 
and the other at Cincinnati, in charge 
of Snider & Lindsay. In the early 
eighties these two departments were 
consolidated and I. S. Blackwelder was 
made manager. Later on, the Niagara 
and Caledonian were operated under 
the same management, and it was de- 
cided to take up the department and 
Mr. Blackwelder was made a saddle 
general agent in the west. In a few 
months the Niagara restored its de- 
partment, with Mr. Blackwelder as its 
head. Some years later Mr. Steele, who 
was traveling in Wisconsin as state 
agent, was made assistant western man- 
ager. On Mr. Blackwelder’s retirement, 
Mr. Steele was advanced to the head of 
the office and Mr. Singleton was 
brought in from the Ohio field to be 
assistant. 


Singlet Is Old Employe 
Mr. Singleton i est employe 
of the company in 1ous service, 
was its leading western field man, and 
his ability has always b recognized. 
The financia 3 { the Niagara 


have every confidence in President 
Lane and Vice-President Culver and 
they are given a free hand in carry- 
ing out the policy that they expect to 
be eminently successful. It is thought 
the Niagara will be more liberal in its 
scope and will be of more service to 
agents. 








Premiums and Losses 
on Miscellaneous Lines 

















Prémiums and losses for 1916 on lines 
other than fire insurance were collected 
and disbursed in the United States by 
various fire and marine companies as 
follows: 








TORNADO 

Premiums Losses 
co was soa eau $502,250 $ 212,420 
eee ©. | Se ee 17,75 
TS ee err 3,327 
ORISA Le op ad Cr eg 75 
EPCOS 1,6 
COontimental ....0scece 269,105 
ef eee 142,400 
Granite State......... 2 
Hamburg-Bremen 8,059 
SOW. DEETE « 6 i0:c.0% 0% 629 
Merchants, N. Y.. ‘ 9 175 
Biers WOE Ee, osc 5s <.c0 2,359 
Nat’l Ben Franklin... 7,268 1,692 
Pg A CC a 88,285 39,533 
Ls a — 532 2,110 
PEUEDE, 6 6:60 6000040000 50,939 11,865 
Northern, Eng........ 51,663 10,504 
Di NS NR A wiv io.0:0 wwe 155,319 38,760 
Ohio Parmers......<.<. 141,984 106,942 
ROME OI MIOTAD 6 6:0.0:46.0s030 00's 9,180 1,139 
ge Dee ers 57,252 18,941 
Peoples Nat’l......... 12,391 7,085 
PROSNIZ, TONE... c:s:0.5i0:0: 35,127 11,694 
Prov. Wash 27,960 8,540 
Reliance § . 2... wo 11,186 3,315 
Springfield F. & M.... 302,199 , 98,534 
Pemmeere, Gh. <n idecse 5,935 289 
WHOA as soe ees oes DR AG td cdsues< 
Western, Wnt... «22.5%. 12,536 7,309 
DOWOE; BONNE ss s60001s 6 33,467 72,269 
Merchants, N. Y...... 11,882 re eg | 
Nat’l Union........... 83,270 47,078 
Dee WN NE Dis occas ees 409,900 363,535 
NOI ANTAY oo s 3/40 0:00 50 ee “asseneaute 
Phoenix, WAP... <0 87,361 9,072 
Prov. WOO << s.ssou« 92,521 94,520 
Springfield F. & M.. 495,571 476,046 





ME 60886sennvenees ,307 1,469 
OEMS cs aa wis bases 1,544 2,721 
WOIND 5a soos. aaktoree ere 9,976 955 
MSOMDIIIID. 2 ss cbin'seeies BE) 4% acs in se 
ee) ee 14,459 4,510 
i gee 9,143 4,174 
Merchants, N. Y...... 8,691 13,995 
RRR a ina ole wipes e's 2,048 65 

Northern, Eng. 5,463 2,649 
Old Colony. ane Sy ee EC PRS 
Penne. TAG... .0cscace Dao: © Bo sin slo acape 
Peoples Nat’l......... 6,869 7,220 
Phoenix, Eng......... 54,680 10,853 
oof eee 3,074 301 
Springfield F. & M.... 35,410 14,225 
mtanGard, *Cb. ....4.645 Sf Wa eecws 
WON Rsk 4 tw 1,532 13 

TOURISTS’ BAGGAGE 
mete. 56s anaes eek 4,181 251 
a ee er 4,899 378 
Continental ......0... 870 15 
pg le oo 146 8 
Old Colony pier etaieie ets 299 3 
Phoenix; ting.....2... ig ian Are sepiee 
eS EE ea 6,295 175 
Springfield F. & M. 1,156 8 
REGISTERED MAIL 
ae eo ee 16,154 642 
DOOR: i non. ccn niece eae i a re 
Phoenix, Ting... ....<. 3,617 80 
RPRIOW DUNES oo ns0 9.0554 2,517 20 
Springfield F. & M.... 3,553 212 
Res ee ee D. sebncecwise 
EXPLOSION 
PARTIR 61 5S ons @ 00403 a% 23,877 1,469 
Continental 0%... 63's SUES “Sikswesnace 
LR SSS a ee CGC | eee 
Merchants, N. Y...... SS eer 
a” ee errr 
ek ee ee 
Springfield F. & M.... oo err 
Western, Ont. ....cs0. 12,106 8,999 
EARTHQUAKE 
MARROER: {ites cchcaecne cf | ROO. Conceceee 
PUOCUIX,. TUBE. s0.65:ss00 cig Sehr re 
AUTOMOBILE 


(See Motor Insurance News Department.) 
———_—~ 0 ee - 


W. C. Farrar’s Trial 


The trial of W. C. Farrar of Cincin- 
nati on the charge of misusing the mails 
in placing insurance took place in the 
office of the United States district at- 
torney there on Wednesday. H. J. 
Barbour, secretary of the Commercial 
National Fire of Chicago, was. sub- 
poenaed to give his testimony and ar- 
rived in Cincinnati Tuesday. Ernest H. 
E. Warren, agent of Montgomery, Ala., 
has also been subpoenaed, as have other 





prominent agents. 








Fidelity - Phenix Fire Insurance Company 
eanRYENATS, tetcshece 








Fire Automobile Rent Tornado Sprinkler 
Leakage Use and Occupancy Profit Explosion 
FROM STATEMENT AS OF ame” 1, 1917. 
I oc asacissassocn cee $2,500,000 
TRS iO oe ee ice $19,324,466 
"PORMIRAMEIEB 5. 8 co oe ee 12,203,733 
St rere, o 7,120,733 
Pobeyaeieer GARI... « icin + secgenl $9,620,733 
1916 Gain in Assets............. $1,465,317 


1916 Gain in Net Surplus........ 837,271 


FIDELITY - PHENIX — FAMOUS FOR’ FAIR DEALING 


HOME OFFICE WESTERN OFFICE : 
80 Maiden Lane 137 So. La Salle Street 
New York Chicago 














THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $14,814,383.94, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in Trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 

HENRY W. EATON, Mer. G. W. HOYT, Deputy Mgr. H.R. LOUDON, Assoc. Deputy Mgr. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
WILLIAM S. WARREN, Mgr. R.H. PURCELL, Asst. Mer. W. PD. ROBERTSON, Deputy Asst.Mgr. 














An American Company Founded in 1792 
Insurance Comp any of" 


NORTH AMERICA 


PHILADELPHIA 
CAPITAL, $4,000,000.00 
Losses Paid Since Organization, over...................... $183 224,309 


Western Department, 76 W. Monroe Street, Chicago 
C. R. TUTTLE, General Manager L. J. BRADDOCK, Assistant Manager 














General Insurance 
Herbert Buxton 92 William St., New York 


Excess Insurance placed in all parts o the United 
States and Canada 








ORGANIZED 1854 


The Mechanics ‘SHiNt of Philadelphia 
JANUARY 1, 1916 


Cash Capital, $250,000 Net Surplus $444,238.59 
Surplus to Pelicyhoiders, $694,238.59 


EASTERN DEPARTMENT HoME OFFICE WESTERN DEPARTMENT 


D. H. DUNHAM, PRES. J. A. SNYDER, SEC’Y NEAL BASSETT,VICE-PRES. & MGR. 
JOHN KAY, VICE-PRES. PHILADELPHIA, 
A. H. HASSINGER, SEC’Y PENNA. 


NEWARK, N. J. 


W. T. BASSETT, ASST. MGR. 
CHICAGO, ILL. 





ORGANIZED 1855 
FIREMEN’S “Company OF NEWARK 
JANUARY 1, 1916 


Cash Capital, $1,000,000 Net Surplus, $2,708,837,43 
Surplus to Policyholders, $3,708,837.43 


EASTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT 
JOHN KAY, VICE-PRES. 
A. H. HASSINGER, SECRETARY 


WESTERN DEPARTMENT 
NEAL BASSETT, 
VICE-PRES. & MGR. 
W. T. BASSETT, ASS'T. MGR. 





NEWARK, NEW JERSEY CHICAGO, ILLINOIS 














[e) w a 


VOrakwtenyde 


i 





ted 





TTT 


R. 
IOIS 





TO al 


February 8, 1917 


THE NATIONAL UNDERWRITER 








NEWS ABOUT COMPANIES 


BID FOR THE PENNSYLVANIA 








Offer of $600 a Share Made for the 
Stock of the Company—Pur- 
chaser Not Known 





Philadelphia, Pa., Feb. 7—Mystery still 


contingent 
on the deposit o: 6,000 - vathy by Feb. 15, 
80 percent of the capital stock. 

Up to today 4,000 shares have been de- 
posited at Drexel & Co., the depositaries. 
The officers and directors know absolutely 
nothing definite except that it is not “a 
Continental a. nor the Hartford. 
have a Ley BS ression that a British 
company is ectiy interested and that a 
New York company is in the deal. 

As soon as 6,000 shares. a tare deposited 
bankers promise to make ir principals 
known. eae An is little doubt but that the 
offer to buy the control of the Pennsyl- 

vania will go through. 


Much interest is ; being taken in the 
offer of the brokerage house of Wil- 
liam A. Read & Co. of New York City 
to the_ stockholders of the Pennsyl- 
vania Fire to pay $600 a share for not 
less than 80 percent of the capital. The 
par value of the stock is $100 and its 
stock has ranged under $400 a’ share. 
A few days ago a few shares sold at 
$470. It is understood that the major- 
ity of the stock is already arranged for, 
so that the control will pass in due 
season. The time limit is set at Feb. 
15 for stockholders to decide. 


Drexel & Co. Took Large Block 


It is not known what interest or in- 
surance company is making the offer 
and there are many guesses as to the 
identity. The two largest individual 
stockholders are R. Dale Benson, for- 
mer president, and E. T. Stotesbury, of 
the firm of Drexel & Co., the Philadel- 
phia end of J. P. Morgan & Co. .- 


At the time of the San Francisco fire 
Drexel & Co. underwrote about $1,000,000 
of the new amount that had to be added 
to the funds of the Pennsylvania. It in- 
creased its capital at that time $350,000, 
selling it at $400 a share. Considerable 
of this was distributed in Philadelphia and 
vicinity. This stock has not reached $400, 
the price paid, and it is thought that this 
interest had considerable to do with the 
present movement. At $600 a share, the 
par value would pay 5 percent on the 
present dividend basis of 30 percent. It 
is not thought that any private interest, 
therefore, would desire an investment of 
this character, paying only 5 percent. 


Directors Recommend Sale 


President Charles H. Barry, of the com- 
pany, by order of the directors, has sent 
out a letter recommending that stock- 
holders sell at this price, inasmuch as it 
is a large advance over the market price 
for the past ten years. President Barry 
says that the house of Read & Co. assures 
him that the new interest will make no 
change in the personnel or policy of the 
company other than to liberalize it and 
increase its capital. 

The Pennsylvania is one of the oldest 
and best companies. It has a splendid 
plant, a fine reputation. President Barry 
has done much since he went to the home 
office to modernize its practices and shape 
it up along up-to-date lines. It is sin- 
cerely to be hoped that the home office 
people and department officials will not be 
disturbed. 


MADE BIG GAINS LAST YEAR 





Millers National Shows Good Additions 
to Surplus, Assets and Reserves 
—Now Writing Automobiles 





Exceptionally good progress was 
made in 1916 by the Millers National 
of Chicago. The increase in admitted 
cash assets is $306,559; in reinsurance 
reserve, $115,772; in surplus, $144,049, 
and in premium income, $186,329. The 
increase in total income was $193,580, 
- the disbursements decreased $108,- 

The new statement shows: Admit- 
ted assets, $2,626,473; reserve for un- 
earned premiums, $979, 363; surplus to 
policyholders, $1,494,655; permanent 
fund or capital, $500,000. 











NEW YORK 
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ks of 
INS. CO. OF AMERICA | Ponies! ene icc 1332 366 50 


ASSETS 


and Stoc 


Municipalities. . 


“*One of the Giante’’ Loans op Brod nd Mt s.$ 63. 000.00 aren EBBMME S.<.<- 166,977.70 
nest Fos Capital Stock...... 1,000,000.00 
Prems. in Course of Coll. 837,471.85 

Western Department Acauad tae sesoe- 11938198 | ae nrasey SO 
CHICAGO tea TOTAL, ASSETS. ...; $10,887,174.84 oS ere 

alue o let Sur eyo al an 
P. D. McGREGOR, - Manager Depostain biased Gnunsoles ae ~~ ee $4,537,558.96 | 

A.R.MONROE, - Assistant Manager| ~ anwitrtep acceTs . : 4 





STATEMENT JANUARY 1, 1916 


Actual Market 


— 
December 31, 1915 
Gov’m’nt and a. B’ds and Stocks $, 887, ‘893, 75 
Bonds and S 


2,073,238.16 | Unearned Premium 


Reserve .......- $4,674,971.58 
silroads...... ety Losses in Course of 
Giclees fentia pes 1:00| “Adjustment .- -.. 493,701.59 


Commissions and other 
$9, a1700At Liabilities os 


aye eee ASSETS. . .$10,873,209.83 Surplus to Policyholders .......... ee 


LIABILITIES 























This shows the company in an un- 
usually strong position. It is Chicago’s, 
and in fact Illinois’, oldest and largest 
fire insurance corporation. It began 
business in 1869 and has grown to pro- 
portions and importance by a process 
of gradual development. [t has in- 
creased its territory, its lines and its 
operations step by step. It is now li- 
censed in twenty-four states and the 
dominion of Canada. Its premium in- 
come, surplus and distribution of risks 
permits it to accept big lines, and it is 
looked upon by agents as a useful and 
valuable company. It writes both fire 
and tornado business and has just en- 
tered the automobile field. It writes 
fire, theft and collision insurance on 
motor cars. 

The Millers National began writing 
nothing but flour mills. Later it took 
on similar risks, such as grain ele- 
vators, and has since added class after 
class until it has become a general writ- 
ing company. With this program it 
has been very successful in its under- 

(CONTINUED ON PAGE 4) 





Changes in the Field 











S. T. Sheppard and B. J. Lowe 


Sam T. Sheppard, Michigan state 
agent of the National-Ben Franklin, 
goes with the Germania in a similar 
capacity. He succeeds B. J. Lowe, re- 
signed, who went to the Germania from 
the Michigan Inspection Bureau as 
manager at Kalamazoo. Mr. Sheppard 
has made a good record in the field. 





Walter C. Perry 


Walter C. Perry has been appointed 
state agent for the State of Pennsylva- 
nia covering the western Pennsylvania 
and West Virginia territory, with head- 
quarters at Pittsburgh. Mr. Perry is 
one of the aggressive field men travel- 
ing in that territory, having for the 
past six years been special agent of 
the American Central in the same ter- 
ritory. 





St. Paul F. & M. Changes 


The St. Paul Fire & Marine an- 
nounces several field changes. John 
McClure, who has been state agent for 
Wisconsin, will hereafter devote the 
major portion of this time to adjusting. 
D. O. Stein of Reedsburg, who has been 
Wisconsin special agent for the St. 
Paul, will hereafter have jurisdiction 
over southern Wisconsin, and : 
Drake, who has been in the home office 
in St. Paul, becomes special agent for 
northern Wisconsin. 

W. F. Carroll, who has been special 
agent for Arkansas and Mississippi, is 
appointed special agent for Mississippi 
and Louisiana, with headquarters at 
Vicksburg, Miss. J. C. Prioleau, for- 
merly special agent for the Georgia 
Home, becomes special agent for the 
St. Paul in Arkansas, traveling out of 
Little Rock. 

By reason of continued ill health E. 
C. Cooper, who has been state agent 
for the St. Paul in North Dakota, will 
not be active in the field this year, and 





although he will remain in the service 
of the company, his duties will be con- 
siderably lighter, so that he may re- 
gain his health. C. Brunsvold of 
Fargo will have charge of northwest- 
ern North Dakota and A. N. Cooper, 
a son of E. C. Cooper, becomes special 
agent for southeastern North Dakota. 
A special agent for western North Da- 
kota, with headquarters at Bismarck, 
has not as yet been appointed. 





Richard F. Barret 


Richard F. Barret has been appointed 
special agent of the Northwestern Un- 


| derwriters of Milwaukee for Ohio and 


Michigan, with headquarters at Toledo. 





V. H. Osborne 


V. H. Osborne of Oklahoma City has 
been appointed special agent for the 
Security, New Haven Underwriters and 
Reliance in Oklahoma. Mr. Osborne 
was formerly with the Oklahoma In- 
spection Bureau. 





E. B. Barnum and L. D. Whitton 


E. B. Barnum, special agent for the 
State Insurance Company department 
of the Phoenix of Hartford for north- 





eastern Iowa, who has been traveling 
in that field for twenty years, has been 
called to the head gs in Des Moines 
as chief examiner. . D. Whitton, for- 
merly a local eas of Moravia, Ia., 
will succeed Mr. Barnum in the field. 





R. W. Snyder 


R. W. Snyder, special agent of the 
Hanover for Kentucky and Tennessee, 
has resigned. Mr. Snyder is one of the 
famous Snyder brothers, who are Ken- 
tucky fire underwriters of the first mag- 
nitude. 





GEORGE W. STINE 


George W. Stine has been appointed spe- 
cial agent of the Northwestern Under- 
writers of Milwaukee for New York, 
New Jersey and Pennsylvania, with head- 
quarters at Binghamton, N. Y. 





M. H. GRANNATT 


M. H. Grannatt of Kansas City, special 
agent of the New York Underwriters for 
western Missouri, has been appointed spe- 
cial agent for Northern Illinois, succeeding 
R. L. Tanner, who takes charge of the 
western special risk department. Mr. 
Grannatt formerly traveled in Illinois in 
the southern part of the state. Western 
Missouri will be added to the field of E. 
D. Marr, state agent for Kansas, with 
headquarters at Kansas City, Mo. 





fel 
| FIRE INSURANCE Co. ) 
ty OF PitrssuRG,PA. 


\ 





i 


2. 
irs 
- 


Bit 


Ss iea 





___ THIS IS THE TRADE MARK 
FIX IT FIRMLY IN YOUR MIND 








4 


THE NATIONAL 


UNDERWRITER 


February 8, 1917 








POTTS AFTER AGENTS 
OF THE ANNEXES 


Says That He Will Refuse Li- 
censes to All Representatives 
of Underwriters 


HE WILL CAUSE TROUBLE 


Goes at the Issue in a Way That 
Has Not Been Tried 
Before 


Considerable interest is being taken 
in the agency blanks sent out to fire 
companies by Superintendent Potts of 
Illinois, giving the names of agents, 
their address and counties. The sig- 
nificant feature in this blank is the fol- 
lowing statement, to which the signer 
must subscribe: 

“It is further certified that each of 
the following named persons will act, 
and are intended to act, as the direct 
agent only of the said .... insurance 
company, and are not intended to act 
or to be authorized to act as agent of 
or solicit business for or on behalf of 
or have any business relations with any 
underwriters annex or agencies, so- 
called, the policies of which are signed 
or guaranteed by or which annexes or 
agencies belong to or are in any way 
connected with said insurance 
company.” 


Wants to Hold Back Licenses 


It is thought that Superintendent Potts 
intends, if possible, to keep agents repre- 
senting annexes from getting a license 
this year. About two and a half years 
ago Superintendent Potts began an agita- 
tion of annexes, held a hearing or two, 
and the skies began to look squally. The 
companies having annexes believed that 
their licenses might be in danger and se- 
cured a temporary restraining order in 
the federal court preventing Mr. Potts 
from interfering with their licenses. 

Evidently Superintendent Potts feels 
that he will not have time to get any 
action, as he goes out of office May 1, and 
the underwriters agency suit can be post- 
poned until after that time. He is going 
at the situation from a different angle 
and hopes, therefore, to bar out agents of 
annexes this year. ; 

Undoubtedly the companies will bring 
some action to mandamus him to issue 
licenses. He claims that he has sufficient 
ground for his action through the evi- 
dence he collected in the hearing on 
underwriters and the investigation that 
he made. hile he has not gotten an 
opinion from Attorney-General Brundage, 
Superintendent Potts evidently feels sure 
of his ground, and while in Chicago this 
week spoke confidently of being able to 
put the cleaving knife on annexes. 


INTEREST IN STATUS 
OF THE COMPANIES 


(CONTINUED FROM PAGE 1) 


in the hands of trustees and is there- 
fore not available for dissipation. 


Old Treaty of 1828 


Incident to the investigation into the 
status of German companies in the event 
of war question of whether or not the old 
Prussian treaty of 1828 is still in effect 
is raised. The German government con- 
tends that the treaty is operative, but 
the government of the United States is 
noncommital. Under this treaty it is pro- 
vided that in the event of war the na- 
tionals of the respective governments en- 
gaged in the conduct of business within 
the territory of the other shall have nine 
months within which to wind up their 
affairs and leave the country. As there 
is a feeling that the war could not con- 
tinue nine months in the event of the 
entry of the United States on the side of 
the Allies, the acceptance of the condi- 
tions of the treaty would doubtless per- 
mit the German companies to continue 
ousiness throughout the entire period of 
the war. 


Opinion of An Attorney 


A prominent insurance attorney says: 
“Agents and policyholders have nothing 
to fear from the possibility of war with 
Germany or any other foreign country 
whose insurance companies are operating 
on this side with deposits in any state 
and licenses in the various common- 
wealths, 
: “Dispatches from Washington say: 
German rights and property in the United 


States are to have full protection of law | 





and the President wishes every American 
citizen to forebear any thought or action 
that might lead this country nearer to 
war.’ 

“America has always stood for the ob- 
servance of personal property rights. 
During the Civil war the northern prop- 
erty of southern soldiers was not molested 
nor seized by the government. Likewise, 
during the Spanish-American war_ the 
property and rights of the Spainards in 
this country were respected. 


German Interests Extensive 


“If Germany should, of course, fail to 
respect the rights of American citizens in 
Germany, the attitude of America might 
be different than it has been in the’ past, 
but such action by the imperial govern- 
ment of Berlin is unlikely. 

“American citizens have very few prop- 
erty interests in Germany and these have 
diminished greatly since the commence- 
ment of the war. On the other hand, 
German citizens have extensive holdings 
in the United States. Not only are there 
insurance companies, but also extensive 
holdings of securities and even big prop- 
erty holdings. There are many residents 
of America who have never become nat- 
uralized and who are, in same status, 
legally as the German citizen residing at 
home, but owning property in this coun- 
try. 

Seizing of German Ships 


“While there has been a great deal of 
talk about the government seizing Ger- 
man ships interned at New York in case 
of war, such action would not mean, by 
any odds, that the United States_ would 
seize other property. These German 
ships are owned, to a great extent, by the 
German government itself. Germany and 
England, through a subsidy arrangement, 
contribute largely to the cost of building 
all vessels owned by the various German 
and English ship companies. They get 
no return on these investments other than 
the right to requisition the ships in case 
of war. 


Policyholders Would Be Protected 


“Bven if there should be a seizure of 
American funds of German ,companies, 
agents and policyholders would suffer no 
losses of any kind. The United States 
government would protect their interests 
fully, either continuing the operation of 
these departments somewhat in the man- 
ner in which they have conducted the war 
risk insurance fund at Washington, or 
they might reinsure the business in Amer- 
ican companies.” 


Companies Well Managed 


The German companies have all con- 
ducted their affairs on this side with dig- 
nity and ability. They are managed by 
men prominent in the business who have 
the personal esteem of all their associates. 
Naturally, with the present strain, there 
will be more or less uneasiness among 
the agents and their clients. It is thought 
that every one of the companies is pre- 
pared for the worst and that_if war is 
actually declared, all hands will be looked 
after. Insurance men _ have but little 
prejudice against institutions hailing from 
various countries on account of the war, 
as there is more or less fraternity in the 
business on this side, and these relation- 
ships have not been disrupted because of 
the location of various home offices. All 
of these companies are well managed on 
this side of the water, have excellent field 
men, and good local agency plants. 


Reinsurance Treaties 


The present situation, if it develops 
further, may result in rearrangement of 
reinsurance treaties. Many American 
companies have contracts with German 
and Austrian reinsurance companies that 
are regularly admitted in the United 
States. In many cases, However, the 
American companies rely on the home of- 
fice assets of these reinsurance institu- 
tions rather than upon their American 
assets for the payment of conflagration 
losses. In case of hostilities between the 
United States and. the central powers, 
those home office assets would not be 
available. The result may be a reduction 
in the income of some of the reinsurance 
concerns. 


Chance for Americans 


There is a feeling in some quarters that 
the present situation presents an oppor- 
tunity to some of the smaller American 
companies to make valuable alliances 
with some of their larger brothers along 
reinsurance lines. They are more on an 
equal footing with the foreign companies 
than when the latter could talk convinc- 
ingly of their home office resources and 
extensive retrocession facilities abroad. 
The fact that many of these retrocession 
companies are not licensed, would make 
the position of some of the foreign rein- 
surance companies in the United States 
far less advantageous. 

The United States managers of the va- 
rious companies view the prospects with 
utmost optimism. Manager J. H. Lene- 
han, of the Nord-Deutsche, said in an 
interview today that he hoped and believed 
that war would not result. “If war comes,” 
said Mr. Lenehan, “I feel that there will 
be no cause for uneasiness on the part 
of the managers of the German companies. 
We are all Americans in charge of the 
funds of subjects of the German Empire 
who have invested their money in this 
country in good faith, and I am sure that 
under any circumstances the people of 


this country will insist that these com- 
panies get fair play.” 

In circulars addressed to their agents, 
the managers of the various companies 
have called attention to the statement of 
former Superintendent Hasbrouck, of the 
New York department, issued at the out- 
break of war, in which he pointed to the 
fact that the foreign insurance companies 
doing business in this country were to all 
intents and purposes American companies, 


Many Avenues Open 


If the worst comes to the worst, there 
are so many ways in which the managers 
of United States branches of the com- 
panies can protect their agents that there 
is but little doubt that the business would 
not be disturbed to a vital extent under 
any circumstances. 


Among the avenues open to the German 
companies is that of the organization of 
American companies with the funds held 
on deposit in this country. This plan has 
been resorted to before under circum- 
stances which rendered an American char- 
ter preferable to a branch office and could 
be again. 

As a matter of fact, many of the mana- 
gers of the United States branches feel 
that the branch office system is obsolete. 
This is demonstrated by the fact that 
many of the recent departments and 
branches established in this country by 
English companies have taken the form of 
chartered American companies. The de- 
posit requirements are equivalent to in- 
vested capital and surplus, and as under 
the branch office plant, home office com- 
panies seldom withdraw as much as a 
reasonable dividend on the investment 
would amount to, there is actually very 
little point to maintaining a branch in- 
stead of an American company. Most of 
the excess losses paid foreign companies 
have been paid more from a recognition 
of the principles of sound business prac- 
tices than from legal obligations and a 
change in the charter would not affect 
their application of the same principle to 
the future cases. 





News About Companies 














(CONTINUED FROM PAGE 3) 


writing and it has built up a capable 
organization in both the home office 
and field. ‘The company’s inspectors 
are recognized as experts and the rapid 
strides which the company has been 
making during the past decade demon- 
strate the ability of the company’s staff. 

The company’s territory consists of 
the following states: California, Colo- 
rado, Connecticut, Idaho, Illinois, In- 
diana, Maryland, Massachusetts, Mich- 
igan, Minnesota, Missouri, Montana, 
Nebraska, New Jersey, New York, 
North Dakota, Ohio, Oregon, Pennsyl- 





vania, Rhode Island, South Dakota, 
Utah, Washington and Wisconsin. 
The Millers National has also made 
a fine record on investments. Though 
these have been highly remunerative, 
the company has confined its purchases 
to high class securities, on which no 
losses of consequence have ever been 
suffered and that could be converted 
into,cash on almost any sort of a 


market. 
* * * 


Westchester 


The Westchester shows up well in its 
annual statement, its assets being 
$6,285,503, increase, $83,128; premium 
reserve, $3,826,802, gain, $348,330; net 
surplus, $1,406,480; policyholders sur- 
plus, $1,906,480. The Westchester has 
been in continuous and successful op- 
eration for eighty years. In the west 
S. Schwartz is manager and can be 
relied on to turn over a profit every 
year. The Westchester’s investments 
are high-grade, and yield a good return. 
It is well fortified in every way. 

* * ok 

North River—In the new statements of 
fire companies in the issue of Feb. 1, the 
net surplus of the North River Fire was 
given at $555,138, while as a matter of 
fact the correct amount is $1,153,138, or 
more than double the amount credited to 
the company. This surplus is exclusive 
of capital which also is held for the bene- 
fit of policyholders, 

* * * 

State, Pa.—Its annual statement shows 
assets $4,658,595, gain $646,251; reinsur- 
ance reserve, $2,126,037, gain $352,356; net 
surplus,, $402,354, decrease $24,067; net pre- 
miums $2,879,275, gain $600,563. Its loss 
ratio for 1916 was 57.24 percent. The 
company, therefore, increased its pre- 
miums considerably last year, which ac- 
counts for the small decrease in surplus. 
The State is one of the progressive com- 
panies in the business. 


es 8 ¢@ 
German-Alliance—The directors voted to 
recommend that the capital be increased 
from $400,000 to $1,000,000, the extra issue 
to be sold at $125, thus adding $150,000 to 
surplus. This item was $1,069,599 Jan. 1. 
Its assets were $2,098,366. 
s * 8 
Sterling Fire—The directors decided not 
to declare a dividend this year, owing to 
the litigation in which the company is 
involved. One suit was brought for an 
accounting and one for a receiver by two 
disgruntled stockholders over a year ago 
and recently another stockholder brought 
suit for a receiver. These three suits are 
still pending and there has been more or 
less delay and annoyance. In the annual 
report the officers say that as soon as 
this litigation is out of the way the com- 
pany will be in a better position to do a 
larger business. 














GROSS ASSETS 


of New York. 


GEO. R. CRAWFORD, President 
HARRY H. CLUTIA, Secretary 
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Eightieth Annual Statement 


OF THE 


WESTCHESTER 
FIRE INSURANCE CO. 


OF NEW YORK 
January First, 1917 


LIABILITIES 
Capital Stock - - - 
Reserve for Unearned Premiums 
Reserve for Unpaid Losses - - 
Reserve for Taxes, etc. 
Net Surplus - - - - 


SURPLUS TO POLICY HOLDERS - - - 


This Company has been in continuous and successful operation 
Eighty years, and operates under provisions of Safety Fund Law 


OTTO E. SCHAEFER, Vice President and Treasurer 
GEORGE B. CRAWFORD, Assistant Secretary 
WESTERN DEPARTMENT 
1101 Royal Building, 
SIGFRIED SCHWARZ, Manager 


$6,285,503.33 


$ 500,000.00 
3,826,802.45 
456,869.41 
95,351.41 
_1,406,480.06 
$6,285,503.33 
$1,906,480.06 


Chicago, II1l. 
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FEDERATION ACTIVITIES 
inti Head Office: 
100 William Street 
FAST SCHEDULE FOR McKEE NEW YORK 
, Western Department: 
Many Meetings Arranged for the Next . ‘ ‘ “ - “ 
Bow Daye~Weshington Meeting The Field Men of the Imperial are ready at all times to give their attention ines oe 
a to its Agents. They are equipped to help. The Imperial Management has the interests of Pacific Department: 
_—— Agents ever. in mind, believing that they should be protected just as much as the Company. 343 Senseme Stvest, 
Sncetieie Mite Miles et ie In other words the Imperial and its Agents are partners. SAN FRANCISCO 
National Council has a busy schedule 
mapped out for the next ten days. On tional Council can get to Maine the work in the insurz le - assis 
Feb. 7 and 8 he will be in Chicago at- a. pte nn soll worl in the insurance department, to assist 


tending the midwinter session of the 
Health & Accident Underwriters Con- 
ference and the Insurance Federation 
of Illinois. On Feb. 9 and 10 he will 
attend meetings in Michigan. On Feb. 
13 he will be in Milwaukee at the annual 
meeting of the Wisconsin federation, 
and on Feb. 15, 16 and 17 he will at- 
tend the midwinter session of the Na- 
tional Association of Insurance Agents 
at Washington, D. C. 

It is probable that federation matters 
will occupy a prominent place at this 
session as cooperative plans between 
the local agents’ associations and the 
various federations are being worked 


out. 
* * 6 


Wisconsin Annual Meeting 


The annual meeting of the Wiscon- 
sin Insurance Federation will be held 
in the rooms of the Milwaukee Board, 
Mitchell building, Milwaukee, at 2 p. m., 
Feb. 13. President Henry 7: Zechlin 
announces that Secretary Mark T. Mc- 
Kee, of the National Council, will be 
present and make the main address. 
President Zechlin has done much to get 
the Federation on its feet and going. 
Whether he can be prevailed upon to 
serve another term is doubtful. As an 
organizer he has been a great success. 


Tllinois—The iain county division 
of the Illinois Federation was reorganized 
recently with W Orr of the Lincoln 
Mutual Casualty as president, and R. W. 
Troxell as secretary. The executive com- 
mittee consists of Charles T. Appleyard, 
John C. Lanphier, Jr., - J. Wohosky, 
George Hawkins, and F. N. Croxson. 

* * ok 

Massachusetts—The Massachusetts fed- 
eration last week elected officers. Charles 
C. Judd of Boston is president; Stephen E. 
Barton, Boston, treasurer, and Edward M. 
Peters, Boston, recording secretary. There 
is a long list’ of vice- -presidents and di- 
rectors, representing all branches of the 
business. The federation starts with over 
2,000 members. - 2 

New Jersey—The preliminary work for 
the Insurance Federation of New Jersey 
was completed at the meeting held re- 
cently at Newark. A committee was ap- 
pointed, made up of one from each county 
in the state, to work out plans for a 
permanent organization. 

* * * 


Maine—It is probable that within the 
next three or four weeks the Insurance 
Federation of Maine will be organized. 
At the present time, owing to the pres- 
ence of some adverse legislation, there 
is considerable agitation for an immedi- 
ate organization of the federation and 
as soon as the organizers of the Na- 





* * * 


Kansas—The annual meeting of the In- 
surance Federation of Kansas was called 
for Tuesday of this week at Topeka. 
The legislature is now in session and it 
is the intention of the federation to let 
the lawmakers know what is best_for 
insurance and the people from the Fed- 
eration standpoint. 


> 0a--—- 
Massachusetts F. & M. 


The Massachusetts Fire & Marine is 
out with its new statement showing as- 
sets, $1,632,136, gain, $146,835; reinsur- 
ance reserve, $645, 246, gain, $75,830; net 
surplus, $260,211, gain, $6,156; capital, 
500,000. The Massachusetts Fire & Ma- 
rine had a good year. It is a well man- 
aged company in every way. 


—— ~~ <> 6 a — 
German of Peoria 


The German Fire of Peoria has is- 
sued its forty-first annual statement, 
showing assets, $585,568; reinsurance re- 
serve, $88,810; capital, $200,000; net sur- 
plus, $76,509. The German withdrew 
from all outside territory and is now 
confining its operations to Illinois and 
other central western states. It finds 
that its business is now on a paying 
basis and is getting readjusted to a 
smaller income, but more profitable op- 
erations. Bernard Cremer, president, 
and Charles Cremer, secretary, have 
been managing the company for many 
years and they are men of courage. The 
German is now being developed along 
natural lines and is pulling ahead sat- 
isfactorily. 

—_ —_2=eoee____ 
Granite State 

The Granite State Fire of Ports- 

mouth, N. H., increased its assets 


$79,979, its surplus $13,549, and its re- 
serve for unearned premiums $65,811 


last year. The new statement shows: 
Assets $1,335,196, consisting chiefly of 
high- class bonds, reserve for losses 


76,908, reserve for unearned premiums 
$724, 344, miscellaneous liabilities $14,440, 
capital $300,000, net surplus $319,505, 
surplus to policyholders $619,505. The 
company is thirty-five years old and 
as solid as the rock after which it 
is named. It has been steadily improv- 
ing its position and its excellent gains 
for 1916 are in keeping with its previ- 
ous record. 




















ASSETS 

Stocks $423,115.00 
Bonds 759,090.00 
Notes , ‘ 90,700.00 
Loan secured by Collateral | 50,000.00 
Premiums in course of collection 198,832.31 

Interest due and accrued 
and other Assets 11,986.15 
Cash on deposit and in office 98,412.16 
$1,632,135.62 


Increase in Assets $146,834.90 


EVERETT C. BENTON 
JAMES J. STORROW 
WALTER B. HENDERSON 
GUY A. Mt . 
WALTeR ADLARD 


J. DOWNEY 
JAY R. BENTON 





Massachusetts Fire and Marine Insurance Co. 


Incorporated under the Laws of Massachusetts 


HOME OFFICE, BOSTON 


STATEMENT OF CONDITION JANUARY ist, 1917 
(MASSACHUSETTS STANDARD) 


Increase in Reserve $75,829.97 
OFFICERS 


_ LIABILITIES 
Reinsurance reserve _ 
(unearned premiums) 
Losses in process of settlement 
All other claims , 


$645,245.69 
209,427.69 
17,250.87 


Capital $500,000.00 

Net Surplus 260,211.37 
Surplus to policyholders 760,211.37 
$1,632,135.62 


Increase in Surplus $6,156.43 


President 

Vice-President 

Vice-Przsident 

Vice-President and General Counsel 
Secretary and Managing Underwriter 


Assistant Secretary and G on ae 
Sssistan' y an enera' 





MICHIGAN CODE READY 


RATE EXPERT IN DEPARTMENT 





Additional Feature in Revised Anti- 
discrimination Act Not Drastic 
as Originally Announced 





The compilation and revision of the 
insurance laws of Michigan into a code 
by the attorney-general, as called for 
by resolution of the legislature of 1915, 
has been completed. It reduces the vol- 
ume of the insurance laws fully one- 
half. 

The most important feature of the 
revision is the amending of the anti- 
discrimination act passed in 1915. In 
that law, which was enacted through 
the influence of the insurance depart- 
ment, having been drawn by Commis- 
sioner Winship, rating bureaus were 
recognized and regulated, and a com- 
mission was created for the removal 
of discriminatory rates, but no power 
was reserved to remove a so-called un- 
fair or unjust rate, because the com- 
mission felt that, in the absence of 
machinery for the determination of 
what is an unfair or unjust rate, it was 
impractical to include such power. 


Pirst Act a Stepping Stone 


Furthermore, the commissioner felt 
that the original antidiscrimination act 
was merely a step towards securing 
equality of rates, and it was his per- 
sonal opinion that the so-called “equity” 
of rates would follow naturally after 
the law had been in existence for a 


time, as_had been the case in other 
states. The attorney-general, in whose 
hands the revision rested entirely, 


agrees with the commissioner as to the 
advisability of preserving the antidis- 
crimination act, even though there is a 
strong effort being made by those who 
want preferential rates, led by former 
Commissioner Campbell of Michigan, 
to secure its repeal. However, the at- 
torney-general has added a provision 
for the employment of a rating expert 





the commissioner in determining the 
excessiveness of rates, where complaint 
is made. 

Rating Expert for State 


The bill provides that before the 
commissioner shall act upon the rec- 
ommendation of the rating expert he 
must give a hearing to all parties con- 


cerned, and even after his determina- 
tion in the matter the whole subject 
can be turned over to court review. 


As a matter of fact, the bill is nothing 
like the drastic proposition that had 
been heralded by some of the daily 
newspapers, a few weeks ago. It was 
supposed at that time that the bill was 
to provide for a state rate-making bu- 
reau, when as a matter of fact the bill 
provides specifically that companies 
may maintain their own bureaus or 
may cooperate in the maintenance of a 
bureau, and in practically every respect 
is the same as the old antidiscrimin: i- 
tion act of 1915, with the proviso that 
the commissioner is provided with cer- 
tain machinery of an expert nature, to 
assist him in the determination as to 
whether a rate is excessive or not. 
Like Laws of Other States 

In other words, the law is quite sim- 
ilar to the Towa and Minnesota laws, 
except that it does not leave it to the 
personal whim or opinion of a commis- 


sioner as to whether a rate is excessive, 
but provides an expert rater, who must 
take into consideration, as a basis, the 


rates already promulgated by the bu- 
reau. maintained by the companies. 
Unquestionably, the law will be fought 
by the propaganda led by former Com- 
missioner Campbell, Mayor Balch of 
Kalamazoo and Senator Tripp of Alle- 
gan. Already Senator Tripp has a bill 
providing for the autocratic power of 
the commissioner to lower rates when- 
ever he sees fit, without providing him 
with the least particle of expert service 
to assist in his determination, and also 
providing for the repeal of the anti- 
discrimination act. 
os 


Col. E. @. Halle, western manager of 
the Germania Fire, who broke his ankle 
some weeks ago, was at his office for a 
short time Tuesday. 








An American Company. 





INCORPORATED 1849 


GPRINGHED Gai INS.G 


‘WESTERN DEPT. CHICAGO. AF. DEAN McR. 


Large capital and ample surplus. 
Successful record of nearly seventy years. 
Broad and progressive policy. 
Liberal individual! lines. 


Carefully guarded liability in conflagration 
centers. 


OFFERS Fire, Lightning, Registered Mail, Tornado, and Sprinkler 
Leakage Insurance as safe as that of any 
company in the world. 


THE SPRINGFIELD enjoys the confidence and loyal cooper- 
ation of thousands of local agents who know its character and 
appreciate its unique attitude in refusing to compete with its own 
agents thru Underwriters’ Agencies. 


SPRINGFIELD, MASS 
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AS VIEWED FROM CHICAGO 


CONFERENCE COMMITTEE RULE 


In connection with the coverage of 
live stock and vehicles on or off the 
premises, the following ruling, pub- 
lished by the conference committee in 
July, 1915, has been ratified by the 
Western Union and Western Insurance 
Bureau and is a mandatory require- 
ment. 

“A form having been submitted cov- 
ering live stock and vehicles bianketed 
on or off the premises, same has been 
disapproved and will not be permitted 
in any class of policies, except those 
covering farm property issued through 
nonrecording agencies, over which the 
Union and the Bureau have no jurisdic- 
tion, and except that live stock may be 
covered against lightning only, on or 
off the premises.” wie 

The attention of companies 1s now 
called to the statement that some have 
made it a practice to attach an endorse- 
ment to dwelling house policies, making 
them cover horses and vehicles against 
loss by fire on or off the premises, 
charging an additional premium there- 
for: also that the policies of mercantile 
concerns have been made to cover live 
stock and rolling stock against fire on 
or off the premises. As this is in con- 
travention of the rules, companies have 
been asked to watch out for such forms 
or endorsements and forbid their use. 

* * 


CREDITS FOR COINSURANCE 

Members of the Western Sprinkler 
Leakage Conference have been furnished 
copies of the new coinsurance credits, 
which became effective Feb. 1. These 
credits supersede the deductions recom- 
mended in April, 1913. The new credits 
are as follows: 

For 1 percent clause, 15 percent. 

For 2% percent clause, 22 percent. 

For 5 percent clause, 41 percent. 

For 7%: percent clause, 53 percent. 

For 10 percent clause, 60 percent. 

For 15 percent clause, 68.2 percent. 

For 20 percent clause, 73.1 percent. 

For 25 percent clause, 76.6 percent. 

For 30 percent clause, 79.4 percent. 

For 40 percent clause, 83.4 percent. 

For 50 percent clause, 86.1 percent. 

For 60 percent clause, 88 percent. 

For 70 percent clause, 89.4 percent. 

For 80 percent clause, 90.5 percent. 

For 90 percent clause, 91.4 percent. 

* oe Oo” 
WATCH SALOON BUSINESS 

Saloon business is causing some ad- 
ditional attention of companies, at 
present, owing to the legislative trend 
against the liquor traffic in a number 
of states not heretofore arrayed against 
it. Indiana, which has been consider- 
ably dry for some time past, promises 
to be more so, as the lower house, on 
Jan. 25, by a vote of 70 to 28, passed 
the Wright bill, which calls for state- 
wide prohibition. The bill provides 
that, after Jan. 1, 1918, it shall be un- 
lawful for any person to manufacture, 
sell, barter, exchange, give away, fur- 
nish or otherwise dispose of any intoxi- 
cating liquor, with intent to sell, barter 
or otherwise dispose of same, except as 
provided for in the act. It has passed 
the senate. ; 

Iowa follows suit, as the senate com- 
mittee on the suppression of intemper- 
ance has decided to report for passage 
three bills which will make the state 
bone dry if the house concurs. With 
Minnesota, South Dakota, North Da- 
kota, Michigan and other states already 


ADDING MACHINES 


Bought—Sold—Rebuilt 
We buy fire salvage for cash or rebuild for assured or 
Company. Wire full particulars our expense or write, 
Our appraisal proposition v'ill interest you. 


DONALD C. PRICE CO. 























CLEVELAND NATIONAL 
FIRE INSURANCE COMPANY 


J. H. MACFARLANE, MANAGING UNDERWRITER 
A strong, modern Company that believes in and upholds the American Agency System 


Hyman D. Davis, Pres. 
O. T. Brown, SEc’y 


CASH CAPITAL $700,000.00 


ASSETS 
$1,110,578.29 


SURPLUS TO 
POLICY HOLDERS 
$966,423.26 


CLEVELAND, OHIO 











curbing the liquor traffic, the universal 
passing of the saloon is predicted at no 
distant date and companies are there- 
fore giving more careful scrutiny to this 
class of business, declining in many 
cases, and dropping out such as will be 
taboo when the new laws are effective. 
* * * 


POTTS HOLDS CONFERENCE 


Superintendent Rufus M. Potts pre- 
sided at a conference in Chicago this 
week with representatives of the vari- 
ous companies for the purpose of com- 
ing to an understanding with companies 
concerning a method whereby the legal 
publication of the annual statements 
in newspapers might be legally made 
and carry out-the full purpose of the 
statute in relation to this subject now 
on the books. Until now, the legal re- 
quirement in this connection has been 
handled by the insurance department, 
but notice has been given that this 
year’s statement, and all statements 
hereafter, must be arranged for by the 
companies themselves. The conference 
was well attended by company officials 
and many Chicago life general agents 
were present. The following repre- 
sented the various insurance organiza- 
tions: 


George B. Peak, president of the Central 
Life of Des oines, representing the 
American Life Convention; A. E. Forrest, 
vice-president North American Accident, 
representing the Health & Accident Un- 
derwriters Conference; A. E. Forrest and 
Fred W. Lawson of the London Guaran- 
tee & Accident, representing the Interna- 
tional Association of Casualty & Surety 
Agents; L. Brackett Bishop, representing 
the Chicago Life Underwriters Associa- 
tion; C. J. Doyle, representing the National 
Board; Clifford Ireland, representing the 
National Association of Live Stock Insur- 
ance Company, and J. C. Adderly, repre- 
senting several casualty and fire mutuals, 

_After getting opinions from representa- 
tives of all classes of insurance, commit- 
tees were appointed for each class. The 
stock fire committee consisted of C. J. 
Doyle, National Board; W. W. Swett, Jr., 
Retail Merchants Mutual of Springfield, 
and C. F. Kent, Protection Mutual of Chi- 
cago. The life committee consists of J. 
V. Barry, Metropolitan Life; George B. 
Stadden, Franklin Life, and O. J. Arnold, 
Illinois Life. The casualty committee 
consists of George L. Mallery, Security 
Mutual Casualty; A. E. Forrest, North 
American Accident, and L. Sabath, Chi- 
cago Bonding & Surety. C. J. Doyle was 
appointed chairman of the committee and 
QP, V. McKian of the “Insurance Post,” 
secretary. Mr. McKian was requested to 
canvass the publication situation and re- 
port the names of available papers and 
minimum rates, the figures to be advisory, 
subject to an acceptance or suggestions 
by the individual company. Superintend- 
ent Potts stated that the department will 
abstract the statements this year as usual 
and tender them to the persons author- 
ized to publish them, which will save the 
individual companies considerable trouble. 
Heretofore the department has handled 
the legal advertising and now hands it 
over to the companies, 

s 6 


® 
ALLOWED FIRE TO GET AWAY 


Insurance companies find that many 
losses during the recent exceedingly 
cold snap were due to watchmen at- 
tempting to put out an incipient blaze 
before calling in help. By the time the 
fire department arrived many fires had 





186 N. La Salle St. Chicago 


gotten beyond control. The weather 





The Reisch Indemnity Company 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


Dram-Shop Indemnity 


NORD-DE-UTSCHE 


INSURANCE COMPANY 


Established 1857 Hamburg, Germany 


* 
UNITED STATES BRANCH: 123 William St., New York 
J.H. LENEHAN, United States Manager 


Assets $2,063,314.66 Surplus $1,140,616.12 Liabilities $922,698.54 








Surplus enhanced by amount of Special Deposit = © $500,000 
The above funds are held exclusively for 
the protection of American policyholders 
GEO.A.MOWRY W.A.GORDON WM. WALSH 
President Secretary Asst Secretary 


y/ 
A 
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| Twin City Fire Insurance Company 
Ky MINNEAPOLIS 
< 


Capital $500,000 


. for Companies, Agents, Brokers and the business public. Underwrites “on the ground” 
In S pection § for ambitious officers of companies whe desire to get generous shares of lines on worthy, 
writable and meritorious offerings. ing the interests of small and medium siz 
. setae acaatl a which are being deluged with the “skimmed milk”’ a:bitrarily poured upon 
them by those who think that ALL companies are ‘volume ie —Dixit et Fecit— 


Come here for judgment as to imminent or remote ignitibili 
i tent force in this busi- 
wie C,W. PIERCE 


ty. I 
and will give it to those who desire to become a thie besi- 
ness and fitly survive—my phone is beside you 
Telephone Wabash 3033 
Independent In tor and Fire 
1568 Insurance Exchange - = Chicago wometon | wanelet 


























FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1917 


Cash Capital - - - - $1,000,000.00 
Assets - - - “ - 2,748,832.19 
Liabilities (Except Capital) - - 1,039,977.81 
Surplus to Policyholders - - 1,708,854.38 





AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 





THE AETNA ACCIDENT AND LIABILITY CO. 
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was extremely cold and the winds gen- 


erally high. The watchmen probably | 


did not appreciate the unusual condi- 
tions and in attempting to cope with 
the fire in many cases it got beyond 
them. 





CHICAGO AND SUBURBAN 


ANNUAL MEETING 


The Association of Fire Insurance 
Examiners in Chicago will hold its an- 
nual meeting at the Grand Pacific hotel 
Friday evening, Feb. 9, at 6:15 o’clock. 
Following the election of officers there 
will be discussions on sprinkler leak- 
age and explosion insurance. 

It is expected that the printed copies 
of papers read before the association, 
which are now in the press, will be 
ready for distribution at this time. 
These are made for binding in a loose 
leaf folder, and but 200 copies are being 
issued, being solely for the benefit of 
members. — 


* 

Sidney J. Sax of the Fidelity Mutual 
Life in Chicago will be a candidate on 
the Republican primary ticket in Chicago 
for the office of city treasurer. Mr. Sax 
is a well known insurance man and has a 
host of friends in the city. 

s s & 

At the annual meeting of the Uniform 
Printing & Supply Company of Chicago 
W. L. Lerch of the German-American was 
elected president, Neal Bassett of the Fire- 
men’s of Newark, W. L. Steele of the 
Niagara and C. L. Hecox of the Ohio Farm- 
ers vice-presidents; J. B. Gray, general 
manager and treasurer, and Rudolph Bel- 
cher, secretary and assistant treasurer. 


The Prin Trades 24u Mutual Fire of Chi- 
cago will hold a meeting Feb. 20 to vote 
. ae its name to the Integrity Mu- 
ual. 


e s 
C. A. Alzen, chief inspector in the west- 
ern department of the Royal, Chicago, has 
just returned from a @ttip to Panama. 


Secretary H. 5. meee and Managing 
Underwriter Melvin Barclay of the Buck- 
eye National of Toledo, Ohio, were in Chi- 
cago this week. 











cd * 
Benjamin Auerbach of Herrick & Auer- 


back, Chicago, is taking a winter vacation 
at Gulfport, Miss. . 


Ralph B. Ives, o Chicago, assistant sec- 
retary of the Aetna in the western de- 
partment, started this week to the home 
office for a several days conference with 
the officials there. ‘s 

Doud & Scott an Chicago have resigned 
the oe & of the Northwestern National, 
as 0 


Mrs. Louis Woessner. mother of H. J. 
Woessner, managing underwriter of the 
Marquette National Fire, died Monday 
evening at her home at sy ge Mich., 
aged 71. Mr. Woessner left for that city 
on news of her death. 


H. Barry, we en been 
Gisbe Sprinkler Company and was for- 
merly with the Chicago Board, has been 
appointed sprinkler engineer for the board 
and hence returns to that organization. 


with the 


Edward A. Suneeenen, attorney of 
the London & Lancashire Indemnity, 
Globe Indemnity, and a number of other 


insurance companies in Chicago, an- 
nounces a change in his rerteree ar- 
rangemente. Charles O. Rumdall, for- 


merly with Scott, Bancroft & Stephens, 
has become connected with the firm, which 
takes the name of Zimmerman, Garrett & 


ioe with offices at 446 National Life 
building 


ee @ 

George Olson, connected with the loss 
department of the western branch of the 
Firemen’s. has been appointed chief clerk 
for the Western Adjustment. 


cook county ‘APPOINTMENTS 


North Branch—H. J. Woessner, Chicago. 
Fid.-Phenix—W., J. and F. Carey, Washington 
Heights; N. M. Forester, Evanston; A. J. Julian, 

icago. 

Western, Ont.—A. F. Sharpe and S. B. Fur- 
beck, Oak Park. 

Springfield-—H. E. Bartram, Austin; W. 
Hanson. Arlington Heights: Fred Floese, Yiyde 
Park: R. R. Walsh, West Enelewood. 

National, France—R. herman, Chicago. 
Globe & Rut.—J. Hall, Chicago. 

Rhode Isl.—R. °C. * nen Chicago. 








Special Agent Wanted! 
Wanted Special Agent for the State of 
Michigan by a large Fire Insurance Com- 
Pany. State age, experience, references and 
salary expected. Address 


81-L, care The National Underwriter. 











The Leading Fire 
Company of the World 





Assets 





ROYAL 


Held for Exclusive Protection of United States Policyholders 


Investments in the highest grade of American Securities and held in trust for sole pro- 
tection of American Policy Holders by United States Insurance Departments and United 
States Trustees who “‘who have not the right or power to reduce the aggregate of the 
deposit so in trust with them, without the previous consent in each case of the Superin- 
tendent of the Insurance Department.” 


The Royal owns and occupies its own magnificent Office Buildi.igs in the Cities of 
New York, Philadelphia, Chicago and San Francisco. 


WESTERN DEPARTMENT ROYAL INSURANCE BUILDING, CHICAGO 





Not Here for a Day 
But for All — 


INSURANCE COMPANY, Limited 


in United States $13,760,250.29 


(Quotation from Deed of Trust) 














P. W. CADMAN, Asst. Mgr. GEORGE W. LAW, Manager L. C. STARK, Loss Supt., 
FIRE RETURNS BY STATES CHARTERED A. D. 1794 


PREMIUMS AND LOSSES GIVEN 





Records of Companies’ Last Year’s 
Business in the Middle West and 
Northwest 





Premium and loss returns as made 
by fire companies to the insurance de- 
partments on last year’s business are 
as follows: 











IANA 
Prems. Losses 
Company $ $ 

Aachen & M 44,628 15,908 
Amer. Central 21,176 
American .. 131,887 
ee ‘ »36 
Gada sc manas 44,051 
ya TR 2,081 
Agricultural 27,776 
Caledonian »36 
Columbian, 25,221 
Concordia 13,573 
pe emt <a a weaves 45,494 40,208 
Yaneues’ _¢ eer »849 2,114 
Dubuque ............ 40,316 15,275 
Detroit ‘wait. kesceeets 10,668 7,528 
Farmers, Pa.......... 26,738 15,037 
Firemans Fund....... 81,199 37,958 
Ly eee 97,745 32,206 
bo eee 45,471 19,721 
Fitchburg Mut., Mass. 8,336 8,70 
oS | ere re 4,426 10,373 
Glens Falls.......... 91,243 47,50 
German, W. Va...... 8,426 4,308 
Ger. Alliance......... 45,285 23,634 
Ger.-Amer., N. Y..... 171,184 55,192 
Granite State........ 25,736 257 
RI as dee aadiee aie 801,683 415,191 
Imperial, N. Y....... 10.85 6,60 
Lumb. Mut., Ohio 26,059 18,692 
Mich. F. & M...... 9,058 1,564 
Mich. Millers Mut. 21,399 5,576 
Milw. Mechanics...... 26,779 
ass. F. .& 3.38 
No. British..... 62,163 
Natl. Mut., Ohio ween 
Natl. Brewers........ 62 
Natl. Lumber........ 426 
INWNOOEEE 6 6c cescéeses 55,982 
Nord-Deutsche 11,310 
North River.......... 22,196 
Norwich Union......: 15,974 
Co Se ee 5,051 
WWE wstcdecccedeés 19,836 
RUMESGGED scacceccceos MME wocameead 
Phoenix, Eng........ 38,084 
Pa. Millers _— Cxewne 15,372 6.39 
Peoples Natl. ae 6,24 29,338 
Royal Exch.. 11,551 
Reliance ,69 
7 re 63,606 
State, Eng........... 38 
Scottish Union 30,814 
— Pet ere 23,240 
ied Gaede bid ae We 10,198 

} EER Ct 7,54 
Springfield eile t 103,598 
Secursty, Cl... .cccccs 41,410 
i ee 45,634 
a On ab cai v ewes 46,489 
Ree te Ee 3 28,252 
Teutonia, Ries e< cnaee 17,149 8,266 
Urbaine ....... waa 13,650 12,470 

IOWA 

American, N. J. ..... 246,416 124,183 
Amer. Cent. ........ 55,681 29,106 
Amer. Drug., O...... Gaee §}4~=s Sackned 
BATES ec cace aes wunt 27,954 17,404 
Automobile ......... 30,152 8,018 
Brit. America ...... 12,610 9,282 
Central Mfrs. ....... 5,730 5,796 


(CONTINUED ON PAGE 25) 


“INsuRANeS CoNRANKe 
STATES OF PERSON 


308-310 WALNUT “— PHILADELPHIA, PA. 


GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


JOHN J. P. RODGERS, Sec’y and Treas. 
SAM’L P. RODGERS, Asst. Sec’y 





CASH CAPITAL sar 000,000 
TOTAL ASSETS URPLUS TO ——e 
$4,658,595.39 $1,402,353.66 
FIRE—TORNADO—AUTOMOBILE—LIGHTNING—RENT—RENTAL VALUE—PERPETUAL INSURANCE 
AGENTS WANTED WHERE NOT REPRESENTED 





National Inspection Co. Reports 


AN INVALUABLE AID 
AN EVER READY REFERENCE 


J. G. HUBBELL, Mgr. 108 So. La Salle St., CHICAGO 


€. A. PALMER, Presiden C. 0. DAVIS, Vice- Pres. A. ELDRIDGE, Secy. 
SD: ANDRUS, V.Pres, & Man’g Undwriter F. H. ALDRICH, Counsel WiJR. VERNOR, Asst, Secy, 
L. K. HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


OF DETROIT, MICHIGAN (Organized 1913) 
Capital fully paid $233,700.00 Assets $471,503.00 


Surplus to policy holders $342,433.00 
406-412 DIME BANK BUILDING 








aye ‘ 64th ANNUAL STATEMENT 
Capital - = + = = $ 500,000.00 
Assets (to panes policy holders) - - 5,036 ,003.01 
Swucance Compawy = Net Surplusto policy holders = - «= ~—=—«2, 739,141.06 
of WatartownD.¥: Net surplustostockholders - - - 1,989,141.06 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN, State Agent Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 








COMMERCIAL NATIONAL 
FIRE INSURANCE Co. 


OF CHICAGO, ILL. 
10 SOUTH LA SALLE ST. 


Specializing in High Grade Surplus Lines 
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| News of the States 











Ohio and 
West Virginia 











ORGANIZING SALES CLASS 





Cleveland Local Agents See Need for 
Information as to Insurance 
Business Building 





Ten or twelve of the leading local 
agents of Cleveland met with F. B. 
Ayer of the Fred P. Thomas Company 
last week to discuss plans for a sales- 
manship class. Mr. Ayer feels that 
there is particular need for informa- 
tion of business building and character 
building nature in insurance and that 
much good may be developed through a 
course in salesmanship based upon 
scientific ideas. Another meeting will 
be held to discuss the matter further 
and it is believed that all the more im- 
portant agencies will become interested. 
It is probable that a Sheldon course in 
salesmanship will be adopted. 





Cleveland Society Meeting 


E. Elmo Martin of the local office of 
the Sheldon School of Salesmanship 
was the principal speaker at the regular 
meeting of the Insurance Society of 
Cleveland Tuesday evening. “Insur- 
ance Plan Drafting and Map Making” 
was the subject of the address of H. H. 
Stearns, local surveyor of the Sanborn 
Map Company. E. L. Griebling, local 
manager of the Milwaukee Mechanics, 
handled “Current Events in the Insur- 
ance World.” 





Postpone Lima Trip 


The Ohio State Fire Prevention As- 
sociation decided. this week that the 
Lima, Ohio, inspection trip should be 
postponed until the last of the month. 





R. M. Small Resigns 


Robert M. Small, secretary of the 
American National Fire of Columbus, 
Ohio, has tendered his resignation. Mr. 
Small was formerly chief deputy in the 
insurance department of Ohio, and was 
acting superintendent for a number of 
months. He is regarded as a very 
good man in every way. 





OHIO FIELD MEN MEET 


nsuin ear. 

: The Vie Underwriters Field Club met 
and the chair announced the 24 district 
chairmen. 





OHIO NOTES 


E. S. Campbell is entering the local busi- 
ness at Cleveland, Ohio, with offices at 
420 Superior building. 

William Jordan, formerly with the 
Witham Agency, has become a member 
of the firm of Nelson J. Edwards & Co. 
at Cincinnati. 

The Neale-Phypers Com: y, general in- 
surance agency at Cleveland, has leased 
11,000 square feet of space on the top 


WANTED—A young man not over 
forty years of age, acquainted with the 
Ohio field and having some knowledge 
of underwriting. Good opportunity for 
advancement in salary and position. 
Address 74-E, care The National 


Underwriter. 








F.C. VAN DUSEN, Prest. 


Minneapolis Fire and Marine 
Insurance Company 


CONDITION DEC. 31, 1915 


WRITE US ABOUT AGENCY FOR YOUR TOWN 
We desire agents in all good towns where we are not now represented. 
JOHN D. McMILLAN, Vice-Prest. 


$200,000.00 
246,135.97 
$446,135.97 


ALFRED STINSON, Sec’y 


CASH 
CAPITAL 


NET 
SURPLUS 














1908 [$80,418 

1909 {$107,942 

1910 {$153,580 

1911 |$172,981 
1912 |$200,570 
1913|$228,263 
1914/$241,422.96 








$246,135.97 




















December 31, 1916 





Sixty-Ninth Annual Statement of the 


OHIO FARMERS 
INSURANCE COMPANY 


OF LEROY, OHIO 


Western Department, INSURANCE EXCHANGE, CHICAGO 








F. H. HAWLEY 
President 





ASSETS—(Gain of $229,551) - - - - 
REINSURANCE RESERVE—(Gain of $190,084) 
NET SURPLUS—(Gain of $48,922)... 1424963 


Charles L. Hecox, Manager; Guy A. Richards, Assistant Manager. 


W. E. HAINES 


- $3,996,218 
2,367,768 











floor of the Euclid Square building, which 
will be remodeled and fitted for its offices. 
Hale, Seaton & Co., H. Koppel and C. B. 
Corry, special agent of the Liverpool & 
London & Globe, will move to the same 
location and continue their offices with 
this agency. 

The firm of W. B. Perkins & Co. of 
Cincinnati will, after the ist of March, 
be known as Perkins & Geoghegan, con- 
ducting a local fire business. 

Cloke & Lamphier opened a fire insur- 
ance agency in the Mercantile Library 
building, Cincinnati, starting with the 
an, = the First National of Washing- 
on, D: C. 





Michigan 











ANOTHER VETERAN PASSES ON 





William C. Fowler, Sr., Michigan State 
Agent of German American for 
Nearly Thirty Years, Dead 





William C. Fowler, Sr., Michigan 
state agent of the German American 
and German Alliance, died at Sarasota, 
Fla., Saturday morning. He has been 
ill for the past few months and went 
south recently in the hope of regaining 
his health. A turn for the worse came 
suddenly and the end followed. The 
body: was taken to Louisville, Ky., 
where Mr. Fowler had been visiting 
relatives and interment was made in 
that city. 

Mr. Fowler went with the western 
department of the German American 
Sept. 10, 1884, after a short experience 
in a local office. He did some field 
work in Michigan in the fall of 1887 
and the following year took that state, 
succeeding Rogers Porter, who had 
been appointed assistant manager. Mr. 
Fowler, who had been chief clerk in 
the western office, had been compelled 
to give up inside work because of his 
health. 

Mr. Fowler was one of the veterans 
of the Michigan field and is the third 
that has passed away within the last 
few months, having been preceded by 
W. S. Abbott of the North British and 
W. F. Hawxhurst of the Commercial 
Union. 

Mr. Fowler leaves a wife and one 
son, William C. Fowler, Jr., who re- 








cently resigned as Michigan special 


GERMAN FIRE 
INsURANCEC OMPANY 


OF WHEELING, VA. 
Organized in 1867 


Cash Capital $200,000. Net Surplus $140,213.45 


WM. F. STIFEL, President 
F. RIESTER, Secretary 


S. W. RICE, Asst. Secy. and Supt. of Agencies 
E, A. KEELER 


714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 


TEUTONIA 


Fire Insurance Co. 
of Dayton, Ohio 


INCORPORATED 1865 





ae ae 
Net Surplus over capital and all liabilities, 


J. LINXWEILER, JR., Pres. WM. F. KRAMER, Sec, 
EDWARD J. WEISS, Special Agent 


$1,035,389.00 
636,264.00 


Cincinnati Underwriters 
"121 East 3rd:St.,'!CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


é Security Ins. Co. 
Organized 1864 1 


Organized 188 





COMBINED STATEMENT 





Capital - - - - $250,000.00 
Assets a 4 - - 895,201.24 
Surplus to Policy Holders - 606,086.66 

PRR ey el 


F. A. ROTHIER, Prest. =" [ADAM BENUS, Secy. 
F.C. BARTON, Asst.Secy. R.B. HEATON, State Agt. 


Columbiana County 


Mutual Fire Ins. Co. 


Lisbon, O. 
1837 


Wm. M. Hostetter, Sec. and Treas. 


Ohio's oldest company doing a genen) 
business. 


Our contracts have been good for three 
fourths of a century and are still good. 








Incorporated 1876 
THE 


Ohio Mutual Insurance 
COMPANY SALEM, OHIO 
JANUARY 1, 1917 
Total Resources of the Company - $585,076.09 
Net Cash Surplus $192,805.39 
Fire and Lighting Losses Paid since Organization 
$1,152,491.13 
Present Rate of Dividend to Policy Holders, 25% 


At no time in the history of the Company has the 
Saving to Policy Holders been less than 25% 


J. R. VERNON, President J. AMBLER, Secretary 





INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


DEC. 31, 1915 
Capital - - - - - = -$ 300,000.00 
Surplus to Policy Holders - 405,837.25 
Assets - - = - = + + 692,566.13 
Losses Paid to Date - + + 6,337,242.01 





PITTSBURG UNDERWRITERS 


GEO. R. DAVIES, Manager 


Commonwealth Bldg., Pittsburg, Pe 


UNDERWRITTEN BY 


Allemannia Fire Insurance Co. 
National-Ben Franklin Insurance Co. 


Capital, $1,700,000 


New Agents Solicited. 


all of Pittsburg, Pa. 
Assets, $7,732,467.27 
. H. Westmeyer, Toledo, Ohio, Special sd for Indiana and Ohio 


.» General Agents for Illinois . ‘ 
ulkamp, Madison, Wis., General Agents for Wisconsi2 





Eliel & Loeb, Cie, Ill 
Fish & Sch 


Humboldt Fire Insurance Co. 
Teutonia Fire Insurance Co. 


Surplus to Policyholders, $3,449,769.09 
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agent of the German American because 
of his health. 


Mr. Fowler’s funeral was held in Louis- 
ville at 2:30 p. m. Wednesday. This is 
Mrs. Fowler’s old home and she desired 
the interment there. W. L. Lerch, of In- 
gram Lerch, western managers, went 
dcwn from Chicago to represent the com- 
pany. 





RECORD OF MICHIGAN FIRES 


The report of State Fire Marshal Win- 
ship for the month of January shows that 
fires and the careless use of gasoline and 
kerosene caused twelve deaths in Michigan 
during the month, and eighteen persons 
were seriously burned or injured. Accord- 
ing to the report, twenty-two buildings 
used for public purposes were burned or 
partially destroyed in the state, as follows: 
Six schools, five theaters, four hotels, four 
halls and three churches. 


SUES POR LOST LICENSES 


Alleging that her two companies can- 
celed her authority to write insurance fol- 
lowing a complaint made to Commissioner 
Winship by William C. Sheppard, who she 
says, claimed she was violating the anti- 
discrimination law by writing below the 
published rates, Miss Martha E. Smith, an 
agent in Grand Rapids, Mich., has brought 
suit against Sheppard for $5,000 damages. 
She claims she was exonerated by the 
commissioner and that it was shown she 
had written the policy at the proper rate. 


JOINS THE FREESE OFFICE 


James Beattie,,who has been with the 
Travelers in the claim department of its 
Detroit branch office for the last three 
years, has resigned and has joined the 
office force of the Charles E. Freese In- 
surance Agency, general agents for the 
Aetna and the Norwich Union, for Michi- 
gan in the automobile department. The 
Charles E. Freese Insurance Agency does 
a large business, writing all forms of 
automobile insurance and Mr. Beattie will 
have full charge of the adjusting of losses 
for both the Aetna and the Norwich Union. 





Michigan Agency Appointments 


Farmers—Delta Ins. Agency, Escanaba. 
Firemens—Marshman & Fisher, Grand Rapids. 
Glens Falls—Citizens Ins. Agency, Ontonagon; 
Delta Ins. Agency, Escanaba. . 
Humboldt—Ludington Ins. Agency, Ludington. 
State of Pa.—Delta Ins. Agency, Escanaba; 
O. H. Fox, Battle Creek. 
North Amer.—J. T. McCall, Houghton. | 
L. & L. & G., N. Y.—Barnes & Barnes, Manis- 


Co., Flint. 


MICHIGAN NOTES 


The village of Constantine, Mich., has 
voted to buy a combination chemical en- 
gine and motor truck. 

The Bentley & Yokom agency at 1010 
Smith building, Detroit, has become the 
Fred C. Bentley Company. 

A new triple combination motor driven 
apparatus, also auto for assistant fire 
chief, have been received at Saginaw, Mich. 

The village of Lowell, Mich., will vote 
Feb. 19 on bonding for $40,000 for rebuild- 
ing the light and power plant and water- 
works. 

G. C. Williams, an examiner in the state 
insurance department of Michigan, died 
at his home in Ann Arbor last week as 
the result of apoplexy. 

Henry A. Lyon and Henry J. Belt have 
opened an insurance agency at Grand 
Rapids, with offices in the Grand Rapids 
Savings bank building. 

A. E. Hayes of Detroit, manager of the 
Ohio Farmers in that city, gave a dinner 
Wednesday evening to the officers of the 
company, Western Manager Charles Leroy 
Hecox and Assistant Manager Guy 
Richards. 

Vet S. Moloney, the well known Che- 
boygan, Mich, local agent, and former 
president of the Michigan Local Agents 
Association, has incorporated his agency, 
he being president, A. . Moloney vice- 
president, and Elda Guetschow, secretary 
and treasurer. 

It was stated in a recent issue that the 
J. S. Bunclark Agency succeeds the Bun- 
clark-Fischer Agency, in Detroit. The 


The Wabash Fire 
Insurance Company 


commenced business Jan. 1, 1916, 
and closes the year with one hun- 
dred agents in Indiana. We want 
one hundred more good agents in 
Indiana. Help us keep as much as 
possibleof Indiana’s$7,000,000.00 
fire insurance premiums at home. 

















H. M. BARFIELD, Pres. 








H. S. BASSETT, Sec’y 


MELVIN BARCLAY, Managing Underwriter 
Annual Statement, December 31, 1916 





The Buckeye National Fire Insurance Company 


TOLEDO, OHIO 


Capital, $100,000; Assets, $190,502.86; Liabilities (ex. capital) $44,367.49; Net 
Premiums, $97,337.63; Net Surplus, $46,135.37; Gain in Assets, $18,953.72; 
Increase in Reserve, $20,204.00. 


OHIO AGENTS WANTED 


HOME OFFICE: 337 SPITZER BUILDING 











item needs to be transferred. The Bun- 
clark-Fischer Agency has succeeded the 
Alfred Bunclark Agency, the partners be- 
ing Alfred Bunclark and Herman Fischer. 





Indiana 











OUTLOOK SEEMS FAVORABLE 





Auditor Alone in Protest on Bill Creat- 
ing Insurance Department—Other 
Legislation Considered 





The insurance committee of the In- 
diana Senate held a public meeting 
Monday night to hear opinions on Gov- 
ernor Goodrich’s recommendation, in- 
corporated in a bill, that the state audi- 
tor’s office be divided, so as to have a 
separate department for banking and in- 
surance. Auditor Otto Klauss was 
there to protest against.it. He said he 
would not have run for the office 
(which he has just entered on) if he 
had known any such bill was con- 
templated. He was about the only one 
present to oppose the bill. Many insur- 
ance men were there to endorse it, but 
in favor also of an amendment to cut 
off the banking business from it and 
make the department exclusively insur- 
ance. The members of the committee 
said it looked like a divided report on 
it, some favoring it and others standing 
for indefinite postponement. ‘There is 
strong belief, however, that the bill will 
pass the legislature. Those working 
for a separate insurance department ex- 
clusively have not lost hope by any 
means. 

The committee decided to report fa- 
vorably on the Hirsch bill, providing 
that persons guilty of allowing fires 
to start through criminal negligence or 
intent, or 
shall be liable to a civil suit for dam- 
ages for the cost of extinguishing such 
fires, in addition to whatever criminal 
penalties may be assessed against them. 

The bill to compel the use of stand- 
ard hose and couplings and hydrant nip- 
ples will come out of the committee 
without report, the chairman says. 


INDIANA NOTES 


Mrs. W. P. Benton of Indianapolis, wife 
of the state agent of the Sun, is very ill 
and not expected to live. 

Shelbyville, Ind., new fire department is 
in operation. Horse-drawn apparatus is 
succeeded by two motor fire trucks. 

J. S. Pell, local agent at Brazil, Ind., will 
be a candidate for councilman at large on 
the Republican ticket at the spring elec- 
tion. 

House bill No. 386, Indiana legislature, 
proposes to standardize hose couplings and 
hydrant nipples in cities and towns, tu 
provide better fire protection. 


S. J. Royse, of I. H. C. Royse & Co., local 
agents, Terre Haute, Ind., is one of the 
promoters of the newly-organized Davis 
Realty Company, Terre Haute, with $375,- 
000 capital stock. 

The Smith-Bader-Davidson Company, of 
East Chicago, Ind., has recently arranged 
for the sale of its business to the First 
Trust & Savings Bank. George W. Lewis 
is in charge of the insurance department of 
the bank. 





+4 ale, nN: 


h Company is a new 
insurance concern in Indianapolis, com- 
posed of Oswald Seidensticker, Max ; 
Drach and Lewis Meier. Mr. Seidensticker 
already had an agency. The capital stock 
.is $10,000. 

John M. Jackson has resigned as editor 
of the Ft. Wayne, Ind., “Sentinel,” to be- 
come a partner in the newly formed local 











agency of Copenolle & Jackson. The agency 





noncompliance with laws, |. 





Industrial Fire 


Capital $300,000 


Farm Department. 





F. R. Ormsby, Pres. G.F. Hutchings,Secy. Joseph Winum, Treas. & Asst. Secy. 


AKRON, OHIO 


An Ohio Company writing business through Ohio Agents. 
Why not represent an Ohio company? 


AGENTS WANTED 


Insurance Co. 


Net Surplus $133,000.01 














TOTAL ASSETS, - - 
A. C. CUMMINS, President 


BUSINESS CONFINED TO OHIO 


Richland Mutual Insurance Company 


MANSFIELD, OHIO 
Incorporated 1850 





$2,446,497.63 
R. SMITH, Secretary 





VAN WERT, OHIO 


The Central Manufacturers’ Mutual Insurance Company 


ORGANIZED 1876 





Cash Assets, over $900,000 : 


Net Cash Surplus, over $500,000 





H. V. OLNEY, President 


C. A. L. PURMORT, Secretary 





Dayton Mutual Fire 
Insurance Co., "Sno" 
B. C. COLEMAN, Secy. 

Assets Jan. 1, 1914, $102,806 
Censervative and Careful Management 


AGENTS WANTED 


Address Home Office. 





E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated, 1873 


Mansfield Mutual 


Fire Insurance Company 


OF MANSFIELD, OHIO 





Insurance - $5,427,226.00 
Total Assets - 464,681.40 





An Agency Company 








Indiana, Ohio, Pennsylvania 
and New York 


Saloon and Dram Shop Bonds covering 
legal liability of all interests in con- 
nection with selling intoxicating liquor 


Write 


Retailers Indemnity Company 
Grand Rapids, Michigan 





INDEMNITY BOND 
SALESMEN WANTED 
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will have two offices, one in the Shoaff 
building and a south side branch at 1835 
Calhoun street. 

The Western Factory Insurance Asso- 
ciation is writing the line of $33,000 on 
the sprinklered plant of I. A. Browne & 
Co., manufacturers of wagon and carriage 
parts, North Manchester, Ind. Risk is 
equipped with a Globe, 1916, wet and dry 
pipe system, supplied by city water and 
gravity tank. 





Illinois 











Hoops Made Assistant 


W. S. Hoops, who has been second 
assistant state fire marshal for some 
time, has been appointed assistant, suc- 
ceeding Frank R. Morgaridge. He is 
also being mentioned prominently as a 
successor to Walter H. Bennett, who is 
expected to retire when his term ex- 
pires, Mr. Bennett being an appointee 
of former Governor Dunne. Mr. Hoops 
will have the support of a large num- 
ber of insurance men, having been a 
local agent prior to taking up the state 
fire marshal’s department work. He 
has been very active in fire prevention 
campaigning and also looked after the 
office end of the department at Spring- 
field. 

Stephen Legrede, another deputy 
state fire. marshal, who has been with 
the department since it was organized, 
is also a candidate for the position of 
fire marshal. 





Cancel Unprotected Risks 


The Philadelphia Underwriters, and 
several other companies, are canceling 
their business on the outskirts of Mur- 
physboro, Ill., because of the excessive 
loss ratio on the class. Requests have 
been made to the city to extend the 
water mains to new additions. One of 
the aldermen stated at a recent meet- 
ing of the council that it would be 
cheaper for the city to pay the pre- 
miums on buildings located outside of 
fire protection than to make such ex- 
tensions. As long as companies insure 
this class it seems that the city will 
not make the desired improvements. 





Quincy, Ill., Agents Organize 


The Quincy, IIl., local agents are now 
organizing and had a luncheon on 
Wednesday of this week. Temporary 
officers have been elected, Jack Crut- 
tenden of Cruttenden & Scholz, chair- 
man, and Louis F. Fuelbier of John 
Fuelbier & Son, secretary. At the 
luncheon this week, State Fire Marshal 
Walter H. Bennett addressed the 
agents on “Organization.” Charles H. 
Cowper, of the Illinois Inspection Bu- 
reau, talked on an improved building 
code for Quincy. 


PERSONAL LIABILITY BILL 


Representative William G. Thon of Chi- 
cago has introduced a bill in the Illinois 
legislature providing for personal respon- 
sibility in case of fire and imposing pen- 
alties for the cost of extinguishing fires 
where the laws or ordinances have not 
been complied with. 


FIELD MEN’S FRIEND DIES 


Captain Alexander Smith, formerly pro- 
prietor of the Dunlap hotel of Jackson- 
ville, Ill., and known to field men who 
traveled the state in the early days, was 
burned to death in his home in Jackson- 
ville last week. Captain Smith used to 
attend the Illinois State Board meetings 
at Delavan Lake, Wis., every summer and 











Complying in every particular with Ohio law 
Owned by Ohio people 


The American National Fire Insurance Co., Columbus, Ohio 
Capital and Surplus $700,000 


Organized by Ohio people 
Managed by Ohio people 

Will write insurance on the property of Ohio people through Ohio agents 
If you can present a high-grade proposition to high-grade people, you will be interested 


JOHN W. ZUBER, President 








4 
“down state” meetings wherever they were 
held. At one of these he was presented 
with a watch fob by the field men. 





At Stoughton, IL, E. W. Woodward has 
sold his agency to J. Leslie Williamson, a 
real estate man. 





Wisconsin 











FIGHT SPRINKLER ORDINANCE 





Insurance and Real Estate Men Oppose 
Compulsory Installation in Mil- 
waukee Building Basements 





The Milwaukee common council com- 
mittee on judiciary on Monday, Feb. 5, 
recommended for passage the so-called 
Reynolds ordinance, which requires 
that in all buildings having a ground 
area of more than 3,000 square feet the 
basements be equipped with automatic 
sprinkler systems. The hearing on the 
proposed ordinance developed into a 
wordy battle between Fire Chief T. A. 
Clancy, who favors the measure, and 
underwriters and real estate men who 
appeared in opposition to it. J. P. 
O’Brien, of the Wisconsin Inspection 
Bureau ,and E. E. Rogers, of the Mil- 
waukee Real Estate Board, argued 
against the ordinance, the latter declar- 
ing that property owners should not be 
obliged to make any further unneces- 
sary investments in their property, as 
many downtown buildings now do not 
pay a return of 4 percent. This argu- 
ment aroused Chief Clancy, who said, 
“The almighty dollar is all we see, and 
it is getting worse every day.” The 
chief criticized fire underwriters for 
opposing the measure. He said that 
thousands of dollars of property loss 


and the lives and physical welfare of 


many firemen would have been saved in 
the last few years if the buildings had 
been properly equipped with sprinklers. 
The ordinance will come before the 
council next Monday afternoon and is 
expected to pass with the committee’s 
favorable recommendation behind it. 


Stockholders Are Barred 


Members of corporations engaged in 
the insurance business, as well as 
agents, who are members of a county 
board of supervisors, are barred from 
writing county property, according to a 
ruling made by Charles E. Brady, dis- 
trict attorney of Manitowoc county, 
Wis. The ruling is based on the state 
law which provides that no member of 
a county board may have an interest in 
any contract with the county while he 











DETROIT, MICH. 





THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE IN- 
SURANCE INDEMNITY FOR THIRTY-SIX YEARS 


It has paid over $8,000,000 in Losses 


PE cos cas sheds cicseocte $1,590,675 arene a6 c058 ee ey $815,373 
(IT IS ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 
D. M. FERRY. Jr. E. J. BOOTH H. E. EVERETT E. P. WEBB 
resident Vice-President Secretary Ass t Secretary 


is serving as such member, and the dis- 
trict attorney rules that this also ap- 
plies to members of corporations en- 
gaged in the insurance business. The 
question arose when the Manitowoc 
county board increased the tornado 
protection on the courthouse by $25,000 
and barred Joseph Willot, Jr., chair- 
man of the board, and L. A. Schmitz 
of the Frank, Schmitz & Kadow Co., 
underwriters, from sharing in the dis- 
tribution of this business. The ruling 
has no retroactive effect. 





Wisconsin Agency Appointments 
Hartford—W. M. Ames, Lewis; L. A. Karel, 


Oconto Falls. 

_Home—C. C. Fuller and_ A. W. Sorenson, 

Necedah; E. R. Brown, Kennan; Bertha S. 

Buckingham, Stevens Point, 
& G—C. F 


. . . F. Paxton, Barronett; 
Charles Nelson, Boyd. 


on. & Lance.—J. J. Hoehnke, Milwaukee; 
L. A. Karel, Ocdnto Falls. 
Natl.-Ben Frank.—W. F. Rohef, Hayward. 


Natl. Union—Albert Engels, Manitowoc. 
New Hamp.—cC. L. Keefe, Milwaukee. 
Nord-Deutsche—A, F. Miebuhr, Reedsburg. 
Northern, fing. A. Karel, Oconto Falls; 
Christie Carlin, Palmyra. 


WISCONSIN NOTES 


Henry Morman, Berlin, Wis., has sold his 
general insurance agency to A. A. Waw- 
rzyniak of the same city. 

At LaCrosse, Wis., William C. Holbeck 
& Co. have sold their agency to James 
Saltz, another agent there. Mr. Holbeck 
has moved to Pass Christian, Miss. 

Ray J. Rebhan, secretary of the August 
Rebhan Agency, Milwaukee, passed cigars 
last week on the strength of becoming a 
i for the first time. It is a baby 
girl. 

The annual report of the Sturgeon Bay, 
Wis., fire department shows that total 
losses paid by companies last year were 
$8,855.69. Insurance on buildings and 
contents thus affected was $38,360, and 
total valuation was $76,250. 


The Sentinel Company, Milwaukee, 
awarded the contract for equipping the 
basement and first floor of the 8-story 
Sentinel building, used as a newspaper 
publishing plant and offices, with an auto- 
matic sp: er system to the General Fire 
Extinguisher Company. 





Iowa 











IS IN FAVOR OF THE LAW 





National Oats Company Strongly 
Favors Retaining the Antidiscrim- 
ination Statute of Iowa 





The manufacturers’ bureau of the 
City Commercial Club of Sioux City, 
Ia., has sent out a letter to the busi- 
ness houses throughout the state, seek- 
ing their support in the repeal of the 
Iowa antidiscrimination law. This bu- 
reau claims that the law was passed 
at the behest of the insurance compa- 
nies in order to evade the Sherman 
antitrust law. The bureau claims that 
rates have been increased in Sioux City 
because of the law and members are 
urged to support the bill introduced to 
repeal it. The National Oats Company, 
Cedar Rapids, Ia., in answering this 
letter, expressed the opinion of some 
of the more important business men of 
the state as follows: 

Replying to your circular letter, we as 
a manufacturer with a large plant located 
in your state, are not able to agree with 
you that the present Iowa rating law is 
in any way obnoxious or objectionable. It 











is our experience that under the present 
law any one could get lower insurance 
rates, who is willing to reduce their fire 





Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is ou‘side and has bath 


Appointments 
combine dig- 

ity with a fa- 
miliar home- 
‘| likeness rarely 
found in 

















Metropolitan 
hotels. -Two 
splendid cafes 
for ladies and 
tlemen, al- 
PP tue rs soa Club Grill 
Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 
H. J. TREMAIN 
1898 Nineteen Years of Service 1917 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota, and South Da- 
kota and accepts business on good 
risks direct in any Statein the Union. 


F. L. TESCA CHAS. L. THURBER 
President ‘ Secretary 





Montana Livestock & Casualty 


Insurance Company 


Home Office: 26 West 6th Avenue 
Helena, Montana 


George B. Conway, Secretary & General Manager 








FIRE INSURANCE 
COMPANY 


PHOENIX - ARIZONA 





CAPITAL 


$200,000.00 


EDGAR M. DAVIS 
VICE-PRESIDENT and MANAGING 
UNDERWRITER 





CENTRAL DEPARTMENT 
COVERING: 
ILLINOIS -'OHIO- INDIANA 
WISCONSIN MICHIGAN - MISSObR) 


ARTHUR J. DAVIS 
GENERAL AGENT 
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CHAS. P. HALL, SPECIAL AGENT 
2019 INSURANCE EXCHANGE 
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the law was enqpestiqnabty a big, firm 
ase in the right direction. 

he law is based on the old German law 
which requires an insurance company to 
charge for a particular hazard equally 
throughout the entire state and to give 
due credit for the reduction of or from 
such hazards under a penalty of fine or 
imprisonment for failure to do so, thereby 
rfreventing discrimination. 

It is our honest opinion that if your 
bureau were thoroughly posted and fully 
understood the purport of the present law, 
you would be its strong supporters in- 
stead of its opponents. It may be true 
and probably is that the insurance com- 
panies are in favor of the present law, just 
as we have always found them to be in 
«gd of any good and equitable rating 


WANT IOWA LAW REPEALED 





Strong Effort Is Being Made to Get 
Rid of the Antidiscrimina- 
tion Statute 





_Des Moines, Feb. 7—Senator Lytle’s 
bill to repeal the Iowa fire rating ‘law 
made its first appearance on the floor 
of the Iowa legislature Saturday, when 
Senator Newberry of Strawberry Point 
introduced a resolution calling upon 
the insurance commissioner for full in- 
formation on the subject. 

The Newberry resolution, which was 
carried, asks that Commissioner Eng- 
lish furnish the senate with facts as 
to rates received by fire companies op- 
erating in Iowa the past two years and 
further information as to capital stock, 
dividends paid, and the amount of busi- 
ness written. Senator Lytle offered an 
amendment, to include in the informa- 
tion a list of the directors and stock- 
holders of the companies, but this lost. 

Senator Lytle is displaying a pamphlet 
giving the stockholders of the new Iowa 
National Fire. This is the company of 
which former Commissioner Bleakly is 
president. It lists Lieutenant-Governor 
E. R. Moore as a director and Attorney- 
General H. M. Havner as one of the stock- 
holders. Other stockholders include Sena- 
tors Adams of Algona, White of Garrison 
and Foskett of Shenandoah and Representa- 
tives Elwood of Elma, Turner of North 
English and Murray of Storm Lake. These 


are all active and prominent in the Iowa 
legislature. 

The Lytle bill or similar bills in the 
house may emerge from the committees 
this present week. Public hearings are 
to be held. Senator Lytle claims that he 
has the law repealed already. He says 
he has seventy votes to repeal in the 
house and thirty-three in the senate. This 
is an easy majority—providing the sena- 
tor is correct. 


State Rate Bill Introduced 


A bill providing for the establish- 
ment of a state rating bureau for fire, 
lightning, hail and windstorm insurance 
companies was introduced in the Iowa 
house of representatives Monday by 
Representative Miller of Boone. 

The measure provides that the bu- 
reau shall inspect every risk, make writ- 
ten surveys and specify all flat or classi- 
fication rates. Insurance concerns are 
required to accept the rates thus fixed. 
The cost is to be prorated according to 
premium income. Stiff penalties are 
provided for rebating commissions and 
companies are forbidden to enter into 
combinations to fix rates. 





New Hail Company 

The new State Hail Insurance Com- 
pany, which has been organized in Iowa 
by Buena Vista county men will locate 
in Des Moines and begin business about 
the first of March. The capital stock is 
$100,000, with surplus of $12,500, and 
it is the ultimate purpose of the organ- 





izers to engage in the fire insurance 
business as well as hail. G. F. Tinck- 
nell of Alta is president; E. H. Cun- 
ningham of Newell, vice-president; T. 
C. Bassett, Des Moines, secretary; D. 
E. Hadden, Alta, treasurer. 





Minnesota 











REPORT ON ADA, MINN. 


Ada, Minn., has been rerated. Fire de- 
partment is volunteer, 34 members; three 
hose carts with 1,500 feet of 2%-inch cot- 
ton rubber lineal hose, 1 hook and ladder 
truck, two 5-gallon Babcock and three 2%- 
gallon hand chemical extinguishers. Muni- 
cipal waterworks; wooden tank of 45,00u 
gallons capacity on 80-foot steel tower, 
adjoining pumping station; supply two 10- 
inch and two 2-inch wells, 240 feet deep 
and considered adequate. Pumping equip- 
ment consists of a Smith-Vaile 5x8 triplex 
double acting pump with a maximum of 
250 gallons per minute, pumping from 105,- 
000-gallon underground reservoir into 
mains and elevated tank, and two 15-horse- 
power motor driven 7x30 cylinder well 
pumps supplying the-reservoir and into 
mains. Mains consist of 2,500 feet of 
8-inch; 4,000 feet of 6-inch and 1,000 feet 
of 4-inch cast iron pipe, with twenty two- 
way hydrants. 





Minnesota Agency Appointments 


Detroit F. & M.—A. H. Gerber and F. M. 
Blonquist, St. Paul; L. D. Skyhawk, Proctor. 

Mercantile—A. T. Wherry and A. L. Law, 
St. Paul. ; 

Royal—J. L. Suel, New Prague; P. E. Gil- 
more, Lakeville. 

Pruss. Natl.—W. 
W. Barber, Spring 

Union, France—J. 
Stuart, St. Paul. i ‘ ae 

Newark—G. S. Brainerd, Blooming Prairie; 
D. B. Lynch, Park Rapids. ’ : 

Ger. Alli—John Bratrud, Thief River Falls. 

Sun, Eng.—Frank Gouze, Chisholm. , 

Sterling, Ind—V. D. Button, Minneapolis. 

Milw. Mech.—A. C. Davidson, Winona. 

Agricultural—O. F. Ulland, Fergus Falls. 

. De M.— bens, Montgomery. 

State, Pa.—Bert Hanson, Warroad. 

L. & L. & G—Bennie Bakke, Twin Valley, 
Norman county. 

Buff. Ger.—J. E. Bonner, Sauk Center. 

Mercantile—O. J. Anderson, Austin. | 

Ger. Amer.—C. F. Chamberlain, Ortonville. 

Northern, Eng.—H. M. Johnson, Holt. 

Fireman’s Fund—Morris Willett, Baudette. 

N. W. Natl.—A. P. Rose, Marshall. 

Springfield—F. J. Deymonaz, Brooks. 

Milw. Mech.—R. B. Henton, Morton. 

State of Pa—H. E. Perkins, St. Paul. 

North Amer.—Morris Willett, Baudette. 

Columbian, Ind.—P. C. Woodworth and Swan 
Sigford, Minneapolis. ; 

Automobile—G. M. Hopp, Hastings; P. B. 
Willits, Minneapolis. 5 ; 

Boston—O. A. Bierce and Maedeline Schima, 
Winona. es 

Fire Assn.—E. V. Anderson, Parkers Prairie; 
L._ D. Skyhawk, Proctor. 

United an wi T. Dunn, Anoka; P. x 
Baker, Lesueur: John Benner, Anoka; R. 
Nelson, St. Paul. 

Westchester—P. S. 1 

. E. Flynn, Caledonia; J. 


Bassett, Rochester; J. 
alley. 
Q. Haas, Jr., and Charles 


Aslakson, Cannon Falls; 
Broderick, 
Preston. 


North River—Herman Kruse, Rochester; 
Egeland and A. A. Hermes, St. Paul. 

Brit. Dominions—Welles Eastman, FE. J. 
Phelps, E. J. Phelps, Jr., and Richardson 
Phelps, Minneapolis. ; 

Fid.-Phenix—C. E. Warren, Grove City; V. 
T. Conklin, Sauk Center; G. C. Smith, A. G. 
Stam and M. O. Jenkins, South St. Paul; J. L. 
Monti, Ward Springs. . 

Amer. Cent.—Morris Willett, Baudette; A. B. 
Hanson, Cambridge; . Hetherington, Hast- 
ings; B. B. Walling, ey ag Ag ._E. Con- 
ner, A. T. Wherry and A. L. Law, St. Paul; 
W._G. Laumann, St. Peter. 

Fid.-Phenix—A. D. Chisholm, Edgerton; M. 
W. Tuttle, Lindstrom; E. W. Davies and T. E. 
Nash, Pipestone; . T.. Duerre, Plainview; 
L._D. Skyhawk, Proctor; W. Yaa Searles. 

Home Fars. Mut.—G. L. ertman, L. M. 
Capp, C. W. Byers and W. W. Scarborough, 
Minneapolis. 

Continental—W. G. Laumann, St. Peter. 

Sec. Mut., Minn.—E. D. South, Blue Earth. 

Northern, Eng.—Frank Gouze, Chisholm. 

Reliance—A. A. Baker, Deer River. 

St. Paul—H. H. Lexvold, Ihlen; L. L. Ben- 
dickson, Norway Lake; C. it. Ahlfs, Prinsburg; 
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Seal 








THE PENNSYLVANIA FIR 


INDEPENDENCE SQ., PHILADELPHIA 


of 


Service 








INSURANCE 
COMPANY 


Founded A. D. 1825 











The Equity Mutual Fire Insurance Association 


SIOUX CITY, - 
ORGANIZED 1898 


IOWA 


A Full Reserve Mutual Organized Under the 


Strict Laws of Iowa 





The Best Field in the Insurance Business 
Today is Live Stock Insurance 
Wewant good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


Home Office: - - = 


Shelbyville, Illinois 





THE CENTRAL STATES FIRE 


Insurance Company of Wichita, Kansas 
FIRE, TORNADO, AUTOMOBILE, HAIL AND FARM RISKS 





H. C. WHALEN, President 


AGENCY CONNECTIONS OPEN IN KANSAS 
Bitting Building, WICHITA, KANSAS 








F. L. MINER 








IOWA NATIONAL FIRE INSURANCE CO. 


VICE-PRESIDENT SECRETARY 
FRANK P. FLYNN 
TREASURER 
Cc. S$. VANCE 
UNDERWRITING H. P. ROSSER 
MANAGER SUPT. OF ACENTS 


WILL COMMENCE WRITING INSURANCE JANUARY 2, 1917 


SUITE 314 HIPPEE BLDG. 


DES MOINES, IOWA 
JOHN L. BLEAKLY, President 


Cc. M. SPENCER 





CAPITAL, $500,000.00 


SPLENDID OPPORTUNITIES FOR BOTH 
POLICYHOLDERS and AGENTS 











STOCK SALESMEN WANTED! 


Central National 
Fire Insurance Co. 


Securities Building, 
Des Moines, Iowa. 


Capital and Surplus, $1,000,000.00 


President, one of the most successful under- 
writers in Middle-West. Treasurer, one of 
Iowa’s most prominent and influential bank- 
ers. Strong orgatization made up of successful 
business men and ers. 

Only high-grade men with clean records 
wanted. Credentials required. 











George W. La Brande 


Dr. A. B. Kirk 





Great Northern Insurance Company 


Pioneer Bldg., St. Paul, Minn. 

Albert Berg, Pres. & Treas. 
George W. La Brande, Vice-Pres. and Managing Underwriter 
BOARD OF DIRECTORS: 


George T. Simpson 
CUE. Sake 
Julius A. Schmahl 
Joseph I. Silbar 


Jos. I. Silbar, Sec’y 


Carl G. Schulz 
Louis F. Dow 
Louis B. Krook 


J.C. Fulton 
George Jarchow’ 
Dr. J. J. Ecklund 
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F. M. Blomquist, A. H. Gerber, Walter Aagaard, 
H. G. Mathews, St. Paul; W. J. Strate, Searles; 
FP, A. Kroeger, Triumph; M. J. Olson, Wol- 
"iow 1 O. W. Merritt, F w 

New Hamp.—O. : erritt, i ts - 
H. Revier, tne seas 

"an-ver—E, T. Olson, New York Mills; 
E. G. Hanson, Hitterdahl. : _ 





Dakotas 











GOOD WORK DONE AT SALEM 





Fire Chief Johnson Has Solved Dif- 
ficulty of Frozen Mains and 
Hydrants 





In the matter of fire protection com- 
panies are inclined to “take their hats 
off” to Fire Chief Johnson of Salem, 
S03 who has successfully demon- 
strated his inventive turn of mind. In 
cold weather there is more or less trou- 
ble about the freezing up of fire hy- 
drants and water mains, and it fre- 
quently happens that, just when a fire 
breaks out, the fire hose is attached to 
the hydrants and they are found to be 
out of commission on account of being 
frozen, 

This is caused in most instances because 
the hydrants have been used and when 
turned off the water does not drain away 
very fast at the bottom and freezes. Chief 
Johnson and the superintendent of the 
Salem waterworks have fixed up a regular 
cistern pump with a rubber hose attached 
The pump is put on a small wooden stand 
and when the hydrant is shut off the 
hose is put in the same and run to the 
bottom and all of the water is pumpea 
out. Since the adoption of this method 
there has not been a frozen hydrant at 
Salem and the companies hope that other 
towns will follow this example. 





Farmer Has Resigned 


It is announced that on account of 
the Globe Fire of Huron, S. Dak., hav- 
ing been taken over by the Minneapo- 
lis Fire & Marine, Mr. W. N. Farmer, 
secretary of the former company, now 
tenders his resignation as a member of 
the Western Union. 





CHANGES IN NORTH DAKOTA 


Manager Walter I. Fisher, of the General 
Inspection Company, has advised com- 
panies and agents in North Dakota that, 
owing to important changes in underwrit- 
ing rules and practices, it has been found 
necessary to issue “Supplement No. 2 for 
the Book of Advisory Rules for North 
Dakota.” The changes involved cover the 
alterations and repairs permit, automatic 
sprinklered risks, improvements and bet- 
terments, inventory and iron safe clause, 
percentage value clause, rent insurance, 
short rate table, term insurance, vacancy 
or unoccupancy, waiver of inventory or 
appraisement clause and watchman clause. 





Nebraska 











‘Wilcox-Burns Co. at Omaha have been 
appointed agents of the State of Pennsyl- 
vania. ; 

George E. Nichols, manager of the Ne- 
braska Inspection Bureau, headquarters 
at Omaha, Neb., was called to Chicago last 
Thursday evening by the critical illness 


of his father. The Burlington train on 

which he was speeding to Chicago was 

wrecked near Creston, Ia., but Mr. Nichols, 

fortunately, was not hurt. The delay 

caused by the wreck, however, prevented 

oe getting to Chicago before his father 
ed. 





Missouri 











Cold Weather Fires 


The Kansas City, Mo., fire depart- 
ment responded to 250 alarms in the 
eight days from Jan. 28 to Feb. 4, the 
period of below-zero weather. The 
large majority of the alarms were fire 
resulting from sparks from flues, or de- 
fective flues. Mostly the loss was small, 
$5 to $50, though there were a few resi- 
dence fires of several hundred dollars, 
one of $40,000; a business property loss 
of $30,000, and some damage from 
sprinkler leakage. The largest number 
of alarms in one day was 60, on Feb. 1. 





MISSOURI BILLS 


Bills have‘ been introduced in the Mis- 
souri legislature providing for a standard 
fire insurance policy and legalizing coinsur- 
ance under certain conditions, providing 
for an agents’ qualification law and estab- 
lishing a fire marshal department. 





Missouri Agency Appointments 


Aetna—B. F. Seabaugh, Daisy; ot Ws 
Schroeder, Leslie; George Gross, Allenton; P. 
O. Foristell, Foristell; C. E. Dixon, O’Fallon; 
W. D. Clininsmith, Oak Ridge; W. H. Klaus, 
Freidheim; . Klaus, Appleton; F. W. 
Lichenegger, Shawneetown; Morrison & Goeh- 
ring, Frohna; Hugo Rottman, New. Melle; E. G. 
Schoen, Pocahontas; Aloys Schneider, St. Pe- 
ters; F. i; Staab, River Aux Vasse. 

Agricultural—L. A. Warden, Trenton. 

Brit. Amer.—Schurtzgehel & Ely Agency and 
C. D. Dolan, Kansas City. 

Continental—M. L. arryman, Marshfield; 
Albert La Rew, Humansville. E 

Citizens, Mo.—G. B. Wanstrath, St. Louis. 

Commonwealth—G. W. Corbin, Liberty. 

Connecticut—A. D. La_ Rew, Humansville. 

Ger. Amer., N. Y.—R._B. Kite, Hollister; 
A. D. La Rew, Humansville; J. N, Redman, 
Marshall; George Wabstarth, St. Louis. 

er. Allii—E. Kreager, Salisbury; Z. E. 
Crooks, Livonia; W. S. Christy, Moberly. 

Glens Falls—J. L. Cross, Cameron. 

Home—A. W. Recker, Portageville. 

Hartford—J. M._ Moore, helbina; C. F. 
Stubbs, Mountain Grove; D. R. Brown, Jerico 
Springs; Pollard & Brown, Summersville; A. B. 
Cannon, Arnut. ‘ 

Imperial—L. B. Ely, Kansas City; C. D. 
Dolan, Kansas City; J. D. Schurtzgebel, Kansas 


City. 

a A. Coons, Columbia; Thomas 
O’Gorman, Maplewood. : 

Dubuque—J. M. Moore, Shelbina. 

Fireman’s Fund—George Leinweber, Kansas 


ity. . 
Springfield—McMahan & White, Seymour; 
Alvin Mayer, Rhineland; R. B. Kite, Jr., Hol- 
lister; C. D. Smith, Purcell; W. J. Chambliss, 
Anderson. 
Hanover—J. H. Roney, Lawson. | 
Fid.-Phenix—Court Rebo, Alexandria. . 
North Amer.—W. O. Snider, Lee’s Summit. 
New Hamp.—Charles Schroeder, St. Louis. 
Pruss. Natl—Lortz & Lortz, St. Louis. 
Union, Eng.—C._H. Gale, West Plains. 
Norw. Union, Eng.—Albert Bethards, Shel- 


ina. 
Pa. Fire—C. V. Wheat, Aurora. 
Prov. Wash.—J. V. Haefner, Festus; Toohar 
& Baker, Springfield. é 
Phoenix, Ct.—J. T. Hayes, Chadwick; R. S. 
Edmonds, Miami. a 
Queen—G. B. Wanstratt, St. Louis; Bennet 
Smith, Winston; Henry and James Thorpe, 
Milan; Groer & Wheat Ins. Acar, Co., Au- 
rora; B. E. Turner, Kahoka; H. R. Ellison, St. 


Louis. 4 
Springfield—M. P. Geatley, Catawissa; W. B. 


b 














WANTED 


A good fire, automobile, hail, casualty 
and surety insurance agency for the State 
of Nebraska for a corporation that has 
over sixty men in the field. Address 
73-D, care The National Underwriter. 


Pfeiffer, Gerald; H. H. Hunziker, Knox City; 
Mrs. A. E. Desery,, Medill; S. L. Contley, 
Owensville; F. H. Disharoon, Robertsville; H. 
F. Brinkman, Rosebud; D. B. Brown, Warrens- 
burg; Frank Mead, St. Louis; Oren Scroggin, 
Warrensburg. 

Royal—C. A. Skillman, Platte City. 
American—F. B. McCurry, Salisbury; W. E. 
Huppert, St. Louis. 


Kitchen & Pollock, Clinton; W. J. Chambliss, 
Anderson. . 
Fid.-Phenix—Rice & Shouse, Shelbina. _ 
Glens Falls—W. O. Snider, Lee’s Summit. 
Germania—T. F. Cain, Montgomery City; L. 
A. Warden, Trenton. . 
Ham.-Brem.—F. B. and_W. L. Kent, Mexico. 
Home—H. B. Vance, Enon; D. R. Brown, 
Jerico Springs. 








North Amer.—S. L. Mitchell, Licking; M. E. 
Fosher, Houstonia. ‘ 
L. & L. & G., N. Y.—W. R. Berry, St. Louis. 
Mich. F. & M.—B. F. eg > gy City. 
N. B. & M—L. S. Davis, Malden; C. S. 
Hale, Charleston. i 
. F. Schuetz, Jefferson Niagara—R. I. January, Centerville; Kent & 
-. Kent, Mexico; B. F. Schuetz, Jefferson City. 
hoenix, Ct.—Reinhold Hoffman, St. Louis; St. Paul—R. P. Prewitt, ie La Beaume 
Kent & Kent, Mexico; S. I. Major, Leeton; | and W. W. La Beaume, St. Louis; C. V. Wheat, 


ee Eagle—Williams Ins. Agency, Poplar 
uff, 

Coml. Union, Eng.—H. B. Young, Kirksville. 
Connecticut—J. B. Crum, Vandalia. 
Caledonian—J. F. Marheineke. St. Charles; 
H. K. Manheimer, De Soto. 

Detroit F. & M.—B 








New Statements of Fire Companies 


FIGURES AS OF DEC. 31, 1916 





Cash Reinsurance Net Premiums Losses Loss 
Company Assets Reserve Surplus Written Paid Ratio 
Abing’n Mut., Mass..$ 219,433 $ 93,16 $ 124,59 $ 64,987 $ 18,270 .28 
ee. a re ASAT ,706,547 11,165,307 8,503,325 »510,598 6,874,812 .51 
BEANS —Aiitcclss de hd 1,160,806 39,3 537,676 327,037 173,078 .53 
Allemannia ........ »988,387 841,744 852,845 841,029 393,941 .47 
Amer. Auto ........ 1,479,949 576,611 BOvs0s <eemsies ‘. aaeviers nae 
Benen CONE. sso cs0ss 4,142,834 1,819,025 1,032,736 2,097,284 1,262,135 .61 
Amer. Eagle.......: 2,886,851 318,424 1,129,637 421,349 111,030 .26 
OS OR ee 501,105 252,903 1, 291,175 196,807 .68 
Aseo. Indust. ....... 259,479 12,766 44,108 24,384 56 02 
NMR oS odes ee seb cies. 3,270,655 1,821,715 1,239,137 1,936,125 957,501 .49 
Badger Mut., Wis... 178,843 39,028 138,017 31,419 7,331 .23 
Berkshire Mut., Mass. 267,592 154,670 102,659 138,449 59,032 .43 
TOSUOT  s.650c 5.90 oes 3:4 »184,479 2,916,24 2,682,288 5,169,192 2,353,869 .46 
APCs. AMEE 5... ci0:0-s:9:6:0 1,934,280 935,725 621,96 991,915 84,861 .65 
Coal Oper. Mut...... 47,9 1,4 33,497 27,591 10,282 .37 
Com’) Mav). 6.6636: 387,234 100,084 51,106 208,125 ,668 .21 
CORGOTOID 6.0 6.6.6:050802 2,587,558 1,312,818 415,169 1,291,833 633,917 .49 
Continental ..........<. 34,093,874 10,135,305 12,282,836 8,986,040 4,544,205 .51 
Cc. & W. Mfrs. Mut.. 643,196 307,334 22,150 521,969 ,970 .04 
Dorches. Mut., Mass. 207,459 113,099 58,495 68,149 33,413 .49 
Federal Union...... 465,694 148,250 84,39 211,294 94,059 .45 
Fid.-Phenix ........ 19,219,358 8,342,585 7,015,625 7,268,169 3,445,338 .47 
Firemen’s Mut., R. I. 2,283,352 1,009,234 1,230,145 1,365,946 97,318 .07 
PERTAIN: <.c.340:0 000s 2,391,125 399,000 484,052 829,886 301,597 .36 
SORIA, PO 00506060 1,113,814 546,022 218,860 447,326 228,152 .51 
German, Peoria..... 585,569 88,810 76,509 9,7 157,914 3.97 
German, W. Va..... 600,238 219,531 159,096 215,680 107,615 .50 
Granite State....... 1,335,196 724,345 319,505 725,896 409,044 .56 
**Guardian, Utah... 500,351 68,559 197,846 129,009 035 .19 
EABMUGON 2.0. 0:05 0:00 629,612 159,449 175,882 293,691 148,341 .51 
Hamp. Mut., Mass... 42,798 27,996 12,6 1,2 133 67 
+Holy’ke Mu., Mass. 866,525 7365,084 CU | a Pee 
Indust. Mut., Mass.. 455,583 192,192 254,249 334,907 13,594 .04 
Inter-State ........ 542,142 159,223 TOGG0L 8 =—s—isineeeee 60 ls sh ti 
TOWA, BAIPRcn. <6c00ss 217,883 99,845 14,865 103,700 50,309 .48 
Keystone Mut., Pa.. 447,264 222,148 215,032 412,022 18,469 .04 
Law Union & R.... 1,408,514 423,953 917,463 474,491 232,070 .49 
BIORON 3555: 40gie hess 3,390,937 2,095,788 1,033,500 2,070,578 5,434 .41 
Lumber Mut., Mass.. 1,082,939 278,431 578,929 580,963 182,579 .31 
Manton Mut., Pa.... 404,740 211,784 182,946 402,341 18,247 .05 
M. & M. Mut., N. H.. 240,303 42,622 195,833 44,024 19,738 .45 
§Merchants, N. Y... 1,827,312 573,538 626,507 845,305 311,781 .37 
Metropolitan ....... 208,308 63,078 40,427 72,981 35,713 .49 
Mirs. Mut., Alton, Ill. 702,847 162,328 540,078 392,363 266,890 .68 
Millers Mut., Pa..... 487,827 135,010 339,722 226,726 156,631 .69 
Millers Nat’l........ 2,626,473 979,363 1,494,655 1,130,336 633,388 .56 
Montana Fire....... 453,936 44,492 139,258 40,729 16,576 .41 
M. F. Mtgy. Co., Neb. 385,758 52 389,401 68,476 56,656 .83 
Nat’l Ben Franklin.. 3,614,327 1,821,838 572,562 1,771,896 810,903 .46 
Nat’l Lumber....... 58,042 139,950 60,73 263,038 116,490 .44 
Natl Mut., Pa....... 164,417 72,43 88,096 242,628 4,558 .02 
Nav] Unions. ..<i6:54... 4,439,430 2,362,164 756,262 2,310,615 1,258,387 .54 
ee 2,270,309 1,131,091 407,77 1,353,101 716,306 .53 
Se ee oe »975,413 »734,858 3,031,778 4,076,071 1,902,197 .47 
N. Carolina Home... 199 3,467 170,564 136,244 0,929 .37 
Northern, Eng...... 680,597 3,102,343 2,884,082 3,288,922 1,586,362 .48 
Northern, N. Y...... 1,691,384 871,487 361,950 913,268 391,740 .43 
*North River.. .. 8,939,478 1,814,551 1,155,138 2,300,667 947,677 .41 
AR Ae > Be 7,607,306 3,448,954 2,061,574 3,241,732 1,552,795 .48 
Ohio Farmers....... 3,989,996 2,367,768 1,293,741 2,005,477 1,138,789 .57 
O. Grain Dirs. Mut.. S508. = wo ews 20,061 11,418 ee ee 
O. Und. Mypt........ 40,968 18,548 20,513 6,90 13,381 .36 
Ola Colony......... 1,712,957 607,992 443,990 910,029 397,979 .44 
O. Valley F. & M 241,962 38,17 100,795 82,102 4,920 .43 
PANN, TIER so ic.60.0s00< 8,534,398 4,766,990 2,358,909 3,923,242 2,126,924 .54 
Peoples Nat’l....... 1,948,593 486,214 213,888 391,962 383,126 .98 
Phoenix, Eng....... 4,637,548 2,447,545 1,807,255 2,965,556 1,483,357 .50 
Prov. Waah. ...00... 6,316,096 2,732,191 1,588,323 4,698,116 2,675,891 .58 
ee eer 12,149,847 4,960,301 5,176,149 6,157,873 2,819,408 .46 
PROHANCO 2.0.0.0 0.0.0:00:s 1,547,595 832,424 05,812 75,656 6,116 .56 
Rt. Lbr. Mut., Minn. SS5400 en:0005 485,100 157,408 61,015 .40 
Rt. Mer. Mut., Minn. 26,097 9,593 4,836 6,4 5,531 .43 
PRIGHIMONG, 6 602 s0'000 769,434 274,785 221,163 388,078 195,827 .50 
Royal Exch......... 3,567,322 1,750,776 1,324,014 2,399,408 1,087,425 .45 
OS arene 14,030,230 8,736,997 ,965,268 »583,329 »432,620 .52 
Rubber Mfrs. Mut.. 642,838 292,488 336,780 501,401 20,649 .04 
BAVOUNEN . ..6:0i0000. 206,494 27,4 6,509 0,496 15,480 .38 
So. Carolina........ 168,915 68,886 45,211 160,163 71,272 .44 
Springfield F. & M.. 11,961,976 6,159,663 2,514,453 6,823,926 3,562,832 .52 
a Re eee 12,288,618 5,864,446 3,895,059 ,101,346 »291,596 .58 
Underwriters, N. H.. 416,470 29,07 30,696 34,811 952 .29 
United Firemens.... 1,639,627 930,767 245,961 218,018 3,068 .43 
United States....... 6,889,577 3,277,171 1,643,904 3,651,391 1,871,368 .51 
WOROING. -s.566-08600 68% 901,173 370,225 428,602 472,048 224,901 .48 
Vermont Mut....... 149,247 re eee 502,524 303,372 .60 
Wuldan, Ni Qis.ciscs sae 411,467 82,826 110,440 137,301 9,088 .43 
Westchester ....... 6,271,290 3,826,802 1,392,267 4,363,841 2,523,591 .58 
Western, Ont....... 3,330,190 1,326,649 1,054,246 2,255,810 1,003,067 .44 
Western, Pa........ 728,235 281,278 115,499 288,252 127,663 .44 
TO: ine ks Ko Kies 820,733 108,185 178,538 684,476 310,025 .45 


*Surplus incorrectly reported in table published Feb. 1. 
§All liabilities included in reserve for unearned premiums. 
+$200 added to capital in 1916. 

** $103,930 added capita! in 1916. 











CLIFFORD IRELAND, Pres. 
Maine, Massachusetts, Connecticut Rhode Island Pennsylvania North Carolina South Carolina Ohio, Indiana, Illinois, Wisconsin, lowa, Kansas, Texas, Missouri, Tennessee 


Western Live Stock Insurance Company 
PEORIA, ILL. 


Dr. GAIUS W. HUBBARD, Sec’y & Gen’! Mer. 
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Auroms H. B. Simpson, La Belle; T. L. Nutter, 
aiberty. 

Phoenix, Eng.—L. R. Stanforth, Ironton; H. 
J. Ramsey, Odessa. 

Royal—L. S. Davis, Malden. 


MISSOURI NOTES 


P. Russell has purchased the interest of 
Harry P. Brown in the Bussell & Brown 
agency at St. Joseph, Mo. 


Walter Scott, general agent of the Home 
for Missouri, has left Kansas City with 
his family for his annual trip to Florida, 
where he spends the winters. 

E. P. Bell, formerly with the Canadian 
board, has been oppeintes sprinkler in- 
spector for the Missouri Inspection Bu- 
reau, working out of the Kansas City office. 

Missouri field men had an especially 
large and interesting meeting at noon Mon- 
day in Kansas City. C. A. Proudfit was 
chairman. He appointed M. L. Sears to 
preside at the next meeting, Feb. 12. 

Walter S. Nevins has been reappointed 
to represent the Missouri Fire Prevention 
Association on the Federation to Protect 
Life & Property, the organization which 
seeks to centralize fire, accident and health 
protection work, and to transmit sugges- 


tions for activity to the various civic 
bodies. 





Kansas 











LOCAL AGENTS LOSE LINE 


The insurance on the National Refining 
Company plant at Coffeyville, Kan., which 
amounts to almost $2,000,000 and has been 
written by local agents at Coffeyville, is 
now being placed with agents outside 
the state. 

A large number of the policies were can- 
celled at short rates, which leads agents 


to believe that quite a reduction in rate 
was made. 





SALINA LOCAL AGENTS BANQUET 


The Salina, Kas., Local Agents’ Asso- 
ciation held its annual banquet the other 
evening, R. P. Cravens being toastmaster. 
Harry Snyder, district manager of the 
Northwestern Mutual Life, made a talk 
on the life insurance man and his work. 
Other speakers were President Fred 
Quincy of the Chamber of Commerce, 
District Manager J. A. Amick of the 
Northwestern Mutual Life at Lawrence, 
Kas., and W. J. Stroup, president of the 
Merchants’ Association. J. Earl Wyatt 
was chairman of the committee on ar- 
rangements. Mayor Fred R. Fitzpatrick, 
who is a local agent, presented resolutions 
stating that residents of Salina should 
patronize local agents inasmuch as local 
agents are expected to patronize local 
business houses. 


The Carpenter Insurance Agency at Cof- 
feyville, Kan., has just moved into its new 
quarters, which are located over the new 
Condon bank building. 





Texas 











TEXAS CLUB MEETS 


Dallas, Tex., Feb. 7—On Tuesday eve- 
ning the first meeting of the Texas Fire 
Insurance Club since the election of 
the new officers was held, with thirty 
members and two guests present. After 
dinner papers were read by W. C. Evans, 
of the Bates Adjustment Company, on 
“The Local Agent as Seen by the Ad- 
juster,” M. L. Canfield, independent ad- 
juster, speaking on “Machinery Losses” 
and J. D. Wheeler, automobile special 
agent of the Fireman’s Fund, discussing 
“Automobile Situation in Texas.” Other 
short impromptu talks were made by va- 
vious members. The new officers sug- 
gested that a list of subjects be prepared 
and circulated among the members of the 
club, notifying them in advance what the 
given subject for each meeting would be. 
Then three round table discussions follow. 
In this manner a given subject will be 
thoroughly canvassed. 


MORE CREDITS FOR GOOD RECORDS 


Additional towns have received 15 per- 
cent credits for good fire records allowed 
by the Texas fire insurance commission as 
follows: Alvarado, loss ratio, .283; Bay 
City, .108; Coleman, .222; Whitewright, 
-254; Graham, .312; Jacksboro, .163; Whar- 
ton, .161; Texarkana, 3; Anson, .151; 
Baird, .147; Brownsville, .057; Cameron, 
-298; Laredo; .141; Llano, .140; Smithville, 
100. Brenham, ratio .402, gets 9 percent 


credit, Marshall, ratio .461, credit 6 per- 
cent. 





MORE MONEY FOR BOARD 


_Representative Pillow has introduced a 
bill reenacting the state fire insurance 
commission law of Texas so as to enlarge 
the duties of the state fire marshal and 
increase the assessment on fire companies 
to 1% percent of gross Texas premiums 
for the support of the commission. 

The Texas commission has been limited 
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to $100,000 annually through assessments 
on the companies, amounting to about one 
percent. It says it needs $30,000 more 
to inspect and rerate every town in Texas. 
With this increase and system of thorough 
inspection it promises a reduction in the 
fire waste. 





TEXAS MEASURES INTRODUCED 


Representative Valentine of Ft. Worth 
has introduced a bill in the Texas house 
requiring that roofs of all houses here- 
after constructed in towns of over 10,000 
population be fireproof. 

A bill permitting the use of the coinsur- 
ance clause in Texas when accepted and 
signed by the insured has been introduced 
by Senator Gibson. Another bill intro- 
duced permits fire companies to cover all 
the usual lines, such as fire, marine, tor- 
nado and transportation, and including 
property damage, but excluding liability 
for personal injuries. 





COTTON ASSOCIATION TO COMPLY 


Milton Dargan, chairman of the advisory 
committee of Atlanta, visited Austin, Tex.. 
last week and assured A. R. Andrews, of 
the Texas fire insurance commission, that 
the Cotton association will comply in all 
respects with the rulings of the commis- 
sion and the laws of Texas. The by-laws 
will be changed in one or two points to 
comply with the views of the commission. 





HOUSTON’S KEY RATE REDUCED 


Austin, Tex., Feb. 6—The Texas Fire 
Insurance Commission has granted a re- 
duction in Houston’s key rate from 25 to 
18 cents on account of additions to the fire 
department and adoption of the electrical 
code. Houston now has the same key rate 
as Galveston and El Paso. Dallas is the 
lowest with 16 cents and San Antonio 
with 17 cents. 





TEXAS NOTES 


Cc. M. Martindale, manager of the auto- 
mobile department of the Home of New 
York, was a recent visitor to Dallas. 


Leon state agent, and D. D. 
McClary, special agent of the Home, will 
leave this week for a visit to the home 
office of their company in NewYork. 


Milton Dargan, southern manager of the 
Royal, Atlanta; James B. Ross, manager 
at New Orleans, and Mr. Hop of the 
Atlanta department of the Hartford, are 
in Texas this week. 

The bill to separate the departments of 
insurance and banking and creating the 
office of insurance commissioner to elective 
instead of appointive, as is now the case, 
was favorably reported by a committee 
in the Texas senate. 





Arkansas 











GENTRY BILL IN SENATE 


Little Rock, Ark., Feb. 6—Undaunted by 
the failure of the Gentry bill in the house 
to abolish the Arkansas Actuarial Bureau, 
a similar measure was introduced in the 
senate. The bill escaped reference to the 
insurance committee, and, after being read 
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the second time, was left upon the calen- 
dar. The measure is a very short one and 
contains no provision except for the abol- 
ishment of the bureau. 

Insurance men are confident that should 
the bill be passed by the senate it will be 
killed in the House. They believe that 
they will be able not only to hold the 50 
members who voted against the bill but 
will be able to increase them in a hurry. 





Oklahoma 











REDUCTION ORDER SET ASIDE 





Oklahoma Board Gives Companies 
Time to Prepare Figures in Support 
of Present Rates 





The Oklahoma Insurance Board has 
vacated its order of Jan. 3, by which 
the rates, as filed by the companies, 
were reduced on a percentage basis. 
Attorneys Thomas Bates and Seymour 
Edgerton, of Chicago, and C. T. Ingalls, 
manager of the Oklahoma rating bu- 
reau, appeared before the board last 
week with a petition that the order be 
set aside. They held that the rates, as 
ordered by the board, were unreason- 
ably low. The board insisted that this 
could only be proven by actual experi- 
ence figures and the representatives of 
the companies were asked if these could 
be furnished by April 22. 

The attorney-general’s department 
was also asked if a vacating of the or- 
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der at this time would prejudice the 
board in any way and it was finally 
agreed that the order causing the reduc- 
tion should be set aside and April 22 
set as the date on which experience 
schedules for five years should be sub- 
mitted, and May 22 for a hearing. This 
leaves the rates as filed on Nov. 15, 
1916, in effect in the state. 





Agents Urge Law Changes 


The Oklahoma Association of Insur- 
ance Agents has sent out a second let- 
ter regarding insurance legislation. 
The association desires the support of 
agents for two measures, one repealing 
that portion of house bill No. 70 which 
forbids division of commissions with 


| nonresident agents or brokers, and the 
; other providing sufficient funds for the 


insurance board to employ such help 
as may be needed. It is claimed that 
the rule against split commissions is 
not only impractical, but that it refers 
to a matter which concerns the agents 
alone. 

A provision permitting agents to se- 
cure policies in nonadmitted companies, 
after the capacity of admitted compa- 
nies is exhausted, is also asked for. 
The Oregon rule on sole agencies is 
endorsed. Specific permission for fire 
companies to write theft, collision and 
property damage on automobiles is 
urged. 


CRITICISE THE CHIEF 


Chief Brooks, of the Oklahoma City fire 
department has been criticised by many 
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insurance men for ep I almost a 
block of buildin, to burn in that city 
last Tuesday. ey state that the chief 
was at the legislature lobbying at the 
time the fire alarm was given and that 
sufficient men were not at their post of 
duty to handle a fire. 





Arthur Pettitt, formerly deputy insur- 
ance commissioner of Oklahoma, who has 
been to the Mexican border for the past 
six months, has returned and is doing 
legislative work for the Oklahoma Asso- 
ciation of Insurance Agents. 





Kentucky and 
Tennessee 











WARNING IS BEING ISSUED 





Companies Cautioned Against Over- 
looking the Use of the Insur- 
able Value Clause 





Companies doing business in Tennes- 
see are being cautioned against over- 
looking the use of the insurable value 
clause in that state. In July, 1909, fol- 
lowing the enactment of legislation 
permitting the use of coinsurance, three- 
fourths value and insurable value con- 
tracts, the governing committee of the 
Western Union declared them manda- 
tory under conditions then outlined. 


Attention is now being called to the 
fact that, while the requirements as to the 
coinsurance and three-fourths clauses have 
been closely observed, it appears that there 
has been some slackness with respect to 
the insurable value contract, although it is 
believed every company doing business in 
Tennessee will agree that its effect has 
been most beneficial and that it is a safe- 
guard which should not be abandoned at 
this time, particularly as a_ protection 
against the valued policy law which may 
be involved in the absence of the clause. 
The insurable value contract should be 
attached to all policies covering buildings, 
as per form below, including dwellings 
and private barns, whether the coinsur- 
ance contract is not applicable or at- 
tached. 

“The insurable value of the property de- 

scribed under this policy is stipulated to 
be as follows: 
Item 1—$.......... Item 3—$ 
Item 2—$ Item 4—$.......... 
ani this policy shall be void if, at the 
time of the loss, the whole amount of 
insurance, on any item of said property 
shall be in excess of such stipulated insur- 
able value, it being understood that con- 
current insurance is hereby permitted to 
an amount, including this policy, not ex- 
ceeding said insurable value.” 

The above clause being mandatory, com- 
panies have been asked to instruct their 
field men, examiners and agents to attach 
it where applicable. 


i 


LOGICAL PLACE IS FOUND 


Paducah, Ky., is the logical location 
for the government’s armor plate plant, 
according to the decision of the Paducah 

ard of Fire Underwriters. a.” a. 
Boone, president, and others have for- 
warded a resolution so stating to Senator 
Ollie James. 





CAPTAIN BARNEY DUFFY DIES 


Captain Barney Duffy, for twenty- 
seven years an officer of the Louisville 
Salvage Corps and captain since 1895, died 
suddenly last week on the third day after 
his retirement from the corps. e was 
76 years of age. He was a most pic- 
turesque figure and for many years drove 
a red buggy through the streets, this 
being succeeded by the corps automobile. 





JUDGMENTS ON STOCK SALES 


Twenty-nine judgments aggregating 
$5,250 have been entered in the circuit 
court at Louisville against H. C. Bruner, 
W. J. Ruby and J. - Hutcheson, also 
annulling notes to the same total value, 
in favor of twenty-nine Pike county, Ind. 
plaintiffs who allege that they purchased 
stock in the Great Southern Fire through 
misrepresentations made by Hutcheson. 
The stock was averred to be the property 
of the first named defendants, Bruner be- 
ing a director, and Ruby, secretary of 
the company at the time. 





WINTER TORNADO DOES DAMAGE 


Several towns in central Kentucky will 
be the source of claims for tornado dam- 
age as a result of the blizzard of Sunday. 
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Reports from all over the section tell of 
buildings unroofed. 





KENTUCKY NOTES 


Miss Pearl Rice has been appointed 
stamping secretary at Paducah, Ky., and 
will have an office in the City National 
Bank building. Miss Rice, six years ago, 
served the insurance men of the Paducah 
district in the same capacity. 


Five men, two white and three colored, 
all said to be union organizers who are 
seeking to unionize the coal miners in the 
vicinity of Providence, Ky., are under ar- 
rest at Dixon, Ky., charged with at- 
tempted arson. 


W. @T. Avey, formerly local agent at 
Clinton, Ky., has been appointed assistant 
special agent in the farm department by 
the North America and will work under 
the supervision of John L. Coleman in 
Kentucky and Caesar Thomas in Ten- 
nessee. 


Joe R. Marquess and M. D. Grubs, Hop- 
kinsville, Ky., have sued the National 
Union Fire for damages of $15,000 each, 
alleging that the company caused them 
to be indicted on charge of burning a 
barn and setting forth that at their trial 
they were preemptorily dismissed. 

An unusual provision has been launched 
at Fulton, Ky., in connection with tornado 
insurance for the American Snuff Com- 
pany on stock in frame warehouse, 416 
Carr street. In addition to attaching a 
lightning clause, not permissible in tor- 
nado policies, it is stipulated that policies 
shall cover against loss or damage by 
water from accidental leakage of sprinkler 
om The companies most strenously 
object. 





The companies have received a com- 
munication from the Sanborn Map Coi- 
pany in connection with the proposed new 
map of Chattanooga, Tenn. A preliminary 
survey of that city and vicinity indicates 
the necessity for two volumes, which the 
company plans to issue later in the year. 





Southern States 











HOPE FOR SOUTH CAROLINA 





New Bills May Straighten Out the Sit- 
uation So That Companies 
Will Return 


Columbia, S. C., Feb. 5—Six of the 
seven bills drawn by the special in- 
surance commission appointed by Gov- 
ernor Manning to try to clear up the 
fire insurance situation in the state have 
been reported favorably to the house 
of representatives by the insurance com- 
mittee. The one to receive an un- 
favorable report was that seeking to 
repeal the valued policy law. The most 
important bill was the rating bill. The 
committee brought in two amendments 
to the bill which, it is understood, will 
mollify the unfavorable sentiment of 
the insurance companies. One of the 
amendments permits the companies to 
cooperate in the making of rates sub- 
ject to supervision by the insurance 
commission. 


The second amendment gives the insur- 
ance commission, to be composed of three 
members named by the governor, one on 
recommendation of the rating bureau, one 
on recommendation of the insurance com- 
missioner, power to review rates to de- 
termine whether or not they are discrim- 
inatory. This commission is also given 
authority to order at any time a general 
reduction if the results of the business 
are shown by a five year average that 
companies have been making more than a 
reasonable profit. Chairman Moise, of the 
insurance committee of the house, says 
that he thinks the insurance situation will 
be cleared up by the passage of these 
bills. The bills reserve to the state the 
right of supervision over the rating bu- 
reau. The legislature appears to be in- 
clined to pass these bills without delay, 
in order that the companies may resume 
business. 

Columbia, S. C., Feb. 6—Governor Man- 
ning sent a 2,000-word message to the 
legislature, urging that the “seven sisters” 
insurance measures be passed without 
amendment. Tonight the measures were 
debated in both houses. They will pass 
within a week and practically all of the 
companies, it is expected, will return to 
the state. 

The house of representatives late to- 
night passed four of the fire insurance 
laws. The rating measure is still under 
discussion. 





DISCUSS VIRGINIA SITUATION 


A special committee of the Southeastern 
Underwriters Association met in Rich- 
mond, Va., last week to take up with the 
local agents the subject of some relief 





against outside brokers. The Virginia local 





agents have protested.against the outside 
brokers. S. Y. Tupper of the Queen was 
chairman‘of the special committee. The 
committee said it would do all it could for 
the local agents but it would probably be 
some time before anything could be ac- 
complished. President Goodridge of the 
Virginia Local Agents’ Association, said 
that he had it in mind to champion some 
legislation to provide for greater restric- 
tion against outside brokers. 
—_— 3D tea 


COURT LAYS DOWN RULES 


In a suit on Continental policy, the Indi- 
ana appellate court rules that where proof 
of loss is made and the insurance company 
returns objections thereto, the failure of 
the owner to amend his proof of loss to 
overcome the objections will not prevent 
a recovery where the insurer gives notice 
of a recission, or other total repudiation 
of liability under the policy. The law 
does not require the insured to state his 
belief as to the cause of fire in the proof 
of loss. A local agent with power to 
“countersign, issue and renew policies, to 


consent in writing to assignments and 
transfers thereof and to collect premiums,” 
could bind the company by promising to 
indorse permission for the mortgaging of 
property and failing to so note it upon 
the policy, although the policy was con- 
ditioned upon the noting the fact upon 
the policy and against any agent waiving 
any such condition. 





Louisville, Ky., has installed a new 
motor fire engine at a cost of $9,500. 
Seven of Louisville’s fire engine com- 
panies have been increased from seven 
to eight men companies. 


Capital Fire Insurance Co. 
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E.F. PERRY & CO., lnc. 


Can Place Insurance in Any Amounts on Lumber 
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TO WRITE HAIL AND 


WRITE 
TODAY 


LIVE AGENTS WANTED 


TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
805-6 Pioneer Bldg., St. Paul, Minn. 


CYCLONE INSURANCE 











Will Buy 


Power of Attorney or Attorneyship-in-fact (incor- 
porated or unincorporated) of a successful Inter- 
Insurance Exchange or Reciprocal Underwriters 
operating in the western field. Address in confi- 
dence, 68-Y¥, care The National Underwriter. 











McPHERSON 


AGENTS 





The A. J. Shaw Insurance Agency 


General Agents 


Representing 


Three of the leading hail writing stock companies 
for Kansas, Oklahoma and Nebraska. 


KANSAS 


WANTED 
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MOUNTAIN AND COAST FIELD 


G. F. GUERRAZ IS APPOINTED 











L. & L. & Globe Man in Pacific North- 
west Made Deputy Assistant Man- 
ager on the Coast 





San Francisco, Cal., Feb. 7—George 
F. Guerraz, special agent for the Liv- 
erpool & Londgqn & Globe in the Pacific 
northwest, with headquarters at Seattle, 
is appointed deputy assistant manager 
of the company’s Pacific department. 
In promoting Mr. Guerraz the company 
restores the position of deputy assistant 
manager of the department, which has 
been vacant for several years past. 
Mr. Guerraz is a well known field man 
and highly regarded for his ability. 





Kline on the Coast 


San Francisco, Cal., Feb. 7—Vice- 
President George E. Kline, of the Con- 
tinental, is on the coast and report has 
it that the Continental and its allied 
companies will open a coast depart- 
ment. Mr. Kline says that he is on 
a regular periodical inspection trip and 
if any change js contemplated in juris- 
diction, he is silent on the subject. 

He says he will be unable to deter- 
mine what changes, if any, will be made 
at the company’s local agency until the 
return to town of Arthur G. Nason, 
head of the agency. Mr. Nason plans 
to retire from active business and re- 
linquish the agency for the Evans com- 
panies May 1. 





Agents Support Code 


The expected opposition to the pro- 
posed insurance code of Oregon has 
not developed. Many agents are at the 
state capital at Salem supporting the 
measure. The code has been in the 
process of preparation for two years 





and includes a fire marshal section, giv- 
ing the insurance commissioner author- 
ity over the department, but placing the 
work in the hands of deputies. 





Keith Is Made Manager 
Herbert B. Keith, underwriting man- 
ager of the Vulcan Fire of California 
since October, 1915, is appointed man- 
ager of the company in recognition of 
its progress under his underwriting 
management. 


SUES FOR ACCOUNTING 


I. S. Watson, recently appointed Pacific 
coast general agent for the Commercial 
National and Associated Industries Fire of 
Chicago, is suing James H. De Veuve and 
the James H. De Veuve Company, the Se- 
attle reciprocal operator, for accounting, 
alleging that the affairs of the concern, 
in which he was induced to invest, have 
been mismanaged. He charges conspiracy 
to wreck the company and make his stock 
valueless. 





OREGON CODE IS OPPOSED 


The “Antitrust Insurance League” has 
been organized to fight the adoption of the 
rating provision of the insurance code re- 
cently approved by the insurance commis- 
sioner and governor of Oregon, claiming 
as a reason that the law benefits board 
companies or those belonging to the rating 
bureau. It is the purpose of the league 
to carry the matter before the legisla- 
ture now in session. 


8 a 
HOLDING COMPANY FORMED 


Boston, Mass., Feb. 7—The Securities 
Holding Company has _been formed in 
Boston and incorporated under the laws 
of Massachusetts with an authorized cap- 
ital of $1,000,000 and is authorized to act 
as a holding company, i. e., to purchase or 
sell the stock or securities of other com- 
panies, although its prime purpose is un- 
derstood to be the holding of insurance 
company stocks. Guy A. Ham, a promi- 
nent Boston attorney who is a vice-presi- 
dent and general counsel of the Massa- 
chusetts Fire & Marine and counsel for 
the Eastern Casualty Co., is president of 
the Securities Company, and William H. 
Taylor, a Boston attorney, is treasurer. 
The directors, including Mr. Ham, are 
Edward M. Hamlin, a Boston bond man; 
James D. Henderson and Harry H. Ham, 
attorneys of Boston, and Corwin McDow- 
ell, president of the Eastern Casualty. 





NEWS FROM THE BAST 


BOTH CITIES WERE WARNED 


Pittsburgh and Hartford Were Told of 
Dangers in Report of National 
Board 














_ The Pittsburgh Board is investigat- 
ing the recent fire in that city which de- 
stroyed half a block bounded by Fifth 
avenue, Smithfield and Diamond streets. 
This is the largest fire that Pittsburgh 
has had for many years. The theory 
is that the fire department is under- 
manned. Pittsburgh has the two-pla- 
toon system and an investigation shows 
that the companies went out under- 
manned. The underwriters have ob- 
jected to the two-platoon system from 
the start, the principal one being that 
there are never sufficient men to fight a 
fire of any great magnitude. This block 
has been one that has had serious haz- 
ards and such were pointed out in the 
report of the National Board. The un- 
derwriters do not believe that the two- 
platoon system has been a success in 
Pittsburgh or anywhere else in Penn- 
sylvania. 

The National Board made a report on 
Pittsburgh July 13, 1915, calling special 
attention to the block that was burned. The 
report stated that the fire department 
was fairly strong, but inefficient through 
politics and lack of training and minor 
equipment. It was also stated that the 
two-platoon system was maintained at a 
probable sacrifice of company strength and 
local protection. It also declared that the 
fire alarm system was old and unreliable. 
The building department also was pointed 
out as being weak, the laws being de- 
ficient from a fire prevention standpoint. 

Hartford, Ct., had a serious fire Jan. 29 
and the National Board, in its report of 
Aug. 12, 1916, called particular attention 
to the hazardous section bounded by Main, 
Talcott, Market and Temple. The report 
showed that structural conditions were 
weak from a fire standpoint. 





MADE MARINE SECRETARY 


Raymond E. Stronach, who has been 
marine special agent for the Aetna, has 





been elected _ agen secretary. He suc- 
ceeds Willia F. Whittelsey, who was 
elected marine vice-president. 


EASTERN NOTES 


FP. M. Griswold, general inspector of the 
Home, will address the Fire Underwriters 
Association of Baltimore Feb. 23, on “‘Fer- 
tilizer.” 

W. Leslie Lown, formerly connected 
with F. Herrmann & Co., and also Apple- 
ton & Cox, has been appointed marine un- 
derwriter in the Philadelphia branch of 
the Automobile of Hartford. 


The Boston has enlarged the territory 
of A. H. Mills, the home office special 
agent, and he will now cover entire Mas- 
sachusetts and Rhode Island and will 
have an assistant in the person of Special 
Agent E. R. Aldrich. 

The Boston Board, at its meeting last 
week, had a resolution presented before 
it calling for an investigation of the writ- 
ing of floater policies on chain stores. It 
was referred to the executive committee. 

Ca eR 
BISHOP MADE PRESIDENT 


At the meeting of the directors of the 
Cleveland National Fire, following the 
annual meeting of the stockholders Tues- 
day, C. H. Bishop, a banker of Center- 
burg, Ohio, was elected president to suc- 
ceed the late Hyman D. Davis. Mr. Bishop 
was a member of the executive committee, 
and from the first has displayed particular 
interest in the success of the company. 
At the stockholders’ meeting the resolu- 
tions adopted by the board of directors 
some time ago in memory of the late presi- 
dent, Hyman D. Davis, were made a part 
of the records and many kind expressions 
were heard in regard to his work. 


GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 
ORGANIZED 1859 
Statement, January 1, 1916 











Cash Capital, - - - $1,000,000 00 

Assets, - - - $8,029,651 84 

Liabilities, - = e - $3,920,295 68 

Net wok oy my - $3,109,356 16 

Ss or Policy Holders, - $4,109,366 16 
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Tulsa, Okla. 


Announcing 


CUNNINGHAM TANK PROTECTOR COMPANY. 


For the benefit and protection of our many regular customers, and to warn others who 
have heretofore followed anywhere we may have led, and who have infringed our patents, 
we wish to say that our new Steel Seal System is protected by patents applied for and that 
our policy of relentless prosecution of suits against all infringers will be continued. 


The New STEEL SEAL System of Tank F rotection 


as developed by the men behind the Cunningham Tank Protector Company, men who 
have made tank protection a success; the men who have brought the business of tank 
protection to its present high plane and who propose to keep it there by continuing to weed 
out unfit and undesirable men who may by chance get on the pay roll of the company. 


The Steel Seal process does away with the use of canvas, substituting therefor a steel joint 
which we guarantee to remain tight for at least five years. 
service goes with the Steel Seal, and Inspection Reports are condensed and forwarded to 
the Fire Insurance companies covering the risk. 


Of course our inspection 
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Losses of the Week 











PRINKLER losses have 

been particularly numerous dur- 
ing the past week. Freezing pipes 
are responsible for the majority of the 
claims. During the week the principal 
losses were sustained by Carson, Pirie, 
Scott & Co. of Chicago, the Phono- 
graph Company of Kansas City, the 
Epsten Lithographing Company of 
Omaha, and the Hilker-Wiechers Man- 
ufacturing Company of Racine, Wis. 

* * ‘ 


leakage 


Peoria, Ill—The list of insurance on 
the Comstock building, damaged by fire, is: 
$2,500 New Hamp....$1,500 
. 2,000 N. Y. Under... 1,000 
. 2,000 Norwich Union 1,500 
Home, N. Y. : one Phoenix, Ct... 1,0 
i. £ ih. £6: 2,000 . Sun 

* 


Minneapolis, Minn., Jan. 31—Fire in five- 
story brick, 29-43 Main street, S. E., re- 
sulted in a 40 percent loss. Owned and 
occupied by Levin Bros. Incorporated as 
furniture factory. Insurance on building 
and contents: 
are .$25,000 Frmns., N. J.$ 5,000 

FF. & M. 22,500 Camden 5,000 
15 "000 Dubuque .... 
Phenix, Paris 


Hamb. -Brem. 


Fire Ass’n. 
Phoenix, Eng. 
North River. 
New ——* 
Amer. Cent. 
ae Farmers, Pa. 
Amer., Pruss. Nat’l.. 
Buff. Ger. ,000 Security 
Fire originated in basement. 
known. Communicated to _ three-story 
brick, 27 Main street, S. E. Owned by 
Nettie C. Cottom. Loss 10 percent. In- 


.- $4,000 
2,000 


Cause ‘un- 


Sun 


a * * 

Terral, Okla., Jan. 31—Fire destroyed the 
State Bank building, Fisher drug store and 
Richards grocery store. Loss, $30,000, 
with $12,000 covered by insurance. 

s * a 


De Long, Ky., Feb. 2—The Rockcastle 
Lumber Company sustained a bad_ fire. 
The business written was from Ashland 
and Louisville. The loss is 50 percent un- 
der the schedule. Insurance: 

New York Und.$7,500 Westchester ..$2,000 
Fid.-Phen. ... 4,500 0 
North., Eng. 
Aetna 

Fire Assoc. ... 
Norwich Un... 
Springfield 


Union, France. 
Nationale 


+ * 

Waverly, Neb.—There is a bad loss on 
Fraternity Hall in lot 136. It was occu- 
pied for hall: purposes, drug and grocery 
store. 

* s * 

Sheldon, Tll., Feb. 4—There’is an 80 per- 
cent loss on the general store of Charles 
Cassell, lot 6, block 20. Insurance: 

1,000 North., Eng. ..$1,000 
1,500 Amer. Cent. .. 
Pennsylvania . 1,000 Hanover 
In. Co. of N. A. 1,000 
ae J * 

Westfield, Wis., Feb. 1.—Fire originating 
in the basement "from unknown cause re- 
sulted in a 75 percent loss to the gen- 
eral merchandise stock of I. Mishelow. 


Insurance: 
.-$1,500 N. Y. Und....$1,500 
. 1,000 Ins. C. N. A... 1,000 
4.7 Farmers, Pa.. 1,000 
Continental 
* 

Sheldon, fll., Feb. 4.—A 60 percent loss 
is reported on the store of Chas. Vassell, 
located on lots 443-4. eee 

1,000 Amer. Cent. 
1,000 Hanover 

. 1,000 St. Paul 
1,000 


* . * 

Chesterton, Ind., Feb. 3.—There is a 
$4.000 loss on the Catholic church and 
school and contents. Assured is Rev. H. 
J. Alerding. Caused by spark from chim- 
ney. Insurance: 

Westchester ..$6,000 Hanover 
St. Paul 4,750 
* os 


Edgewood, Ia., Feb. 3.—There is a 10 
percent loss on the stock and merchandise 
owned by Cocking, caused by de- 
fective flue. Insurance: 

Ia..$2,000 Hanover 
000 Ger. Alli 
. W. Natl... 2,000 
* * * 

Minneapolis, Minn., Feb. 3.—There is a 
total loss on the fixture factory of Nelson 
& Olson at 525 Central Ave, Cause un- 
known. Insurance: 

B. & M....$1,500 


Hanover $1,000 
1,000 Connecticut’ os ayeD 


mG: W. Nati... 

Delavan, Iil., Feb. 3—A § 50 percent loss 
is reported on the men’s outfitting store 
owned by Sam Salzman. Caused by an 
overheated stove. Insurance: 

Home $2,500 Hanover $1,000 
Albany 2,000 . Humboldt < 2,000 


Forbes, N. D., er. satire is a total 
loss on the Farmers Elevator Co. here. 
The elevator and grain were insured for 
$30,000, the companies interested being 





the Home, German Alliance, Ohio Millers 
and Springfield. ‘ 


Hamilton, 0., Feb. 4.—An overheated 

furnace caused a 60 percent loss to the 
stock and store furniture of Lehmkuhl 
Bros., 6 S. Third St. Insurance: 
Natl. Ben F...$ 500 Firemens, N. J.$1,000 
Boston . poo MN. WW. mat... 1,000 
Springfield ... 500 Mercantile ... 400 
American .... 500 — 


Aurora, Ill, Feb. 2.—Fire of unknown 
origin caused a 40 percent loss to the 
plant of the National Brush Co. Insur- 


ance: 
Home Und....$1,000 New Hamp...$2,500 
2,500 Standard 1,50 


Decatur, Ill., Feb. 3.—Spontaneous com- 
bustion in a refuse barrel caused a 20 
percent loss to stock, furniture and fix- 
tures of the Central Illinois Electrical Co. 


Insurance: 
$1,000 Queen 
1,000 Ger.-Amer. ... 
L. & G... 1,000 
. 


Kenmore, N. D., Feb. 2.—There is a 
total loss on the building owned and oc- 
cupied by T. Paulson. ‘Insurance: 

$ 500 LL&L &G. 
1,000 Hanover 
* * * 


Davenport, Ia., Feb. 2.—There is a $9,- 
500 loss on the Davenport Locomotive 
Works. Loss 15 percent under the gen- 
eral form, 60 percent under item 8, 50 
percent item 9 and 50 percent item 10. 

Ss 6" 8 


Liepsic, 0., Feb. 3.—A total loss is re- 
ported on the stock of A. O. Clymer. Fire 
caused by defective fiue. Insurance: 
Boston 1,000 Germania ....$ 
Allemannia .. L000 Natl. 

Camden 1,000 American .... 
* * * 


Brunswick, Mo., Feb. 4.—A total loss is 
reported on the two story brick store 
building occupied by T. F. Barrow. Caused 
by an overheated stove in the rear of 
the store. Insurance: 

Phila, Ond. > 500 No. Amer $1,500 

1 00 - 1,000 


000 Fid. -Phenix 
Ft. Wayne, Ind., re. 5.—A 10 percent 
loss is reported on the Strauss’ Bros. Co. 
building at 1013 Calhoun St. Caused by 
spark from elevator controller. Insurance: 
Germania ....$1,000 Prus. Natl....$7,500 
N. B. & M Coml. Union.. 1,000 
Springfield ...10,500 
St. Paul ’ 

* * 


Philadelphia, Feb. 5—The loss on the 
eager ee 2010-2054 Market street, owned 
by Anna W. Pennfield, wife of the Ameri- 
can ambassador to Austria, will be about 

The insurance, placed by 
follows: 
Sarees! -$ 5,000 
Equitable aan Un 
Proy. Und... 

el. Und 
Equitable ... 
Amer. Cent.. 
warrant 


Amer. Cent.. 5,000 


* 

Philadelphia, Feb. sninienes swept a 
furniture warehouse occupied by Gimbel 
Bros., extending nearly a_ block on Market 
street, west of 20th, in Philadelphia, last 
week, involving a loss of over $125,000. 
The fire was six blocks outside the con- 
flagration districts. Several neighboring 
properties, including the warerooms of 
Foss, Hughes & Co., of the Pierce-Arrow 
Motor Car Company, were slightly dam- 
aged. The insurance on the contents of 
Gimbel Bros., written on blanket form, 
and on which the loss will probably be 
total, was placed by John W. Buckman 
& Co., as follows: 

On stock: 
Colonial 

Fid.-Phenix 
Cleveland Nat. 
Mass. F. & M. 


Scot. U. & N.$ 2,500 
New Hamp... 
Firemens .... 
C. Gn. Ny. 
Union, Eng.. 
Phoenix, is 
Pruss. Nat. 
American 
LL&L. &G.. 
Security, Ct.. 
Caled.-Am. .. 5,000 
Phoenix eet 10. 000 
Assurance .... 2 Com’l Un.... 10,000 
Aachen & M.. 


On horses and wagons: 
L. & L. & G...$5,000 General 
Lon. & Lan... 5,000 Aetna ........ 2,5 
* + * 

Des Moines—All records were broken in 
answering fire alarms in 24 hours from 
Thursday noon to Friday noon last week 
during a severe gale, when thirty-four 
runs were made. Total loss will not ex- 
ceed $10,000. Heaviest loss was Des 
Moines Broom Co., $4,000 estimated. 

* a * 

Weldon, Ia.—The Snyder Bros. mercantile 
establishment, building and stock, and the 
adjoining office building of Lockwood & 
Ashby were both destroyed by fire. Total 
loss about $20,000 

* * o 

Davenport—The boiler shop of the 
Davenport Locomotive Works suffered a 
total loss, amounting to $50,000 

* * * 


Imperial 
Hamburg-B. . 
Com’l U. Und. 
Agricultural 
N. Y. Und 


Shannon City, Ia.—The general store of 
Birge & Merriam suffered a total loss 
amounting to $20,000. Insurance, 50 per- 
cent. 

s * * 

Muskegon, Mich.—The top floor of the 
three-story brick veneered building at Ter- 
race street and West Clay avenue was 
completely gutted by fire. The first floor 





EDGAR J. HAYNES, President © THOMAS L. FARQUHAR, Secretary JAMES G. MACONACHY, Agency Superintendent 


NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 


Assets - . . . . . . . . 

Capital - - -« = = 28 28 -@ 

Surplus to Policyholders . . 
WESTERN STATE AGENTS 


W. E. COLLINS, Michigan and Ohio - Union Trust Building, Detroit 
W. J. WENDT, Illinois, Indiana and Wisconsin, 2021 Insurance Exchange, Chicago 


$2,153,778.82 
500,000.00 
032,012.09 


Seepenatite Agencies 
Solicite 











The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


AUTHORIZED CAPITAL - - - 
CASH CAPITAL PAID IN - - - 
SURPLUS TO POLICYHOLDERS - - 


$1,000,000.00 
963,250.00 
1,257,680.79 


RELIABLE AGENTS WANTED 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, Texas, California 











The Humboldt Fire Insurance Co. 


PITTSBURGH 
Incorporated 1871 
EDWARD HERR, Sec’y and Treas" 


Why not make room in your agency for a conservatively managed, medium- 
sized American Company whose indemnity, treatment of agents and assured, 
will bear inspection for nearly half a century? 


Capital $300,000 Surplus to Policy Holders $540,908 
Assets $1,473,704 


A. H. TRIMBLE, Pres., 
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Wants Good Agents in 
Michigan 
Illinois and Wisconsin 











Detroit National Fire Pusurance Co. 


M.O.RO'WLAND, President DETROIT J.EDWARD READY, Secretary 


Join the forces of a live, active, growing, strongly backed western company, 
progressive, yet operating along sound lines. Licensed in New York, New Jersey, 
Connecticut, Massachusetts, Maryland, Indiana, Pennsylvania, Virginia, Minnesota, 
Michigan, Rhode Island, Iowa, Colorado and California. 


MANAGED BY MEN nee ARE IN CLOSE TOUCH WITH THE FIELD 


SURPLUS 
LINES ano 
FLOATE RS Chicago, Ill. 


Granite Live Stock Insurance Company 


C. A. LAFFERTY, Pres. BLOOMINGTON, ILLINOIS ARTHUR STONE, Sec. 




















Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; PROMPT ATTENTION 


F. R. THOMPSON 


Insurance Exchange, 





Insures Horses, Mules and 

Cattle against loss by 

death from any cause or 

theft. Agents wanted in 
Illinois. 


SPECIAL TRANSPORTATION POLICY 


The Best in the West. Our 
Special Policy Insures the 
Mare and Unborn Colt. 
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was occupied by Smith & Son, furniture 
dealers, and the “Red Front Grocery,” the 
second and third floors being occupied by 
the Terrace hotel. Loss estimated at from 
$20,000 to $50,000. P 


Richmond, Va., Feb. 3—A blaze gutted 
the three-story building at 819-21 East 
Main street, adjoining the First National 
—_ skyscraper. Damage, 

eon, Ia.—The J. W. Hurst & Co. dry 
goods store was destroyed by fire. The 
fire department was assisting in fighting 
a fire at Weldon some miles away and 
could not get back in time to be of effi- 
cient value. Insurance on stock, loss esti- 
mated at 50 percent: 


Home ........ $2,000 Dubuque F.&M.$2,000 
Milw. Mech. .. 4,000 Glens Falls .. 1,500 

—— re 1,250 Northern ..... 2,000 
a 


2,000 
On building owned by C. E. Hurst, loss 
$2,000: 


Mason City—American Brick & Tile Co. 
has total loss on plant No. 2, with $95,000 
insurance covering on this part under gen- 
eral form. Insurance: 

Aetna ....... $50,000 Home ....... $50,000 
L& L. & G.. 40,000 Hartford .... 25,000 
Pa. Fire ..... 30,000 Coml. Union . 25,000 


Firemen’s ... 25,000 Scottish Un.. 10,000 
Fire Assn. .. 25,000 Girard ...... 20,000 
SSR w060cee 10,000 Franklin .... 20,000 
Palatine - 10,000 Automobile 20,000 


Netherlands . r 

St. Louis, Mo., Feb. 3—Fire in the one, 
two and four-story brick buildings, north- 
west corner Third and Pine street. Owned 
by the Yeatman estate, Pope Yeatman, 
trustee. Occupied by various occupants. 
First, No. 301, occupied by the Stephan 
Coal Company as office. First floor, No. 
305 Pine street, occupied by Wm. Yales, as 
barber shop. No. 307 occupied by Fred 
Bach, as pool room. No. 309, first floor 
and basement, occupied by Melsheimer 
Restaurant Company as restaurant and 
saloon. Second floor occupied as living 
rooms and printing shops and tailor shops. 
Third and four floors used for the same 
purpose. Fire occurred northwest part of 
second floor and burned through third and 
fourth floors. Serious damage to building. 
Quite serious damage to contents of sec- 
ond and third floors. Water damage to 
contents of first floor. 

Insurance on building: 


jo eee $6,000. Milw. Mech. . .$1,500 
Boston ....... 5,000* Royal ........ 5,000 
Firemen’s .... 5,000 Springfield ... 2,500 
Hartford ..... 2,500 Standard ..... 2,500 


London ...... 2,500 St. Paul ..... 2,500 
Insurance on stock and fixtures, owned 


Niagara ...... 1,000 Prov. Wash. ... 500 
Insurance on stock of wines, owned by 

Melsheimer: 

DOU 556-554 bc bd cc seus cee cesses $2,000 
Insurance on household furniture owned 

by Helen Moakler: 

WRGQUIONIIOE oi hecee ce citiese ehewae name uae’ $200 
Insurance on stock and fixtures owned 

by Wm. Yales: 

London & Lancashire. . ; errr re rer? $1,500 


Iowa City—The Strand theater was de- 
= by fire, causing practically total 
oss. 


s s s 
Dubuque—The Stilson Manufacturing 
Company plant was destroyed by fire 
Sunday. The loss. is reported heavy. 


Louisville, Ky.—Fire on Feb. 3 de- 
stroyed the three-story country home of 
Eugene Straus, at Anchorage, with a loss 
of $12,000. — 


Falmouth, Ky.—Fire destroyed the Fal- 
mouth tobacco leaf warehouse containing 
a large amount of tobacco. The esti- 
mated loss is $30,000 with some insurance 
on tobacco. 

eee 

Chicago, Tll., Feb. 4—Fire in six-story 
and basement brick, 222-224 South Jeffer- 
son street, owned by H. B. Gurley estate, 
caused a 40 percent loss. Insurance: 
eee 0 Mich. Comm.. .$2,500 
Buffalo Ger... 2,500 Royal ........ 5,000 
Caledonian ... 2,500 Reliance ..... 2,000 
2,500 Roch. Ger..... 2,500 
Ham.-Brem. .. 2,500 

First floor vacant. ‘Second floor occu- 
pied by F. A. Weydell, patterns. Insur- 
ance: 
Camden .. 


Roch. Ger. ....$1,000 Sun, Eng......$ 
Fourth floor also occupied by H. C. 

Lavette, photo envelopes. Fifth floor oc- 

cupied by Vacuum Machinery Co., vacuum 

cleaners. Quite a loss. Sixth floor partly 

occupied by Buffalo Scale Co., scales. In- 

surance: 

NGriertis, Tenis: 656.5505 odie 0 0ke cc tticws $2,000 
Sixth floor also occupied by Thomas R. 

Eddy, machinery. Insurance: 

PC ere $500 


Evansville, Ind., Feb. 3—The C. P. White 
Manufacturing Company’s lumber plant 
suffered $50,000 loss. by fire. 

* 


Newcastle, Ind., Feb. 7—A business 
block, occupying about a _half-square, 
burned Tuesday afternoon, causing a loss 
estimated at $100,000. It started in the 
basement of a cleaning establishment. The 
chief loss was to the plant of the New- 











North Branch Fire Insurance Co. 


SUNBURY, PA. 
INSURANCE AND REINSURANCE 


Incorporated 


JOHN G. SELL, Managing Underwriter 


City (Fire) Insurance Company 


PITTSBURGH, PA. 
Operating in a limited territory under an experienced management 


Incorporated 1870 
G. R. DETTE, Managing Underwriter 


1911 
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castle Daily Times and Democrat, owned 
by State Senator W. S. Chambers. Nearby 
cities were appealed to for help to cut 
down the spreading flames. 

* +. & 

Garrett, Ind., Feb. 5—Two frame busi- 
ness buildings at Garret burned Feb. 1. 
The fire started in George A. Spindler’s 
paint store. The loss was $10,000. Fire- 
men were unable to get water on the 
fire promptly, but kept it from spreading 
to adjoining properties. 

* * * 


Kansas City, Mo., Feb. 5—The three- 
story brick storage warehouse of Ergen- 
bright & Nicholson, Fifteenth and Euclid 
streets, was practically destroyed by fire, 
with abofit $15,000 loss on building and 
$15,000 on contents. Building was insured 
in the National of Hartford for $6,500. 
There was only $1,500 insurance on the 
contents, carried in the United States Fire. 
There were several small policies on in- 
dividual storage items to owners. 

* * s 

Kansas City, Mo., Feb. 2—The residence 
of B. R. Clarke was burned, with a loss 
of about $28,000 on building and $30,000 
on contents. There was a water plug at 
each corner of the residence lot, frozen. 
Firemen got water finally from a hydrant 
two blocks distant. 

Security, $20,000. 


Insurance, dwelling: 
Contents: 

Security ....$13,500 N. W. Nat’l...$1,000 

Niagara ..... 1,000 





SAXON FIRE MEANS BIG 
LOSS TO COMPANIES 


(CONTINUED FROM PAGE 1) 


the workmen to have lunch. Shortly 
afterwards fire was discovered in the 
northwestern wing of the plant and the 
theory is that one of the workmen be- 
came careless in the handling of the 
torches and during the lunch period the 
fire was able to gain considerable head- 
way unnoticed, as the workmen left the 
northwestern wing and returned to the 
main portion of the building, which was 
heated, for a rest of about three-quar- 
ters of an hour. 


Fire Spread Rapidly 


Because of the intense cold and the fact 
that the fire had gained such headway 
before the arrival of the fire department, 
it was practically impossible to cope with 
the flames and the main buildings were 
swept away and a small portion of the 
service department wiil be the only sal- 
vage. The Western Factory Association 
classed the plant as a class two risk with 
a 75 percent loss estimate. The business 
was written at 15 cents on the general 
form and but 12 cents on use and occu- 
pancy, under a 300-day form. 

A new fireproof and sprinklered plant 
for the company has been in the process 
of erection for some time and the amount 
of the loss on the use and occupancy will 
be dependent upon the time that lapses 


before the new plant can be occupied. 


The company has sent notices to its 
agents that the new factory will be ready 
for occupancy some time in May, but as 
the construction is to be very largely of 
concrete, work upon which is greatly hin- 
dered in cold weather, it is doubtful 
whether the company will be able to as- 
sume full operation in its new plant be- 
fore the middle of the summmer. 


Use and Occupancy Basis 


The Saxon car is entirely an assem- 
bled one and for this reason a compara- 
tively small amount of machinery is used 
at the factory. The difficulty, therefore, 
will not lie in the obtaining of.new ma- 
chinery, but the amount of the use and 
occupancy loss will hinge almost entirely 
upon the time which elapses before the 
new plant can be occupied. Long-time 
contracts for the securing of the various 
parts used in producing the car are in 
effect and so little difficulty in obtaining 
materials is anticipated. The business 
was written under a 300-day form at only 
12 cents and with the prospect of at least 
a 50 percent loss the companies stand 











Automatic Fire Sprinklers 


(PARTICIPATING PLAN) 


The Phillips Company 


108 South La Salle St. - Franklin 4572 


Chicago 








to lose very heavily under the use and 
occupancy policies. 





FIRE PROTECTION NOTES 


At Big Sandy, Mont., an election re- 
— in favor of issuing $16,300 water 
onds. 


At West Burlington, Ia. an issue of 
$11,600 waterworks bonds was authorized 
at an election. 

Brownwood, Tex., has voted a $30,000 
bond issue for the erection of a fire sta- 
tion and city hall. 

At La Salle, Colo., a vote of 35 to 20 
earried the proposition to issue $25,000 
waterworks bonds. The bonds have been 
sold to Keeler Bros. of Denver. 

Manistee, Mich., will add a motor-driven 
combination truck to its fire fighting 
equipment Feb. 1, replacing the old en- 
gine and hose wagon. 

The common council of Sheboygan, Wis., 
has adopted the Gamewell fire and police 
telegraph alarm system for installation 
throughout the city. 

A new fire station on the north side of 
Houston, Tex., has been opened. A motor 
chemical engine and a motor pumping en- 
gine are the apparatus assigned to the 
new station. 

Senator “Billy” Haskell of Cedar Rapids 
kas introduced a bill in Iowa providing a 
twelve-hour day for firemen and alternat- 
ing the shift so that each man works half- 
time on the day side and half-time at 
night. 

Cameron, Tex., has installed a triple 
combination 80 horsepower fire truck. It 
has a capacity of 750 gallons a minute, has 
speed of 60 miles an hour, throws three 
streams and carries 1,250 feet of hose. 

The Clinton (Wis.) fire department has 
received the gift of a 40 horsepower Over- 
land chassis from Charles McCommons, 
garage owner, with the proviso that it be 
equipped as a combination chemical and 
hose truck at municipal expense. 

The reserve supply of water in the 2,- 
000,000-gallon reservoir at Pontiac, Mich., 
is the only safeguard against a disastrous 
conflagration should a fire break out. 
Pressure in the mains with the reservoir’s 
help is 55 pounds, and without it drops 
to 15 pounds. 

In his annual report W. E. Bideker, chief 
of the fire department at Fort Worth, Tex., 
says that burning grass is the greatest 





STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, I!linois 
On Madison St., near LaSalle 





One minute from the 
Insurance District 


The Patronage of In- 
surance Men is 
Solicited 
Laurence R. Adams, Sec’y and Mgr, 
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CLASSIFIED 
ADVERTISEMENTS 


Advertisements in this column are at the rate 
of 30 cents per line, payable strictly in ad- 
vance. Approximately seven words per line. 

Minimum charge, $1.50. 6 























Fire Insurance Agency Wanted—I wisk 
to purchase a fire insurance agency in 
Ohio, Ind., Ills., or Ky., paying over $1,500 
in commissions annually. Address 79-J, 
care The National Underwriter. 





Thoroughly experienced daily report ex- 
aminer with good knowledge of special 
hazards through inspection work and fa- 
miliar with middle west territory seeking 
a change. Address 78-I, care The National 
Underwriter. 








fire hazard with which the city has to 
eentend and frankly admits that so far 
he has no solution of the problem to sug- 
gest. 

A committee of five officials of Crown 
Point, Ind., spent a day at Racine, Wis., 
last week to inspect the motor fire-fighting 
apparatus and the new “booster” pump re- 
cently added to the equipment. Crown 
Point intends to purchase a similar piece 
of equipment. 

Fort Worth, Tex., has purchased an ad- 
ditional combination motor fire truck. A 
special body designed by Chief Bideker 
will be installed. It will do away with 
some of the ladders carried on regulation 
trucks and provide more room for hose, 
and the truck will be used principally in 
the residence district. Bideker also was 
susmorenen to purchase some additional 

ose. 
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USE AND OCCUPANCY 


THE value of use and occupancy in- 
surance is very well demonstrated in 
the loss of the Saxon Motor Company 
plant at Detroit, Mich. This was a 
sprinklered risk and carried $1,000,000 
use and occupancy. The Saxon com- 
pany is getting out a popular car and 
this is a very important time of the 
year in the production of machines. 
The company might have considered 
that inasmuch as its plant was pro- 
tected by automatic sprinklers the dan- 
ger of fire loss was light. 

The conditions, however, were very 
favorable for a fire, as the thermometer 
was below zero, there was a fierce wind 
blowing and the water had been shut 
off, on account of the breaking down 
of the heating plant. It was found that 
the pipes were frozen below the valve 
where the water was being turned on, 
and the fire swept the plant with rap- 
idity. 

The Saxon company will be out of 
commission for some time and during 
this period of the year, being important, 
its orders will be delayed and the year’s 
profits would be considerably reduced 
unless it had been covered by use and 
occupancy insurance. This is one of 
the best examples that local agents can 
employ in the way of soliciting use 
and occupancy insurance. 





ELECTRIC IRON HAZARD 


THE electric pressing iron is one of 
the insidious hazards of the home 
which undoubtedly causes many losses. 
It is now believed that the conflagration 
in Augusta, Ga., last March, which 
brought property loss of over $4,000,000, 
was caused by an electric pressing iron 
left in circuit in the dry goods store 
in which the fire broke out. Insurance 
companies find many small claims sent 
in, the cause being attributed to the 
electric iron. Each year the budget of 
reports as to electric irons causing fires 
increases. 

Fires usually start from irons where 
the current has carelessly been left on 
while some duty in the household is 
being attended to. Sometimes the cur- 
rent is turned on unconsciously by 
some one. Frequently the iron is at- 
tached to a double socket, where there 
is also a lighting globe, and the cur- 
rent is turned on both. A number of 
attempts have been made to control 
the hazard by having flash signals and 
other devices. The NaATIoNAL Fire Pro- 
TECTION ASSOCIATION, which has gone 
into the subject of the electric iron 





very exhaustively, says that the use of 
the ordinary hazardous type, plugged 
into sockets anywhere, with no indi- 
cating device to show when the cur- 
rent is on, should be discouraged, not 
only by the user, but by the public cor- 
poration furnishing the current. 





RIGHTS OF NEIGHBORS 


CoMMISSIONER J. S. Darst of West 
Virginia, has many good thoughts that 
he presents in his department bulletin. 
We are giving more attention these 
days to building regulations and each 
state should have a building code that 
gives proper protection to its citizens. 
The necessity of protecting a community 
against fire loss is more and more real- 
ized. We are getting to see that we 
cannot be absolutely independent in our 
movements and desires. We must have 
some consideration for our neighbors. 


Auditor Darst puts it this way: 


In old English times the owner of a 
building was entitled to light and air, 
and his neighbor was not permitted to 
build a structure which would interfere 
with his enjoyment of these privileges. 
This very wise law is apparently disre- 
garded in this country, and other customs 
have grown up very different in spirit. 

A owns a fine dwelling worth $10,000; 
his insurance rate on this dwelling is 50 
cents per hundred. His neighbor, B, 15 
feet away, owns a similar dwelling with 
an insurance rate the same. A decides 
that in order to reduce the high cost of 
living he will turn his dwelling house 
into a hotel and thereby increase his in- 
surance rate to $2 per hundred, or $200 
per year. His neighbor received none of 
the profit from the new business, but when 
the insurance inspector rates up A’s hotel 
he is compelled, by reason of the exposure, 
to give M’s dwelling the same rate, 
thereby increasing B’s yearly insurance 
from $60 to $200, making a sheer loss to 
B of $140. Has B a legal remedy? 

When men live in thickly settled com- 
munities they must give up many of their 
privileges for the benefit and protection 
of others. A would not be permitted to 


) build a slaughter house or a powder fac- 


tory next to the property of B, yet B’s 
loss is just as definite and more easily 
determined than if a common nuisance had 
been permitted near his home. 

The above illustration shows the urgent 
need of well thought out building regula- 
tions and carefully defined areas within 
which certain businesses may be con- 
ducted. We have no right to penalize 
our neighbor in order to enjoy our own 
property. If we do so penalize him we 
should be willing to pay the bill. 





BLOW TORCHES 


Some of the fire marshals are issu- 
ing bulletins, warning the public against 
the danger of blow torches in thaw- 
ing out frozen water pipes. A number 
of fires have taken place during the 
winter from this cause. It is a dan- 
gerous process and can never be used 
with any degree of safety. Recently at 
Aberdeen, S. D., a shoe store suffered 
a loss in consequence of the careless- 
ness of a plumber in this regard. The 
state fire marshal severely arraigned 
the local plumbers and called the at- 
tention of the public generally to the 
blow torch hazard. 

It is understood that the South Da- 
kota state fire marshal’s department 
will request the legislature at this ses- 
sion to enact a statute that will make 
it a criminal offense for any person to 
use a blow torch for the purpose of 
thawing out frozen waterpipes. This 
is one of the well-known preventable 
causes of fire that can be eliminated. 
If it is possible to swat the criminal 
plumber, it should be done. 





THERE is a story worth printing in 
every business. Hunting for the story 
is-more profitable than hunting for a 
possible new customer. 





Jupce men by what they do, not by 
what you unthinkingly think they do, 
or what others say they do. 





Personal Side of the 
Insurance Business 


John J. Hanley, sprinkler inspector 
for the Missouri Inspection Bureau for 
the last three and one-half years, who 
recently resigned, has gone with the 
Merchants Exchange and Underwriters 
Exchange of Chicago, formerly owned 
by the late H. J. Straight, and recently 
purchased by T. H. Mastin of Kansas 
City. Mr. Hanley will be inspector of 
sprinklered risks. 





O. A. Jenison, the well-known local 
agent of Lansing, Mich., has returned 
to his home after an extended stay in 
Los Angeles, Cal., and thereabouts. 
Mr. Jenison’s son was married in Los 
Angeles, Jan. 2. He made the trip out 
to the coast to attend the wedding and 
combined with the event a vacation. 


G. P. Kessberger, of Detroit, state 
agent of the Milwaukee Mechanics in 
Michigan, has been deeply bereaved re- 
cently. His mother died the last of 
January and he was in Springfield, IIl., 
Monday of this week, as his father has 
passed away, closely following his 
mother. Mr. Kessberger has been con- 
fined to his house, first by his own ill- 
ness, then his wife, and later his daugh- 
ter. So, altogether, the last forty-five 
days have been a period of sore trial. 


Raymond Waldron of Chicago, state 
agent of the Rochester-German Under- 
writers, who has been at the Mayo 
brothers’ hospital at Rochester, Minn., 
for an operation, will return to his home 
Friday of this week. 


State Fire Marshal Walter H. Ben- 
nett of Illinois is being mentioned as 
a candidate for mayor of his own city, 
Quincy, Ill., on the Democratic ticket 
at the coming April election. Mr. Ben- 
nett was a well known attorney at 
Quincy at the time he was appointed 
state fire marshal. -In view of the 
change in the Illinois state administra- 
tion, the tenure of office of Mr. Ben- 
nett is uncertain. His many friends 
hope that he can be prevailed upon to 
make the mayoralty race. 


John B. Faatz, manager of the 
Northwestern Underwriters Agency, is 
away from the office for about three 
weeks. He is visiting New Orleans and 
other southern points in the interest of 
the underwriters’ agency. On his way 
down south he stopped at Louisville to 
establish an agency there for the 
Northwestern Underwriters. 


William Tecumseh Benallack, general 
agent of the Michigan Fire & Marine, 
who was recently elected a director, is 
at the Herman Kiefer Hospital, De- 
troit, afflicted with scarlet fever. “Old 
Ben” will probably be laid up for some 
time and his friends are sympathizing 
with him in his affliction. 


On Jan. 19 William B. Clark, who for 
a quarter of a century has been presi- 
dent of the Aetna (Fire) of Hartford, 
completed sixty years of service in the 
fire insurance business. Mr. Clark was 
born in Hartford, June 29, 1841. His 
father, A. N. Clark, was for many years 
the proprietor and manager of the 
“Courant.” He entered the fire insur- 
ance business as a boy with the Phoe- 
nix of Hartford. Only six years later, 
upon the death of President Loomis, 
who was also the founder of the Home 
of New York, Mr. Clark was made sec- 
retary. The Phoenix at that time had a 
capital stock of $200,000. 

In 1867, when he was only twenty-six 
years of age, Mr. Clark was appointed 
secretary of the Aetna. In 1888, when 
Lucius J. Hendee, president of the 
Aetna, died, Mr. Clark, who had then 
been twenty-one years with the com- 
pany, was elected vice-president. J. 
Goodnow, who had succeeded Mr. Hen- 
dee, died in 1892 and on Nov. 30 of that 
year, Mr. Clark was chosen president. 
The assets of the Aetna, when Mr. Clark 
became president, were $9,500,000. To- 
day they are nearly $27,000,000. Mr. 
Clark has long held an important posi- 


tion in the life of Hartford. He is a 
senior director of the Travelers, is vice- 
president of the Society for Savings, 
director of the Travelers Indemnity, 
and of the First National Bank, a trus- 
tee of the Fidelity Trust, one of the 
corporators of the Hartford Hospital 
and a director of the Hartford Retreat. 


Frank L. Miner, president of the 
Bankers Accident of Des Moines, who 
is also vice-president of the newly or- 
ganized Iowa National Fire of Des 
Moines, that began business this year, 
has been elected a vice-president of the 
Standard Life of Des Moines. Mr. 
Miner is one of the best-known insur- 
ance men of the country and is re- 
garded as a man of ability and keen 
insight. 











SURPLUS LINES 


LIFE’S LITTLE LIARS 


I have pleaded with all customers to 
put in sprinkler equipments. 

My expense account never covers 
more than 75 percent of my legitimate 
expenses. 

We never write any risks that we 
wouldn’t accept for a company that we 
owned entire. 

I never waste time in the office. I 
spend six hours every day soliciting 
business. 




















* * * 
He Will Find It a Hot Business 


Conrad Warm, superintendent of a 
brewery at Green Bay, Wis., is becoming 
a fire insurance man, 


ae 
Court Officers in N. W. Field 


Bishop. 
Chamberlin. 
King. 
Knight. 
Page. oe 
A SUCCESSFUL ADJUSTER 


Travels at night to work a full day, 
Forgets all about his nominal pay; 
Pleases the Agent, signs up the assured, 
And satisfies the Company—with sal- 
vage secured. 


| Closes honest claims promptly—pays with 
a 


smile, 
But fraudulent ones he worries awhile. 
If slandered, abused, kicked at from all 


sides, 
Retains his temper, acts gentlemanwise. 


Forgets his family, his home and self, 
To increase his average; that’s proving 
the test. 
Such is his life; he deserves to be blessed, 
But to say the least, it’s H—— rol = 


s s e 
THE PROHIBITION PRINTER 
How tHE Printer Set It 
Twice in one issue the w. k. Journal of 


merce, etc., speaks of the Hamburg 
tire Ins. Co. "Make mine a short one, 


*Ratio! 
_ How We Wrote It 


i the w. k. Journal of 
PR Rig = “a of the Hamburg 
Brewers Fire Ins. Co. Make mine a short 
one, ’Ratio! 
ec e s 
In view of the fact that the local 
board at Murphysboro, Ill., requires 
policy fees of $1 on all policies and pro- 
hibited combined policies, why not 
spell it MurFEESboro? 
xk * * 
THE LYON’S SHARE 


The Ohio State Journal, Columbus, Ohio, is 
an old and reliable newspaper. Here is a clip- 
ping from same: 

Chicago, Dec. 28—Because a tele- 
phone girl did not answer while a 
night watchman tried in vain to get 
an answer to his call, the plant of the 
Pitner Gasoline Lighting Co. burned 
early today with a loss of $100,000. 

With flames leaping around him, E. 
J. Jendron, the watchman, rattled the 
receiver for six months, then dashed 
out to a nearby saloon and called the 
fire department. When the depart- 
ment arrived the building was too far 
gone to save. 

If what our time honored and respected local 
journal says is true, Chicago is in a bad way, 
but can unquestionably boast of the most patient 
man in the world. hat I can’t understand is, 
tf the fire department was headquartered in a 
nearby saloon, as a perusal of the clipping would 
indicate, why the watchman waited six months 
trying to call them by phone. The building must 
have been slow burning. Please advise if the 
insuring companies have taken subrogation 
against the telephone company.—J. E. Lyons. 
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Casualty and Surety Comment 














PROFITS ARE SMALL 


One of the most interesting features 
of the report of the New York depart- 
ment examination of the Fipetitry & 
CASUALTY, is the gain and loss exhibit. 
From June 30, 1913, to June 30, 1916, 
the company earned an underwriting in- 
come of $25,965,504, on which it made a 
gain from underwriting of $227,054, or 
87/100ths of 1 percent. Here is one of 
the oldest and best established compa- 
nies in the country, with a classification 
of business second to none, with a man- 
agement recognized as very capable, in 
fact, with everything in its favor, and it 
makes such an underwriting record. It 
goes to prove that what has often been 
asserted—that there is virtually no un- 
derwriting profit in the casualty busi- 
ness now. Where the Fiverity & Cas- 
UALTY made most of its money in the 
three years mentioned, was on invest- 
ments, the gains from that source being 
$1,320,428. 





GREAT PROTECTION 


How a strict resident agent law helps 
the resident agent, is illustrated in Michi- 
gan. That state has one which goes the 
limit in prohibiting any division of com- 
missions with agents outside the state. 
A certain company, whose agents in other 
states control considerable business in 
Michigan, appointed in that state a gen- 
eral agent under a contract calling for 5 
percent commission. This man is a lawyer 
and previous to his appointment was never 
in the insurance business. He gets 5 per- 
cent of the premium for signing every 
policy that is sent to him and is said to 
be making a good thing out of it. There 
is no split in commissions, as he is getting 
all his contract calls for. There is a 
strong suspicion that the company shows 
its appreciation of the efforts of its agents 
in other states to give its business in 
Michigan by giving them a commission 
equal to what they usually receive less 
5 percent. Just where the Michigan agents 
make any money out of the deal is diffi- 
cult to see, but perhaps they get some 
satisfaction. 





DEMAND FOR SAFETY 


THE URGENCY with which certain public 
officials are demanding the enactment of 
legislation to safeguard insurance of 
workmen’s compensation is very gratify- 
ing. Probably they have recognized from 
the start the importance of this matter, or 
certain events of the past year have tended 
to emphasize this importance. When some 
compensation carriers virtually fail and 
many others retire from business or re- 
Strict their writing because they are losing 
money, it is time for those who are look- 
ing out for the public welfare to insist that 
every possible precaution be taken to in- 
sure payment of compensation to those en- 
titled to it. 

The recommendations of Commissioner 
Citeary of Wisconsin for state super- 
vision of rates to insure their adequacy 
and for a strict reserve system for inter- 
insurers, those of Commissioner ENGLISH 
of Iowa for the enactment of a liability 
loss reserve law, and the various recom- 
mendations made by the California state 
accident commission, are all in this line. 





Insurance agents, labor leaders and good 
citizens generally should get behind these 
demands and see that the various legisla- 
tures do their duty in protecting those en- 
titled to receive workmen’s compensation. 





Ocean Talks on 
Development 





“The Prompter,” with the subtitle “Lest 
You Forget Your Lines,” has been is- 
sued by the Ocean Accident & Guar- 
antee. It sets forth so well what THE 
NATIONAL UNDERWRITER has been driving 
at for years, that the following quota- 
tion is made, notwithstanding its fre- 
quent references to the Ocean corpora- 
tion: 

“An agent’s accidental or catch-as- 
can development of some lines of our 
insurance while leaving other lines to 
wait their chance offers various degrees 
of personal interest or excitement; but 
if such agent would, instead, make it 
his business to control the method and 
means by which he does his work and 
systematically develop all lines, he 
would in the long run be doing better 
work for himself and for all concerned. 

“Ocean lines, like traits of character 
in an individual, should develop to- 
gether. An individual who has become 
strong in some characteristics and weak 
in others finds it hard, later in life, 
to catch up with his shortcomings and 
often falls short of success for this 
reason; and an Ocean agency that 
proves strong in some lines and weak 
in others, when afterwards undertak- 
ing to bolster the weak lines cannot 
always make up for past neglect. 

“An agent who for any reason gives 
every bit of his time to this or that 
line for awhile and gets certain com- 
missions coming his way, while promis- 
ing himself that he will take a try at 
the other lines next year or later, may 
feel that he is developing his own in- 
terests but as a matter of fact he hasn’t 
got the right idea, nor does this kind 
of representation do justice to Ocean 
plans. 

“Freak development of some part of 
the body does not add to the world’s 
estimation of you as an individual. A 
better ambition is to be considered just 
one whole man. You may develop ex- 
traordinary strength in your right arm 
with which you do part of your work; 
but this is not to your credit if, mean- 
time, you neglect your general health. 

“You may be a corker on compensa- 
tion, but wake up next year or the year 
after to find that your field is not so 
fresh as it was, and that you would 
better have gathered in the steam 
boiler insurance of your pet plants 
while you had the influence to do so. 
Or your inclination may run to per- 
sonal accident or automobiles and you 
may pound away until your success at 
it becomes a.strong right arm in your 
affairs, yet this is no reason why you 
should let your left arm get entirely 
out of practice when you could at least 
gather in plate glass with it, or why 
you should not stand evenly balanced 
on both feet ready to do a fair share 
in all the other lines which constantly 
hold out opportunity to you. 

* *k x 

“Fair weather agents may success- 
fully grab at results in some line that 
comes easiest at the present time and 
thereupon calling a sudden premium 
volume success, shut up shop so far 
as other lines are concerned; but 
agents who go in for development of 
all lines are looking out for the rainy 
day.” 
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Solicitation of 


Fidelity Bonds 








The other day a man who has been 
selling surety bonds in Chicago for fif- 
teen years was talking of the different 
classes of business and the best way to 
get them. He said in effect: 

“Fidelity business is the easiest to 
get and the hardest to hold. The 
trouble with this line is that everybody 
wants to be a big underwriter. He 
hates to spend his time chasing around 
after $10 premiums. He would rather 
get a $100 contract premium than ten 
fidelity premiums at $10 each. The 
contract prerhium will be paid but once 
and the fidelity premiums will be re- 
newed for years to come’and it is al- 
most an impossibility that he should 
lose the whole ten risks-from his books. 

“The greatest obstacle in soliciting 
fidelity business in a large city is the 
difficulty in seeing the proper person 
and being able to present one’s propo- 
sition. There are in Chicago hundreds 
of merchants who would like to have 
their bookkeepers and cashiers solicited. 
If he tries to see these men he finds 
some of them busy, some of them out, 
some who want to think the matter 
over and some who flatly turn him 
down. The solicitor is likely to accu- 
mulate a lot of memoranda about peo- 
ple that appear to be good prospects, 
but too frequently he never follows up 
these various tips. 

“A quality which is very desirable 
in a successful fidelity solicitor is the 
ability to detect when a prospect is a 
live one and when he is merely ‘string- 
ing’ the solicitor. A great amount of 
time is wasted on men who, instead of 


saying that they do not desire fidelity 
insurance, give excuses for delay.” 





Get Fidelity Business 
By Straight Canvass 

















That desirable fidelity business and 
some surety business can be developed 
by straight canvassing is the opinion of 
an experienced surety man in Chicago 
who has tried the plan. He divided the 
city into districts and had solicitors 
canvass every office and business estab- 
lishment in each. He also divided the 
city by occupations and had lawyers, 
contractors, manufacturers and other 
classes thoroughly canvassed. The re- 
sult was the development of a consid- 
erable amount of choice fidelity busi- 
ness, mostly in small lines, as well as 
some supply and other contract bonds 
and miscellaneous surety bonds. In 
canvassing the lawyers the solicitors 
also laid the foundations for securing 
future court business. While Chicago 
has_ probably been as_ thoroughly 
worked as most cities, this man says 
that his canvass showed that there is 
a good deal of business yet to be de- 
veloped. 

Not much large fidelity business was 
secured in this way. Most of the large 
lines have been written for years, They 
furnish a fine premium income, but they 
are somewhat dangerous to an agent 
by reason of their importance. If a 
new group of banks or capitalists get 
control of a large corporation, it is very 
likely to swing its fidelity business to 
another surety company, in order that 
some favorite may handle the line as 
broker. 


“The proof of the bluffer is in his 
failure to make good.” 








THE NATIONAL 


UNDERWRITER February 8, 1917 








CASUALTY AND SURETY NEWS 





ACCIDENT MEN MEETING 


MANY SUBJECTS 


DISCUSSED 





Midwinter Convention in Chicago 
Brings Out Large Attendance of 


Company Officials 





The semiannual meeting of the Mu- 
tual Section of the Health & Accident 
Underwriters Conference held at the 
Hotel La Salle, Chicago, Tuesday, was 
one of the best in the organization’s 
history. Owing to delayed trains the 
meeting was somewhat late in starting 
and President W. T. Grant marked time 
for a while, as both the vice-president 
and the secretary were among those 
who were late. He called upon James 
V. Barry, assistant secretary of the 
Metropolitan Life; Frank L. Miner, 
chairman of the executive committee of 
the conference; L. F. Nelson, of the 
Missouri insurance department; R. R. 
Koch, former president of the confer- 
ence, and A. FE. Forrest, the present 
head of the conference, all of whom 
made very nice speeches. Mr. Forrest 
made a plea for better and higher priced 
policies on which the companies could 
make a better return to the policyhold- 
ers. He said that on a one dollar pre- 
mium it is virtually impossible to re- 
duce the acquisition cost to any con- 
siderable extent. 

President Grant’s Address 

Just before the close of the morning 
session President Grant delivered his 
address, one of the most thoughtful pa- 
pers presented before the organization 
in a long time. He said that the two 
most important questions before acci- 
dent and health underwriters are those 
of reducing the cost of securing busi- 
ness and the threatened propaganda of 
state insurance. The two subjects 
are related and if the cost of se- 
curing business can be reduced, Mr. 
Grant thinks it will go a long ways 
towards eliminating the demand for in- 
surance by the state. Too many com- 
panies are proud of their low loss ratio, 
but make no apologies for their high 
expense ratios. He said that the loss 
ratios have got to go up. It is argued 
that at the present scale of commissions 
the average insurance agent is earning 
no more than a living; that the trouble 
lies with the “average insurance agent.” 

Agents Must Be Well Selected 

Agents must be so carefully selected 
and trained that they will be above the 
average, and on a lower commission 
scale can sell enough more business 
than they do now to make a larger 
commission than they are making at 
present. The untrained and ignorant 
agent represents the company badly and 
gives the public at large, the insurance 
commissioners, courts and legislators, 
an unfavorable opinion of the business. 
The improvement of agents must neces- 
sarily be slow, but it is not hopeless. 
Considerable discussion followed the 
president’s address, Mr. Forrest point- 
ing out that it is not fair to speak of 
the percentage of premium returned to 
policyholders without some regard to 


the premium originally charged them. 


Agency Qualifications Low 


C. W. Ray held that an agent’s quali- 


fication law would go a long ways’ to 
improve the agency situation. 
Grant, however, asked if it was not 
showing weakness on the part of the 
companies to ask the states to decide 
whom the companies may employ as 
agents. F. H. Goodman, having been 
appointed acting secretary, read the re- 
port of Secretary A. R. Arford, who 
was absent, and C. W. Ray, treasurer, 
presented his report. The afternoon ses- 
sion was given up almost entirely to 
discussions. C. O. Pauley of the Cen- 


Mr. ' 








tral Business Men’s of Chicago, in a 
paper advocated more liberal policy 
contracts at higher rates rather than re- 
stricted contracts at low rates. This 
opinion seemed to prevail among the 
many who discussed this question. 


Retaining of Confidence 


_Elmer_ Loucks, president of the Na- 
tional Travelers of Des Moines, opened 
the discussion of the question, “How can 
we gain and retain the confidence of in- 
surance departments and legislators?” So 
many points were brought out in this 
that it became evident that this can be 
done only by issuing policies which will 
satisfy the public and having them sold 
by agents who will represent the com- 
panies in a way to make a favorable im- 
pression. D. M. Baker, of the Pacific 
Mutual, said that when accident insurance 
is conducted as it should be, it will not 
be necessary to cultivate insurance com- 
missioners and legislators. Give the 
public what it wants, give complete 
coverage and charge the proper rates and 
most of the troubles of the business will 
be minimized. 


Where Agents Owe Companies 


Cc. W. Ray, of the Hoosier Casualty 
opened the discussion of the question of 
the advisability of employing a salesman 
known to be indebted to another company. 
He took the position that this should not 
be done. Nobody was ready to advocate 
the employment of crooked or dishonest 
salesmen, but some of the_ speakers 
pointed out that a man may be indebted 
to another company through misfortune 
and bad management and if he is willing 
to do the right thing and pay off his in- 
debtedness he may make a good agent for 
another company. It was pointed out too 
that the companies do not sufficiently co- 
operate on the subject of agents, but hire 
them from each other, sometimes without 
due regard to their character. 

Considerable discussion took place on 
the advisability of insuring any class of 
risks for more than the average earnings, 
representatives of some of the traveling 
men’s associations holding that this was 
permissible in the case of traveling men. 
There was considerable contrary view, 
however. 


Disability Discussion 


The hottest discussion of the session 
came on a question propounded by E. C. 
Bowlby of the Fidelity Health & Acci- 
dent, as to what is the practice of claim 
departments in determining the beginning 
and end of disability. Should the claim 
be paid from the date of the first visit of 
the doctor only to seven days after his 
last visit. This brought out the fact that 
a number of the industrial companies, 
which provide for payment for disability 
for illness only when the assured is under 
the care of a physician, do not pay for 
disability until the date of the doctor’s 
first visit, and only so long as the assured 
is under his care. This brought out some 
sharp criticism from representatives of 
companies engaged in the commercial 
business and also in the insurance busi- 
ness of traveling men. 


D. M. Baker’s Views 

D. M. Baker said that industrial policy- 
holders should be treated in the matter 
of claims just as well as _ commercial 
policyholders. The most telling speech 
against this practice was made by Attor- 
ney Haines of the Inter-State Business 
Men’s of Des Moines. He said that he 
had never seen a policy which provided 
for payment of claims on the plan pro- 
posed. He said accident insurance is for 
the purpose of paying indemnity and if 
claims were handled in the way sug- 
gested, it became insurance in favor of 
proper care of the assured. He said the 
requirement of the attendance of a phy- 
sician was to satisfy the company that 
disability actually existed. When the 
company was so satisfied it ought to pay 
for disability as long as it continued, up 
Ss Sa cae oe a 
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AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J.C. O. MORSE, President 











Stands for “WESTERN PROTECTION” 
—the mew Disability Poliey of The 


*‘Conservative but Aggressive”’ WICHITA, KANSAS 
WESTERN INDEMNITY COMPANY, 
Dallas, Texas. The very latest thing in disabil- 


W P 
ity insurance. Ready for issuance June 1, 1916. 


AGENTS, THIS CONTRACT IS A SELLER! 
WILL BE WRITTEN IN FOLLOWING STATES ONLY: 
TEXAS, OKLAHOMA, KANSAS, COLORADO, UTAH, CALIFORNIA. 
MISSOURI AND INDIANA.. 


P and Full Particulars, PROMPT SETTLEMENT OF CLAIMS 
Capital., $500,000. Assets, $1,128,000. 











Write the C 

















SALESMEN WANTED 


To handle the best quick selling insurance proposition in America. 

No experience necessary. 

The first and largest organization on the same plan as the Commercial Travelers 

Associations, writing business and professional men. ; 

66,500 policies now in force, paying: 

$5,000.00 Accidental death | Cost never $9.00 for Accident 

$25.00 Weekly Indemity exceeded $10.00 for Health 
No medical examination No waiting for commission 
INTER-STATE BUSINESS MEN’S ACCIDENT ASSN. 
Ernest W. Brown, Sec’y-Treas. DES MOINES, IOWA 


The Sign of Good Casualty Insurance 











LIABILITY eee Wed tens BURGLARY 

ACCIDENT CREDIT 

HEALTH BOILER 

AUTOMOBILE LANDLORD'S 

TEAMS N /. ELEVATOR 

COMPENSATION Sn GEN’L LIABILITY 
ET ¢ 





ESTABLISHED 1869 


London Guarantee & Accident Company,Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB - 
FRED L. GRAY COMPANY 

RAYMOND & RAYMOND e« 
ALFRED PAULL & SON «= - 


Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, Chicago 
- Northvestern Managers, 328-386 Security Bank Bldg., Minneapolis 

- - General Agents, Southern Michigan, Y awry Bldg., Detroit 
Goneral Agents, West Virginia, Board of Trade Bldg., Wheeling 
R. H. CL, - «General Agent, Northeastern Ohio, 837 E. Superior Avenue, N. W., Cleveland 
DIGGS-TERRIS INS. AGENCY, Gen. Agts., Southern Ohio, 1310 1st National Bank Bldg., Cincinnati 
KING, McCUNE & McKENZIE - - = Res. Agents, N. W. Ohio, 309 Cincinnati Bldg., Lima 
THE MERRILL, DODGE & JACKSON CO., Gen. Agents, Lucas Co., Produce Exch. Bldg., Toledo, Q. 











Company 


T. J. FALVEY, President 





MASSACHUSETTS BONDING © INSURANCE COMPANY 


Stands Out Conspicuously as One of the Most Rapidly Growing Surety and Casualty Companies in America 


CAPITAL .... . $1,500,000.00 


Fidelity and Surety Bonds, Liability, Workmen's Com 


Growth Means Growth for Agents 
THE 


HOME OFFICE: BOSTON, MASS. 


pensation, Property Damage, Personal Accident 
Health, Burglary, Theft and Plate Glass Insuraace 
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to the limit named in the policy. He said Prems. Losses Prems. Losses I 
_ —t go 2 — va doe - ba compn....... ant anaes anne  aeanemenatl pour ee wane ae 
S state wou e a case for a jur n TGCLITY w~ccccccccce ° er 4 ’ 
| short order. George S. Galloway, of the jn, wiedweonee sa 14,557 50,594 RUIN xeedadcececes 5,961 2,327 | Aetna Accident & Liability— 
Hooper-Holmes Bureau, voiced similar Plate glass......... 5,000 2,193 Tiability ara Re aya acs 24,430 25,135 yo ae ee 485 
sentiments. He said the adjuster should Steam boiler........ 6,298 427 Work. compn....... 58,500 34,015 Liability  amemee ead 21,749 2,182 
) bear in mind what the average human Burglary & "theft. 4,658 797 Auto. & T. P. dam.. 4,216 1,935 Work. Compn ee 1,116 581 
being would do, what he himself would Sprinkler .......... 975 121 Work. collect....... co ee Geese Fidelity ........... 5,406 4,212 
_ do = a and be [ary te Auta, & FS P.dam.. 3,152 bt Totals ......... 131,246 75,462 2 Ae tteeeeeee vane aS 
= accordingly s to whether cancellation Was GOEe owas. c 0c _ 85 Western Indemnity— - | Plate glass ........ , 
c tee at ES ieee cemtae ot ceo Pong METER - re 82,776 | “Accident — Fae oe ede tens pa aw tl _ : re ue Pats 1338 
| i pe ane — 2S ee that each ‘case Acci. & health a 30,151 17,530 Paplity Saban : 140... 1.003 > z P. Dam.. aun en 
shou e reate on Ss own mer Ss Massachusetts & en’ pat by . ¥ OUTAIS .ccccccce . > 
; While some companies have rules in in this | Acci. & health...... 211 62 Pcie +2 ale Actna Life— pee ‘iat 
matter, they should not be ar Massachusetts itiae & Insurance— Surety ............ 1/840 ccident .......++.. , 23,42 
i closing i? st Grant Acci. & health...... 69,020 28,851 Plate glass 26 pen Sdvaccneeues re eon 
said that the tecnnical features in polil-| Tiability .........-. 2°566 1,540| Burglary & theft... 17 230 fability ......+.00 , 2, 
cles are put there only to protect the ‘Work. compn 6.938 1.878 Auto. & T. P. dam 1,293 212 Work. —- -« 56,943 24,032 
company against fraudulent claims and Fidelit pease s ses 4.222 4,398 Totals ._ sae 17463 9 518 Tota 141,523 56,079 
not to be taken ad advantage of in defeating } Src Seve ciensese 11'619 6'852 ssseeeees »462 9,5 American Sais pe: ee, 
meritorious Clalmm g- . +4 éSiweectesce "°° *°° r ROG gcseneaaueece Ww anccteanda 
Plate glass......... 2,139 984 KANSAS 
5 American Indemnity— 
Burglary & theft. y a Pe ~ American Surety— BOCWIORE 5.5 cccccicc GMO ncdccccas 
Auto. & T. P. dam.. i a 96 
cL. | 97,937 44,675 i. rere 14,117 786 BONE ccccasecsics | — [9G ceccdands 
j CASUALTY RETURNS Geeta bodies SUNGRU aoc aceoscs 13,094 1,516 amore a eige GS Socarkske 
The following shows premiums re-| Accident ........... 29,584 11,062 | Brotherhood Accident— r _ Fidelity re Se 47.277 49.183 
oes ae 8,695 2,405 Accident and health. 11,163 5,195 sens C9 y 
ceived and losses paid in different cas- UM oe eeeeceee , ’ SOR as dase 5 ecesc 51,821 1,871 
It li th tat 1 t pA reer 9,267 4,111 | Great Western Accident— Wotales .. << - 99,099 31,054 
5 ualty lines in the various states las ree Ly meres c+ Acci. & health...... 39,698 15,950 | Bankers Accident— 
— naw Ats.. 3 eae sts 113 | Mloya’s Plate Glass— Acci. & health...... 250,101 100,256 
DAT , 9 > 
— INDIANA Auto. & T. P. dam.. 2,498 iat ‘enna, — ied: crepes + Ee 
Prems. Losses Totals ......... , , ; SaRGbwt sca as ce cca HOAS 85. cxwaed 
$ $ | Prudential Casualty— ee ae ens ss + aaa 4,186 Totals ......... 18920 21 .iii22: 
American Surety— Accident ........... 20,151 7,890 | Maryland Casualty— Employers Indemnity— 
i. oO are 49,418 5,748 Shake ......<«.c. "788 621 Mecident .... 00.6.0: 8,796 4,802 72> ied Ot 
Surety yc 36,198 989| Liability ........... 11,080 2,993| Health ............ 2,637 2,287] Liability ......2121 PY Repco gaa ais 
i : 85,616 6,732 | Work. compn. ». 11,671 9,088 | Liability .......... 7,274 2,455 | ‘Work. Compn....... 2,223 29 
i Eastern” Casuaity—"” Plate glass. . 1,591 597 | Work. compn....... "32,349 20,916 | Auto. & T. P. Dam.. a 
| Acci. & health...... GOW 2c decaane Burglary & theft. 1,141 24 Fidelity ........... 1,020 *13 WOtAES ouc6 caaks 2,509 29 
Fidelity & Deposit— Auto. & T. P. dam. 2,408 736 SRN edn ces cccews 8,973 2,309 | peaeral Casualty— 
Accident .......00.. 13,706 3,520 Totals ......... 48,891 21,950 Plate glass......... 5,260 2,079 Acci. & health...... 20,783 9,099 
Wo cices caswes 7,270 3,584 . Steam boiler ...... 2,697 81 ~ 7 
: Liability 2202220027 10,843 $600 | ee accident 1.400| Burglary & theft!:: 2021 742 
| : Work. compn....... 24,622 9,682 ee ealth...... , Sprinkler .......... 740 27 MICHIGAN 
Fidelity ........... 23,994 5,971 ay oot mame 2006 267 Fly wheel sages": 1138 ae ide ee 
DPE 666466065 cess 1,8 : wales ’ uto. . P. dam.. American Automobile— 
EEL Health ...... +. 539 377 BOA sccwcccse 35 ’ 2 “ 55,472 
Burglary & theft... 081 i381 | Liability “0000.01 C((Qooa—=—=é 6h UOlUlllL,l—————— ™ 
a, & z. P. dam 23095 "371 Work. compn - 20,375 Acci. & health 25.263 12.111 WIGGNNG a5 ccc ws cece 44,172 9,425 
rr re * aes 36,027 | Fidelity OF TA ......---.. 4008 507 | Surety ........00- 43,838 17,037 
“A ae made _ 7.751 3.333 Tew atin rian 905 9 402 | Work. compn....... 16,620 14,530 Cleveland’ Life (ac. Dept) — = — 
aan... .. ceveee 2,470 "510 | Steam boiler ...... 312 ......2. Pl ta eT 241 | Accident and heaith. 94 192 
— Liability .... 5,276 | Burglary & theft... 2,797 in): Seer ee ae 2 boy | Eastern Casualty— 
Work. compn. ‘ 17,331 | Auto. & T.P.dam.. 6,112 2,978 | Burglary & theft... 1'470 3304 | _ Accident and health. 512 257 
Fidelity pe 6,6 216 in sea one rn ecececs 84,042 32,629 Auto. & T. P. dam... O85 85 Equitable ‘seg pe ve 
WPGEY cecdcs oe uthern Surety— ecident an ea. 
Plate giass ’ 380 | Acci. & healt...... 39,609 Ee | es ‘a Pit 32,856 | piaelity & Depos oa 
Burglary & theft. 3,908 70 Liability ........... 2,395 1,443 ped ia ae elity a moe 933 Accident ..... 15,185 3,943 
Auto. & T. D. dam. 3,760 2,070 Work. compn.. .. 29,100 10,738 B a Ai ASS ..---0-. 5,3 Health ....... 8,453 4,062 
avelers Live stock.......... 24,812 16,430 | Fidelity ........... 16,321 842 a . 164 teens 3§33| Liability, ..... 51,777 3,225 
Totals ......... 124,304 46,080 | Surety ........0-... 24,482 29,007 Sena ses Bee. 8 “ Work. Compn. 1297 16,084 
Maryland Casualty— Plate glass......... 1,020 239 | New Jersey Fidelity & aa Glass— 1. 2 ee 42,918 4,863 
De eT re 7,430 922 Burglary & theft... (Bee cee Plate Glass ....... 5,311 2,933 OCT rrr te 50,926 
1 eee 4,633 663 | Auto. & T. P.dam.. 7,130 451] Burglary & theft. so | RR ioe Plate Glass........ 3,906 2,358 
dent 
saith Tiabity 06056565. 16,249 2,046 Totals ......... 120,355 53,369 Wiel? iwc ccc. 5,475 "2933 | Burglary & theft.. 10/026 4,771 
SSN. 
IOWA ° 
— Ninth Annual Statement 
ce : OF THE 
se 
Massachusetts Bonding AND Insurance Compan y 
s DECEMBER 31, 1916 
ILITY PAID-UP CASH CAPITAL - - - = $1,500,000.00 
ASSETS LIABILITIES 
td Oe ECACC rs AS Bos oe gts a ak Cees aie $7,000.00 Premium Reserve (pro rata)...............-0000e $1,519,114.76 
ste Real Estate Mortgages ...............0.e- ee eee. 5,132.32 Re a ey 1,089,981.02 
Stocks and Bonds... .....--...1. +s sseeee ee ee ees 3,380,321.50 Reserve for Commissions...............0.e.c0eee 156,618.05 
Unpaid Premiums subsequent to Oct. 1, 1916..... 744,356.66 Rasiee ter Tees tien tO 79,991.94 
Unpaid Premiums prior to Oct. 1, 1916........... 75,322.00 Le ee Se OO BUNT CeCe eee sence etn 921, 
Cash in Office and Banks ..............cceeccee. 595,903.01 Reserve for Other Liabilities .................... 45,555.70 
Chicago Accrued Interest............. berecasedulrieeses 42,847.35 Voluntary Reserve for Contingencies............. 100,000.00 
neapolis All Other Assets 130,417.64 Se 
a 060 ee eee ne ee — Total Liabilities, except Capital ............... 2,992,191.47 
inesling PM te syste seers sunckuniaciuee $4,971,300.48 ph eaten — 
incinnati a ‘ 
ig., Lima Deduct Assets not Allowed by Surplus to Policy Holders on Basis Required b 
'y 
nledo, 2. Insurance Depariments ........... cece eeeee 102,721.33 Teaianne- Chapedbenente 1.876.387.68 
—— ADMITTED ASSETS on basis 22 (i :—S™——._.__ Insurance Deepartmeenntt.................... ++ 1,876,387. 
Required by Insurance Depts.......... aitiawntis $4,868,579.15 I Wieck Hi ea be ia ak ee $4,868,579.15 
Surplus to Policy Holders as shown by the Books and Records of the Company - - - - = = = - - = = $1,964,557.17 
FIDELITY AND SURETY BONDS 
‘ Accident, Health, Burglary, Theft, Plate Glass, Automobile, Teams, Automobile and Teams Property Damage, Elevator and General Liability 
| INSURANCE 
ASS. INDEMNITY THAT PROTECTS SERVICE THAT SATISFIES 
‘ HOME OFFICE - BOSTON, MASSACHUSETTS 
AGENCIES In All Principal Cities and Towns Throughout The UNITED STATES 
T. J. FALVEY, President JOHN T. BURNETT, Secretary-Treasurer 
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Prems. 
Auto. & T. P. Dam.. 1,18 
3) 0,834 
Liloyd’s Plate Glass— 
Taete GiAGs........ 11,709 
Loya! Protective— 
Accident and henten. 49,337 


Mass. Bonding— 
Accident and health. — aes 
Liability 02 


Work. Compn...... 38°69 
ee ea ,614 
NEN. 55.55 2sicda sep 25,032 
gl te eee 27,272 
Burglary & +. 4,982 
Auto. & T. Dam.. 7,13 
i | EE 335, 474 
National Casualty— 
Accident and health. 90,594 


Losses 
1,018 
91,249 
4,653 


32,128 


167,753 
37,268 


New Jersey Fidelity & Plate Glass— 











SMUIUIES. 3.0 4:660.6.00 513 inca 
Plate Glass......... 3,082 1,579 
Burglary & theft... 758 904 
Auto. & T. P. Dam.. 193 37 
A ar 5,168 2,520 
New York Plate Glass— 
PiBte GIORB. 0 0000 9,003 4,447 
North — Accident— 
SES 26,817 8,701 
Royal oe TREES 
REECE. 666004006 1,314 
. eae 1,410 
0 ie 18,241 
Work. Compn 35,383 
Fidelity ..... 305 
BODLY. <aiven's 375 
Plate glass.. 2,185 
Steam boiler 41 
Burglary & theft... 9,426 2,253 
A ea 73 PE 
Auto. & T. P. Dam.. 19,924 5,686 
Oa ee 197,767 67,193 
Standard Accident— 
Ee er 118,721 71,734 
RS eae 17,684 5,537 
J eee ae 25,248 33,857 
ork, Compn...... 131,381 103,649 
Auto. & T. P. m 45,305 26,301 
Lot) eae 398,339 241,079 
Wisconsin Nat’l Life (Acci. =o oo 
PREG: seus axsase 7,8 2,884 
MINNESOTA 
American Automobile— 
Auto. & am.. 1,941 
American Surety— 
ae 34,967 2,626 
es ee 48,341 10,022 
ND an seis 83,308 648 
Continental Casualty— 
NC are 76,905 22,470 
PED <scboesones 23,463 9,572 
OS i a ° »484 10,827 
Work. Compn...... ,152 20,406 
Auto. & T. P. Dam 2,039 98 
eS 60,643 64,264 
Eastern Casualty— 
MIOOIOOOS. on 05055560 219 165 
es Plate Glass— 
3 OS aaa 11,771 3,960 
Maryland Casualty— 
PIG ox5a06 Sess 5,802 1,549 
SEE Shaw kee 3,201 996 
BUMALULY 4 .5.0:000:0'0:0% 23,309 7,395 
ork. Compn...... 75,912 40,820 
1 4,47 102 
te, ciceene esas 31,146 14,119 
PAR BIBOR . 0 0:0:000:00 »815 2,118 
Steam boiler........ +143 ‘sienna 
Burglary & theft... 6,031 1,237 
ae . 3,335 4,317 
el fo = Saar 443 co anene 
Auto. & T. P. Dam.. 3,584 * 85 
Physicians’ defense. 152 1,475 
IAM «0s 9105.00 166,949 74,392 
North American Accid 
eee e» 238,830 10,159 
Royal Indemnity— 
PN sacuw shee ox 5,656 3,856 
Calth ...cccccsces 1,985 34 
EN 22,997 2,213 
ork. Compn.. 45,887 21,747 
OED chin seaws 6,642 17 
ol ae 11,787 3,895 
Plate glass..... : ,615 2,181 
Steam boiler.. ie ,077 sone 
Burglary & theft.. 1,678 1,365 
yl Ae, > 362 ere: 
Auto. & T. P. Dam.. 3,524 858 
PERI excised 106, 209 36,639 
WEST VIRGINIA 
Aetna gqgeus. & rene _ 
BARLEY 6 2cc00cse > 996 540 
Plate Made ee 230 127 
Burglary and theft. 959 19 
EEO op cndacecas 383 32 
Auto = e P. Dam 4,736 120 
ea 7304 838 
American “Credit Indemnity— 
ON rr : 5,310 2,504 
Pn Surety— 
TURE. csashanexes 9,250 1,050 
8 eee een 12,603 1,269 
OED ccn0c05 cu 21,853 2,319 
Brotherhood Accid 
Acci. & heal as 5,076 2,632 
Cleveland Life— 
Acci. & health...... 8,120 2,759 
Columbus Mutual Life— 
Acci. & health...... 5,546 2,612 
Commercial Casualty— 
BOGINOUS, 30%+00% ox 9,843 4,362 
oe ee bri 6,822 3,158 
OE ea 16,665 7,520 
Continental epee 
Accident .... 71,846 17,568 
BUMESID) cscscnnesces AED »38 
Pere cane of ae eres 
Work. compn....... OP snebaease 
ROIS .cccocvcce  8T,688 22,953 
Federal Casualty— 
Acci. & health...... 10,157 4,438 
Fidelity & Deposit— 
PDRIRADS, 6.465 00,009 1,819 529 
Health .. 2,209 447 
Liability .. 6,739 659 
IAD. «00.002.nnseee 10, 267 1,163 





THE NATIONAL 
Prems Losses 
og OEE 17,203 400 
PAOD DURBG,, 65.0 0:5:000 65 107 
Burglary & theft... 506 159 
Auto. & P. Dam 1,01 35 
otal Sis 9,412 3,499 
Globe Indemnity— 
TS ee 930 252 
LS eer 375 117 
Os ere er | Serer 
PABUO GIBBS 1.0:0:6.0.040 17 32 
Steam boiler ....... RRES > San Neieawe ° 
arenes, & Sg ae iianckeee 
Aut > am.. Hee 85 
saa tis Satin 6,8 486 
Hartfora. Ascidient & indemiity— 
POUL. Sns0405 cane 415 2,064 
REED Swcc esses s art) 34 
RMMEUILY. 204s ev onan 1,230 448 
PARES BIASES 6 ocsccec 496 120 
Burglary & theft. _., Serer 
uto. ; 2. Dam. . 619 290 
Live stock ...... aie i! eee 
ZOCeIs ...» ‘ 6,172 2,956 
Lloyds Plate Glass— 
Pite BIBBS. ..0.00cos 3,150 826 
Loyal Protective— 
Acci. & health...... 9,047 5,434 
Maryland Casualty— 
POCINBNE a6 cscs 9,527 7,567 
ANRENED 96:6 '06,550 600-055 he 6,714 4,273 
RADII o:0:0:0.6.8:0.:000 2,130 7,114 
Work. compn....... 1,406 ps 
MUGOIEY 555 <6s:0K505% 1,677 6,090 
eer 11,708 4,111 
PIRES BIGBE <ssac0%5 2,49 766 
Steam boiler ....... 2,695 115 
Burglary & theft.. 2,798 6 
Oy eee 621 653 
Physic. defense..... 414 500 
Re : ae 1 ery 
Auto. & T. P. Dam.. BPS: ws ieeaissis 
TOUBIR 65:50 0:<:002 9852 31,196 
Massachusetts Bonding & Insurance— 
Acci. & health...... 657 11,921 
ET! Ul 2 NEE. Goatswuee 
Plate glass ....... ° ,359 501 
Burglary & theft...  ) Jee ey ee 
Auto. & T. P. Dam.. - Seegumeete 
OUBEB oss 400600 26,354 12,422 
National — 
Acci. & health...... 16,011 6,82 
ational 
MROGMED ssc csvewkss 28,392 1,462 
Lo ee ee 9,89 x5 
Bursiary & theft.. BIBED. dnecpee 
DRREG 3 ns asec 9,817 1,537 


New Amsterdam Casualty— 





= pe BG Ee 577 248 

Health ..... BEE). sisenweur x 

Liability sie See: wawsieseine 

Plate glass .. : 388 176 

Burglary & thet. 19 iy er: 

a a Gu Dam.. onek inex ae a3i 
~~ erney “Piaeiity & riate Ginss— 

IEDC Scascsssese LUND veda aeane 
Plate no MEK, ieee oc au 346 
Burglary & theft... 176 37 
Auto. & T. P. Dam.. Di ésutéeune 

0 ee 1,628 383 
New York Plate Glass— 
PIBte BIGSS ..6c.000.0 2,085 702 
orth American Accident— 
ADBIRONE «00 ses0 sn Eee 17,802 
Pacific Mutual Life— 
PEE 6 0.0sicseacse 29,495 16,061 
| aes 7,040 415 
ERE 5s 500s 4-40 36,535 19, 476 
wetemna y 7 MEARNS 
OS See TS 4,366 2,689 
|: (ae bie 1,13 646 
BNNISET 5 000 5.50058 BES. sskeneses 
Burglary & theft. pe oe Seeanees . 
Auto. & T. P. m.. I-D). «ssweuaee 
Lo ra 6,284 3,335 
Royal Indemnity— 
BOONE 5600s Suess 268 2,898 
eee BO. cseenene . 
LO ea a MGs. Shaseuntts 
PIBtS BIBSS .06:0040% 490 342 
Steam boiler ...... | Greer 
Burglary & theft... IGG) eswnenece 
Auto. & T. P. Dam.. 200 
IRS 20d ss.o 5 buss ook 3,248 
Union Health & Accident— 
Acci. & health...... 3,192 1,065 
United States — & Guaranty— 
BOIGORE. s54s0s5000 1,094 425 
J Ne ese: ne 709 524 
SRIMILOY  Sotiew snes 6,978 1,544 
lS ly aie eee -. 17,580 3,554 
Le ae ee 56,783 24,674 
Plate glass ....... 9 310 
Burglary & theft... ese 
Auto. & T. P. Dam.. 1,206 94 
NIE occ es oss 8,615 31,125 
World Life & Accident— 
Acci. & health...... 515 68 


RR 
GOES WITH CLEMENS AGENCY 


Cc. A. Tomassene, formerly secretary of 
the well-known insurance firm of Henry 
Hewett & Co. of Portland, Ore., has ac- 
cepted the position of manager of the 
surety and casualty department of the 
W. J. Clemens agency, succeeding E. L. 
Ensign. Before going to Portland, about 
a year ago, Mr. Tomassene held a similar 
position with the Union Trust & Savings 
Bank at Spokane, Wash. 


a 
SOME COUNTIES UNDER BAN 


The National Surety has notified C. K. 
Boardman, secretary of the Oklahoma 
Bankers Association, that it had discon- 
tinued writing bank burglary insurance in 
every city, except four, in thirteen coun- 
ties in Oklahoma. The counties on which 
the company placed the ban are: Kay, 
Noble, Osage, Pawnee, Nowata, Washing- 


ton, Rogers, Tulsa, Creek, Payne, Okmul- j 


gee, Wagoner and Coal. 
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HEALTH AND ACCIDENT POLICIES 


WE ARE THE ORIGINATORS OF POLICIES DESIGNED ESPECI.- 
ALLY FOR SPECIFIC PROFESSIONS. FOR PARTICULARS WRITE 


CONSOLIDATED CASUALTY COMPANY 
J. W. SCHERR, P’ LOUISVILLE, KENTUCKY 
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Casualty Company 


CHICAGO 
H. G. B. ALEXANDER, - - 





President 


MRE good producers were attracted to our 
field force in 1916 than in any other year 


of our history. 
Why? Service— That’s Why 
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THE HOOD AGENCY, Inc. 


Largest Insurance Agency in the Siectiiemas 
Specializing) in Werkmen’s Compensation, Casualty, Fire and Tornado and Surety Bends 
GENERAL AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CoO., Ltd. 


ROYAL INDEMNITY COMPANY 
Phoenix Building Bending Department MINNEAPOLIS, MINN. 
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PRODUCING AGENTS 


Who can appreciate an Agency Company 


APPLY FOR TERRITORY 


























eynery CHICAGO BONDING & SURETY CO. 
4! OLIVER F. ROBERTS, Secretary and General Manager 
29 South La Salle Street - CHICAGO. 
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UNDER FEDERAL GOVERNMENT LICENSE 
American Indemnity Compan yYeaiveston texas 


Assets Over $1,185,000 
ALL LINES of GASUALTY AND SURETY INSURANCE 
RATES IN THE STATES OF 
Alabama, Arkansas, California, Delaware, District of Columbia, Georgia, Illinois, 
Indiana, Iowa, Kansas, Kentucky, Louisiana, Maryland, Mass., Michigan, 
Missouri, Nevada, New Hampshire, New Pte rig Oklahoma, Ohio, 


Pennsylvania, South Dakota, Texas, Utah, Washington, W. Virginia, Wisconsin 
RANCH Onfices AT 
NEW ORLEANS, LA. ST. Lout Oo. AICAGO, ILL. DETROIT, MICH. 
Canal Bank Bldg. Pierce Bile 14431 Insurance "Exchange Farwell Bldg. 
DPE Groveuiberg.! ‘Mer. O.P. Rutledge, Mgr. Hutchinson & Cooley, W.M. = 
General Agents Manag 
Sealy Hutchings, Pres. George Sealy, Sec’ y J. ¥. Seinsheimer, Gen. “Mer. 

















The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 








E.M, TREAT, President 
Insures manufacturers and wholesalers against Excessive Annual Loss through 


Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 80 Maiéee Lease, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 
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AMONG THE SURETY MEN 


FAREWELL DINNER TO CRAIG 





Chicago Friends Entertain Him on Eve 
of His Departure to Larger Field 
in New York 





Moses A. Craig was given a great 
send-off last Friday night. He was the 
guest of honor at a dinner attended by 
more than fifty of his friends among 
the surety men of Chicago. A more 
sincere tribute of good will has never 
been paid a surety man leaving the city. 
Mr. Craig leaves soon for New York, 
where he will be superintendent of the 
fidelity and surety department of the 
London & Lancashire Indemnity. 

At the close of the speaking Henry 
M. Marshall, on behalf of the assembled 
guests presented Mr. Craig a knife and 
chain and a handsome Hamilton watch, 
suitably engraved. Mr. Craig responded 
in a very fitting speech and then held 
an informal reception, receiving the 
good wishes of his friends. 


The dinner was arranged by John Mc- 
Kechney, A. C. Arnold and others. John 
McGillen was toastmaster and he was a 
brilliant success. ‘Doc’ Roe, professional 
entertainer, led the singing, and Benson 
furnished cabaret talent. 

Speeches were made by the following: 
O. F. Roberts, Chicago Bonding & Surety; 
E. A. Zimmerman, attorney, London & 
Lancashire Indemnity; Norman R. Moray, 
vice-president and general manager Hart- 
ford Accident & Indemnity; John F. Staf- 
ford, London & Lancashire Fire; F. H. 
Kingsbury, general superintendent Globé 
Indemnity; William S. Crawford, The Na- 
tional Underwriter; Edward Gissing, as- 
sistant secretary, London & Lancashire In- 
demnity; P. J. V. McKian, ‘Insurance 
Post”; Rock Hosmer; Charles E. Schick; 
M. L. Jenks, American Surety, and Henry 
M. Marshall, United States Fidelity & 
Guaranty. <A. C. Arnold sang some songs. 

Mr. Jenks told of the splendid work 
that Mr. Craig did as secretary of the local 
surety association in bringing together 
certain discordant elements, and Mr. Mar- 
shall stated that when Mr. Craig came to 
Chicago an office which accepted reinsur- 
ance from another office had reason to 
suspect that something was being put over 
on it and he gave credit to Mr. Craig for 
changing this condition entirely. Mr. 
Marshall made a fine presentation speech. 


GOES WITH FIDELITY & CASUALTY 


Edwin H. Manning, formerly at the 
home office of the American Indemnity of 
Texas and for the past year located at 
Los Angeles, is now with the home office 
of the Fidelity & Casualty as underwriter 
in the bonding department. 





RATE FIXING BILL 


Under house bill No. 111 in North Da- 
kota, the commissioner of insurance 
“shall have the sole and exclusive power 
and authority and it shall be his duty to 
prescribe, fix, determine and promulgate 
the rates of premiums to be charged and 
collected by fidelity and surety companies 
transacting business in this state.” Ap- 
peal is allowed to the district court. The 
penalty for noncompliance is a fine of not 
more than $500, and, in default of pay- 
ment of the fine, the commissioner may 
revoke the license for the first offense 
and on the second offense shall revoke the 
license. 


BIG APPEAL BOND 


J. L. Humphrey of Humphrey & Ewing, 
general agents of the Maryland Casualty 
at St. Louis, last week placed the largest 
appeal bond ever executed by a corporate 








surety on an individual. The bond is for 
$900,000 for H. L. Pierce of St. Louis, and 
carries an annual premium of $14,000. As 
the court is three years behind in its 
work, the total premium will probably 
amount to $42,000. 


SURETY NOTES 


The Kansas City office of the United 
States Fidelity & Guaranty has executed 
the $90,000 contract bond of the McMillan 
Contracting Company on a big viaduct. 

James McI. Wood & Co., agents of the 
National Surety at Portland, Oregon, have 
executed a bond in the penalty of $200,- 
000 in behalf of the Portland Railway, 
Light & Power Company for lighting the 
city of Portland for the period of two 
years from Jan. 1, 1917. 


The city of Portland, Ore., has awarded 
a contract to the — Surety & Cas- 
ualty to furnish bonds for the city officials 
and employes during the year 1917. The 
total liability of the schedule is between 
$400,000 and $500,000. The local surety 
company was the sole bidder and formerly 
carried the risk. 


Charging a former secretary of the 
bureau of endowment of the order, with 
misappropriating funds, the grand lodge 
of Knights of Pythias of Ohio, a colored 
order, filed suit in the Franklin county 
courts this week against the Fidelity & 
Deposit, which was on the secretary’s 
bond for $3,000. 


The Oregon Hassam Paving Company 
and the Hassam Paving Company 
of Portland, Ore., have been awarded by 
Federal Judge Bean damages of $19,944 
against the Consolidated Contract Com- 
pany and the cific Coast Casualty, its 
surety, and against the Reliance Con- 
struction Company and the National 
Surety, its surety, for the sum of $4,527 
for alleged infringements of patents on 
concrete pavement. 





News About Companies 











Commercial Casualty, Newark— 
Through a mistake in the publication of 
figures last week the net surplus of this 
company was given as $48,189. The 
correct amount is $481,891. 


National Surety, New York—The 
company makes even a greater state- 
ment than usual this year. It shows: 
Total assets (including “special de- 
posits”), $12,940,913; unearned premium 
reserve, $2,780,724; reserve for contin- 
gent claims, $1,079,727; cash capital, 
$4,000,000; net surplus, $4,546,096. 

With a policyholders’ surplus of 
$8,546,096, the company is qualified un- 
der government rules to carry a larger 
net liability on one bond than is any 
other company in the business. Twenty 
years ago, when the company became 
a New York corporation, it had a com- 
bined capital and surplus of $1,000,000. 
Its great growth, however, has been 
made since 1904, when William B. Joyce 
became the president and began strength- 
ening and rebuilding the organization, 
both in the home office and field. In 
the past seven years its assets have 
trebled and its surplus to policyholders 
has quintupled. P P 

Massachusetts Bonding & Insurance 
—Admitted assets, $4,868,579; unearned 
premiums, $1,519,115; general claim re- 
serve, $406,456; reserve for liability and 
workmen’s compensation losses, $683,- 
525; cash capital, $1,500,000 net surplus, 
$376,388. The foregoing statement is 
on a bedrock basis, the company being 
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penalized $8,600 for special deposits and 
$18,000 for recoverable advances on 
contracts. In fact, its books show a net 
surplus of $464,557. On June 30, after 
it reduced capital $500,000, its surplus 
to policyholders was $1,987,250, or, if 
the unearned premiums had been com- 
puted pro rata as they were Dec. 31, 
$1,891,102. Considering the conditions 
in the workmen’s compensation and 
liability field the company did well in 
showing a decrease of only $15,000 in 
surplus for the last half of the year. Ii 
is now writing almost no compensation 
business and as it has a splendid acci- 
dent and health and bonding business it 








Producers 


of Health and Accident business 
can secure top-notch contract 
in Iowa, Missouri, Wisconsin, 
Kansa and Nebraska territories 
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Insurance in Force 
a $21,000,000.00 


Assets 
$1,800,000.00 


Licensed in Mo.. Ill., Neb., Kas., Okla., Celo., 
Wyo., Mont., Idaho, Utah, New Mex., S. Dak. 


Central States Life 


Insurance Company, St. Louis, Mo. 
JAMES A. McVOY, VICE-PRESIDENT AND GENERAL MANAGER 








The PERFECT PROTECTION POLICY of the RELIANCE LIFE 


ives you something absolutely new and different to talk to your prospects. 
ives you a chance to earn more money than you are now making. 
Our Life Insurance Contracts contain the most up-to-date clauses known 
to the Insurance World. The Accident and Health gives full protection 
for at least a third less cost than regular casualty companies. Our agency 


contracts are as liberal as can be made. 


WRITE AND WE VILL TELL YOU MORE ABOUT OURSELVES 


Reliance Life Insurance Company of Pittsburgh *745,2s"" Pittsseurgh, Pa. 





IN ALL THE WORLD NO COMPANY LIKE THIS 


Renewals once earned are non-forfeitable and vested in you or your estate 


IT'S WISER TO WORK WITH US THAN WISH YOU HAD 
THE COLUMBUS MUTUAL LIFE INSURANCE COMPANY 


C. W. BRANDON, President 


COLUMBUS, OHIO 


D. E. BALL, Secretary 





LIFE AND ACCIDENT 
SALESM 


EN, WRITE: American Old Line Insurance Company 


Lincoln, Nebraska 


STOCK COMPANY 


Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen years 


salesmen. In fourteen states. The 


accident and health benefits te the 


Exceptional ca rtracts to s: largest 
COMMERCIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 


Aoply for Territory Contracts. 
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may be expected to show good gains in 
surplus henceforth. 

Its net premiums written and net 
losses paid last year, including cost of 





adjustment, were as follows: 
Premiums Losses 
Acci. and health....$1,818,578 879,061 
EU 6 ee ee 784,199 563,750 
ork. compensation. 932,101 593,268 
ee ee -. 292,068 75,661 
a ee 527,637 345,594 
Plate glass. .....-.. . 178,822 105,475 
Burglary and theft.. 232,762 7,48 
Auto, & T. P. damage 93,154 43,659 
| re er $4,859,320 $2,592,521 
as sd * 


Royal Indemnity, New York—Admitted 
assets, $5,777,961; unearned premiums, $1,- 
994,705; general claim reserves, $241,604; 
reserve for liability and workmen’s com- 
pensation claims, $899,451; voluntary con- 
tingent reserve, $1,000,000; net surplus, 
$603,549; net premiums written and net 
losses paid, including cost of adjustment, 
as follows: 


Premiums Losses 
Accident .......... --$ 273,544 139,980 
EOS (SS ee eee 94,596 44,425 
Liability ........... 1,428,346 782,202 
Work. compensatien. 1,674,634 889,642 
PRY 634944050%0% 199,418 25,727 
NE os otevain ome 4d 226,456 76,985 
PIAtO GIASS ..ccceses 134,482 72,716 
Steam boiler ........ 107,285 22,181 
Burglary and theft. 235,846 100,315 


ae INDE)» .0:6.6'0:6:0.0.0'0.0 53,017 4,711 





Auto, elevator and 
teams prop. dam.. 297,628 132,320 
Workmen's collective 731 297 
| eee eps $4,725,983 $2,291,501 
*” * * 


Globe Indemnity, New York—Admitted 
assets, $5,838,953; unearned premiums, $2,- 
147,655; general claim reserve, $368,140; 
reserve for liability and workmen’s com- 
pensation claims, $1,082,349; cash capital, 
$750,000; net surplus, $536,019; net pre- 
miums written and net losses paid, in- 
cluding cost of adjustment, as follows: 








Premiums Losses 

ABBIGONE 2.2.00 03 vcee $ 204,914 $ 91,207 
OT eee ee 92,891 48,906 
EBONY 55.00.0.049-64s 1,292,321 542,689 
Work. compensation. 1,676,995 907,211 
WUNILY cc cccccccvcs 156,965 41,498 
POET ccccseecseess 605,998 117,660 
Plate glass .. -e- 146,953 81,351 
Steam boiler 85,268 8,935 
Burglary and theft.. 208,401 60,677 
et EN ont ans.e6 se 6,796 40 
Auto & T. P. damage 318,972 160,008 
Work. collective..... 1,681 1,217 
TAD) kborscdeneee 34,798,153 $2,061,758 

~ 


Great Western Accident, Des Moines— 
Admitted assets, $345,331; unearned pre- 
miums, $121,407; reserve for unpaid claims, 
$27,037; cash capital, $100,000; net surplus, 
$86,113; net accident and health premiums 
written, $467,605; net’ losses paid, $168,- 
365. 

* * * 

Pacific Mutual Life, Los Angeles—Fol- 
lowing are figures for all departments: 
Admitted assets, $38,727,197; capital stock, 
$1,000,000; surplus, $1,117,545. The follow- 
ing are figures for the health and accident 
department only: Unearned premiums, 
$846,199; claim reserve, $234,079; net acci- 
dent premiums written, $1,536,296; net ac- 
cident losses paid, $666,342; net health 
premiums written, $598,369; net health 
losses paid, $234,540. | 


Standard Accident, Detroit—Admitted 
assets, $6,347,974; unearned premiums, 
$1,651,160; general claim reserve, $484,692; 
reserve for liability and workmen’s com- 
pensation claims, $1,638,198; cash capital, 
$1,000,000; net surplus, $1,279,456; net pre- 
miums written and net losses paid, includ- 
ing cost of adjustment, as follows: 


Premiums Losses 
J 1 eres, $1,451,415 675,712 
TS eee os 55,92 155,121 
BMNUNNINE ioe gcsisie sists 999,546 430,362 
Work. compensation. 1,275,051 586,491 
Auto & T. P. damage 210,818 81,967 
Work. collective..... 5,011 2,953 

ok + * 


Inter-State Surety, Redfield, S. D.—Un- 
earned premiums, $19,367; reserve for un- 
paid claims, $4,980; cash capital, $104,100; 
net surplus, $12,162; net premiums writ- 
ten, all lines, $45,094; net losses paid, in- 
cluding cost of adjustment, all lines, 
$7,040. 

. * * 

Hartford Accident & Indemnity, Hart- 
ford—Admitted assets, $4,393,932;  un- 
earned premiums, $1,830,361; general claim 
reserve, $242,979; reserve for liability and 
workmen’s compensation claims, $588,380; 
voluntary contingent reserve, $400,000; 
cash capital, $800,000; net surplus, $271,- 
723; net premiums written and net losses 
paid,including cost of adjustment, as fol- 
lows: 

Premiums Losses 






Accident ....... bn ae ewe $ 170,821 $ 88,961 
0 eee 67,750 27,836 
CO i rae eee. 1,807,172 467,842 
Workmen’s compensation 1,393,472 650,340 
RS «> 183,925 17,273 
oo a aa ‘ . 342,410 35,431 
AROS WARDS. 6. dckj0002 nage 7,750 35,989 
Buglary and theft...... 273,165 124,645 
Auto & T. P. Dam. .... 265,465 112,087 
Workmen’s collective .. ....... 

Live stock ..... “S''d''e 206,299 66,327 


American Surety, New York—Admitted 
assets, $9,864,898 unearned premiums, $2,- 
267,458; reserve for unpaid claims, $814,- 





826; cash capital, $5,000,000; net surplus, 
$1,289,075; net premiums written and net 
losses paid, including cost of adjustment, 
as follows: 





Premiums — Losses 
BPOGGUICY. - aia c:cielcn sd euele' $1,629,707 394,205 
BUGOLY sas cuicsepaws 2,205,984 332,102 
ANDER. ais d'e sacuwdinee $3,835,691 $ 726,307 
* « 


New Jersey Fidelity & Plate Glass, 
Newark—Admitted assets, $1,235,448; un- 
earned premiums, $399,251; general claim 
reserve, $69,437; reserve for liability and 
workmen’s compensation claims, $55,150; 
cash capital, $400,000; net surplus, $253,- 
284; net premiums written and net losses 
— including cost of adjustment, as fol- 
Ows: 






Premiums Losses 
DOPRNNOD. 5 bic ws saa oe $230,136 $ 15,479 
Work. Comp. 707 
Plate Glass....... -. 390,496 190,454 
Burglary and sos SUES. 43,792 
Aute & fT. B DamMias.. 57,014 13,760 


* J s 

Continental Casualty, Chicago—Admitted 
assets, $2,490,669; unearned premiums, $1,- 
170,189; general claim reserve, $149,662; 
reserve for liability and workmen’s com- 
pensation claims, $150,948; cash capital, 
$200,000; net surplus, $300,000; net pre- 
miums written and net losses paid, in- 
cluding cost of adjustment, as follows: 





Premiums Losses 

PETIGONE 6sccsicsawway $2,161,075 824,799 
oS i re 675,795 322,543 
MVIBOINGEY, 56 6:5:0:600's:9:6.0:0 159,210 37,838 
Work. compn........ 359,731 141,670 
Auto. & T. P. dam... 42,944 11,496 
Work. collective..... 4,940 2,006 
PUMOE  piceuseseese $3,403,695 $1,340,353 


a * * 

Masonic Protective Association, Worces- 
ter, Mass.—Admitted assets, $630,553; un- 
earned premiums, $185,983; reserve for un- 
paid claims, $110,365; cash capital, 
$100,000; net surplus, $215,055; net acci- 
dent and health premiums written, $816,- 
591; net losses paid, $465,787. 

* * * 

United States Casualty—An examina- 
tion as of Sept. 30, 1916, shows admitted 
assets of $3,452,357; reserves: of $1,143,- 
772; surplus, exclusive of capital, $881,- 
679. The latter figure is $81,679 in ex- 
cess of the amount claimed by the com- 
pany in its quarterly statement of the 
same date. The report of the New York 
department says that the separation of 
the combined gain and loss exhibit using 
the company’s method of allocating un- 
derwriting and claim expenses to the par- 
ticular line of business indicates the ef- 
fect upon the surplus for the first nine 
months of 1915 to be as follows: 

Loss on accident and health, $42,800; 
loss on liability, compensation and prop- 
erty damage, $32,358; profit on burglary, 
$3,582; loss on plate glass, $10,469; profit 
on boiler reinsured during the year, $25,- 
326. The company is praised for its treat- 
ment of claimants and the report says: 
“The resources of this company are ample 
and the record so systematized that they 
readily reveal all information required.” 

o 2 6 

Fidelity & Casualty—The New York de- 
partment has made public its report of its 
examination of the Fidelity & Casualty as 
of June 30, 1916. The examiners increased 
most of the asset items and reduced many 
of the liability items and gave the com- 
pany $863,170 more surplus than it 
claimed in its statement. Of this amount, 
however, $750,000 had been carried by the 
company as a contingent reserve. The 
statement made up by the examiners as 
of June 30 showed admitted assets, $13,- 
283,379; total liabilities, except capital, 
$9,156,022; cash capital, $1,000,000; net 
surplus, $3,127,357. 

The gain and loss exhibit shows that for 
three years, June 30, 1913, to June 30, 
1916, the underwriting income earned was 
$25,965,504; losses incurred, $13,694,969; 
expenses incurred, $12,043,480; gain from 
underwriting, $227,054; gain from invest- 
ments was $1,320,428, making the total 
gains $1,547,483. Dividends paid to stock- 
holders amounted to $625,000. 

The following is the underwriting ex- 
hibit for the three years, June 30, 1913- 
1916, by lines: 

Accident and health..$ 8,882,210 *$252,951 
Liab. and work. comp. 10,836,345 *97,478 
800,7 





RISEN 65:6 see eaivenee ave »760 130,862 
SS ee oan 691,470 105,024 
TIAGO BIBBE. osc ses 1,304,916 149,251 
Steam boiler......... 1,122,356 *63,501 
Burglary and theft... 1,673,584 239,364 

Auto and teams prop- 
erty damage....... 385,807 23,466 
BY "WHEEL «<0 oss occu 4% 253,037 *5,862 
$25,965,503 $277,054 





*Net loss from underwriting. 
* * «&* 

Clover Leaf Casualty, Jacksonville, Til. 
—Admitted assets, $172,482; unearned pre- 
miums, $6,750; reserve for unpaid claims, 
$12,354; cash capital, $125,000; net sur- 
plus, $27,708; net accident and health pre- 
miums written, $279,252; net losses paid, 
$116,171. 

* * * 

Business Men’s Accident, Kansas City— 
Admitted assets, $227,969; reserve for un- 
paid claims, $124,602; gross accident and 
health premiums collected, $565,070; losses 
paid, $265,298. 

During January the association received 
3,243 applications, an increase of 3314 per- 
cent over the business of the same month 
last year, while the renewal premiums for 
January showed an increase of more than 
50 percent over those of January, 1916. 





The association has arranged a number of 
attractive bonus contests for February that 
are expected to result in a large increase 
in business written. : 

* * * 


Northern Casualty, Aberdeen, S. D.—Ad- 
mitted assets, $141,134; unearned pre- 
miums, $29,587; general claim reserve, 
$12,500; cash capital, $86,290; net surplus, 
$6,368; net premiums written and net 
losses paid, including cost of adjustment, 
as follows: 


Premiums Losses 


Accident and health.......$27,098 $9,597 

Fidelity and surety....... - 38,041 3,908 

yee caves a 3,009 

Burglary and theft....... - 2,003 seen 
* * * 


Iowa Mutual Liability, Cedar Rapids— 
The company reports the following pre- 
miums and losses for last year, with no 
automobile liability and property dam- 
age claims outstanding: 





Premiums Losses 

Work. Compn.........$ 92,705 $16,331 
Auto. Liab. & Prop. 

reer: oe 30,606 2,062 

Pub. & Teams Liab.... 3,653 2 

Total 2... .00000- «$120,065 $18,394 


ee 


MOVES WESTERN DEPARTMENT 


London & Lancashire Indemnity to 
Have Only Supervisory Bonding 
Office at Chicago 


The western department of the Lon- 
don & Lancashire Indemnity, which has 
been in Chicago, will be moved to New 
York about Feb. 15. This is a decision 
practically reached at a conference be- 
tween Edward Gissing, assistant secre- 
tary of the company, and the officials 
of the western department. Mr. Gis- 
sing has been in department for a week 
or more going over the subject. 

The fidelity and surety department 
will have a supervisory branch office in 
Chicago in charge of Ralph R. Dick- 
inson, who has been a special agent in 
the western department. Mr. Dickin- 
son, in addition to being a good under- 
writer, is also a good claim man. He 
will do the fidelity and surety under- 
writing for smaller agencies in the ter- 
ritory outside of Chicago, while the 
larger agencies will report directly to 
New York. It is probable also that a 
supervisory branch office will be estab- 
lished at Indianapolis, in charge of A. 
L. Simmons, who also has been a spe- 
cial agent of the company. 


NEWS of the 
LIVE STOCK 


' Insurance Business 


— 
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WILL INCREASE CAPITAL 
The Standard Live Stock of Oklahoma 


City is now arranging to sell an extra | 


issue of stock, and the fiscal agency will 
be in charge of Albert J. Heliker of 
Indianapolis, who was formerly president 
of the Commercial Life of that city, and 
recently has been engaged in promotion 
work. The Standard’s capital is to be 
raised from $100,000 to $500,000. The 
company will start business in a short 
time. The stock is being placed among 
farmers and live stock owners of Okla- 
homa. Dr. George S. Pettit is president; 
James P. Woolsey, vice-president; Isaac 
Roberts, a banker of Orr, Okla., secre- 
tary, and John D. Reed, president of the 
American National Bank of Wetumka, 
Okla., is treasurer. 

The company, therefore, has good back- 
ing in its home state, and there is con- 
siderable pride among the citizens in 
seeing a company of this kind established. 


LIVE STOCK NOTES 


In Michigan last year the premiums of 
the Kaskaskia Live Stock were $858, with 
no losses. 

The Rush County Live Stock has been 
organized, with 450 charter members, all 
farmers. Albert Leisure is president; Ed- 
ward Lowden, vice-president; Earl Priest, 
secretary, and John Hill, treasurer. The 
headquarters of the company will be at 
Rushville, Ind. 





FEDERAL RECEIVER REMAINS 


Pennsylvania Department Receives Set- 
back in Effort to Handle Disso- 
lution of Union Casualty 


In dismissing the petition of the in- 
surance commissioner and attorney- 
general of Pennsylvania to revoke the 
appointment of a federal receiver for 
the Union Casualty, and in making the 
appointment permanent, Judge T. 
Whitaker Thompson in the United 
States court in Philadelphia handed 
down an exhaustive opinion covering 
twenty typewritten pages. The sub- 
stance of the opinion is that where 
there is shown a diversity of citizenship 
as to residence in various states and 
reasonable ground shown that an 
equity exists in the property placed un- 
der the control of the court the federal 
jurisdiction has proper authority to or- 
der the appointment of a receiver for 
such property, the existence of any 
state law to the contrary notwithstand- 
ing. It is the intention of the insurance 
commissioner of Pennsylvania to ap- 
peal from the decree to the United 
States circuit court of appeals. The 
appeal has been granted. 

_—— 3 Ooo 


53 REPLACEMENTS; DEAD NEGRO 


A dead negro, shot by a pursuing squad 
of policemen, was the outcome of the 
fifty-third smashing of a plate glass win- 
dow in the store of Goldstein & Mose- 
son, Eleventh and Market streets, Louis- 
ville. It is believed that the fatal ter- 
mination of this latest raid will exer- 
cise a deterring effect for a time. The 
police were discharged when presented 
in court on charge of murder. 


———_—_—_-_»2*e 


G. BR. NORTHCOTT PRESIDENT 


G. R. Northcott of Huntington, W. Va., 
has been elected president of the Inter- 
Ocean Casualty of Springfield, Ill., suc- 
ceeding his brother, the late William A. 
Northcott. The new president is a 
prominent business man and_ political 
factor in West Virginia. He has been 
president of the state senate, president of 
the Northcott-Tate-Hagy Company and a 
director in several corporations. 

—_—___—_-—»ee@: 
5,139 APPLICATIONS IN A DAY 


On Jan. 29 the casualty department of 
the National Life, U. A., received 5,139 
applications. This is the first time in the 
history of the accident department that 
the new business received in one day ex- 
ceeded 5,000 applications. 

——_—__—»*0e@ 


WISCONSIN PROBABLY WILL ACT 


The new standard parts law for acci- 
dent and health policies agreed upon at 
the December meeting of the National 
Convention of Insurance Commissioners 
will be introduced in Wisconsin and prob- 
ably passed. Commissioner Cleary of 
Wisconsin was chairman of the subcom- 
mittee that drafted the bill and the work 
was undertaken on a resolution introduced 
by him. 








<> @.a 
WRITE BIG GROUP 


Doud & Scott have just closed an appli- 
cation for a $9,000 premium on a group of 
railroad employes. The agency represents 
the Massachusetts Bonding for railroad 
and industrial business in Chicago. 





The Central Business Men’s Association 
4 — has applied for admission to 
Jtah. 





CASUALTY AND SURETY 
MANAGER 


Man forty years old, 12 years’ ex- 
perience in all branches of Casualty 
and Surety management: Agency, 
Claims, Accounting, Underwriting and 
General Management. Would consider a 
change. Good reasons for changing. il 
bring unqualified endorsement of present 
company. Address 77-H, care The National 
Underwriter. 





WANTED 


A few high-grade stock salesmen to sell stock for the Standard 
Live Stock Insurance Company in Oklahoma; strong organi- 
zation, good leads and bank reference; personal help from home office. Write 


Standard Live Stock Insurance Co.,Campbell Building, Oklahoma City, Okla. 
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CONFERENCE OPENS MEET 


KEYNOTE STRUCK BY FORREST 


Better Policies, More Premiums, Lower 
Acquisition Cost, Big Questions to 
Be Considered 


The Health & Accident Underwriters 
Conference opened its semiannual meet- 
ing on Wednesday at the Hotel La 
Salle, Chicago. Fifty men were pres- 
ent and more continued to come. A 
cause of regret was the absence of for- 
mer President R. P. Shorts, detained 
at home by illness. F. H. Goodman 
was named acting secretary in the ab- 
sence of Secretary Thomas H. Darling. 
Treasurer C. H. ‘Brackett reported a 
balance of over $1,900 on hand. 

. T. Grant, chairman of the mem- 
bership committee, reported four resig- 
nations and seven accessions to mem- 
bership. : 

President Forrest’s Address 


President A. E. Forrest sounded the 
keynote of the meeting in what he 
modestly termed a statement of the pur- 
poses of the program committee in 
omitting academic questions. The in- 


dustrial health and accident business. 


has enough practical problems to keep 
the conference busy two days. 

The companies, he said, are classed 
with public service corporations. Their 
contracts are criticised. They must 
collect more money to give the proper 
service. Rates must be raised and ac- 
quisition cost reduced. The _ public 
wants broader coverage and will pay 
for it. This protection must be ex- 
tended to the working people through 
group insurance and otherwise. Then 
there will be no need of compulsion, 
as proposed by the social insurance ad- 
vocates. 


Manual Committee’s Report 


J. B. Sackett, chairman of the manual 
committee, made a very full report of 
work done. To carry its work forward 
to the extent desired the committee 
needs $1,000 a year more funds. Mr. 
Sackett gave interesting information as 
to a system devised by the committee 
for working out rates to cover first 
week of illness, nonconfining illness, 
etc. The report was referred to the 
executive committee, which was given 
power to act on the recommendation 
for appropriation of more funds. There 
was considerable discussion of the re- 
port. 

Other Committees Report 


W. T. Grant, chairman of the Mutual 
section, reported on Tuesday’s meeting. 

W. R. Sanders reported for the griev- 
ance committee that all conference com- 
— are conducting their business ethic- 
ally. 

Dee A. Stoker, chairman of the physi- 
cians committee, reported no money spent 
but some new examiners approved, their 
names to be furnished to the secretary. 
Mr. Stoker resigned because of want of 
time and means to handle the work prop- 
erly. The report was accepted with 
thanks, except the portion containing the 
resignation. This was emphatically turned 
down. 

Discussion on Doctors 


A lively discussion followed the reading 
of Mr. Stoker’s report. Z. ustin, of 
Minneapolis, said the question of physi- 
cians is one of the most important con- 
fronting the companies. Some of the 
Physicians seem to consider it their duty 
to help claimants get out of the com- 
panies all they can. He said an educa- 
tional propaganda should be conducted to 
show doctors that their true position is 
that of an impartial judge seeking to do 
justice to both parties. 

Dr. W. J. Means, of Columbus, defended 
the physicians. He said some of them 
may have a wrong ethical conception on 
this subject, but many companies do not 
understand their position. He said com- 
panies rate the services of physicians too 
cheaply, and as long as they do this they 
cannot expect good service from them. 

D. M. Baker thought a $2 fee for ex- 
amination about right ordinarily, though 
he admitted that in some cases $10 or $20 
would not be exorbitant. 


Cc. H. Boyer’s Report 


The Wednesday afternoon session was 
devoted to discussion of acquisition cost, 
opened by the report of C. H. Boyer, chair- 
man of the committee on this subject. 





Mr. Boyer recommended for consideration 
six proposals, as follows: 

Issue but one policy with a certain cov- 
erage and certain conditions. 

The Conference manual should be 
adopted by all companies. 

Agents to be given policy fees and a 
uniform scale of commissions. 

Greater care in underwriting. 

Changes in the home office system, with’ 
a policy and lapse register and arrears 
and advances. 

Introduction of a salary and bonus sys- 
tem for agents, based upon production. 

William S. Crawford, of The National 
Underwriter, suggested compensating the 
agent by a policy fee, giving the company 
the first premium, giving the agent a fair 
first renewal, smaller second one and 
thereafter a collection fee; giving savings 
to policyholders in the form of better 
policies, and exercising more care in se- 
lecting and _ training agents so they can 
earn a good income on smaller commis- 
sions. 

Dr. David H. Keller read a paper on the 
place of the medical examiner in handling 
elaims so as to cut out unjust claims 
and leave more available for honest claim- 


ants. 

Third Vice-President F. F. Taylor, of 
the Metropolitan Life, office expert, gave 
a most interesting talk on office systems, 
— the Metropolitan’s coupon sys- 
em. 


—__-~»te 
F. & C. REMAINS A MEMBER 
Plate Glass Rates in New York State 


to Advance But Not as Much as 
Planned 








The resignation of the Fidelity & 
Casualty from the Plate Glass Insur- 
ance Exchange of New York, because it 
would not agree to the increase in rates 
which the exchange proposed, will be 
immediately withdrawn, as a compro- 
mise has been effected between the 
company and the exchange. On recom- 
mendation of a committee the new rates 
will be advanced 12% percent instead 
of 25 percent in the New York City ter- 
ritory and practically 12% percent in- 
stead of 33% percent in the remainder 
of the state. This advance is in a sense 
tentative until more experience can be 
secured. 


The Boston Plate Glass Insurance Ex- 
change last week decided to advance rates 
on March 1 to manual. They have here- 
tofore been 15 percent off the manual. 
The advance applies not only to Boston, 
but to the entire state. 

Baltimore also has decided upon an 
advance. 


Dee 
To Report to New York 


All agents of the London & Lanca- 
shire Indemnity heretofore reporting 
to the Chicago office will be asked to 
report to the New York office after 
Feb. 15. 








se 
FEDERAL GETS ANNUAL BUSINESS 


The Federal Life has reinsured the an- 
nual premium business of the American 
Health & Accident of Topeka. 


<=> Oa: 


CASUALTY NOTES 


Charles F. Ray, secretary of the Chicago 
Plate Glass Association, has gone to De- 
troit to form an association in that city. 


The Hartford Accident & Indemnity has 
been licensed in Nebraska for all lines. The 
business will be handled from the Chicago 
branch office. 

E. S. Campbell is entering the insur- 
ance business in Cleveland with offices at 
420 Superior building, and will specialize 
on burglary, surety and automobile lines. 

Earl C. Thompson, of St. Louis, for 
many years general agent of the Casualty 
Company of America, has been appointed 
general agent of the Zurich, which has 
been admitted to Missouri. 

EB. J. Swift, former Pacific coast man- 
ager for the Casualty Company of 
America, and later assistant to receiver 
of the Pacific Coast Casualty, has gone 
to New York to join the home office staff 
of the former company. 

The western branch of the Aetna Life 
and its subsidiaries at San Francisco will 
remove about Oct. 1 to a new five story 
building being constructed for the com- 
pany’s sole occupancy on the ground ad- 
joining the subtreasury building. 

Plate glass rates throughout Massachu- 
setts have been increased to the flat rate 
provided in the manual (the companies 
concurring) and will be effective from 
March 1, next, on all policies for renewal 
and new premiums. The current rate is 
15 percent under manual rates. 


E. W. Olson, chairman of the industrial 
insurance commission of Washington, was 
shot and killed last week by A. C. Van 
Dell, a disappointed claimant for work- 
men’s compensation. VanDell is supposed 
to have been insane. 








NEWS OF COMPENSATION 


—_—— 


VIRTUALLY SHUT OUT OF OHIO 


Legislature and Supreme Court Leave 
Little Room for Operation of 
Liability Companies 


The supreme court of Ohio last week 
gave its decision on the last questions 
involved in the ouster suit brought by 
Attorney-General Turner to exclude 
liability companies from operating un- 
der the workmen’s compensation law 
of that state. This decision denies the 
right of liability companies to protect 
employers who are under the compen- 
sation act against liability for injury to 
employes caused by the employer’s 
“willful act” or failure to comply with 
“lawful requirements” for the safety of 
employes. 

This decision does not apply to those 
that are not under the compensation 
law. It is made plain that the com- 
panies still have a right to insure the 
employers’ liability of employers of five 
employes or fewer. 

Initiated bill No. 1, which excludes 
the liability companies from insuring 
workmen’s compensation for self-in- 
surers, has passed both houses of the 
legislature. 


— 


DEDUCTIBLE AVERAGE ALLOWED 


San Francisco, Feb. 7—(Special)—Insur- 
ance Commissioner Phelps has approved 
the issuance of deductible average com- 
pensation policies in California, and the 
local bureau has promulgated rate deduc- 
tions for such contracts. The concession 
in rate ranges from 10 percent where a 
deduction of $100 is made to 45 percent 
for $1,000 deduction. If, in addition, the 
employer furnishes his own medical serv- 
ice, the deduction is from 25 to 60 percent. 


CONSIDER OHIO CHANGES 


In the house labor committee of the 
Ohio legislature, consideration of the 
various bills increasing the maximum 
death award under the workmen’s com- 
pensation law, was deferred until mem- 
bers of the industrial commission can be 
heard from. They are understood to be 
opposed to the measures making large 
increases for the reason it will be neces- 
sary to increase premium rates. An in- 
crease from $3,750 to $5,000 may be 
agreed upon. 


WANTS FUND EXAMINED 


A. I. Vorys, former superintendent of 
insurance of Ohio, has urged an audit 
and examination of the state compensa- 
tion fund. He claims that in the last 
six years the industrial commission has 
handled millions of funds, yet outsiders 
have no knowledge of the funds’ condition 
other than what they glean from the com- 
mission’s reports. Representative Reig- 
hard, minority floor leader in the house, 
introduced a bill such as desired by Mr. 
Vorys, and says it is not a partisan move 
and is not calculated in any way to harm 
workmen’s compensation. 


MAY BE DIVIDED REPORT 


Indianapolis, Ind., Feb. 7—The chairman 
of the senate committee says the divided 
report will be made on Governor Good- 
rich’s bill providing for compensation 
after seven days and 65 percent of wages 
instead of 55, as formerly. 


COMPENSATION NOTES 


Fifty-one fatal accidents were reported 
to the Ohio Industrial Commission under 
the workmen’s compensation law during 
January, and a total of 11,711 injuries 
were reported during the same time. 

The Virginia legislative commission on 
workmen’s compensation plans to meet in 
Richmond Feb. 12 to organize and start 
work. It was appointed to submit to the 
1918 general assembly recommendations 
for a law suitable to the needs of Vir- 
ginia. 









25 
Prems. Losses 
Company $ 
IOWA 
Commonwealth, N. Y. 31,005 23,441 
COMCORGIR 2 cccccccce 52,484 65,549 
Continental ........ 283,175 165,436 
Oo ee 3,007 2,027 
OD, eee 92,333 25,954 
Permere, Pe. ..cccces 20,744 19,141 
Wemerak, M. FZ. .6ccecs 8,637 248 
a4 Sy > 121,734 52,391 
OEE 6 ¢ i dGcwaeas 346,115 31,220 
GN a Neeacuaneeea 10,950 4,926 
Ger. Alliance ....... 47,102 19,571 
Ger. Amer., N. Y..... 366,400 257,382 
Glens Falls ......... 33,885 57,932 
Hamburg-Bremen ... 30,371 35,051 
(JS & aaa 322,574 169,095 
Horticultural, Ia. 58,846 7,241 
Imperial, N. Y. ...... 12,802 6,117 
eee 141,243 67,911 
BOWS GiGte 6 occ ccc 319,283 110,063 
Lumber Mut., Mass.. 641 4,415 
BROTORMEME . cccccccce 17,674 9,781 
Mill Owners, Ia. .... 21,422 7,557 
Milw. Mechanics .... 100,850 50,045 
New Hampshire 41,675 14,424 
pO ree 41,544 13,527 
Nord-Deutsche ...... 11,663 11,485 
Northern, Eng. ..... 43,314 41,008 
ke, a 18,148 11,170 
N. W. National ..... 87,518 76,868 
ee . . eS 71,496 44,683 
Pa. Lumbermens ... 217 4,165 
Prov. Washington 27,194 13,960 
Ge Scene 6,249 36,193 
POO 16,090 8,025 
Retail Lumb., Minn. . 43,784 22,297 
Richmond, N. Y. .... 10,448 4,007 
GE Gansecoveswaes 244,726 111,407 
MICHIGAN 
American (Fire)...... 169,132 90,665 
American (Mar.)..... 35,027 19,493 
Allemannia .......... 39,453 13,792 
ME, “4.06.5 460000646 29,135 20,381 
Amer. Drugg., Ohio... 7,610 6,555 
Mmeer. COMEIGE. «<< 2c 48,443 20,895 
Arkwright Mut....... 35,901 912 
Automobile (Fire)... 24,001 6,137 
Automobile (Mar.)... 27,593 8,071 
American Eagle...... 13,674 4,936 
Co. Ul eee 48,586 1,163 
Buff. German......... 36,646 25,998 
Brit. Dominions...... 1,387 eeague 
Columbian, Ind....... 19,940 18,307 
Columbiana, Ohio..... 8,501 3,142 
Commonwealth ...... 45,116 24,761 
oa 78,821 37,188 
Po eee 285,790 130,466 
CGGOEET bccccccics 46,238 21,824 
Central Mfrs.......«. 7,653 3,122 
Cotton & Woolen..... 1,267 2,763 
I 044 a edaee eae 12,029 14,869 
BES Nicos caccceca 24,482 16,381 





ELIMINATE THE KNOCKER! 
Dissatisfied claimants handicap the accident and health 
agent heavily. THE NATIONAL INVESTIGATION 
BUREAU, INC., adjusts claims for policy holders any- 
where. No charge for preliminary investigation and es- 
timate of cost of service. Agents—refer dissatisfied claim- 
ants to us. Our work for them HELPS YOU. 
Dr. W. Edward Magruder, Pres. and Medical Director 

924 Madison Ave., Baltimore, Md. 

ADJUSTERS FOR THE INSURED 








Wm. S. McNAIR 
ATTORNEY AT LAW 


Investigation, adjusting and trial of all classes 
of Casualty Insurance Claims, including 
m pensation 
References furnished on t 








701 Penobscot Building, DETROIT, MICH. 


MERICAN LIABILITY 











COMPANY 


SPECIALISTS In MONTHLY PAYMENT 
Accident and Health Insurance 
AGENTS WANTED 

INDIANA, OHIO W. R. SANDERS, SECRETARY 
PENNSYLVANIA] Seconp NATL BANK BLDG. CINCINNATI, O. 
$100,000.00 INSURANCE DEPT, DEPOSIT = 


Mr. AGENT:—When you need ASSISTANCE to secure 
AUTOMOBILE and COMPENSATION 
INSURANCE, try 


P. A. COOLING COMPANY 
General Agents for Indiana 
WESTERN INDEMNITY COMPANY 
A non-conference company. Assets over $1,100,000.00 
404 American Central Life Buildi 
Main 3744 INDIANAPOLIS 




























The Republic Casualty Co. 


PITTTSBURGH, PA. 
Writes All Lines. of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania | 

















Company 
Detroit National...... 
Eureka F. & M 
oo ey re 
Fed. Union (Fire)... 
Fed. Union (Mar.)... 
Fid.-Phoenix ......... 
Firemens Mut., R. 1.. 
Fitchburg Mut., Mass. 
German, 
Glens Falls.......... 
Granite State........ 
Grain Dealers, Ind.... 
Hope Mut., R. I...... 
RERIOOEOINE, EM. (Eh x0.0.00 0.06 
Industrial Mut., Mass. 
Keystone Mut........ 
Se. WRION . 00sec c0ee 
rrr re 
Lumbermens ......... 
Luniber Mut., 
Lumb. Mut., 
Manton Mut., Oe 
Mass. F. & oe 
Mercantile Mut., R. I. 
Mercantile 
Mercantile 
BEBO, Bs Ge Bhs sce csees 
Millers’ National..... 
Mill Owners’ Mut., Ia. 
Mill Owners’ Mut., Ill. 












Prems. 
32,257 





Minn. Impl. Mut..... 
Marquette Natl....... 
Milw. Mechanics..... 
Mich. Millers’ Mut... 
Narragansett Mut.... 
Natl. Lumber........ 
PMG, WOAE., ERs cic csc oe 
BOONE ERNE ccrvcccces 
Northern, N. Y....... 
Norwich Union....... 
N. W. Natl. (Fire)... 
N. W. Natl. (Tor.)... 
Ohio Millers.......... 
Pa, Lumbermens..... 
Pa. Fire (Fire)...... 
Pa. Fire (Mar)...... 
Paper Mill Mut., Mass. 
Phoenix, Eng......... 
Pittsburgh cjheonee 
Protection Mut....... 
’rov. Wash. (Fire). 
rarer rrr 
Rubber Mfrs., Mass.. 
Retail Hardw., Minn 
Retail Lumb., "Minn... 
Queen (Fire) ........ 
Queen (Mar.)........ 
St. Paul (Fire)....... 
Security, Ohio........ 
MENEIR,. occ wecinceses 
ee 
Scott. Union......... 
South German....... 
MOOR, PO cocccvccs 
Teutonia, Ohio....... 
Union Mut., R. I..... 53 
Western, Ont.......... 58,693 
What Cheer Mut..... 3,942 
KANSAS 
COMCOIAIA. .crcccsses 24, = 
Caledonian ........... 16,45 
DORM cccccscncese 17°789 
Hamburg-Bremen ... 18,877 
BOD. cn ccscvsvessere 286,329 
SRIOUGRL ~ a0's's'0.6:6 0.0.00 23,324 
EL. 6t2eeeeweaee Ss 96,876 
> Se eee 48,702 
Detroit F. @ M....... 2,974 
Amer. Hagle. ..0 0000.» 21,825 
Pere ee 138,091 
Amer. Cent........... 121,033 
PMOONI, TONE. «0:0 010.000 38,639 
LOndON ......eeeeeeee 22,109 
MINNESOTA 
Automobile (Fire).... 15,918 
Auto. (Inl. & Auto.).. 11973 
Automobile (Tor.)... 1,042 
Automobile (Miscl.).. 245 
Agricultural (Fire).. 63,942 
Agricultural (Tor.)... 3 
Amer. Eagle (Fire).. 11,458 
Am. Eagle (In. & Aut. ) 60 
Amer. Eagle (Tor.). 392 
American (Fire)..... 103,607 
Amer. (Inl. & Auto.).. 8,954 
PT Oe CY ae 10,865 
American (Tor.)..... 10,353 
Amer. Cent. (Fire). 45,153 
Am. Cent. (In. & Aut.) 842 
Amer. Cent. (Hail). 458 
Amer. Cent. (Tor.)... 1,113 
AMSPr. DEUBE « 600.00 0:0 5,558 
Bank. & Mer. (Fire).. 32,705 
Bankers & Mer. (Hail) 1,359 
Bankers & Mer. (Tor.) 2,091 
Doe. German. .....0 25,105 
Sn ais bb bk As hk 6,469 
Columbian, Ind. (Fire) 7,050 
Columbian, Ind. Auto.) 45 
Columbian, Ind. (Tor.) 115 
Concordia (Fire)..... 27,043 
Concordia (Tor.)..... 671 
Continental (Fire). 201,240 
Cont. (Inl. & Auto.). 3,097 
Continental (Tor.). 39,600 
Commonwealth (Fire). 31,851 
Com. (Inl. & Auto.). 1,648 
eee ag mr fa (Tor.). 851 
Detroit Natl......... 9,015 
Detroit F. & M.( Fire) 41,564 
SORE PUMRADIN Ly 50 Sore as Suhve 6 2b 30,974 
mome (Fire)... .. 2.005 277,647 
Home (Inl. & Auto.). 14,187 
Home (Hail) 55,883 
Home (Tor.) 20,967 
Farmers ..... . 17,455 
ere 137,435 
Franklin (Fire)...... 36,868 
Franklin (Inl. & Auto) 198 
Franklin (Hail)...... 713 
Franklin (Tor.)...... 1,254 
Fid.-Phoenix (Fire). 113,542 
Fid.-Phn. (In. & Aut.). 3,032 
Fid. Cy gon cineca 18,970 
Globe & Rut...... 35,882 
Glens alls (Fire). 33,637 
Glens F. (In. & Aut.). ,188 





Losses 
22,674 
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38/040 
8 
19,469 


"" 38.763 
1,906 


10,840 


12,138 


"44,306 
475 
7,633 
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Company 








Glens Falls (Tor.). 865 
Imperial, N. Y. (ire) 13,730 
Imperial, N. Y. (Hail) 287 
Imperial, N. Y. (Tor.). 564 
Natl. Brewers........ 761 
WEST VIRGINIA 
SAUNAS sicko 66:0 016:8 "0" 144,346 
Allemannia ......... 7659 
Amer, Central ...... 19,505 
Amer. Drug., Ohio... 3,149 
American Eagle ..... 4,388 
Brit. America ...... 28,400 
Brit. Dominions 612 
Buffalo German ..... 3,870 
Columbia, Ohio ..... 4,218 
Commonwealth, N. Y. 9,740 
SOOO OTED foi0s 6 0005000 3,851 
Continental 24.0000. 78,548 
COUMtY BARS osc c'scas 2,196 
Detroit F. & M. ..... 2,414 
Fidelity-Phenix ..... 53,620 
Franklin, Pa. ..ss<e. 26,077 
German, W. Va 27,684 
PASTAS WEG 65-004 010 29,657 
Hamburg-Bremen ... 9,02 
Oe Pee Seer 114,806 
Imperial, N. Y. ..... 7,355 
Cw TIBION oc. 04.000 11,069 
Lumber Mut., Mass.. 3,726 
Lumb. Mut., Ohio 15,469 
Mercantile, N. Y. 8,494 
Merchants, N. Y. ... 3,716 
Mich. Commercial ... 15,432 
Milw. Mechanies .... 12,642 
New Hampshire 16,366 
Nord-Deutsche ...... 14,431 
Northern, Eng. ..... 22,305 
fe ar er err ce ee 37,282 
PP, TPAD... 6-0:0:0:9:0-4190 00 25,098 
Pa. Lumb. Mutual 7,436 
Prov. Washington ... 40,433 
LS re re a 86,663 
Security, Ct. ..ccoces 14,859 
BKOMGID. 0.600020 000% 10,716 
Scottish Union...... 22,401 
SEWIOE,” i. vce naa 068 02 0:0 15,140 
Teutonia, Ohio....... 4,129 
Western, Ont... 6:00:00 14,453 
WISCONSIN 
Amer. Drugg., O...... 3,996 
American (Fire)..... 129,024 
American (Mar.)..... 11,838 
American (Tor.).....-. 26,088 
Allemannia ......... 31,580 
Amer. Cent. (Fire)... 48,668 
Amer. Cent. (Mar.)... 1,648 
Amer. Cent. (Tor.).... 1,623 
Amer. Eagle (Fire).. 20,060 
Amer. Eagle (Mar.).. "310 
Amer. Eagle (Tor.)... 75 
Amer. Auto. (Auto.).. 15,647 
Agricultural (Fire).. 31,132 
Agricultural (Tor.)... 1,149 
Arkwright Mut....... 14,765 
Boston Mfrs. Mut..... 22,805 
Brit. Dominions...... 895 
Buff. German........ 19,114 
Canners Exchange, Ill. 12,652 
Commonwealth (Fire) 45,027 
Commonwealth (Mar.) 1,682 
Commonwealth (Tor.). 1,552 
Cot. & Wool. Mfrs... 1,493 
Caledonian (Fire).... 16,722 
Caledonian (Tor. De 325 
Columbian, Ind. (Fire) 5,858 
Columbian, Ind. (Tor.) 292 
Continental (Fire)... 794 
Continental (Mar).... 28 
Continental (Tor.).... 3 
Concordia (Tor.)..... E 
a (ee 


Cambellsport Mut. 
Central Mrfs. Mut. ‘ 
Detroit F. & M. (Fire) 25,589 





SPAIUO SINAN 5 5. 0:4 4-<bine 32,843 
Eureka F. & M....... 848 
OT 18,496 
Firemens Mut., R. I.. 24,673 


Federal Union (Fire). 3,054 





Federal Union (Mar.). 1,514 
Fitchburg Mut 3,041 
a eee 27,693 
ela 5 i 6,598 
Fid.-Phoenix (Fire).. 274,249 
Fid.-Phoenix (Tor.).. 62,567 
Co) Gree 11,333 
German, W. Va....... 6,458 
LO ere 7,254 
Germantown Far..... 24,698 
Glens Falls (Fire)... 32,814 
Glens Falls (Mar.)... 2,191 
Glens Falls (Tor.).... 594 
Granite State (Fire). 12,048 
Granite State (Tor.).. 183 
Ham.-Bremen (Fire).. 24,040 
Ham.-Bremen (Tor.).. 394 
EeOme (HITS) .. cccccse 258,149 
Erope Mutual... ....+. 8,818 
Herm. Far. Mut., Wis. 33,756 
cel ee (0) op 9,625 
Imperial (Fire)...... 15,873 
Imperial (Tor.)...... 1,014 


Losses 
263 


14,088 


aes ance. 


*SSERVICE”*—tThat’s the Slogan of 


“|Neare, Gibbs & Lent 


Union Trust Building, CINCINNATI, OHIO 


Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 
Representing several conservative and well-established 
Companies in fourteen states. 


03> | A Fally Equipped General Agency Office 


Prompt Correspondence, Quick Adjustments and Settlements 























6 We Can Supply Your Needs—Write Us 
eS 
17,465 
4,473 Company Prems. Losses Company Prems. Losses 
647 | Industrial Mut....... 846 110 | Retail Dirs. Ltd. Mut. 16,289 6,082 
11,155 | Kewaskum = tai tabs 22, pn 12,106 | Ret. Lumb. Mut., Wis. 19,329 94 
3,237 | Keystone Mut., Pa. 76 97 | Royal (Fire)......... 145,964 93,992 
62,238 | Law Union........... 10,107 4,715 | Royal (Mar.)........ 19,359 3,762 
1,006 | London (Fire)....... 28,089 8,684 | Royal (Tor.)......... 663 1,052 
6,022 London (Mar.)....... 1,458 77 | Rubber Mfrs. Mut. 467 162 
1,171 | London (Tor.)........ 129 5 | Security, Ia. (Fire). 33,017 19,747 
2,169 | Lumber Mut, Mass... 8,209 671 Security, Ta. (Tor.)... ,000 180 
1,142 | Lumber Mfrs, Interins. Security, Ohio..... Ses 848 1,505 
2,079 Assn., N. Y......... 6,140 seseeee- | Scott. Un. (Fire)..... 74,563 56,433 
6,867 Lumb. Und. Alli. Mo. 15,617 74,891 | Seott. Un. (Mar.)..... 4,581 393 
1.443 | Lumbermens ........ 12,968 4,463 Beott. Un. CTOP) .. 60% 2,22¢ 189 
4.818 | Luth. Mut. Hm., Wis. 5,395 1,582 | St. Paul (Fire)...... 105,824 46,670 
8954 Manton Mut., Pa..... 797 97 | St. Paul (Tor.)...... 6,777 1,314 
10,563 | Millers Mut., DU ae :3% 0 4,527 10,377 | State, Eng. (Fire). 6,484 3,463 
11,280 Marquette Natl...... 1,983 te seses State, Eng. (Tor.). 15 2 
16,695 Merc antile (Fire).... 23,946 9,250 Subs. at Warner Inter 
11165 | Mass. a 7,354 3,976 Ins. Bureau........ 12,736 2,245 
20/165 | Mercantile (Mar.).... 1,551 13 | Teutonia, Pa......... 5,798 3,076 
42/818 | Mercantile (Tor.)..... 754 Twin City (Fire)..... 27,116 11,715 
6104 | Mercantile Mut., RR. i. ay | Twin City (Tor.)..... 3,549 130 
3'91 | Millers Natl. (Fire) 37,706 38, 394 UWnl6n, PAs... s cas Ge 4,012 1,897 
6664 | Millers Natl. (Tor.).. 2,822 nor (Ota: t:\- re a eee 8,787 887 
9'9¢1 | Mill Owners Mut., Ill. 3,817 ‘79 | West Bend Mut., Wis. 35,131 12,726 
1543 Minn. Impl. (Fire)... 21,047 963 | What Cheer Mut...... 5940 88 
7,830 Minn. Impl. (Tor.)... 334 2 | Wholes. Gro. Sub., Ill] 8 noe 
: Milw. Mech. (Tor.)... 5,383 931 | Yorkshire ........... 6,488 877 
Milw. Mech. (Fire)... 212,188 2,333 
Mill Owners Mut., Ia.. 7,694 610 
558 | Motor Vehicle, Wis... 3,825 896 
43,936 | Mich. Coml. (Fire)... 35,128 12,870 
: 1,934 | Mich. Com], (Tor.)... 925 12 
2.883 —— Lumb. Underw. 
STANT 1 noes isi6. casera ia iatactteswie: 25,365 44,386 
24,082 seheieieial’ Mut. 150 21 
300 National Mut., Pa. 407 6 
National Lumber ae 3,210 1,945 
12; 4s Natl Auto. Owners 
8 ANAS: ARON s:5:0:6,0:6 0.4.0 1,235 1,766 
1 Northern, A Peer 46,485 15,424 
490 | North Brit. (Fire) | 136,484 52,800 
15,082 | North Brit. (Tor.). 2,228 459 
*'46 | North Brit. (Mar.).... 1,716 eeu 
130 | N. W. Natl. (Fire)... 137,746 44,550 
204 | N. W. Natl. (Mar.) 15,502 1,988 OF 
a0 N. W. Natl. (Tor.).. 1,913 4,423 
8,542 North River (Fire). 43,331 26,317 
2°945 | North River (Tor.). 563 ae 
14/423 | Northern Eng. (Fire). 76,616 34,666 
4 | Northern Eng. (Tor.). 1,837 798 
231 = ey ng a ™ . a 
62 | Old Colony (¥ire).... 20,908 9,2 
7 Ose | Old Golony (Mar.). 1.) 22032 717 100 Broadway 
25 | Ohio Millers Mut..... 18,935 31,452 
5.517 | Phoenix (Fire)...... 76,138 24,739 
Pa. Lumbermens..... 6,069 676 
70, 779 Phoenix (Tor.)...... 1,060 154 
781 | Providence Wash..... 78,226 52,043 
1,626 | Protection Mut., Ill... 5,397 128 TY 
639 1 Queen (Fire)... ..css 102,932 54,053 SURE BONDS 
55,158 | Queen (Mar.)........ 20,493 6,531 
12,329 | Queen (Tor.)........ 3,676 654 











“811 we INVESTIGATE INSURANCE RISKS 
30 of all kindsWHY NOT LET US INVESTIGATE YOURS 
212 EVERY AUTOMOBILE RISK SHOULD BE INVESTIGATED 


N REGARD TO THE MORAL HAZARD 


or THE JORDAN REPORTING CO. 














4,266 w. . Division Offices 
3375 lworth Bldg. Great Northern Bldg. 
12018 NEW YORE” CHICAGO = Ratt Louis 
501 
4g D835 . Selling Automobile Insur- 
sien Men of Menit Make Money ance in Indiana and Illinois. 
vo she Policies that please the assured. Choice territory and a commission contract 
70,036 || that will surprise you. We want you to work with us—not for us. 
5,611 





5,611 INDIANA MUTUAL, LA PORTE, INDIANA 

















Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 


Rentschler Building 


HAMILTON, OHIO 
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FINE RESULTS FROM CRUSADE 


Thefts Reduced in Chicago by Activity 
of States Attorney Hoyne—Ad- 
justers Without Work 


Though States Attorney Maclay 
Hoyne has not yet completed his in- 
vestigation of the automobile theft 
trust and has only asked for a few in- 
dictments against the many persons un- 
der suspicion, there has been a stop to 
the depredations and companies are en- 
joying a fine respite from theft claims 
in Chicago. One adjuster doing a large 
business says that his Chicago business 
has been reduced two-thirds by the re- 
cent crusade, which is equivalent to 
stating that there are practically no 
thefts, as about two-thirds of his Chi- 
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‘An executive officer of a large 
casualty company, doing a big auto- 
mobile liability, property damage 
and collision business, wrote as fol- 
lows regarding the, 1916 Automo- 
bile Insurance Number of THE 
WESTERN UNDERWRITER: 

“We consider your supplement 
to have been admirably conceived 
and executed, and it was no doubt 
sufficiently comprehensive to ac- 
complish all of the results which 
you aimed at. Congratulating 
you on the excellence of your is- 
sue and the enterprise which 
prompted you to issue it, we are, 

“Very truly yours, z 


The 1917 Automobile Number 
will be even better and bigaer. 
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cago business consists of theft losses 
and one-third of fire and collision 
claims. Underwriters are praying that 
the present condition may be continued. 





Fine 1916 Record 


The Iowa Automobile Mutual of 
Cedar Rapids collected $75,918 in auto- 
mobile, fire, theft and pete premiums 
last year and paid losses of $11,042. 
The company does the largest automo- 
bile business in the state. Its running 
mate, the Iowa Mutual Liability, col- 
lected $30,606 in automobile liability 
and property damage premiums and 








A thoroughly competent automo- 
bile insurance man—Six years of- 

| fice and road experience—is seeking con- 
nection with progressive company. Will 


| accept moderate salary to start. 76-G, 
care The National Underwriter. 














National Automobile Insurance 


rae. 
Authorized Capital and Surplus, $500,000.00 
“All kinds of Automobile Insurance” 
Agency applications now being received. 


Rees Wilkinson, Secretary and General Manager 
Wilkinson Bids. Lincoln, Nebraska 











Years of specializing on automobile 
losses and nothing but automobile 
losses, and an office independent of 
all companies and agencies are the 
guarantees back of the service I offer 


Thomas T. North 
*‘Nothing But Automobile Losses’’ 
2165 Insurance Exchange, Chicago 
Phone Harrison 933-4 




















HOME OFFICE, PIERCE, BUILDING 


Str. LOuIs 


CHAS. W. DISBROW, PRESIDENT 








“All Kinds°of Insurance on Automobiles” | 




















— 
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paid out $2,062 in claims. It has no 
claims under this class outstanding. 





Premiums and Losses 


Various fire and marine companies 
collected premiums and paid losses on 
automobiles in the United States last 
year as follows: 

Premiums Losses 


PUNE i De cece dese Waews $391,103 $165,465 
PEMIGT. COME. onc ciccccawes 73,823 33,559 
CO rer ree ee ee 15,498 4,338 
UNNI fa carat bad cw ee cae 570,391 208,004 
Continental ....c6css. 223,105 107,406 
oe ee 225,213 107.406 
Guardian, Utah. “a 5,787 1,615 
OO ere er 3,801 18 
Merchants, N. Y. ....... 28,145 10,905 
Natl. Ben Prank. ........ 227,561 128,633 
INGOT 8c Reda cececewnsans 280,345 115,662 
INSURE oc Sa Selcaewee seer 244,487 87,180 
Se SE 6. kiumcencceuk as 80,190 38,830 
WGN PWS 6 d6cceeccccus 149,292 75,932 


Phoenix, Eng. 
Prov. Wash. 
Springfield 

WiwnOG@i, IN Be siccees cece 





American Automobile Figures 


The annual statement of the Ameri- 
can Automobile of St. Louis shows as- 
sets of $1,477,494, a gain of $551,520 for 
the year. The surplus to policyholders 
is $507,404, $300,000 being capital and 
$207,204 being net surplus. Reserve for 
unearned premiums, $576,611; reserves 
for claims, $50,000; special liability re- 
serves, $226,918; reserves for taxes, 
$22,500, and addition reserve, $94,069. 
Premium income last year was $1,351,- 
415, an increase of $505,182. 





THEFT TRUST KING DEAD 


Lemuel Nutter, confessed automobile 
thief and known as “king” among thieves, 
fences and others connected with the so- 
called automobile theft trust, died last 
week in the county hospital at Chicago. 
The following day he was indicted along 
with Louis Nieman, who is at large, Leon- 
ard Olson, James G. Miller, and Frank 
Schoenfeld. These are the first batch of 
indictments secured by States Attorney 
Maclay Hoyne of Cook county, who has 
been conducting an important crusade 
against the ring. - 





SUES FOR ACCOUNTING 


William G. West, of the Peoples Bank of 
Washburn, IIll., has filed suit against John 
F. Shepard and L. F. Shepard, formerly 
partners in the institution, charging that 
when L. F. Shepard acted as secretary of 
the Belt Automobile Insurance Associa- 
tion of El Paso, IIL, that irregularities 
were practiced in the handling of the 
funds of the bank and of the association 
by which he was personally defrauded. 
Mr. West asks an accounting for the $6,558 
said to have been collected by L. F. Shep- 
ard from the Belt Automobile during his 
term of office for services rendered and 
Mr. West asks his portion of it in ac- 
cordance with the contract between him- 
self and the Shepards. L. F. Shepard is 
no longer connected with the Belt Asso- 
ciation, but is now operating the Union 
Automobile Insurance Association of 
Bloomington, which writes on the same 
plan as the Belt association. 











POINTERS u 


FOR LOCAL AGENTS. 











PRESENT VALUE IS 
BASIS FOR INSURANCE 


Question—Ten years ago a brick 
mercantile building was erected costing 
$47,500. It was insured for $38,000, 
with 80 percent clause. The same 
amount of insurance has been carried 
to this date with the 80 percent clause. 
The building has been kept in the best 
of repair and is in first-class condition. 
Probably $60,000 would be required to 
replace it today. In case of loss, on 
what basis would the value of building 
be figured, on original cost or on pres- 
ent cost to replace? 

Answer—The 80 percent clause makes 
the actual cash value the basis for in- 
surance. On a partial loss, which is 
the only kind of a loss on which the 
80 percent clause applies, the cash value 
is practically the cost of replacement. 
The insured will want to collect on the 
basis of present values and therefore 
should insure on the same basis. In 
other words, he should carry $48,000 in- 
surance, 


WHEN LAND IS BEING 
PURCHASED ON CONTRACT 


Question—A owns 100 acres of land 
upon which are situated ordinary farm 
buildings. A sells to B on land con- 
tract twenty acres of his land upon 
which there are no buildings. B builds 
a house and barn upon this ground and 
insures them in his own name, the ap- 
plication to the company, giving the in- 
formation that B has purchased the 
ground on land contract and has built 
the buildings with his own money. Is 
there any necessity for loss clause in 
favor of A from the company’s point 
of view? 

Answer—It would probably: be well 
for you to put a clause in the policy 
something along this line: 

“It is understood that the buildings 
hereby insured are located upon prop- 
erty being purchased by the assured 
under land contract from ————. 

While it is probably sufficient that 
this notice is given to the company in 
the application, the assured would be 
better protected by having it in the 
policy, we believe. There is no neces- 
sity as far as we can see for the use 
of a loss clause in favor of the vendor 
of the land. 

——————(24oe—___ 

A bill before the New York legislature 
requires that all car owners either fur- 
nish bonds for $5,000 with their applica- 
tions for licenses or else satisfactory proof 


that they carry liability insurance in this 
amount. 


DIRECTORY OF 


Independent Adjusters 


ILLINOIS MISSOURI IOW4 
Quincy Adjustment 
& §Sserwice Bureau 
Wells Building, Quincy 
GEORGE C. GILL, Manager 











ILL., WIS., END. 
H. TAYLOR 
829 Insurance arg oF anne 
hone Wabash 2546 
ADJUSTER OF FIRE LOSSES 
ILLINOIS 


BEN CC. COOPER 

Central Life Bldg., Ottawa, IIl. 

Adjusts Losses for Fire Insurance Companies 
30 Years in Insurance Work. 





ILLINOIS 
W. HH. REMICK 





Ill. 
ADJUSTER OF” FIRE, TORNADO 
AND AUTOMOBILE LOSSES. 
ILLINOIS INDIANA 
ELDRI H. SPERRY 


IDGE EH 
201 First Nat'l Bank Bldg., Champaign, IIl. 
Western Union or Long Dist. Phone (Off. 147, Res. 
458) facilitates prompt service. 
INDIANA, ILLINOIS, KENTUCKY, — 


I He-Odelt &s 
110 Upper Second St., F athe gg Ind. 
Adjusters of Fire, Tornado, ‘Automobile and Inland 


arine Losses 
IOWA 
MOORE 


Ss. G. 
204-205 Securities Bldg., Des Moines 
" Phone Walnut 1589 
Adjuster of Fire, Tornado and Automobile Losses 


KANSAS 














MICHIGAN 
FPREDKE. M. CHAWPLIN 
629 ego ie Building 


Grand Rapid ich. 
ADTUSTER fa) rR LOSSES 
MINNESOTA 


CHARLES E.BRADEN 
419 Northwestern Bank Bldg. 
Minneapolis 
ADJUSTER OF FIRE AND CASUALTY LOSSES 


annie DAKOTA, WISCONSIN 
Lwy Am HAN NES 
925 New York — Building, Minneapolis 


e Main 4 
FIRE, AUTOMOBILE” TORNADO 
OHIO 
este ye Massingharm 


9 Mair St., Ashtabula, Ohio 
ADJU! STER OF FIRE LOSSES. Territory—Ashtabula, Lake, 
Also careful inspections 











Geauga and Trumbull Counties. 
made at very reasonable rates. 


VHIO—MICHIGAN—INDIANA 
CHAS. E. CURTIS 
1202-3 Second Natl. Bank Bldg. 


ledo, Ohi 
FIRE AND AUTOMOBILE LOSSES 











SO. DAKOTA, MINN., IA., N. D., NEB. 
THEO. F. GREFE 
112 N. Main Ave., Sioux Falls, 8. D. 
GENERAL ADJUS TER 
Sioux Falls is the Center of an Important Field 


WESTERN FIELD 
euiniey, & BnewtS. 
AUTOMOBILE LOSSES A SPECI 
305-6-7-8 Victor Bldg., ae City, Mo. 
Pioneer Automobile Adjusters 
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NATIONAL SURETY COMPANY 


115 Broadway, NEW YORK 
FINANCIAL STATEMENT DECEMBER 30th, 1916 






























ASSETS 
CURRENT ASSETS: 
Cash on Haid........4.4 $2,475,272.31 
Accounts Receivable ... 414,678.11 


Outstanding Premiums 
less than 90 days past due (Past Due 


Premiums, $154,912.11 not included) 962,208.57 $ 3,852,158.99 
INVESTED ASSETS: 

Stocks, Bonds (Market Value): 

Collateral Loans & Mtgs., $8,892,219.17 


Rea Ratete. ........... 106,155.00 8,998,374.17 
DEFERRED ASSETS: 
Accrued Interest ....... 90,379.41 
TOTAL ASSETS.. $12,940,912.57 
LIABILITIES 
CAPITAL AND SURPLUS: 
Copitel Steck... <.6 5008 $4,000,000.00 
NE a sia ne aed hie ® 4,546,095.75  8,546,095.75 
CURRENT LIABILITIES: 
Expenses Incurred...... $ 9,196.80 
Accounts Payable Not 
ott lsu nenin send tice 148,143.07 
Dividend Declared ..... 90,000.00 247 339.87 
DEFERRED LIABILITIES: 
Accrued Commissions... 206,020.21 
RESERVES: 


Premium Tax Reserves..$ 81,006.25 
Reserve for Contingent 
PE Si iia ce wate 1,079,726.62 
Reserve for Unearned 
Premiums (Pro Rata). 2,780,723.87 3,941,456.74 
TUtAL EARBILA LAS osccsccives $12,940,912.57 
Special Deposits not deducted. 


“THE WORLD’S LARGEST SURETY COMPANY” 











MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS SURPLUS 
January 1, 1913......... $862,447.34 $156,321.92 
January 1, 1914......... 920,961.16 181,374.66 
January 1, 1915......... 935,693.93 200,120.21 
January 1, 1916......... 1,020,369.41 211,057.76 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 

















































FREDERICK RICHARDSON, United States Manager 


GENERAL BUILDING - 4°" & WALNUT STS. 
PHILADELPHIA 




























Georgia Casualty Company 


MACON, GA. 
Permanently Independent 
Surplus and’Reserves to Policyholders - - $1,138,353.65 
Assets - - ~ - ~ - - ~ 1,232,596.08 
Premiums Written in 1915 - - ~ 1,112,686.83 


Best Rates—Best Seonies 
A Million Dollar Company 
Smith-Lawson-Coambs Company 


General Agents 33 23 Chicago 





Assets $1,099,381.19 ORGANIZED 1853 Surplus $496,079.49 
LOSSES PAID $10,950,000 


THE FARMERS’ FIRE INSURANCE CO. 
OF YORK, PENNA. 
W. H. MILLER, President A. S. McCONKEY, Sec’y & Treas, 


SHC URITWY 


Fire Insurance Company, of Davenport, Ia. 
s. F. GILMAN, Pres’*t M. C. HINSCH, Sec*’y 
CASH CAPITAL $200,000 


This Company has had 33 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
ent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 








United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 


DEE A. STOKER 


ACCIDENT AND HEALTH REINSURANCE 
No Company Too Large; None Too Small 


1200 Federal Life Bldg. CHICAGO 











GEORGE E. FEENEY, President The 
EDWARD T. LYONS, Secretary-Treasurer L. S. MacENANEY, Managing Underwriter 


Columbian Insurance Co. 


of Indiana, 1008-9 Hume-Mansur Bldg., Indianapolis, Ind. 
Capital . . . $256,700.00 





foun L. LIND, State Agent, 719 Linn St., and CHESTER H. : 
OLT, Special Agent, 303 Columbia Terr., BEORIA . Illinois Indiana, Wisconsin and Minnesota 
CHAS. H. HARRADEN, State Agent, 220-21 Hammond Bldg., DETROIT - Ohio and Michigan 


Agents Wanted in 
INDIANA, ILLINOIS, OHIO, MICHIGAN, WISCONSIN and MINNESOTA 














London & Lancashire | The CONCORDIA FIRE 


FIRE INSURANCE COMPANY 
Insurance Company | OF MILWAUKEE, WIS. 


LIMITED Cash Capital - - $ 600,000.00 

Reinsurance Reserve -  1,312,218.13 

of Liverpool, England Reserve for all other Liabilities 111,534.54 

Surplus to Policyholders _1,015,168.55 

CHARLES E. DOX, Manager Total Assets - - = 2,587,558.08 
Western Department ‘ 


39S. La Salle St. Chicago, Illinois 











STATE AGENTS 


MILO B. MARIK, Chicago, IIl., for Illinois. 
ie pa nie oy Manager L. W. Snider, Detroit, Mich., for Michigan. 

F. E. HOFFMAN, Jr., Sedalia, Mo., for Kans. and Mo. 
O. J. GRAHAM, Des Moines, Ia., for Iowa and Neb. 
SAM B. STOY, Manager FRED B. CLARK, Indianapolis, Ind., for Indiana. 























San Francisco H. E. MILLER, Milwaukee, Wis., for Wis. and Minn. 
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Wants Good Men JELINOIS LIFE INSURANCE COMPANY 





Will Pay Them Well 


CHICAGO 


JAMES W. STEVENS, President 


GREATEST 
ILLINOIS 
COMPANY 





The National Underwriter 


Formerly THE WESTERN UNDERWRITER 


A WEEKLY NEWSPAPER OF INSURANCE 
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CASHIER’S VALUE TO _ 
A GENERAL AGENCY 





What Can Be Done to Stimulate 
Production and Conserve 
Business 





G. M. ROBINSON’S VIEWS 





Home Life Man in Detroit Tells Some- 
thing About His Work for the 
Office 





The cashier is an important factor in 
a general agency. His work is fre- 
quently not appreciated. He has it in 
his power to do much for the advance- 
ment of his company in his territory. 
A superior cashier who is on the job all 
the time and is a diplomat, can accom- 
plish much for the general agent and 
the. men connected with the office. 
George M. Robinson of Detroit, cashier 
of the Home Life, read a paper before 
the General Agents Association at its 
recent meeting which attracted consid- 
erable attention. Mr. Robinson is one 
of the high grade cashiers of the coun- 
try. He said in his paper: 

“In my mind the agency 
should have for his motto, ‘Service 
First.’ The position is one of great 
importance and the difference between 
the two extremes of efficiency and in- 
efficiency very great. The cashier 
comes into closer personal contact with 
policyholders than either the general 
agent or the special agent, and is in a 
position to adjust any misunderstand- 
ing, and can show by cordial greetings 
and the prompt and efficient handling 
of collections that friendly interest 


(CONTINUED ON PAGE 6) 


cashier 
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AMICABLE LIFE BUILDING 
42 Stones High—Ovned Whout Debt by 


AMICABLE LIFE INSURANCE COMPANY 
WACO, TEXAS, U. S.A 
ARTEMAS R. ROBERTS, Founder, Preudeat & AQuary 


AMICABLE 


Life Insurance Co. 
WACO, TEXAS 


ONE MILLION DOLLARS 


Deposited With the State Treasurer of Texas 


Insurance in Force December 31st, 1916 . $16,130,362.00 


Gain during year 1916 . 2,702,566.00 
Insurance written during 1916 . 4,541,716.00 
Gain over 1915 . 2,387,732.00 
Admitted Assets December 31st, 1916 . 2,663,804.74 
Gain during year 1916 214,031.51 


Policyholders’ Reserves December 31st,1916 905,626.48 


Gain during year 1916 196,396.00 
Total Agency Balances December 31st, 1916 8,446.68 
Actual to Expected Mortality during 1916 29.6% 


It is believed that the Amicable Life has 
made a new record for a company less than 
seven years old in having in force December 
31st, 1916, $16,130,362 of paid-for insurance, 
and at the same time having gained $107,340.30 
in surplus, in addition to the total surrlus 
or md paid to the company by the stock- 

olders. 


ARTEMAS R. ROBERTS 


PRESIDENT 














WANTED 


MANAGER 
FOR CITY OF 
CHICAGO 
BY 


LARGE EASTERN 
COMPANY 


SALARY 
COMMISSIONS 
OFFICE EXPENSES 


Requirements: (1) Absolutely 
clean record. (2) At least three 
years’ life insurance experience. 
(3) Over 25 years of age and 
under 40. 


Aquaintance in Chicago not a 
requisite. 
Address 65-V, care The Na- 


tional Underwriter, giving full 
details in first letter. 





Aye You a Live Insurance Man? 
THEN YOU OUGHT TO BE WITH US— 


Special Po'icies— 

Good Contracts for Agents— 
Special Rates for Total Abstainers— 
Assistance for Agents— 
Service—with a Big ‘‘S”’ 


EMMET C. MAY. President 


PEORIA LIFE INSURANCE COMPANY 
PEORIA, ILLINOIS 














ORGANIZED 1871 


LIFE INSURANCE COMPANY 
OF VIRGINIA, RICHMOND, VIRGINIA 


OLDEST, LARGEST, STRONGEST Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to $50,000.00 
and Industrial Policies from $12.50 to $1,000.00. 


CONDITION ON DECEMBER 31, 1916: 


Assets - . ° - $14,464.552.23 Insurance in Force - $118,349.212.00 

Liabilities - 2° e ne. = Payments to to Policyholders since 

Capital and Surplus - 18,119,172.50 
Is paying its ouinns pore 3. 500, 000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS. 


PART TWO 


$3.00 per Year, 15 Cents a Copy 


HOW A CHICAGO MAN 


WRITES HIS BUSINESS 


Arthur A. Loeb Has Led All 
Mutual Benefit Agents 
for Two Years 





DOES CONSISTENT WORK 





Bases His Success on Fact That He Is 
on the Job Continuously 
and Is Earnest 





Arthur A. Loeb of the Chicago 
agency of the Mutual Benefit Life, for 
the second consecutive year, leads all 
the agents of the country in production. 
Mr. Loeb formerly was in the fire insur- 
ance business, his father, Adolph Loeb, 
having been one of the prominent fire 
underwriters of the city in his day. He 
was a member of the fire insurance firm 
of A. Loeb & Sons, but in 1910 he em- 
barked in the life insurance business, 
going with the Mutual Benefit Life. 

Mr. Loeb feels that the life insurance 
field offers unusual opportunities and 
in Chicago he sees great possibilities. 
He says that the work is much more 
creative than fire insurance and offers 
larger returns for the effort and labor 
expended. General Agent George 
Pick’s agency had fifteen leaders on 
the honor roll for 1915, which shows 
that he has a fine producing corps of 
men. 

Monthly Income Policy 


Mr. Loeb, in speaking of his work, 
said that the monthly income policy is 
one of the most desirable that life in- 
surance companies have put out in re- 

(CONTINUED ON PAGE 6) 








The Forest City 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
— agent between receiving 

“take- off” on the agent’s busi- 
pl It provides first-year com- 
missions; renewal commissions; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 
they have seen. We want good 
agents to whom we will give poli- 


cies and a contract that spell suc- 
cess. Write for details TODAY! 


HOME OFFICE 


ROCKFORD, ILLINOIS 
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STATUS OF PROMOTIONS 
IN CHICAGO FIELD 


Some Companies Will Be Ready 
for Business in a 
Few Months 


NINE IN THE INCUBATOR 


Few Have Been in Process of Organ- 
ization for a Number of Years 
and Are Languishing 


At the present time there are nine life 
insurance companies in the process of 
organization in Chicago. While this is 
slightly above the average, approxi- 
mately this number of companies have 
been in the organization period in Chi- 
cago for the past two years. Almost as 
soon as one company has received its 
license another has entered the field and 
commenced selling stock. Some of 
these companies are now about ready 
to commence business and will receive 
a license in from thirty to sixty days. 
Some of the others will probably never 
receive a license. The status of each 
life company organized in Chicago as of 


Jan. 31 follows: 
a 


Hercules Life—This company is being 
organized by Max Spiegel, who was the 
organizer and until recently the general 
manager of the Providers Life of Chicago. 
The Hercules has a proposed capital stock 
of $500,000, with a surplus of like amount, 
and stock is being sold at two for one at 
$100 per share. The stock subscription 
blank provides that the company may be 
organized on a 25 percent basis, but it is 
not likely that this amount will be neces- 
sary. The company proposes to write 
life insurance upon the lives of barkeep- 
ers, saloonkeepers and all other allied 
workers in the wholesale and retail liquor 
business, which will be a decided departure 
for a life insurance company. It expects 
to complete its organization about July 1. 


Public Life—Alfred Clover, formerly 
president of the Royal Life, which some 
time ago reinsured in the Peoples Life of 
Chicago, is the organizer of this company. 
He states that it will be ready for busi- 
ness about July 1, and will write ordinary 
and industrial life and health and accident 
business, with a capital stock of $500,000. 
The stock has a par value of $1 a share. 
The company will very likely start as an 
assessment company and later become a 
legal reserve company. 

* a * 

Douglas Life—This is one of the Chicago 
life companies which, although it has been 
in the process of organization for some 
time, has made but little progress. The 
organization work is in charge of N. H. 
Ernst, who has had charge of the com- 
pany’s stock selling campaign. It was in- 
tended by the original organizers of this 
company to write negroes, but this plan 
has been abandoned and the company now 
plans to write all standard forms and 
policies. From present appearances, it is 
not likely that the company will be ready 
to be licensed for some time. 

* * * 

Hanover Life—This company has made 
steady progress since the day it received 
its charter. From the first it has em- 
ployed but a few stock salesmen and the 
stock has been sold by clean-cut men. 
Its plan of selling stock in small lots 
and using small pocket banks and em- 
ploying collectors to collect the savings 
monthly has proven very successful. 
Stuart C. Veltman is president of the 
company. All of the stock has now been 
subscribed for and the greater part of it 
paid for. The company expects to receive 
its license within the next thirty or sixty 
days. It will have a capital stock of 
$200,000 and an equal amount of surplus. 
It plans to issue all forms of nonpartici- 
pating policies and will specialize on a 
low cost ordinary life contract. 


Progressive Life—Wilbur Wynant, who 
was president of the Associate Companies, 
which was financing the Progressive Life, 
has changed his headquarters to Gary, 
Ind., and is now organizing the Gary Na- 
tional Life. Stock already sold in the 
Progressive Life will be exchanged for 





shares in the Gary National as soon as 
consolidation arrangements are completed. 
* 


Chicago & Northwestern Life—The or- 
ganization meeting of this company was 
held last week with over 90 percent of 
stock represented. The following officers 
were elected: President, J. G. Moncrieff, 


Chicago; vice-president, John E. Castle, 
Ridge Farm, Ill.; secretary, Prof. H. S. 
Hester, Olivette; treasurer, Thomas R. 


Harlow, Chicago; superintendent of agen- 
cies, H. E. Morphy, Chicago. 

The company will segregate its “tem- 
perance” and “general business,” the mor- 
tality experience of the temperance sec- 
tion being independently classified and 
handled, and life policies will be issued in 
this section to total abstainers at 10 per- 
cent less than the ordinary rate. In addi- 
tion to this initial reduction the company 
expects to pay larger dividends on these 
policies than other companies pay on gen- 
eral policies. Although enough stock has 
now been sold t® justify the company in 
applying for a license, President Moncrieff 
proposes to wait until a larger surplus has 
been accumulated. It is probable that 
later on the company will be moved to 
Joliet, although it will maintain a branch 
office in Chicago. 

It is pointed out that Joliet 
present time is the only Illinois town of 
consequence which is not the home of a 
life insurance company. Considerable 
stock has been sold in and around Joliet 
and many residents of Joliet are directors 
in the company. 2 a 

Pirst Life & Trust Co.—Officials of the 
company state that it will be ready to 
commence business within the next ninety 
days. It has a proposed capital of $500,- 
000, but will start when $100,000 of stock 
has been sold. It expects to accumulate a 
surplus of $750,000, as the stock is being 
sold at $25 a share at two and one-half 
for one. While the bulk of the _ stock 
has been sold in Illinois, considerable has 
been placed in Iowa and the company will 
apply for an Iowa license as soon as 
licensed in Illinois. Officers of the com- 
pany state that it will qualify under the 
Iowa blue sky law. Officers are: C. A. 
yent, nresident; W. O. Potter, vice-presi- 
dent; Robert Lipsey, secretary; I. D. Reed, 
treasurer; W. . Scudder, actuarv: Dr. 
Arthur Parsons, medical director; William 
L. Barnum, Jr., counsel; Waring Thomas, 
sales manager. Be 

Superior Life—President L. O. V. Ever- 
hard is actively in charge of the organiza- 
tion of this company. Considerable stock 
has been placed with dentists, physicians, 
nurses and undertakers. Officers of the 
company state that practically all of the 
stock has been sold and the final payments 
are now being received. Where a stock- 
holder is negligent in the payment of his 
subscription or for other reason is felt 
undesirable the officers state that such 
stock is being taken up and resold to more 
desirable or influential people, which has 
delayed somewhat the completion of the 
company’s organization. The policies have 
heen completed, and the company expects 
to be able to apply for a license in a 
couple of months. It will do an industrial 
business, and will give considerable serv- 
ice in connection with its insurance. 


Fort Dearborn Life—Officers of this 
company are also organizing the Fort 
Dearborn Casualty, and state that about 
$80.000 of stock has been sold in each. 
The life company has a proposed capital 
of $1.9009000 and the casualty comnany 
$100,000, but both will commence business 
when the first $100,000 of stock has been 
sold. It is pvlanned to complete the or- 
ganization of the life company first. Offi- 
cers of the company expect to complete 
the organization of the life company 
within the next three months. These com- 
panies have had three different organizing 
managers, which has operated to some 
extent to delay the completion of the or- 
sanization. The present officers took hold 
last December, and now feel that the com- 
panies’ affairs have squared away and 
matters put on a rock-bottom basis. “Fort 
Dearborn News,” a house organ, is being 
issued each month, which is something 
of a denarture for an organization com- 
nany. Officers of the two comnanies are: 
Flmer E. Lampert, president and trustee; 
Georee Girline, secretary, and Frederick 
A. Draner. actuary. 
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The Central Business Men’s Accident Association 


Incorporated under the Insurance Laws of the State of Ohio. 


Home Office, DAYTON, O. 


MR. LIFE INSURANCE AGENT—You can double your income selling our low priced, liberal Health 
and Accident Policies. Issued separately or as combination. No time wasted in making collections 
Standard Policies—cost $3.00 per quarter. A good proposition to handle with Life Insurance. 


Some fine openings in Ohio. Write today, 





J. R. JONES, Secretary 


at the’ 





The- Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 


ARTHUR E. CHILDS, President 


THE AGENTS’ WINNING COMBINATION 
LIFE — ACCIDENT AND HEALTH— INSURANCE 


Covering Permanent and Total Disability, and Weekly indemnity for loss of time. 
THE POLICYHOLDERS’ WINNING COMBINATION 
Guaranteed Cost and Good Service 
FOR AGENCIES AND SPECIMEN POLICIES, ADDRESS THE COMPANY 




















Popularity’s Persistent Progress 


The greatest of all great years in delivered business for this Company—1916 ! 
Without need of urging or pleading, our representatives, with vigorous and 
self-directed industry, were the enacters of this glistening achievement. 

The tide of new business is flowing strongly in the New Year. We expect 
that 1917 will be another golden peteey of widely increased protective service 
of the homes and the businesses of the United States. Home Office and Field 
in the Massachusetts Mutual are a unit in their determination to be front-rank 
contributors. 

Occasionally we have a General Agency opening for a quality man. 


Joseph C. Behan, Superintendent of Agencies 
Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts 
Incorporated 1851 








The New England Mutual’s recognized position in the forefront of Ameri- 
can companies is the result of seventy-two years of honorable 
and equitable dealing. 


New England Mutual Life 
Insurance Co. 


Boston, Massachusetts 


In its ranks the intelligent and aggressive agent will find the essential ele- 
ments of company service :n richest measure and under 
exceptional conditions. 

ALFRED D. FOSTER GLOVER S. HASTINGS 

PRESIDENT SUPT. OF AGENCIES 

















STATE MUTUAL LIFE 


ASSURANCE COMPANY 
OF WORCESTER. MASS. 


Men with ambition and ability who represent this Company, now in its 
SEVENTY-THIRD YEAR, become business counsellors and profes- 
sional insurance advisers. 

An honorable record of SEVENTY-THREE YEARS gives our representatives great 
prestige with the insuring public 
Additions are made to our Agency force when the right men are found. 


B. H. WRIGHT, President D. W. CARTER, Secretary 
STEPHEN IRELAND, Inspector of Agencies. 











ALWAYS A PLACE 
FOR DEPENDABLE AGENTS 


Those who can not only write applications but deliver policies, and are 
energetic in their methods. Good positions are ready for such men. 


Union Mutual Life Insurance Company 
Arthur L. Bates, President Portland, Maine 
Address ALBERT E. AWDE, Supt. of Agencies 
7 W. Madison St., Chicago, III. 

















FOUNDED 1865 
The Provident Life and Trust Co. 
‘ OF PHILADELPHIA 
WHAT IS THE BEST FORM OF POLICY? 
WRITE FOR LEAFLET 
1865 LOWEST MORTALITY 1916 
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MEDICAL SECTION PLAN 
PROGRAM OF THE MEETING 


Midwinter Gathering Will Be Held in 
Excelsior Springs, Mo.—Many 
Papers Scheduled 


The medical section of the American 
Life Convention will hold its mid-year 
meeting at Excelsior Springs, Mo., 
March 7-8-9. Dr. F. W. Foxworthy of 
Indianapolis is chairman and Dr. J. P. 
Turner, vice-chairman. The following 
is the program: 


MORNING SESSION—WEDNESDAY, 
MARCH 7 


10:00 A. M.—Meeting called to order. 
Roll call. 


Annual report of 5 iain 


“An Explanation of Past Excess Mor- 
tality in the Southern States,’ Dr. ‘ 
Allison Hodges, medical director, Atlantic 
Life of Richmond. 

Discussants—Dr. J. P. Turner, medical 
director, Jefferson Standard Life; Dr. H. 
H. Young, medical director, George Wash- 
ington Life; Dr. Joseph W. Johnson, medi- 
cal director, Volunteer State Life. 


APTEENOON SESSION—2:00 P. M. 


II 
“Tuberculosis,” Dr. Mazyck P. Ravenel, 
University of — Columbia, Mo. 


“The Roentgenographic Detection of 
Latent or Nonclinical Pulmonary Tuber- 
culosis,” Dr. Lewis Gregory Cole, New 
York. 

Discussants—Dr. J. T. J. Battle, medi- 
eal director, Southern Life & Trust Co., 
Greensboro, N. C.; Dr. W. B. Carpenter, 
medical director, Columbus Mutual Life; 
Dr. M. M. Lairy, medical director, La Fa- 
yette Life; Dr. W. S. Harpole, medical 
director, Old Colony Life; Dr. W. F. Black- 
ford, medical director, Commonwealth 
Life of Louisville; Dr. George W. Parker, 
medical director, Peoria Life. 


“A Method of Controlling Preventable 
Disease in Rural Districts,” Dr. A. Cas- 
bag Ellis, University of Texas, Austin, 

ex. 

Discussants—Dr. J. F. Hunter, medical 
director, Lamar Life of Jackson, Miss.; 
Dr. W. A. Boyce. assistant medical di- 
rector, Southland Life. 


THURSDAY, MARCH 8—9:30 A. M. 


Vv 
Paper (subject to be announced later), 
oa George W. Crile, surgeon, Cleveland, 
io. 


vI 
“Acidosis and the Internist,” Dr. J. S. 
Lankford, San Antonio, Tex. 
Discussants—Dr. M. L. Turner, medical 
director, Western Life of Des Moines. 


vi 

“Inspection Reports,” Guilford A. Deitch, 
general counsel, Reserve Loan Life. 

Discussants—Isaac Miller Hamilton, 
president, Federal Life; T. W. Blackburn, 
secretary and general counsel, American 
Life Convention; E. G. Simmons, vice- 
president, Pan-American Life; Edward B. 
Raub, vice-president and counsel, Indian- 
apolis Life. 


AFTERNOON |: aati, Pp. M. 


Paper (subject to be announced later), 
Dr. Charles Lyman Greene, St. Paul, Minn. 

Discussants—Dr. C. H. English, medical 
director, Lincoln National Life; Dr. T. C. 
Denny, medical director, Central Life of 
Des Moines, Iowa; Dr. Paul V. Woolley, 
associate medical director, Midland Life 
of Kansas City, Mo.; Dr. J. H. Florence, 
medical director, Great Southern Life; 
Dr. Frank P. Righter, assistant medical 
director, Atlantic Life of Richmond. 


“Cardio-Vascular-Renal Conditions,” Dr. 
Henry Wireman Cook, vice-president and 
_— director, Northwestern National 

e. 


Discussants—Dr. W. WW. Hitchcock. 
medical director, Occidental Life of Cali- 
fornia; Dr. M. M. Lairy, medical director, 
La Fayette Life. 


“Microscopic Urinary Findings and Their 
Relation’ to Life Insurance,’ Dr. P. E. 
McCown, medical director, Indiana Na- 
tional Life. 9 

Discussants—Dr. F. M. Denslow, medical 
director, Kansas City Life; Dr. C. S. Kalb, 
medical director, Western Union Life. 

EVENING SESSION—8:00 P. M. 


Annual business meeting for members 
of the medical section only. 


FRIDAY, MARCH 9—9:30 A. M. 


xXI 

“The Teeth and Tonsils and Their Rela- 
tion to Life Insurance,” Dr. C. H. McCas- 
key, assistant medical director, American 
Central Life. 

Discussants—Dr. George M. 
medical director, American National of 
St. Louis: Dr. A. B. Rosenberry, medical 
director, Great Northern Life of Wausau. 
Wis.; Dr. G. V. Woollen, medical director, 
American Central Life. 


I 
“Syphilis,” Dr. enn A. Kolmer, Phila- 
delphia. 


Laughlin, 





Discussants—Dr. Amand Ravold,_ St. 
Louis, Mo.; Dr. F. M. Denslow, medical 
director, Kansas City Life. 

XIII 

“Compulsory House-to-House Inspection 
and Examination—What Does It Prom- 
ise?’ Dr. Edward J. Wilson, medical di- 
rector, Midland Mutual Life. 

Discussants—Dr. Eugene F._ Hauck, 
medical director, German Mutual Life; Dr. 
A. H. Young, medical director, First Na- 
tional Life of South Dakota; Dr. Carl 
Stutsman, medical director, Merchants 
Life of Iowa. 

AFTERNOON SESSION—2:00 P. M. 


Informal session and Question Box, in 
charge of Dr. Henry Wireman Cook, medi- 
cal director, Northwestern National. 


XIV 

General discussion of blood pressure. 
The present status of blood pressure in 
life insurance and how can we teach 
our examiners to take the blood pressure 
accurately: Dr. G. E. Crawford, medical 
director, Cedar Rapids Life; Dr. Ross 
Huston, Bankers Life of Des Moines. 


XV 
“Post Operative Risks for Insurance,” 
Dr. C. E. Schilling, medical director, Ohio 
State Life; Dr. H. E. Sharrer, president 
and medical director, Northern States Life 
of Hammond, Ind. 
XVI 
“Relation of Pregnancy to Life Insur- 
ance, Insurability of Women Who Have 
Undergone One or More Abortions,” Dr. W. 
F. Milroy, medical director, Bankers Re- 
serve Life of Omaha; Dr. Rachel H. Carr, 
medical director, Peoples Life of Chicago. 


XVII 
“Operation of the Total Disability 
Clause,” Franklin B. Mead, secretary and 
actuary, Lincoln National Life. 
XVIII 
“Goiter,’’ Dr. James T. Priestley, medical 
director, Royal Union Mutual Life. 


XIX 
“Malaria,” Dr. M. K. Allen, medical di- 
rector, Inter-Southern Life. 
Adjournment. 


—____—»ee 


WILL CHAMPION TWO BILLS. 


Chicago Life Insurance Field Men’s | 
Club Will Have Measures Intro- 
duced in Legislature 


. 





The Chicago Life Insurance Field 
Men’s Club will champion two bills be- 
fore the Illinois legislature this year, 
both to be introduced at an early date. 
Sidney J. Sax of the Fidelity Mutual 
is chairman of the legislative commit- 
tee. The two bills will be an agent’s 
qualifications bill and a bill preventing 
an officer or employe of a corporation 
or business house being licensed for a 
life insurance company and placing 
any business for anyone connected with 
the concern ninety days previous or 
ninety days after any insurance has 
been placed. This is patterned after 
the Pennsylvania law and prevents the 
“one-case” evil, where someone con- 
rected with a business house will take | 
out a license in order to get commission 
on an associate. 

It frequently happens that some busi- 
ness houses have a licensed agent some- 
thing like a notary public through 
whom their life insurance is placed and 
in this way they get the benefit of the 
commission. The agericy qualifications 
bill is not stringent or radical, the field 
club knowing that it will be impossible 
to get an extreme bill passed. 





Regulate Group Writings 

Group insurance will be regulated un- 
der a bill introduced in Wisconsin and 
drafted by the insurance department, if 
the measure becomes a law. The bill 
provides that a group policy must cover 
only employes of an individual employ- 
er and that the rate charged must be 
calculated upon the same basis as the 
rate for other legal reserve life insur- 
ance. Policies upon vocational or geo- 
graphical groups will be prohibited. 

————»—> oe 
Prairie Life Election 

Dr. W. R. McGrew, at the annual 
election of the Prairie Life in Omaha, 
Neb., last week, was elected president 
and medical director; Fred R. Jones, 
secretary and general manager; Dr. M. 
W. Tornburg, vice-president, treasurer. 
M. J. Flynn, Spalding, Neb., was elected 
director to succeed M. M. Hepstonstall. 
T. W. Blackburn was reelected attor- 
ney. Dr. McGrew and Mr. Jones were 








Your Success Depends on Your Policy 
Get the Right Policy—and You Win 


Here Are A Few Records Made in 1916 With Our FAST SELLERS 


FRENCH . . in three months wrote $246,000 
SMETHURST in three months wrote 205,000 
MOORE .. . in three months wrote 144,000 
HENRY... . in three months wrote 124,000 
WILKERSON in three months wrote 116,000 
CARAKER . in three months wrote 101,000 
DUDLEY .. . . in December wrote 100,000 


Some Good Territory Open 
Liberal General Agency Contracts 


Write Us If Your 1917 Plans Are Not Made 


SERVE LOAN LIFE 
SURANCE COMPANY 


INDIANAPOLIS, INDIANA 

















reelected directors. 


Coast-San Francisco Life 


Dividends 


WHOLE LIFE 











— Year of Issue —_—— --Year of Issue— 
Age— Prem. 1913 1912 1911 1910 1909 1908 Prem. 1907 1906 
Br She eek tas $21.15 $ 6.20 $3.20 $3.20 $3.20 $ 3.25 $3.40 $21.45 $3.80 $ 3.85 
Gitavactccuccenvece 23.90 6.55 3.45 3.45 3.55 -70 3.95 24.35 4.50 4.55 
Sis dndeee dacdawes 27.65 7.15 3.80 4.00 4.25 4.55 4.80 28.15 5.50 5.65 
Ms 6h ce cecdesacnoes 32.45 8.00 4.45 4.80 5.15 5.50 6.85 32.95 6.65 6.70 
GB ccecscvacecieaee 88.85 9.45 5.50 5.95 6.40 6.90 7.35 39.50 8.35 8.45 
BO cecccccecccceses 47.95 12.05 7.45 8.05 8.65 9.20 9.75 48.45 10.75 10.85 
Dk cicendeckccanaes 60.00 16.25 10.00 10.75 11.45 12.15 12.75 60.70 14.00 14.10 
Bei veccéccovcoseses 77.30 23.10 14.45 15.35 16.15 16.90 17.60 77.65 18.50 18.65 
20-PAY LIFE 
—Year of Issu r-Year of Issue 
Age— Prem 1913 1912 1911 1910 1909 1908 Prem. 1907 1906 
Se téaccccaeseteses $29.95 $6.65 $3.60 $3.60 $3.65 $3.95 $ 4.35 $30.45 $ 5.20 $ 5.25 
rhb sctcacqcadenas 32.85 7.10 3.85 3.90 4.1 4.50 4.95 33.35 5.85 5.90 
BOe dcdccoccecesaces 36.60 7.65 4.15 4.40 4.90 5.35 5.85 37.10 6.85 6.90 
Msi cc etenes on ante 41.20 8.50 4.80 5.30 5.85 6.45 7.00 41.70 8.05 8.10 
4G. cocccccececcocce 47.00 9.85 5.90 6.55 7.20 7.85 8.50 47.50 9.65 9.75 
WOeaccceccasdcnccee 54.95 12.35 7.9 8.6 9.40 10.15 10.85 55.45 12.00 12.10 
ec cccoccceesesens 65.50 16.45 10.75 11.55 12.40 13.15 13.90 66.00 15,05 15.15 
GW kcccciccccccecens 80.80 15.45 16.40 17.25 18.05 18.80 81.30 19.90 20.05 
20-YEAR ENDOWMENT 
cr Year of Issue ~ 
Age— Prem. 1913 1912 1911 1910 190 1908 1907 1906 
Geena Loki: Pye deacaweses $48.40 $7.75 $4.40 $4.75 $5.05 $5.40 $5.80 $6.25 $ 6.75 
|. SePrrerer rer ee 49.15 8.00 4.55 4.85 5.20 5.55 5.90 6.35 6.80 
Ghd ch. dc cteseciccddcccces 60.25 8.45 4.80 5.20 5.55 5.85 6.25 6.65 7.10 
UBS os cake Cedcusundanaees 52.00 9.10 525 605 635 665 7.05 7.45 7.80 
MMR oc uaaguesdnniasds 64.80 10.30 640 7.20 7.50 7.85 815 8.50 8.70 
BO ccccccceccccsccccosccce 58.80 12.60 8.50 9.35 9.60 9.90 10.15 10.40 10.46 
GMa candssccadcassuwaaess 67.80 16.65 11.65 12.65 12.75 12.90 13.05 13.15 13.15 
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Suppose that you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity 
Pian, what does your Policy guarantee to do? 


tees that in case of death from any cause, $5,000, the face of the Policy, will be 5 
ECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the face e@ Policy, will be paid. 
THI t in case of death from certain SPECIFI accident, $15,000, or THREE TIMES the face of the Policy, will be paid 
THIS I8 NOT ALL. The Accident Disability Endorsement THER 


e! 
the “eo of disability. Can insurance do MORE? And why should any man be satisfied with a policy that would do less? The cost is low 


gents wanted in Maine, New Hampshire, Vermont, Connecticut, Pennsylvania, North Carolina, South Carolina, Tennessee, Georgia, Delaware, Maryland, Missouri, Mississippi and 
Kansas. An opportunity for Life Insurance Salesmen of ability. Address: 


WORTH KNOWING 


ANSWER: 


aid. 
guarantees that in case of total age ee as a result of accidental injury, the Company will pay 
munity will be at the rate of $25 PER WEEK throughout 





UNITED LIFE AND ACCIDENT INSURANCE CO.,!732tis3 82aste™ 








COLUMBIA LIFE MEETING 


AGENTS AT HOME OFFICE 





Banquet and Business Sessions Were 
of Great Interest to Men 
in Field 





The Columbia Life of Cincinnati held 
an agency meeting at the home office 
Thursday and Friday of last week. 
There was a good attendance and the 
agents went away after the sessions full 
of ginger and a feeling that there were 
no unconquerable fields for the life man 
who has faith in both his company and 
himself. 

Business sessions were held both 
morning and afternoon, Thursday. In 
the evening the men were the guests 
of the company at a theater party. Busi- 
ness sessions were again in order Fri- 
day. 

, Banquet Was Held 

Friday evening a banquet was ten- 
dered the visiting agents by the officers. 
It was a happy evening, long to be re- 
membered by those fortunate enough 
to be present. 

Dr. Felix G. Cross, president of the 
company, was toastmaster, and in his 
happy and usually clever manner he 
directed the course of speechmaking. 
Former Governor Frank B. Willis was 
the main speaker of the evening and 
his subject was: “Life Insurance as a 
Moral Obligation.” J. H. Hammonds, 
general agent at Jackson, Ky., spoke 
on “The Columbia,” and Gen. J. War- 
ren Keifer, a director from Springfield, 
Ohio, responded to the subject, “Remi- 
niscences.” His talk was mostly a re- 
view of his many experiences during the 
Civil War. The Rev. Seeley K. Thomp- 
kins, pastor of the First Congregational 
Church of Cincinnati, and Dr. Charles 
Weber, a director, both made very in- 
teresting talks. 


Prizes Are Given 


J. H. Hammonds, who is president 
of the agents’ association, was pre- 
sented with a beautiful loving cup by 
the members of that body for his hav- 
ing written the largest amount of per- 
sonal business during the past six 
months. He received, as the prize from 
the company for his accomplishment, 
a gold watch. C. B. McGuire, from 
Jackson, Ky., the partner of Mr. Ham- 
monds, won the second place and re- 








“Cash In” é 
On The 
By-Product Write your prospect 


a Federal low-cost 
accident or disabil- 
ity policy. 

His life policy will be 
easier to sell after you 
have started him with 
an accident policy. 


May We Explain? 


Federal Casua ty Co. 


DETROIT MICHIGAN 



































ceived as his reward a traveling bag. 
Third place for personal effort went 
to George Guilfoyle of Cleveland, and 
he was presented with a Tiffany watch 
charm. 

As a special effort made during a 
contest in the last two weeks of Janu- 
ary, the agents presented to President 
Cross applications for $510,000 new 
business, as a surprise. 
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CLARK’S MEN IN CONVENTION 


THE BEST SELLER 


We have the NEWEST IDEA IN INSURANCE. THE PREFER- 
RED LIFE IS PROGRESSIVE. If you are doubtful, just ask us 
what we have to offer. Wecan CONVINCE you as we have others. 


WRITE FOR THE BEST SELLER 


THE PREFERRED LIFE INSURANCE 


COMPANY OF AMERICA 
GRAND RAPIDS 





MICHIGAN 
Northwestern Mutual Life Agents in 


Princeton, Ill., Territory Hold 
Annual Meeting 














Guarantee Fund Life Association 
Omaha, Nebraska 


Contracts Safeguarded by Investments Exceeding $1,850,000-° 
in First Mortgage Farm Loans and Municipal Bonds 
The plan and Hent m t of this Association 


have made possible its leadership in a field which in- 
cludes institutions of much greater age. 


POLICIES PROVIDE PURE LIFE INSURANCE PROTECTION 
AT REASONABLE COST. 


Licensed in Twenty-two States 


Hubert A. Clark, Princeton, IIl., gen- 
eral agent of the Northwestern Mutual 
Life, held a meeting of his agents last 
week. J. W. Cowan, general agent at 
Aurora, Ill, was present as a guest. 
V. P. Heil, district manager at Rock- 
ford, Ill., was presiding officer the first 
day, as he paid for the largest amount 
of personal business. Talks were made 
by J. W. McDermand, Mr. Cowan, and 
District Agent E. F. Auman of Mt. 
Carroll. There was a question box and 
it brought out many interesting feat- 
ures. 

A banquet was held in the evening, 
about forty being present. Mr. Clark 
presented prizes for the year, Mayor C. 
F. Anderson made the welcome address, 








RELIABLE AGENTS WANTED ON LIBERAL CONTRACTS 











there were talks by Rev. C. C. Foster, 


J. M. Cowan, County Superintendent 
G. O. Smith, Prof. William Brown, At- $6 





torney C. A. Trimball and Prof. E. L. 
Bost. The next day the business ses- 
sion was presided over by G. J. Schune- 
man, who paid for the largest amount 
of business among the local agents. 
Among the talks were those by Hans P. 
Greison of Savannah, IIl., J. N. Powell 
of Princeton, R. H. Hepfer of Lanark, aC 

and E. Jj. Clothier of Rockford. SNS 

Luncheon ‘was served at the Country! BUSINESS MEN’S ACCIDENT ASSOCIATION 
Club. Mr. Clark’s general agency has KANSAS CITY, MO. 
set its mark at $2,000,000 for this year, | W- T+: GRANT, Secretary eo 


First Strictly Rural Old Line Company 


DOING BUSINESS IN OPEN COUNTRY 
AND CITIES OF 10,000 OR LESS 


Participating Insurance at Non-Participating Rates, 
Double Indemnity and Total Disability Clause 


The Agricultural Life Insurance Co. 


,000-$12,000 Policy—$12.00 a Year 


$25.00 Weekly Indemnity as Long as Totally Disabled 


Membership, 50,000 Claims Paid, $900,000.00 


Experienced Insurance Salesmen like to sell our Insurance because 
they get the commissions in cash instead of in notes 


Open territory in the Central States 
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N \ \ 

















a 
Disability and Double Indemnity 


A bill authorizing the use of a dis- 
ability clause which pays an annuity to 
the insured in case of total and perma- 
nent disability has been introduced in 
Wisconsin at the instance of the Wis- 
consin department. This will permit 
the life companies to issue policies in 
Wisconsin similar to those used else- 
where. Commissioner Cleary has writ- 
ten the life companies that the bill has 
been prepared as the result of the hear- 





ing held at Madison, Jan. 5. He further BAY CITY of America MICHIGAN 

says that policies providing double in- 

demnity in case of death from accident FRANCIS F - McGINNIS WILLARD E. KING a 
are prohibited by the present law and | President and Gen'l Counsel Vigo-Pres. and Mgr. Agencies 


he is not in favor of amendment. He 
points out that if the companies wish to 
offer a bill on this subject action must 
be taken before Feb. 10, the last day for 
introduction of bills. 


I ne 


F. A. BENSON, Secretary and Superintendent of Agents 














Southland Life Insurance Co. 


DALLAS, TEXAS 
The Progressive Company of the South 


HARRY L. SEAY, President 
L. LINZMEYER, Vice-President and Actuary 
A. S. DOERR, Vice-President 


Tenth Anniversary Banquet 


In honor of its tenth anniversary the 
North American Life of Chicago will 
have a meeting and banquet in Chicago, 
Feb. 26. It expects to have $35,000,000 
in force at that time. At the banquet 
there will be an honor table at which 
twenty-five leaders will sit. 
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EXHIBITS OF INTEREST 


STATEMENTS OF COMPANIES 





Gains Were Made in All Directions in 
Life Insurance During the 
Year 





Life company statements are of deep 
interest showing the progress being 
made in the business. Gains are in 
evidence in every direction. 

The annual statement of the Okla- 
homa National Life shows assets, $1,- 
065,067; increase 20 per cent; policy- 
holders’ surplus, $394,564; insurance in 
force, $8,422,000; gain, 20 per cent. Its 
increase in income last year was 19 
per cent. The Oklahoma National is 
one of the leading companies of the 
southwest that is highly regarded and 
has made commendable progress. 


National Life, U. S. A. 


The National Life, U. S. A., has got- 
ten out its detailed annual statement 
for the year, showing assets, $14,294,766, 
gain, $886,938; capital stock, $500,000; 
surplus, $1,063,236, gain, $46,804; new 
business, $17,458,341; insurance in force, 
$88,105,277; gain, $7,098,925; total in- 
come, $4,523,506. It paid policyholders 
last year, $1,557,391, and has paid policy- 
holders since organization and now 
holds for their protection, $41,461,132. 
The National is showing fine class these 
days, is making splendid progress and 
has a great future before it. It is in- 
vesting more of its assets in farm 
mortgages, it now having 37 per cent of 
the whole in that class. 


Mutual Life 


The annual statement of the Mutual 
Life shows that it made notable prog- 
ress during the year. Its paid-for busi- 
ness, including dividend additions of 
$4,766,295, was $175,377,932, a gain of 





$27,201,221 over the year before. Add- 
ing increases and revivals, the total 
new business was $184,218,013. Busi- 
ness in force is $1,687,797,276; gain, 
$51,259,159. The total premium income 
was $61,908,085; gain, $2,650,792. The 
total income was $92,439,475; gain, 
$4,178,767. The excess over disburse- 
ments was $9,591,472. The assets are 
$624,530,044; gain, $13,496,244. To the 
contingency reserve or free surplus was 
added $1,627,161. 

From the standpoint of policyhold- 
ers, it is interesting to note that the 
$68,654,843.80 paid to them during 1916 
exceeds the amount they paid to the 
company in the way of premiums by 
$6,748,758.97. The death claims totaled 
$25,741,436.10, and the dividends $17,- 
518,116.47. The total mortality was 
slightly higher than that of 1915, but 
the saving on first. year mortality was 
higher. 

In keeping with the company’s con- 
servative methods, the book value of 
certain real estate was written down to 
the amount of $1,493,496.58; otherwise, 
the free surplus wowd have been the 
greater by the equivalent of this 
amount. Policy loans decreased over 
$3,000,000. The interest rate was 
higher and appreciable gains were 
made in the value of the stocks and 
bonds held by the company. The total 
amount set aside for both annual and 
deferred dividends was $20,435,398, an 
excess of $2,595,406.19 over the amount 
set aside in 1916. 

———»2ee——___—_- 
MID-CONTINENT MEETING 

Oklahoma and Texas agents of the Mid- 
Continent Life of Oklahoma City met in 
that city last Wednesday. A. L. Welch, 
chairman of the state insurance board, de- 
livered an address in which he compli- 
mented the company on the progress it 
had made since the organization. Cc. 
King, president of the company, was toast- 
master at the luncheon and there were 
twenty-five agents present. 

—_——_»Dta-_—_——— 


The Chicago office of the Lutheran Inter- 
national Life has been moved to the Y. M. 
Cc. A. building. 
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AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 





























O. E. McCARTNEY, President 


CONDENSED STATEMENT of the 


Oklahoma National Life 


Home Office, Security National Bank Building, Oklahoma City, U. S. A. 








Insurance 
Company 


DECEMBER 3ist, 1916 





ASSETS 

Real Estate Loans....... $ 776,658.50 
Policy Loans and Pre- 

mium notes........... 127,897.63 
Real Estate (book value) 25,866.09 
Cash in office and banks. 79,488.14 
State Warrants and Other 

MOGUPILICH 666 ccccessce 156.01 
Due from Agents........ 3,852.41 

Non-Ledger Assets 

Interest Due and Accrued 23,482.07 


Net Amount of Uncol- 
lected and Deferred 
premiums 33,018.54 

Grose: Assets... 66.0666 $1,070,419.39 

Less Items Not Admitted 5,352.89 


Admitted Assets.........$1,065,066.50 


LIABILITIES 

Reserve on all Policies 
Am. Ex., 336%...cccee $ & 

Reserve for Installment 

Death Claims and Per- 

manent and Total Disa- 

















The Company OF the People, BY the People, FOR the People 


The Metropolitan Life 


Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 
Proof of Public Confidence 


This Company has more premium-paying business in force in the United 





States than any other Company, and for each of the last eighteen years has had 
more new insurance accepted and issued than any other Company in America. 


The Daily Average Business During 1916 


701 per day in Number of Claims Paid. 8,304 per day in Number of Poli- 
cies issued and revived for $1,969,823 per day in New Insurance issued, revived 
and increased. $376,827.40 per day in payments to Policy-holders and addition 
to Reserve. $220,509.26 per day in Increase of Assets. 











bility Claims. ......... 3,703.83 
Coupons Deposited with 

Company, and Interest. 76,265.80 
Current Accounts Accrued 8,586.93 
Taxes Payable in 1917... 18,323.27 
Surplus to Policyholders. 394,563.57 

NGI sos eo baneeeies $1,065,066.50 





ene Company’s business in 1916 shows substantial gains over that of 
1915 in all departments, in percentages as follows: 


Admitted Assets, increase over 1915....................-20% 
Reserves on its policies over 1915...............00005- 26% 
BMGGENG, INCFERSE GVEF 19EG «ooo icc ccccecccccccccnecceces 19% 
Insurance in force, increase over 1915.................20% 
Insurance written, increase over 1915........6....0000- 78% 


For every $100.06 of reserve liability on its policy contracts, which is 
the amount determined by law as sufficient to guarantee their payment, the 
Company holds admitted assets of $161.30. 

















GROSS ASSETS PYRAMID OF PROGRESS INSURANCE IN FORCE 
$239,033.46 DEC. 31, 1909 $000 
$358,737.24 DEC. 31, 1910 $2,562,000.00 
$426 , 629.24 DEC. 31, 1911 $4,645,000.00 
$514,154.93 DEC. 31, 1912 $5,896,000.00 
$629,843.09 DEC. 31, 1913 $6,402,000.00 
$743,543.18 DEC. 31, 1914 $6,636,000.00 


$892,142.41 DEC. 31, 1915 $7,006,000.00 
$1,070,419.39 DEC. 31, 1916 $8,422,000.00 

















OLD COLONY LIFE 


INSURANCE COMPANY 
Old Colony Building Chicago, Illinois 


Insures man, woman and child from ages 2 to 60 inclusive, under Legal Reserve 
Standard Provisions (not Industrial) non-participating policies. Territory open 
in Illinois, Wisconsin, Michigan, Minnesota, South Dakota, Nebraska, Okla- 
homa, Arkansas, Tennessee and Kansas. Write for a General Agent’s contract, 
to be made direct with the Home Office, to B. R. NUESKE, Vice-President and 
General Manager. 

Illustration of our Family Insurance, 20-Payment Life (End. at 85), with Insur- 
ance of Premium Payments: Baby’s (2) $260, costs $5.37; Young Lady’s (4) 
$250, $5.46; Junior’s (6) $250, $5.54; Mother’s (30) $500, $15.58; Father’s (35) 
$1,000, $31.11; total for family, $63.06. The special provision of this insurance 
is that if Father dies, Mother and Children receive not only the insurance on his 
life, but are excused from the further payment of premiums on their owninsurance, 
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MIDWEST GROUP RALLY 


WILL HOLD CHICAGO MEETING 





Massachusetts Mutual Life Men Will 
Have a Convention Comprising 
Thirty General Agencies 





The second annual mid-west group 
meeting of the general agencies of the 
Massachusetts Mutual Life will be held 
in the Auditorium Hotel, Chicago, 
March 2-3. There will be about thirty 
general agencies represented and men 
are now qualifying to attend the con- 
vention. There will be three business 
meetings during the two days, each one 
presided over by a different general 
agent. The presiding officers will be 
General Agents Flynn of St. Louis, 
Scott of Kansas City, Mo., and Bishop 
of Chicago. The home office will be 
represented by Actuary C. H. Angell, 
Superintendent of Agents Joseph Be- 
han and Stuart Anderson, editor of the 
company’s publications. 


Banquet to Be Held 


The banquet will be held the evening 
of the last day with Mr. Behan as toast- 
master. The speakers will be Rev. Dr. 
_W. T. McElveen of the First Congrega- 
tional Church of Evanston, Ill, Gen- 
eral Agent McNally of Duluth, General 
Agent Laurence Witten of Cincinnati, 
Stuart Anderson of the home office, 
Miss Georgia Emery, manager of the 
woman’s department of the company at 
Detroit, and C. M. Cartwright of Tue 
NATIONAL Unperwrtter. There will prob- 
ably be about one hundred attending 
the business sessions. 


CASHIER’S VALUE TO 
A GENERAL AGENCY 


. (CONTINUED PROM PAGE 1) 


which makes them boosters instead of 
knockers. 





Call Policyholders by Name 


_ “I make it a point to call every pol- 
icyholder by. name as he enters the 
office, and it is surprising how it makes 
him feel at home. In fact, I have a pet 
expression, which always seems to be 
appreciated: ‘I want you to feel “at 
home” in “the Home.”’ The memoriz- 
ing of faces and names can easily be 
acquired, like anything else we set out 
to do, and in our office I know a num- 
ber of specific cases where a policy- 
holder came in with a ‘grouch’ and 
wanted to lapse his policy, where the 
greeting was so effective he kept what 


he had, and in a few cases we sold him 
more. 


Interest in Policyholders’ Welfare 


“Personal friendly interest in the wel- 
fare of the policyholder, assistance or 
advice in time of financial stress, sug- 
gestion of premium loans as a last re- 
sort to keep insurance in force, all tend 
to the good of the agency and are 
greatly appreciated by the insured. In 
speaking of lapses, do not forget that 
the Home Life’s method: of accepting a 
very small partial payment, and some- 
times nothing at all, and granting an 
extension, is one of the greatest fea- 
tures of any company that is not in- 
cluded as a contract liability. 

Tilustration Is Given 

“As an illustration: A man aged 
thirty years bought $2,000 on the twen- 
ty-payment life plan, and gave a six 
months’ note for first premium. When 
same came due he was unable to make 
any payment owing to illness of fam- 
ily, and note was renewed in full for 
three months, at which time he paid 
part and renewed balance for three 
months more. When that comes due 
he has money to pay the note, but noth- 
ing for the second premium, which is 
then due. This is where the company’s 
extension privilege proves itself a lapse- 
saver. We take a partial payment of 


$8.30 and anterest of 57 cents, less divi- 
dend of $8.30, actual cash only 57 cents, 
and submit request to company for a 
two months’ extension, at which time 
the insured is frequently able to pay 
balance in full. If not, we can submit 
request for additional extensions. 


Insurance to Cover Loan 


“When requests for cash loan come 
into ‘the office, line up to th: policy- 


| holder, make him see that you are just 


as anxious to give him money as you 
are to take his, and always advise him 
to take additional insurance to cover 
loan. In this way we secure a number 
of prospects for the agency each year. 


Plan of Cooperation 


“We have a system of team work in 
our office between the field men and 
the office, which, I think, could be prac- 
ticed in any agency to the mutual ad- 
vantage of both. Briefly, it is this: 

“The cashier will look over his last 
day of grace renewals for the follow- 
ing day, get in touch with the man who 
produced the business, or one of the 
men who lives in the neighborhood of 
the delinquent and personally call on 


the insured that day or evening, getting 


premium or partial payment and warm 
up the policyholder, if need be. This 
puts the cashier under obligation to the 
field man and he can and does repay 
that obligation by making prospects 
out of the policyholders, their friends, 
relatives, etc. 


Shows What Can Be Done 


“To give you an idea of what can 
be done in this manner in an agency, 
where we are always trying to dig up 
something for the man in the field, I 
will give you our record for 1916. Our 
representatives wrote forty-three appli- 
cations for a total of $119,0U0 from tips 
that I gave them, and in addition I, per- 
sonally, paid for $117,980, with pre- 
miums of $4,288.56, and to show you 
that I do not pick the easy ones Mr. 
Van Sickle has requested me to say 
that one case which I wrote for a 
monthly income policy of $100 per 
month, I gave to two of our men in 
the last two years, and they both gave 
the prospect up. 

“These, to my mind, are some of the 
qualifications of an ideal agency cashier, 
although it is understood that he 
should be prompt and accurate in his 
report of collections and keep his can- 
cellations in the lowest possible ratio. 
To sum up in a single phrase the motto 
of the agency cashier should be ‘Serv- 
ice First.’” 


HOW A CHICAGO MAN 
WRITES HIS BUSINESS 


(CONTINUED FROM PAGE 1) 


cent years. He finds that this has an 
appeal to all classes of men. It is a 
good argument to use in going to old 
policyholders and urging them to take 
out additional insurance on the monthly 
income plan, so that they will have part 
of their line absolutely safe and on a 
basis where their dependents will be 
fully protected. Mr. Loeb, in present- 
ing the monthly income policy, calls 
attention to the great service that a 
life insurance company renders its 
claimants. Here is an institution that 
does all the investing, the collecting of 
dividends and interest, the bookkeeping 
and the distribution every month and 
yet does not charge any extra premium 
for this service. 


Individual Investment 


Mr. Loeb measures the expense to 
which a claimant would be put if she 
had to invest this money herself. He 
points out the great danger confronting 
a beneficiary in making an investment. 
A woman would expose herself to pos- 
sible loss, while through a life insurance 
company her investment would be abso- 
lutely safe. If there were any loss in 
any investment it would be distributed 
over thousands of other policyholders. 
This argument appeals particularly to 
the business man who has had experi- 
ence in investments, knows the expense 
and trouble to which he has been put 
and the danger to which a single in- 
vestor is exposed. 

Is a Continuous Producer 


Mr. Loeb in his work is not a spas- 
modic producer. He aims to set a cer- 
tain amount which he must get every 
month. In other words, Mr. Loeb feels 
that he must constantly keep himself 
whetted up. He does not aim to make 
a killing one month and then lay off for 
the next two or three. He always gets 
on the monthly honor roll, keeps his 
appetite for business keen, works every 
day and is not satisfied unless he is pro- 
ducing something right along. Mr. 
Loeb says that he never takes a vaca- 
tion longer than two weeks. He wants 
to keep continually in the mood of writ- 
ing life insurance and thinking about 
it. If he were to allow himself to get 
out of the beaten paths and away from 
his work he would lose some zest and mo- 
mentum. Mr. Loeb feels that there is 
a great deal in what might be called the 
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~ Issues of——————_ a 
Age Prem. 1916 1915 1914 1913 1912 1911 1910 1909 1908 
_ EPCOT EE re $20.14 $3.72 $3.87 $4.04 $4.21 $4.38 $4.57 $4.75 $4.93 $5.14 
SO a eet 22.85 4.02 4.22 4.41 4.61 4.83 5.05 5.27 5.50 5.74 
eT ee en 26.35 4.40 4.64 4.88 5.14 5.40 5.66 5.93 6.21 6.51 
| Seer: toe 30.94 4.92 5.20 5.51 5.81 6.12 6.46 6.79 7.12 TAT 
OOo asks nau <sie ees 37.09 5.58 5.95 6.32 6.70 7.08 7.47 7.87. 8.28 8.68 
HO. ce ccccccccscces 45.45 6.51 6.96 7.40 7.86 8.32 8.79 9.25 9.72 10.19 
DGitdca anwipr wnomwse 56.93 7.78 8.31 8.85 9.39 9.93 10.47 11.01 11.55 12.09 
fe ee ree ty 72.84 9.54 10.17 10.80 11.43 12.06 12.68 13.29 13.89 14.49 
20-PAY LIFE 
cc Issues of ——— ~ 
Age Prem 1916 1915 1914 1913 1912 1911 1910 1909 1908 
ee ree $30.07 $4.39 $4.73 $5.06 $5.42 $5.78 $6.16 $6.54 $6.95 $7.36 
OE ee ee eee 32.83 4.69 5.06 5.44 5.83 6.23 6.65 7.08 7.52 7.98 
BEd 06 65.s508s0neeae 36.17 5.07 5.47 5.89 6.32 6.77 7.23 7.71 8.20 8.71 
BD sc inis swerve o 8 4.005" 40.34 5.54 6.00 6.47 6.96 7.44 7.96 8.49 9.04 9.59 
BGs chdiccwwetswwses 45.69 6.17 6.68 7.20 7.74 8.29 8.85 9.44 10.04 10.64 
50 52.83 7.00 7.58 8.16 8.75 9.36 9.98 10.61 11.25 11.90 
62.66 8.16 8.80 9.43 10.08 10.75 11.41 12.08 12.76 13.45 
76.59 9.78 10.49 11.19 11.89 12.60 13.30 14.00 14.71 15.43 
20-YEAR ENDOWMENT 
Issues of ——— ~, 
Age Prem 1916 1915 1914 1918 912 1911 1910 1909 1908 
ne Rae a Te $48.03 $5.60 $6.23 $6.89 $7.57 $8.28 $9.02 $9.78 $10.57 $11.89 
Dest cles nha wawaaee es 48.71 5.7 6.40 7.06 7.74 8.45 9.19 9.95 10.74 11.55 
BBs op wid nic.o05eeneee 49.75 5.99 6.62 7.29 7.97 8.68 9.41 10.18 10.96 11,78 
GD. co sasecccceece's 51.39 6.29 6.93 7.60 8.28 9.00 9.73 10.49 11.28 12.10 
OB sg 6.0 <'c 90.0000 5.0,4.0' 64.15 6.74 7.39 8.07 8.76 9.48 10.21 10.98 11.77 12.58 
DOr cape ssesahks een 58.76 7.41 8.08 8.77 9.47 10.20 10.94 11.70 12.48 13.29 
EE rere eo ey es 66.32 8.41 9.11 9.82 10.54 11.27 12.01 12.76 13.54 14,32 
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A is open in the STATE OF ILLI- 


NOIS for one of the best Old Line 


GENERAL Companies in America. 


AGENCY 








Address, 98-Y, 


Care The National Underwriter. 





WISCONSIN 


is the best State 
in the Central 
Western group 
for life insurance. 


Reasons why forthe asking. 
& 


hnsurance' 
Home Office: Madison 
Operating in Wisconsin Only 








——_— we Life 


Assurance Society 


Main Office, 10 S. La Salle St. 
Chicago, Ill. 





q The Insurance Company for the people. 
{ Writes industrial policies on weekly pay- 
ments to $500.00. 

{ Ordinary Life Insurance to $10,000.00. 


The only Company that provides Doctor 
and Medicine free of charge to its Policy- 
holders in time of sickness. 
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a Topping of Grit. 


and Dust. 





Make Your Road an Oiled Road! 


¢ ee Road to Success and Profit is Made of the Crushed Rock of Hard Work, 


laid on the Concrete Foundation of Intelligence and Common Sense, with 


And Bound with the Crude-Oil of SYSTEM, Holding All the Elements 
Compactly—Keeping the Road Smooth and Firm, Free From Mud, Ruts 


Make Your Road an Oiled Road! It may be Uphill—But Make the Going Easy, 


So You Can Take It On High. 











You Calling on Them Today? 


How Many Calls do you propose to Make Today ? 
Who Are They? Do you know—NOW? Why Are 


Are You Working on any SYSTEM —calling on 
your prospect af just the time when he is most 
Sb 2 likely to be ready to take insurance — preparing 










Are You Working Up Your Cases in Advance ? 
When you call, do you know your prospect’s age, 
his family and needs for insurance, his financial 
condition? Before you se2 him, have you a definite 
proposition lined up which is particularly fitted 




























































































Sete the way with literature ? 


to his needs? 


With very little trouble you can have a SYSTEM which will take care of these details for you—which will 
make every ounce of work count—which will give you the information about each prospect just when you need 
it—which will tell you when to call on him to get the best results—which will make all the information you get 


pay you dividends. 


You can have such a system with no more trouble than your present method of casual notes and scrambled 


memoranda. 


Combination Street and Office System 


We have worked it out for you— 


FIRST—We have a leather pocket case, holding on one side blank prospect 
cards for the current day’s new prospects, and another to hold the cards for the 
day’s calls. This is a fine all-leather case, and would alone cost you one-half the 
total cost of the outfit. It is so made as to enable you to read the cards without 
taking them out of the case. This feature was especially designed for us and is 
a great convenience to the agent when on the street. 


When you get a new prospect, put the data immediately on the prospect 
card, and when you return to your desk at night, file it. The information is 
immediately in shape to be of future use. The card index system absorbs it, 
classifies it, and makes it valuable to you. 


On your desk is a card file, with monthly, daily and alphabetical guides. 
The daily guides are for the current month. From the information you have— 
engagement—change of age—birthday of wife or daughter—approaching business 
deal—you file the card under the proper monthly guide. Each month the cards 
are filed by days, and here you have a daily reminder. You can plan your work 
and calls—save your shoeleather and save your patience—work efficiently and 
smoothly—and get the business. 


The prospect card is carefully designed, covering all necessary information, 
but not too “hard and fast’’ in its arrangement of data. It provides for birth- 
day, age, name, address, business, family ages, plan proposed, insurance already 
carried, appointments, and literature sent. The card was arranged after consul- 
tation with many leading agents and managers who have had experience in using 
card index systems. 


The Alphabetical Guides classify your reservoir of prospects—the men 
who need preliminary work—the cards to be held there until you can fix upon 
the proper time to see them. If you decide they need mail cultivation, the cards 
provide for keeping track of the literature sent. Blank indexes are provided for 
special classifications of your own. 


We have two kinds of card files: one 314 inches deep, made of wood, suffi- 
cient for 200 cards; the other, a stiff cloth box, sufficient for 500 cards. If you 
wish the large size, add 25c to the regular price of $3. 


The Big Producers Have Found That System is 
Necessary for Efficient Work. Waste of Energy, Waste 
of Time, and Resulting Poor Business Must Follow Un- 
organized, Unsystematized, Misdirected Effort. 


Three Dollars Brings You the Complete Outfit, 
Ready to Be Put to Work. Send in Your Order TO- 
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2. Two hund 
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Pawn 


fp 
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1, One leather prospect card case; 

prospect cards; 

3. One set each of monthly, daily, alphabetical 
and blank card index guides; 


I agree to pay $3.00 upon receipt of the Outfit in good condition. 


Macrage 


au-31, fox (7), pois) Pannier 4 94O00 & cy 
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The Day's Calls 


THE NATIONAL UNDERWRITER COMPANY 
Insurance Publishers 
Cincinnati—Chicago—New York 

Please send me the complete SYSTEMATIC SALESMANSHIP Outfit, consisting of : 


4. One solid oak card index desk file (for 200 
cards). (Cloth box for 500 cards 25c extra.) 
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Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 
For Information Address 
LOUIS H. KOCH, Vice-Pres. and Gen. Manager 














REAL PROTECTION AT COST 
AS WRITTEN BY THE 


American Health and Accident 


Insurance Co. . 
POLICIES TO MEET 
wo. EVERY NEED ..... 

An Attractive Side Line for 
Life Men. 
ADDRESS THE COMPANY, TOPEKA, KAN. 








T wo G enera l 
Agency Openings 
of 
Unusual Opportunity 


In Michigan 


for 





Men of Clean Experience 
with 
a well-established old line 


company. Organized assist- 
ance awaits the right men. 
Write if you can deliver the 
goods. 


Address 66-W, care 
The National Underwriter 











Warm Personal Interest 


That describes the happy relation 
existing between the Fidelity and 
its field men and explains why 
both are forging ahead. Maybe 
you could reach a higher success 


in that atmosphere. Write to— 


The Fidelity Mutual Life 
INSURANCE COMPANY 
Philadeiphia, Pa. 

WALTER LE MAR TALBOT, President 


Desirable openings in good territory for the 
right men. 








accumulated momentum of writing life 
insurance. While he is on the go he 
is not losing any motion. 


Business Written Among Friends 


Mr. Loeb’s business is largely con- 
fined to his friends and acquaintances. 
So far as he is concerned, he has never 
been able to succeed to any great ex- 
tent in writing strangers. Mr. Loeb in 
placing insurance seeks the most inti- 
mate facts regarding a man and his 
family. Because he is on most friendly 
terms with those that he writes they do 
not hesitate to confide in him. He is 
thus able to give better advice than if 
he did not know all the facts that 
should enter into a survey: concerning a 
life insurance policy. 


Getting Interviews 


Mr. Loeb seeks to enlarge his ac- 
quaintance and is constantly making 
new friends. Because of his intimacy 
with the men whom he writes he does 
not have so much difficulty in getting 
interviews. Mr. Loeb says that much 
depends on getting the interview. He 
makes an appointment, if possible, for 
a definite time and then goes before his 
man with a comprehensive proposition. 
Mr. Loeb believes that soliciting life in- 
surance in Chicago is easier than in 
New York; for example: It is harder 
to get a man in New York and when 
an agent does get at him he only has a 
few minutes in which to present the 
proposition. In Chicago Mr. Loeb said 
that after an agent once gets into a 
man’s office there is not so much need 
for haste as in New York. 


Business Insurance 


Mr. Loeb writes considerable busi- 
ness insurance. He feels that this is a 
line of indemnity that will become more 
and more popular. He has seen the ben- 
efits of this indemnity in a number of 
ways through his own clients and 
therefore he has deep convictions as to 
its usefulness. While insurance usually 
is placed for protective purposes and 
appeals largely to the unselfish instinct, 
yet business insurance is purely a busi- 
ness proposition, and an agent can ap- 
peal to the selfish side of a man more 
than when he is taking out insurance 
for the benefit of his family. Mr. Loeb 
feels that a man should measure the 
worth of his business to him and see to 
it that his interests are properly pro- 
tected. He does this through fire in- 
surance, steam boiler, plate glass, work- 
men’s compensation, tornado insurance 
and the like. There are human ele- 
ments in a business that are even more 
valuable than the tangible property. A 
man is a big factor in a corporation or 
other business enterprise. The personal 
value of a business should be protected 
by life insurance. 


LIFE RETURNS 


The following shows new business 
written last year by life companies in 
the various states and business in force 
at the end of the year: 


IOWA 


COMMA, TAs ceo ive cies 2,137,606 
mMerchanta, Ia. ...< 50 325,000 
Mutual Benefit.......2,551,638 
New York. 3,707,198 
Royal Union Mutuai. ‘3 587, 504 


KANSAS 


N. 
Royal Union 
State, Ind 


MICHIGAN 


Agricultural, Mich.... 122, 175 
Amer. Central 5 
Cleveland 

Manhattan 

Mutual Benefit 
National, Vt. 
Northern, Mich. 

New York 

py Ct ee 
Wis. Natl. (Ord.)..... 
Wis. Natl. (Ind.) .... 


MINNESOTA 


Dakota, S. D. 
Mutual Benefit ......2, 25,663,633 
New York Life 35,447,482 
N. W. Mutual 65,179,070 
Preferred 75,5 214,040 


tts 500 


2,184,044 
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Five decades of 
conspicuous 
progress based 
on firmly estab- 
lished principles. 


SAFETY, always the 
first consideration in the 
selection of risks and in- 
vestment of funds. The 
latter restricted to the 
safest security on earth 
—the Earth itself. 


SAVINGS, arising from strict 
economy, low mortality and 
surplus interest earnings con- 
stantly employed, through lib- 
eral dividend refunds, to assure 
the maximum of insurance 
benefits for the minimum of 
premium outlay. 


SERVICE, the fixed watchword and 
crowning feature of Union Central 
benefits; extended not only to all poli- 
cyholders, but to rejected applicants 
and the beneficiaries of the insured. 
Upon these solid foundation stones have been built the 
reat strength of the Company; the efficiency of its 
Rauey Force; and its host of satisfied Policyholders. 
For information address, Allan Waters, Second Vice-President. 


The Union Central Life Insurance Co. 
Jesse R. Giark, President Cincinnati, Ohio 

















The Great Western Life Insurance Co. 
COLUMBUS, OHIO 
q Now organizing with $500,000 Capital to write Life and Accident Insurance. 


{ Efficient High Grade Salesmen wanted to Place Stock. 
and Terms to pushers. 


Address all inquiries to the company 
Hartman Building Columbus, . Ohio 


{ Good territory 

















The Good Life Insurance Man Thinks 


Read the following and think. 


This Company has a SURPLUS of $499,489.14 
This Company has a Capital of $469,210.00 
The Sale of its stock was completed March, 1916 
The Company now has ONLY two millions of 
Insurance in force. 

WE ARE NOW READY FOR BIG ORGANIZATION WORK 

WE ARE NOW READY FOR A BIG PRODUCTION. 

WE HAVE THE MONEY TO SPEND ON THE ABOVE TWO RESULTS 


We have as good territory as exists 
Do you fit the opportunity? 


The Kansas Life Insurance Company 
TOPEKA, KANSAS 


T. H. BRIDGES, First Vice President 


CHARLES W. BARNES, 
and Superintendent of Agencies 


President 
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JOINT MEETING IS HELD 


ILLINOIS LEGAL ADVERTISING 





Superintendent Potts of the Insurance 
Department Confers With Repre- 
sentatives of Companies 





Superintendent Rufus M. Potts pre- 
sided at a conference in Chicago this 
week with representatives of the vari- 
ous companies for the purpose of com- 
ing to an understanding concerning a 
method whereby the publication of the 
annual statements in newspapers might 
be legally made and carry out the full 
purpose of the statutes. Until now the 
legal requirements in this connection 
have been handled by the insurance de- 
partment, but notice has been given that 
this year’s statement, and all statements 
hereafter, must be arranged for by the 
companies themselves. The conference 
was well attended by company officials 
and many Chicago life general agents 
were present. 


Coimmittees Are Named 


The following represented the vari- 
ous insurance organizations: 


George B. Peak, president Central Life 
of Des Moines, representing the American 
Life Convention; A. E. Forrest, vice-pres- 
ident North American Accident, repre- 
senting the Health & Accident Under- 
writers Conference; A. E. Forrest and 
Fred W. Lawson of the London Guaran- 
tee & Accident, representing the Inter- 
national Association of Casualty & Surety 
Agents; L. Brackett Bishop, representing 
the Chicago Life Underwriters Associa- 
tion; C. J. Doyle, representing the 
National Board of Fire Underwriters; 
Clifford Ireland, representing the National 
Association of Live Stock Insurance 
Companies, and J. C. Adderly, represent- 
ing several casualty and fire mutuals. 


Protest By Life Companies 


Talks were made by representatives of 
all classes of insurance at the general 
conference held in the morning, at which 
all agreed that the present statute 
bearing on the publication of annual 
statements was_ obsolete and_ entirely 
unworkable under. present conditions. 
Particular protest was made by the rep- 
resentatives of life companies, who, ac- 
cording to the _ present statute, are 
required to publish their statement in a 
daily paper for thirty days consecutively, 
while the fire and casualty companies are 
required to publish their business in a 
secular paper of general circulation, not 
necessarily a daily paper. After getting 
opinions from’ representatives of all 
classes of insurance, committees were 
appointed for each class. 


Will Canvass the Situation 


The stock fire committee consisted of 
Cc. J. Doyle, of the National Board; W. 
W. Swett, Jr., of the Retail Merchants 
Mutual, of Springfield, and C. F. Kent, of 
the Protection Mutual of Chicago. The 
life committee consists of J. V. Barry, of 
the Metropolitan Life; George B. Stadden, 
of the Franklin Life, and O. J. Arnold, 
of the Illinois Life. The casualty com- 
mittee consists of George L. Mallery of 
the Security Mutual Casualty; A. E. For- 
rest of the North American Accident, and 
L. Sabath of the Chicago Bonding & 
Surety. C. J. Doyle was appointed chair- 
man of the committee and P. J. V. 
McKian of the “Insurance Post,” secre- 
tary. Mr. McKian was requested to can- 
vass the publication situation and report 
the names of available papers and 
minimum rates, the figures to be advisory, 
subject to an acceptance or suggestions 
by the individual company. Superintend- 
ent Potts stated that the department will 
abstract the statements this year as 
usual and tender them to the persons 
authorized to publish them, which will 
save the individual companies consider- 
able trouble. 


————___—»1e 
To Hold Agency Meeting 


The Masonic Mutual Life of Wash- 
ington, D. C., which is operating under 
a federal charter, and which has always 
maintained the full reserve on its polli- | 
cies, will hold its annual agency con- | 
vention at Washington the first week ! 
in March. Secretary and General | 
Manager William Montgomery is man- 
aging the association in an admirable 
manner and is one of the sound and 
conservative underwriters in managerial 
ranks. His company is growing stead- 
ily along proper lines. 











The million-a-month apney of the Mu- 
tual Life at Chicago paid for $1,159,024 of 
new business in January, having written 


729 cases, i 





News About Companies 











National Life, Iowa—It reports a gain 
of $2,500,000 in business in force at the 
close of 1916. The president, Judge James 
P. Hewitt, has been very successful in 
building up the organization, not only at 
the home office, but has secured a number 
of high-grade producers in the field. Other 
officers of the association are: M. W. 
McCoy, vice-president; A. W. Layman, 
secretary; E. S. Kinney, assistant secre- 
tary, and Dr. William Stevenson, medical 
director. ae ae 


Western Union Life, Spokane, Wash.— 
It is enlarging and strengthening its field 
force in Washington, Idaho, California 
and South Dakota. Thirty full-time 
agents have been added to the list since 
Jan, 15. The company is also arranging 
to increase its force in Montana, Oregon, 
Utah and Wyoming. 

= a a 


Security Mutual, New York—It shows 
assets $8,097,355; general surplus, $557,- 
141; income, $2,147,261; insurance in force, 
$51,786,159, gain, $2,869,221. The com- 
pany has had a good year and is progress- 
ing nicely. 

es a s 

Guardian Life, Wisconsin—The articles 
of incorporation were amended reducing 
the capital to $100,000. Its statement for 
the year ending Dec. 31 shows the most 
successful year in its history. It gained 


.23 percent in premium receipts, 24 percent 


in total income, 42 percent of assets and 
23 percent in outstanding insurance. It 
gained $1,250,000 in insurance and its total 
insurance terminated by all causes was 
7 percent of the total business in force. 
Last year it paid $8,500 that it was not 
under contract obligation to do. It rep- 
resents the premium refund voluntarily 
made when the state relieved Wisconsin 
companies of the burden of direct tax on 
premiums. 


———_=BO@ 
Dr. Snow Is Promoted 


Dr. Morton Snow, medical inspector 
at the home office of the Massachu- 
setts Mutual Life, has been made med- 
ical director and will be associated with 
the present medical director, Dr. Steb- 
bins. He is the son of Isaac B. Snow, 
formerly superintendent of agents of 
the company. 








WANTED — General Agents Columbus, Toledo, Dayton, Spring’‘ield, 
Ohio; renewals on old business. Also State Agent for Virginia and Man- 
ager or District of Columbia. Best policies on the market; one copy- 
righted. Lowest average net non-participating rates. Loading from | to 
5 per cent. Attractive proposition. Company strong and conservative; 
directorate composed of bankers and business men of high type and well 
known financial responsibility. Ratio of assets $128.50 for each $100 of 
liability. “‘Sound as the Bank of England.” 
Address, with references, 
OLD LINE LIFE INSURANCE CO., Box 319, CINCINNATI, OHIO 




















_ [INTERNATIONAL 
UFE BUILDING: 
Zein 


International Life 


Che Big Life Company of TODAY 
with Methods of TOMORROW 


Write us about our T. O. Policies. 
If you are not selling them we are both losing money. 


International Life of St. Louis, Mo. 


MASSEY WILSON, President 
J. L. BABLER, Vice-Pres. and Gen’! Mgr. of Agencies 











The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, uriting policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 
Admitted Assets ...................... $ 2,220,534.72 
Insurance in Force.................... 21,329,698.00 

358,399.47 


? New Continuous Monthly Income Policies __ , 
Splendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 

















Indiana National Life Insurance Co. 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 


INDIANAPOLIS 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 
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ARCADE BUILDING 
COLUMBUS, OHIO 


Life and Annuity Company 


A NON-PARTICIPATING LEGAL RESERVE 
LIFE INSURANCE COMPANY 


....Vow Organizing 
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The Western Life Indemnity Company 


Has been in cortinuous and successful operation for thirty-one years 


Has Paid Over $7,500,000 in Relief 


TO ITS POLICY HOLDERS AND THEIR BENEFICIARIES 


Now offering special attractive contracts to producing agents in 
ILLINOIS, INDIANA and PENNSYLVANIA 


GEN. GEO. M. MOULTON, President 
Masonic Temple, Chicago, Illinois 


J. L. MITCHELL, General Agency Managei 
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STATISTICAL RETURNS 

Aw esteemed subscriber writes: ‘In 
one of your early issues of the year 
appeared the returns of life insurance 
companies under the title “Accomplish- 
ments of 1916” and described as “New 
Paid Business.” These figures are in- 
teresting, of course, and receive at- 
tention of the insurance fraternity in 
general. The question comes to me, how- 
ever, if all companies are reporting on 
the same basis. For example, I am en- 
closing herewith an ‘ad’ which appeared 
in your recent issue, showing the com- 
pany in question credited for the year 
1916 with an amount of business which 
is described as ‘Amount Written and 
Revived,’ yet in your issue of several 
weeks ago, and under the heading ‘Ac- 
complishments of 1916,’ on the basis of 
new business, the company in ques- 
tion was credited with a volume of 
business approximately identical with 
the amount which is now described as 
written. Of course, it is possible that 
the difference between the two figures 
may be declinations and not takens, 
which, however, would be very small, 
considering the volume of insurance 
placed in the year.” 

The writer goes on to show that his 
own company reported to us actual 
paid-for business, as requested on our 
blank, and not written business. Had 
it taken the last mentioned figure the 
totals would have been materially 
larger. 

Those who have watched the Jan. 1 
figures, as reported for general pub- 
lication, have noticed this wide dis- 
crepancy between the official and the 
unofficial figures. It is true that there is 
a certain excuse for some variation, be- 
cause the insurance departments them- 
selves are not uniform. For instance, a 
certain company in Ohio which does 
business in a number of states is re- 
quired to report to the Ohio depart- 
ment the written business and in all 
other states the paid-for business. A 
policy may be issued before the end 
of the year, the premium is no doubt 
perfectly secure, but if it is not actually 
paid into the company, it is not paid- 
for business, and thus is not counted. 
Some companies report in their unoffi- 
cial figures the total amount of appli- 
cations received, while others include 
in their new business, declinations and 
not takens. It used to be a common 
practice with certain companies which 


6,000,000 
New Policyholders in 1917 





wished to make a good showing to take 
all the applications of the year which 
had been turned down and include them 
in the new business figures, reporting 
them on the other side of the account 
as declined and not taken. Some com- 
panies also include revivals and addi- 
tions. 

In our opinion, the unofficial report 
made on the first of each year should 
cover simply the items of new business 
issued; that is, written, including the 
policies writen in the closing days of 
the year which were not paid for, as- 
suming that the business has been care- 
fully inspected and there is little doubt 
that the premium will be paid. Some 
uniform standard ought to be adopted 
and observed by all the companies, and 
we suggest this as the proper basis. 
The figures should not include revivals 
and additions; only that which has been 
actually issued and which without a 
doubt will be paid for. 








UP TO THE PROSPECT 

A LIFE insurance salesman said the 
other day that he had quit trying to 
tell a prospect why he should take life 
insurance. He took it for granted that 
every man acknowledges that he should 
take life insurance; that it is a principle 
that is absolute and inviolate, just as 
much as two and two make four. He 
declares thatShe now requires‘the pros- 
pect to tell him why he should not take 
life insurance. This gives the agent 
the opportunity to combat the argu- 
ments at once. He brushes aside all 
the subterfuges and superficial excuses 
and ascertains whether the prospect 
has any real reason why he should not 
take life insurance. 

This salesman says that in these days, 
when men are enlightened, it is taken 
for granted that life insurance is a ne- 
cessity, and much time is wasted by 
proving what is already true, and which 
the prospect knows to be true. There- 
fore, he gets right at the meat of the 
subject and finds why the prospect feels 
he should not take out any life insur- 
ance. It just goes to show that it is 
becoming less and less necessary these 
days to attempt to show that life in- 
surance is a desirable thing. The sys- 
tem does not have to be defended any 
more, either as a scheme for protec- 
tion or business stability. People as 
a whole know more about the subject 
than they ever did before. 








SERVICE 

Tue NATIONAL UNDERWRITER’ answers 
many questions for subscribers regard- 
ing all sorts of insurance questions. 
One agent recently asked for informa- 
tion regarding insurance of graduating 
classes in universities and colleges for 
the benefit of the schools. He was 
given some data gleaned from articles 
that have appeared in the paper during 
the past year, together with a clipping 
of length on the subject. He writes: 

“T want to thank you for your letter 
and for the information contained 
therein. You have given me a first- 
class foundation to work on, and I 
know that this information will be of 
the greatest benefit to me.” 





Just at the moment when most 
needed life insurance becomes most 
valuable. 





Personal Glimpses of 
Life Underwriters 





Sidney J. Sax of the Fidelity Mutual 
Life in Chicago will be a candidate be- 
fore the Republican primaries in Chi- 
cago, Feb. 27, for city treasurer. Mr. 
Sax is one of the well known life insur- 
ance men of the city, having started 
with the New York Life in 1904, and 
then with the Fidelity Mutual in 1909. 
He is one of the active men in the Chi- 
cago Life Insurance Field Men’s Club, 
being a member of the executive com- 
mittee and chairman of the legislative 
committee. Mr. Sax will secure the 
support of the Republican insurance 
men of Chicago and as he is allied with 
no faction he has a good chance of pull- 
ing through. 

James E. Kavanagh, who has been 
appointed fourth vice-president of the 
Metropolitan, will have special charge 
of the group department and will assist 
Third Vice-President Ayres in the ordi- 
nary department. Mr. Kavanagh has 
been superintendent of agencies of the 
“great northern territory.” He gradu- 
ated from the field, having started as 
an agent in Toronto in October, 1897, 
going up to assistant superintendent at 
St. John’s, New Brunswick, and later 
superintendent in Toronto. His work 
entitled him to promotion and he was 
made superintendent of agents of the 
“great northern territory,” including all 
of Canada east of the Rockies and all 
of New York state except the Metro- 
politan territory. 

Dr. Chauncey Rea Burr of Portland, 
Me., has been appointed assistant med- 
ical director of the Metropolitan. Dr. 
Burr is a graduate of the Harvard Med- 
ical School and completed his education 
in Heidelberg. At one time he was as- 
sistant surgeon in the United States 
navy. He settled in Portland, Me., in 
1903 and at once took high rank in the 
medical fraternity. 

The Cincinanti agency of the Massa- 
chusetts Mutual Life, under the leader- 
ship of Manager Laurence C. Witten, 
is making quite a record for placing 
business on the books that sticks. Of 
the business that the Cincinnati agency 
has in that city, there were but four 
policies to lapse during the whole of 
1916, and the lapse on the country busi- 
ness was very small. This was not 
done at the expense of new business. 
as last year the agency made a gain of 
Over 35 percent over the previous year. 
It is starting out well this year, as it 
placed during January of this year over 
110 percent more business than during 
. the first three months of 1916. 

A. Carlton McKenney, secretary of 
the Life Insurance Company of Vir- 
ginia, was elected a member of the 
board of directors at the annual meet- 
ing of the stockholders last week. Mr. 
McKenney has been with the company 
for a number of years. Before being 
made secretary of the company he was 
private secretary to President Walker. 

The Ives & Myrick agency, one of 
the seven managing agencies of the Mu- 
tual Life of New York, in Greater New 
York, broke all the field records of that 
company by paying for $1,894,458 in 
new business during January. Last 
year this same agency paid for $874,000 
during January. This year it inaugu- 
rated a special campaign in an effort to 
place $1,600,000, with the above results. 
Both Mr. Ives and Mr. Myrick are 
young men, hustlers, and have suc- 
ceeded in making their agency one of 
the greatest in the country. The Mu- 
tual Life reports a total business for the 
month just closed far in the lead of 
January, 1916, the increase in the ap- 
plied for business amounting to $7,056,- 
000. 

—————_- 2a —____. 
Little groups of gravel, 


Little grains of grit, 
Give a fellow traction, 








Should he slip a bit! 








Short Thrusts at 
Old Excuse 














At a convention of agents of the 
Equitable of New York in Manager H. 
J. Powell’s territory at Cincinnati, short 
thrusts at the excuse, “I have all I can 
carry,” were asked for. Some of the 
replies were: 

Figure your life insurance on a basis 
of an earning capacity of 5 percent. 
How much will that be short of your 
present earning capacity?—ISIDOR 
RAUH. 

The man who says he has all he can 
carry is the best prospect you can have. 
The fact that he carries anything shows 
that he believes in life insurance. The 
hardest man to write is the man who 
hasn’t any life insurance. If a man says 
he has all he can carry, I would find 
out, if I could, how much he has. Ask 
him what he figures his money is worth, 
and then show him what an inadequate 
amount it is to keep his family.—E. W. 
JUNG. 

When a man says he has as much in- 
surance as he can carry, I find out his 
earning capacity. I show him that he 
can carry additional insurance on the 
annual, semi-annual or quarterly basis, 
and many times sell additional insur- 
ance.—J. E. BYRLEY 

When a man says he has all he can 
carry, I frequently suggest a joint life 
policy. I point out to him where he 
can carry additional insurance by pay- 
ing a small difference in premium and 
have his wife’s life insured likewise. I 
find often that the wife has no insur- 
ance—WILLIAM HILGER. 

Pay no attention to a man when he 
says he has all he can carry. Make him 
understand that he must have life in- 
surance for the protection of his family. 
Dwell on that until you get him in- 
sured.—J. M. MULFORD. 

When a man says he has all he can 
carry, say to him, “Suppose your wife 
should die first and you would have to 
take care of the children?” For that 
very reason he ought to have a joint 
life policy to protect the children. — 
GEORGE J. LINDEMAN. 


C. I. D. Moore on 
“‘The Plus Man”’ 























In Pacific Mutual Life “News,” C. I. 
D. Moore, secretary of the company, 
has a good word to say for the man 
who gives full measure of time and at- 
tention to his work. Under the caption 
of “The Plus Man,” Mr. Moore says: 
“Success is positive, not negative. It 
results from what we do rather than 
from what we don’t do. And our doing 
must be in good measure—not just 
what is required by legal or business 
standards and no more. It must be all 
that—and plus.” 

This rule applies from the highest 
realms of life down. The Great 
Teacher enunciated it when he said, 
“Whosoever shall compel thee to go a 
mile, go with him twain.” This is a 
measure, not leveled off with a straight- 
edge but “pressed together, shaken 
down and running over” that brings 
the largest profit in the end. 

The plus man measures time not by 
the dial on a clock, but by tasks accom- 
plished. He gets by giving and gives 
more than is required of him. He is 
always willing to do a little extra—and 
it is this extra that counts most. 

The plus man—the plus agent—gives 
his clients the very best service of 
which he is capable, unmindful of the 
comeback. But the returns for this 
kind of service are the largest. This 
is not a mere theory but a workable 
rule in everyday life. Test it and see. 
The plus man will always be in demand. 
The world cannot get along without 
him. 

——___ =» 6 
You can’t be whole-souled in a half- 





hearted way. 
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LIFE AGENCY CHANGES 


W. D. YERGER HAS RETIRED 








Provident Life & Trust General Agent 
at Cincinnati Was With Company 
Thirty-five Years 





William D. Yerger, for thirty-five 
years general agent of the Provident 
Life & Trust at Cincinnati has retired 
from active general agency work and 
the Cincinnati general agency will here- 
after be in sole charge of Samuel P. 
Ellis. Up to June of last year the gen- 
eral agency was conducted under the 
firm name of Yerger & Ellis, but at 
that time the territory was divided and 
separate offices have been maintained. 
As soon as the offices at 312-15 Union 
Trust building, can be remodeled Mr. 
Ellis will give up his present office and 
return to the old quarters which have 
been the office of the Provident Life & 
Trust at Cincinnati for many years. 

Mr. Yerger is one of the old-time 
general agents of Cincinnati and up to 
a few years ago was unusually active. 
Of late years he has relaxed his efforts 
and most of the organization work has 
been done by Mr. Ellis. Mr. Yerger 
will maintain an office of his own and 
will write personal business to some 
extent, as a special representative. 

Three new general agencies are being 
created in Ohio by the company, taking 
in territory in the western part of the 
state which has heretofore been handled 
from Cincinnati. E. M. Metzger becomes 
general agent at Dayton and will have 
charge of five counties; L. C. Faurote 
| the general agency at Lima, and 
Ww. Showalter that at Springfield. All 
cian ‘have heretofore been district agents 


of the company in the Cincinnati general 
agency. 

About twenty-five agents in the Cincin- 
nati agency held their annual meeting on 
the 5th, which was attended by Matthew 
Ww alker, manager of the insurance depart- 
ment at the home office, and Superin- 
tendent of Agencies Thomas R. Hill. Mr. 
Walker and Mr. Hill are among the most 
progressive insurance and agency execu- 
tives in the country, and are stimulating 
the Provident’s forces all along the line. 
be meeting was one of the best ever 
1é 





Tyndall Goes to Pittsburgh 


J. J. Tyndall, formerly manager at 
Cincinnati for the Travelers, has made 
a new connection as general agent for 
the Canada Life in Pittsburgh. 





Minnesota Mutual Changes 


Kennedy & Abbey have been ap- 
pointed managers of the Minnesota Mu- 
tual Life in southern Michigan, with 
headquarters at Flint. G. W. McAr- 
thur, of Bay City, takes charge of north- 
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ern Michigan for the company. Charles 
W. Leiter joins the Minnesota Mutual 
forces, coming from Montreal, Can. 
He locates in Chicago. Guy E. Gree- 
son, of Olney, Ill., is the new manager 
of the company for southern Illinois. 





Detroit Life Changes 


E. B. Ruddock has been appointed 
general agent of the Detroit Life at 
Flint, Mich., succeeding H. H. Darby, 
who entered the real estate business. 
Mr. Ruddock was formerly an agent of 
the company and is a good producer. 

C. I. Farrell of Grand Rapids, Mich., 
who has been working through the gen- 
eral agency of L. C. Reul, of the De- 
troit Life at Grand Rapids, Mich., has 
been made a partner, the new firm being 
Reul & Farrell. 





Penn Mutual Changes 


Joseph H. Harrison and Meyer Har- 
rison, who, under the firm name of 
Joseph H. Harrison & Co., have repre- 
sented the Penn Mutual Life at Denver, 
Colo., for more than/thirty years, have 
dissolved partnership. The Penn Mu- 
tual Life has in consequence established 
two agencies at Denver, each under the 
separate management of the former 
members of the firm. 

Joseph W. Rooney, one of the leading 
general agents of the Penn Mutual 
Life in Nw York City, has been joined 
as a partner by H. Rowland Vermilye, 
and the agenty will hereafter be known 
as Rooney & Vermilye. It is the aim 
of the new firm to double the produc- 
tion of the former Rooney agency by 
writing $2,000,000 of new paid business 
this year. 





Waugh Gets Cincinnati Post 


R. J. Waugh has been appointed 
manager of the life and accident de- 
partment of the Travelers at Cincin- 
nati. He was formerly with the com- 
pany in the Pittsburgh office and since 
going to Cincinnati he has formed a 
fine acquaintance in that city. 





WHITE RETURNS TO OLD LOVE 


James S. White, Jr., of San Francisco, 
has been appointed manager of the Fi- 
delity Mutual Life in southern California, 
with headquarters at Los Angeles. For 
two years Mr. White has been manager 
for the automobile department of the 
Home (Fire) and Fidelity & Deposit at 
San Francisco. Previously he was dis- 
trict manager of the Fidelity Mutual at 
Fresno, Cal. 





8S. C. WOODWARD ADVANCED 


S. C. Woodward, who has been asso- 
ciated with the Penn Mutual Life in Chi- 
cago for some time, has been made a 
partner with the general agency firm of 
Cc. J. MeCary & Co. He was formerly con- 
nected with the Mutual Benefit. He wrote 
last year $400, 000 in new business in addi- 
tion to giving personal assistance to the 
agency. 





LIFE AGENCY NOTES 


M. F. Dillon has been appointed gen- 
eral agent for the Philadelphia Life at 
Youngstown, 

Henry G. Kress, formerly postmaster 
at Manitowoc, Wis., has been appointed 
district agent for the Mutual Life of New 
York there. 

FP. H. Shainholts, formerly assistant 
eashier of the First National Bank at 
Hoquiam, led all other agents in the em- 
ploy of Western Union Life in January. 

M. B. Smith, special agent of the Pacific 
Mutual Life at St. Paul, has been ap- 
pointed general agent of the company for 
eastern Iowa, with headquarters at Ot- 
tumwa. 2 

Charles P. Brice, recently appointed by 
Western Union Life as state manager of 
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Arizona, will open permanent headquar- 
ters in Phoenix. He is planning to put 
15 men into the field before March 13 
Manager Matthews Walker of the Pro- 
vident Life & Trust made a journey to 
Cincinnati last week to arrange the de- 
tails of a new agency representation at 
Dayton, O. The appointee is E. M. Metz- 
ger. : 
Charles BR. Russell, formerly superin- 
tendent of agents of the Two Republics 
Life of El Paso, Tex., has been appointed 
agency superintendent for the Mid- 
Continent Life of Oklahoma City, for 
porns. and will make his headquarters at 
allas. 


Percy V. Baldwin, anager at Boston 
for the life and accident department of 
the Travelers, announces the appoint- 
ment of Eugene H. Russell, Jr., as assist- 
ant manager. Mr. Russell has been with 
the agency for a number of years doing 
excellent work and in the last three years 
has been special agent. 

The firm of John Heckle & Sons, of Cin- 
cinnati, Ohio, has arranged to take the 
general agency in the group department of 
the Travelers for the city. They have 
previously done a large business in acci- 
dent and health and now expect to give 
more attention to the life business. Frank 
A. Heckle, who is one of the largest pro- 
ducers in accident and health in Cincin- 
nati, will now give a major portion of his 
time to the life insurance end of the busi- 
ness. Arno R. Schorer, special represen- 
tative of the Travelers in the group insur- 
ance lines, spent the latter part of last 
week in Cincinnati assisting with the new 
connection. 


—————__»272e 


J. J. MOONEY IS ADVANCED 








Well Known Ohio State Agent of 
Michigan Mutual Made Second 
Vice-President 





At the recent annual meeting of the 
Michigan Mutual Life, Joseph JJ. 
Mooney, who has been state agent for 
the company at Toledo, Ohio, was 
elected second vice-president and su- 
perintendent of agents, succeeding the 
late T. F. Giddings. Mr. Mooney 
started his career with the Michigan 
Mutual as a clerk and has been con- 
nected with the company for thirty-two 
years. He was first associated with his 
father, M. J. Mooney, at St. Marys, 
Ohio, his father then being state agent 
of the company. Fifteen years later 
he went to Toledo as assistant state 
agent. Ten years ago his father died, 
at which time he became state agent, 
and has retained that position ever 


was elected a director of the company 
several years ago. 
——»9*to————— 


J. T. Stumpff in Charge 


N. C. Bement has retired as president 
of the Manufacturers & Merchants Life 
of Rockford, Ill. J. T. Stumpff, second 
vice-president and manager, has_ been 
placed in charge of the company, but no 
one has been elected as president yet. 

<2 _____- 
Made a Good Record 

The Columbian National Life showed 
an increase of $7,500,000 insurance last 
year. Its insurance in force is $74,429,- 
659. President Arthur E. Childs, who 
has had a full year’s experience as head 
of the agency force, is being congratu- 
lated on the achievements of the year. 
The Chicago agency, under the manage- 
ment of Manager W. W. Tate, paid for 
$3,000,000 last year and the office now 
has $14,000,000 on its books. Manager 
Tate has gotten the business in good 
shape and it is staying on the books. 
Cashier Robert F. Miller of the Chicago 
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agency, received the annual prize for 


‘the best renewal record of any cashier 


in the country. Mr. Tate has® given 
much thought to conservation of busi- 
ness, and the record of his office in this 
respect is commendable. 

——_— ee 


OBJECTS TO THE BIG FEE 





Superintendent Potts of Illinois Ex- 
poses Price Paid in Merger of 
Two Fraternals 





Superintendent Potts of Illinois 
claims that in the contemplated mer- 
ger of the North American Union of 
Chicago, and the Fraternal Aid Union 
of Lawrence, Kan., there is a fee of 
$228,000 about to be paid as a commis- 
sion for bringing about the amalgama- 
tion. He says that the North Ameri- 
can Union members had no knowledge 
that this sum is to be paid. He declares 
that the payment of such an enormous 
sum is a violation of the spirit, if not of 
the letter, of the statute pertaining to 
fraternals. Attorney-General Brundage 
tells Superintendent Potts that in his 
judgment the payment of an enormous 
commission without the knowledge or 
approval of the policyholders, amounts 
to an abuse of their rights. 

A contract was made with John Brey- 
fogle, a broker of Kansas City, and the 
Fraternal Aid Union is said to have bor- 
rowed $100,000 from Kansas banks to 


make advance payments on the contract. 
The limit of the amount of commission 


‘ set by the —— commissioner Ri 
| Kansas-American Union’s payment for 
since, with headquarters at Toledo. He | 


twenty-two months. Superintendent Potts 
has demanded that the contract be abro- 
gated as excessive and illegal and that 
any amount paid be restored. : 


oo 
After Illinois Business 


The New World Life will make an 
unusually active campaign for business 
in Illinois this year. Doud & Scott of 
Chicago have represented the company 
for a section of the state for some time 
and J. J. Power, of Chicago, has also 
been appointed a general agent. The 
company will spend a considerable sum 
in advertising in the state. 

———————» 6 ee 


Goes With Volunteer State 


Julian J. Arnette, for several years 
past state manager for Florida for the 
Fidelity Mutual Life, has been ap- 
pointed second vice-president and 
agency director of the Volunteer State 
Life of Chattanooga, Tenn. 

HO 


Would Bar Cooperatives 


One important feature of the pro- 
posed new insurance code of Michigan 
is the elimination of cooperative life in- 
surance companies. -The cooperative 
business is to be confined hereafter to 
health and accident insurance. 

<0 
Policy to Clear Up Debts 


George G. Brown, Louisville distiller, 
who died last week leaving an estate 
of $225,000, in his will described a life 
insurance policy for $15,000 which he 
took out shortly after having failed in 
the tobacco business and the proceeds 
of which he proposed to have used to 
take up what he considered moral ob- 
ligations. The obligation amounted to 
nearly $13,000, and had been cleared up 
by the testator before his death, al- 








though the will, as written ten years 


Another Year of Progress— 


Dec, 31, 1915 GAIN 
Assets . - « « $10,279,633 $1,767,764 
Surplus te Policyholders . 1,008,842 385,282 
9,641,898 
368,589 


Insurance in force . . . 89,596,833 
3,888,689 


The WESTERN and SOUTHERN 


Life Insurance Company 


Income. . . . . © © « « 


W. J. WILLIAMS, President CINCINNATI 


Attractive Opportunities 


open to Agents in Ohio, Indiana, Kentucky, West 
Virginia, Western Pennsylvania and Michigan 











An Unusual Opportunity 


A strong, young Company, ten years old, with 
over $16,000.000 of business in force, which has 
come over its own counter, and with assets aggre~ 
gating $1,500 .000, is contemplating opening Nebraska 
an Minnesota if satisfactory agency connections 
can be made with men who are residents of those 
states, and who have a wide acquaintance and mana- 
gerial ability. 


If you are properly y agen and financially re- 
eponsible, let us hear from you. n opportunity 
worth while. 


Address 48-E, care The National Underwriter. 

















J O. LAUGMAN, President B. O. BERGE, Secretary 


Lutheran International 


Insurance Company 
Capital $100,000.00 Surplus $12 1,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 
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ago, was probated, directing the use of 
which proceeds of the insurance policy 
were to be put. 





Association Activities 











Boston—Some 130 members and guests 
of the Boston association gathered Tues- 
day for the annual dinner. President 
Leon Foss called attention to the long 
and honorable career of the oldest life 
underwriters association in the country, 
which he said should be a source of pride 
to all of the local life insurance men. He 
introduced Prof. Charles J. Bullock of 
Harvard, who analyzed the Massachusetts 
income tax law recently enacted. Dr. 
Hugh Cabot discussed certain phases of 
the European war and its bearing upon 
the future foreign policy of the United 
States. Guy Cox discussed some legal 
phases of life insurance. Mr. Cox showed 
that public opinion backed by court de- 
cisions has removed all defenses to a 
policy based upon false_ representation 
warranties. He asserted that it is credit- 
able to the companies that they have 
liberalized their policies in anticipation of 
statutory requirements. He showed how 
the agents are restricted in their activity 
by law, but added that probably no elass 
of business men has been less subject to 
criminal prosecution than life agents, due 
to the high ideals of the business. 


Cleveland—An open meeting was held 
by the Cleveland association Monuay even- 
ing, when a number of agents gave their 
experiences in writing both large and small 
apvlications. A meeting of this kind is 
generally held once a year and is usually 
of a very helpful nature. This one was 
especially good. 

The Cleveland association has grown 
so large that it has become  diffi- 
cult to secure a room large enough 
to accommodate it in the_ evening 
at the price fixed for the lunch, $1 per 
plate. It can be accommodated at any of 
the hotels for a noon meeting, but mem- 
bers are not able to attend in as great 
numbers as in the evening and it is the 
desire of all to do everything to build up 
the attendance. 

’. H. Beers, general agent of the Mu- 
tual Benefit Life, will be the speaker on 
Monday evening, March 5. He will give 
the members detailed information in re- 
gard to his system of selling life insur- 
ance. 

s * * 

Cedar Rapids, Ia.—At the annual elec- 
tion of the Cedar Rapids association last 
week, the following officers for the year 
were chosen: President, C. D. Van Vech- 
ten; first vice-president, J. Stuart Davis; 
second vice-president, P. P. Rogers; sec- 
retary, Byron A. Barlow; treasurer, J. B. 
Brown. W. P. Powel was named a dele- 
gate to the National Convention. 

* * * 


San Francisco—The recent annual din- 
ner was the largest attended affair in the 
history of the association. About 150 
members and guests attended the meeting, 
which marked the conclusion of the asso- 
ciation’s most successful year. Substan- 
tial increases in membership and average 
attendance at the monthly meetings, and 
a marked increase in interest in the work 
of the association attested to the success- 
ful administration of President George 
Leisander. He was reelected in December 
= the unanimous demand of the mem- 

ers, 

President Leisander reviewed the year’s 
growth and told of the legislative work 
of the association. At the instance of 


the legislative committee an antirebate | 


bill and an agents’ qualifications measure 
have been introduced in the legislature. 
The latter is the bill approved by the 
National Association of Life Underwriters. 
The antirebate bill fathered by the San 
Francisco and Los Angeles associations 
covers life insurance only, he said, as an- 
other bill which relates to all branches 
may possibly meet with opposition, while 
the exclusive life insurance measure prob- 
ably will not. 

Secretary-Treasurer Walter C. Palmer 


spoke instructively on “Salesmanship in 
Its Relation to Life, Insurance.” 


Detroit—An excellent talk on how to sell 
insurance, the essentials for successful 
salesmanship and other problems dealing 
with the selling of insurance was given by 
George T. Wilson, vice-president of the 
Equitable Life of New York, before the 
Detroit association ‘at a special meeting 
held last Friday evening. The announce- 
ment of Mr. Wilson as the honored guest 
brought out a large attendance at the 
meeting, which took the place of the regu- 
lar monthly session. cats 
ok 
Philadelphia—Insurance Commissioner 
O’Neil of Pennsylvania, was the chief 
speaker at the annual dinner last week. 
He promised to get more restrictive laws 
passed governing life insurance and espe- 
cially those that will bring fraternals un- 
der closer control of the department. 
cS 


Milwaukee—Edward A. Marthens, gen- 
eral agent of the Great Northern Life of 
Wausau, Wis., at Milwaukee, was elected 
president of the Milwaukee Association of 
Life Underwriters at the annual meeting 
following a luncheon in the Hotel Wis- 
consin, Milwaukee, on Monday noon, Feb. 
5. Walter Schmitz, general agent of the 
Germania Life, was elected vice-president 
and William H. Bender, Jr., special agent 
of the Equitable Life of New York, was 
elected second vice-president. R. S. Lilli- 
bridge, special representative of the Mu- 
tual Life of New York, was chosen as 
secretary, and William F. Mielenz, gen- 
eral agent of the Aetna Life, treasurer. 
The association started last year with a 
membership of twenty, and now has en- 
rolled forty-seven members. Efforts will 
be made during the coming year to in- 
crease this number to at least seventy-five. 
Gifford T. Vermillion, of the general 
agency of the Mutual Life of New York, 
who served as secretary during the asso- 
ciation’s first year, was compelled to de- 
cline reelection because of the press of 
private business. His successor, R. S. 
Lillibridge, also of the Mutual Life, for- 
merly was secretary of the local life 
underwriters’ association at Grand Rapids, 
Mich., and is considered to be exception- 
ally qualified in local ,28sociation work. 


Des Moines—Thomas C. Denney of the 
Central Life, made the chief address at 
the February meeting of the Iowa asso- 
ciation in Des Moines Saturday night. 
“Medical Selection of Risks from the 
Agency Standpoint” was his subject. He 
quoted at length from the mortality rate 
of the country. Mr. Denney discussed 
the effects of alcohol on the human sys- 
tem, mentioned the relation of blood pres- 
sure, the proportion of weight to age and 
height, etc. 

There was a general discussion of the 
approaching meeting of the northwest 
conference following the address. 

. M. Treynor will address the next 
monthly meeting on “Insurance Taxation 
Rates.” 

* * * 

Indianapolis—The annual banquet of the 
Indiana association last Friday evening, 
which was made to coincide with part of 
the festivities of the Indiana agents of 
the Equitable of New York, who met in 
Indianapolis Friday and Saturday, was a 
most entertaining and profitable occasion. 
There were considerably over one hundred 
guests around the tables. Frank L. Jones, 
superintendent of the Equitable for the 
central states and vice-president of the 
Indiana association, was toastmaster. Wil- 
liam E. Taylor, superintendent of agencies 
for the Equitable, made a cracking good 
address on salesmanship. R. T. Byers, 
of the American Central, told where Indi- 













JUST A MINUTE, PLEASE— 


An old established eastern Life Insurance Company 
would like to find the right man to take charge of 
an Agency in Southern California. 


REQUIREMENTS: 











(1)—A Man with a clean record. 
(2)—A good Producer and Organizer. 


(3)—A man who could take charge of the 
Agency April lst. 
















If you can’t meet these three requirements, don’t waste 
your time and ours by answering this advertisement. 


If you can meet them, we are ready to talk 
business with you. 


Address in confidence, WESTWARD 59-P, 
care The National Underwriter 
















































The Intermediate Life Assurance Co. 
EVANSVILLE, IND. 








This is a progressive age. Why not join the ranks 
of a progressive company that will give you a con- 
tract in either of two states where less than 12% 
of the Insurable population are insured in a legal 
reserve company? Let us tell you more. 











Oklahoma National Life 


INSURANCE COMPANY 


A dominating figure in its home state. Crops unprecedented. Reputable 
producers wanted in Oklahoma, Kansas, Texas and Arkansas. 


O. E. MCCARTNEY, President - - Oklahoma City, Oklahoma 

















Northwestern Illinois 





reported a net gain of forty in member- 
ship during the past year, with sixty-eight 
new members elected. Eight monthly din- 
ners, an annual picnic during the summer 
and a special luncheon in honor of Na- 
tional President John Newton Russell, Jr., 
were held during the year. The average 
attendance at dinners during the year was 
sixty-five. The association treasury is free 
from debt and has a cash balance on 
hand. Several weeks ago Mr. Palmer re- 
Signed as secretary in order that a paid 
oe ee kee be employed. Guy Macdon- 
ald has been elected secretary. Mr. Pal- 
mer, however, will continue to serve as 
treasurer. 

The Proposal to admit women agents to 
membership was voted down, 45 to 26. 
The proposal to make the next meeting a 
ladies’ night was also voted down by a 
large majority. 

Joseph J. 
Tevenue at San Francisco, discussed “In- 
comes and Inheritances.” He told of the 
Provisions of the federal income tax law 
and the effect of the federal inheritance 
the estate tax. He naid particular atten- 
— to_ the recent changes in the income 
ax and gave his hearers a great deal of 
valuable and interesting information, 
which was warmly appreciated. Dr. 


Hartland Law. head of a large sales or- 
Sanization and a sales manager of note, 


Scott, collector of internal | 


WANTED—Managers for These Important Districts 
Metropolitan Home Office Agency, Chicago 
Guaranteed Low Cost Policies 
Any one of the above is an absolutely first class Opportunity. If your record is clean and you 


can furnish evidence of your ability as a Personal Producer, your application will be considered. 


S.W. Goss, Vice-Pres., Security Life Insurance Company of America, The Rookery, Chicago 















Central Illinois 
Northeastern Indiana Southern Indiana 


As Good As We Can Make Them 


ADDRESS 
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For particulars, address H. M. HOLDERNESS, Agency Mgr. 













orge Washington Life Insurance Company 


Charleston, West Virginia 
Founded 1906 


An unusual agency opportunity presents itself 
with this company. 
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ana stands in the life insurance field, and 
William Alexander, secretary of the Equit- 
able, and G. Edgar Turner, chief deputy 
in the Indiana insurance department, made 
their remarks largely social. 
co * * 

_ Kansas City, Mo.—Kansas City associa- 
tion met Feb. 5, with an attendance of 
thirty-five. The chief speaker was W. T. 
Kemper, one of the best known bankers of 
the west, who recently retired as presi- 
dent of the Commerce Trust Company. 
L. F. Larson, of Pearson & Larson, general 
agents of the Northwestern at Kansas 
City, delivered an address on ‘“Coopera- 
tion.” William Hughes, agency director 
of the New York Life, talked on the value 
of the service of life insurance men to 
the community and to the families of the 
insured. Resolutions were adopted en- 
dorsing Walter K. Chorn for reappoint- 
ment as superintendent of insurance of 
Missouri. C. L. Scott, chairman of the 
entertainment committee for the annual 
dinner, announced that the date was post- 
poned to March, so that Governor Capper 
of Kansas could be present and speak. 
Commissioner Wilson of the Kansas de- 
partment, and former Governor Jackson of 
Iowa, of the Royal Union Mutual, will also 
be present. An important feature of the 
dinner will be the presence of members 
of the Kansas, St. Joseph and Joplin Un- 
derwriters Association, who are being in- 
vited to come as guests of the Kansas 
City association. The Kansas City asso- 
ciation will have a publicity committee, 
which will see not only to press notices of 
the meetings in the local papers, but will 
also study the question of general pub- 
licity for life insurance subjects. 

ee 


Kent Goes to Ft. Wayne 


John P. Kent, Jr., formerly district 
manager for the Aetna Life at Walla 
Walla, Wash., transferred to Fort 
Wayne, Ind., where he will do super- 
visory field work. 

_ SD +a 


Used the United States Mails 


Matthew and Tolbert Smith and their 
sister, of McVay, Ky., have been ar- 
raigned before the United States Com- 
missioner at Catlettsburg, Ky., charged 
with using the mails to defraud. It is 
alleged that Matthew wrote a life insur- 
ance policy on his brother and then re- 
ported to the company his brother was 
dead. 





———————» es _____ 


New Officers Elected 


O. K. Stablein, formerly insurance 
commissioner of South Dakota, who 
went with the Surety Fund Life of Min- 
neapolis as secretary, has retired from 
that office,and E. J. Miller, former sec- 
retary, has returned, being secretary 
and treasurer. Dr. E. Klaveness, who 
was a former physician at Sioux Falls, 
S. Dak., and has had a large insurance 








Investment Service 
For Insurance Companies 


Experience in facing and solving the 
investment problems of Insurance 
Companies may enable us to offer 
suggestions of advantage to you. 


We invite your correspondence. 
A. B. LEACH & COMPANY 
INVESTMENT SECURITIES 


105 South La Salle Street, Chicago 
New York .- Philadelphia - Boston - London 














Frederick A. Brown 


Insurance Law 
10 So. La Salle St. Chicago 


KELLER ON ADJUSTMENTS 





Every accident claim man should 
read ‘Practical Suggestions for 
Claim Adjustments,” written by 
David H. Keller, M. D., one of 
the most experienced accident and 
health claim men in the country. 


Published Every Month in 


THE CASUALTY REVIEW 
Subscription Price, $1 a Year 


Lincoln Inn Court Bldg. Cincinnat 





experience, has been elected president 
of the company. Leslie C. Lane, for- 
merly president, has been elected first 
vice-president and chairman of the 
board. C. E. Warner, formerly of Sioux 
Falls, who has had an extensive home 
office and field experience, has been 
made second vice-president and super- 
intendent of agents. 
a © me 


SAYS ESTIMATE IS BINDING 


Kentucky Court of Appeals Holds Mu- 
tual Life on Figures Prepared by 
Agent 


The Kentucky court of appeals held 
in a decision made last week that esti- 
mates furnished to an applicant by an 
agent and attached to his policy, which 
purport to set forth the accumulated 
profits of a life insurance policy at a 
fixed date, are valid and part of the 
contract. The case was brought by a 
policyholder of the Mutual Life. When 
the policy matured, $518 was tendered 
as the accumulated dividends, but the 
estimates attached to the policy showed 
$996. 

The company held in the case that 
the estimates were not a part of the 
policy, but we-e merely the opinion of 
an agent. The lower court gave a de- 
cision sustaining the company. The 
court of appeals in reversing the deci- 
sion said: 

“When an authorized agent of an in- 
surance company attaches to the policy 
a paper, by whatever name called, as part 
of the policy contract and on the face 
of the statements in this paper the in- 
sured is induced to accept tle contract, 
the paper becomes a part of the con- 
tract and the company is bound by its 
stipulations.” 





With Industrial Men 











CHANGES AND PROMOTIONS 


The Life Insurance Company of Virginia 
announces the following changes and pro- 
motions: 

Assistant J. A. Singleton of Belton, S. 
C., has been appointed superintendent of 
that district. 

Assistant Eskridge, formerly of Spar- 
tanburg, S. C., has been appointed to suc- 
ceed Assistant Superintendent J. D. Ken- 
drick, Augusta, Ga., resigned. 

Assistant R. E. Goode, Richmond, Va., 
has resigned to take an agency. The R. 
E. Goode assistancy will be in charge of 
Assistant D. M. Goode, the D. M. Goode 
assistancy in charge of Assistant E. S. 
Jones and Agent H. E. Pinchbeck ap- 
pointed assistant superintendent to take 
charge of the E. S. Jones assistancy. 

Assistant Roles, Winston-Salem, N. C., 
has resigned to take an agency in Nor- 
folk. Agent A. B. Newson has been pro- 
moted assistant superintendent to succeed 
him in Winston-Salem. 





PRUDENTIAL CHANGES 


Emanuel Stager, agent of the Prudential 
in New York No. 5 district, has been ap- 
pointed assistant superintendent in the 
same office. He has been four and one- 
half years in the service. 

E. M. Berger, formerly assistant super- 
intendent in Chicago No. 1, who has been 
promoted to superintendent in Chicago 
No. 9, has started out well. Mr. Berger is 
known for his efficient methods and fine 
influence over his men. 

Agent Peter Prine in Chicago No. 1 dis- 
trict, has been made assistant superin- 
tendent of that district. 

Joseph J. Sugden, agent of the Pruden- 
tial in Rochester No. 1 district, has been 
made assistant superintendent, taking 
charge of the Batavia, N. Y., assistancy. 

Agent Stanley Sprowls of the Pruden- 
tial at Brownsville, Pa., has been made 
assistant superintendent, taking charge at 
Washington, Pa. He succeeds Joseph O. 
Jennings, who has been made _ superin- 
tendent at Charleston, W. Va. 

Ward V. Sibley, of the Prudential at 
Galesburg, Ill., has been made assistant 
superintendent, being placed in charge of 
Macomb, Ill. 

William F. Justin of LaCrosse, I1l., has 
been made assistant superintendent of the 
Prudential there. 





A. M. METZGER PROMOTED 


Allen M. Metzger, who entered the em- 
ploy of the Conservative Life of South 
Bend, as an agent at Kokomo, March 14, 
1916, was promoted as of Feb. 1, 1917, 
to a new superintendency created at Mish- 
awaka, Ind. Mr. Metzger has made an en- 
viable record as an agent in every depart- 
ment of the business and his promotion 





comes in the nature of a reward for meri- 
torious service. 





The following named agents have the 
honor of leading the agency staff of Divi- 
sion J of the Prudential in the production 
of ordinary business for the year just 
closed: A. R. Duffy, Chicago No. 6; R. E. 
Lane, Chicago No. 5; W. H. McConnell, 
Detroit No. 2; J. F. Dredge, Detroit No. 1; 
F. P. Caviezel, Jr., Chicago No. 4; V. 
Lemke, Chicago No. 1; C. A. Bjork, Chi- 
cago No. 5; P. E. Carroll, Detroit No. 1; 
O. Brockmiller, Chicago No. 1, and J. W. 
Fay, Detroit No. 1. 


——————_5 t oae-—____—_—- 
Massachusetts Mutual 


The Massachusetts Mutual Life will 
allow interest on dividends left with 
the company and on balances of instal- 
ment policy claims at the rate of 4% 
percent, being 134 percent excess over 
the guaranteed rate. 

————_-2*e@ 
HEARING ON BAY STATE 


Boston, Mass., Feb. 7—A hearing on 
Senate Bill 212, which is now before the 
Massachusetts legislature and seeks to in- 
corporate the Bay State Life was given 
by the legislative insurance committee 
last week. The attorney for the petition- 
ers, which include James D. Henderson 
and Edward M. Hamlin, who are both in- 
terested in the Securities Holding Com- 
pany, just organized under Massachusetts 
laws with an authorized capital of a mil- 
lion dollars. The attorney for the peti- 
tioners stated that the legislature was 
asked to grant only such powers as have 
hitherto been granted other companies, 
notably the Columbian National Life. 
One provision of the bill, which provides 
that the company may issue participating 
and nonparticipating policies, meets with 
Commissioner Hardison’s distinct dis- 
approval. : 
rt the hearing on this bill, pending a 
conference between the insurance com- 
missioner and the petitioners. 

——____-— oe 
PROPOSE NEW COMPANY 


Boston, Mass., Feb. 7—The Annuity 
Company of Massachusetts is the title of 
a company to be incorporated on the mu- 
tual plan, under the terms of House Bill 
1140, now before the Massachusetts legis- 
lature. The petition is introduced by 
Roger Sherman Hoar and the incorpor- 
ators are specified as George J. Lovell 
and others. The home office of the _com- 
pany is to be located in Springfield, Mass. 
No policies are to be issued until the 
amount pledged by policy-subscribers 
reaches $100,000 and this amount must 
always be kept in force as a minimum, 
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LIFE APPOINTMENTS 
Wisconsin 
Equitable—F. E. Koenig and X. J. Wojah, 
Milwaukee: M. E. Fry, Ashland. : 
Great Northern—W. L._ Dutton, Wausau; 
Sadie B. West, Superior; Dr. E. L. Gilman, 
Mellen. ; 
Guardian—G. W. Chaplin, Hartford; G. A. 


Bay. 
Atfass Mutual, J. Baker, Milwaukee. 


Mass. Mutual— é 
econ X_ Y.—E. G._ Malone, Milwaukee; 
H. J. Searles, Elroy; S. H. Wood, Baraboo. 
New York—J. = es Milwaukee; D. 
S. Mitchell, Detroit, Mich. 
: North ““amer.—C, P, Boland, Green Ray; 
David Love, West Allis; G. W. Payne, Chicago, 


Il. ; : 
N York—F. E. Cottier, Mound City; Louis 
Naw St. Louis; B._T. Phillips, Springfield. 
N. W. Mutual—P. G._ Sullivan, Kenosha; 
FE. C. Patzer, Manitowoc; R. K. Winning, Mil- 
waukee: W. H. Luehr, New Holstein; N. E. 
Thompson, Somers. , 
oie Colony—Charles Charney, Mrs. Lizette 
Currier, P. H. McGinn, R. J. Noel and Mrs. 
Grace Tagatz, Green Bay; J. F. Kaatz, Oshkosh. 
Old Line—W. H. Fischer, Madison. 
Penn Mutual—J. E. O’Donoghue, Negaunee; 
Mich. 
Surety Fund—ll. H. Batley, Appleton. ; 
Prmiciee~A. L. Fischer, Milwaukee; Vilas 
e, Coloma. : ‘ 
Fonate Natl—J. H. Davidson, Berlin; Samuel 
Walwig. Milwaukee; C._H. Pfening, Kenosha; 
T. T. Gittings, Union Grove; Joseph Wrzosek, 
orp. : 
eit: E. Shipman, Springfield. ; 
Bankers, Neb.—J. M. Epstein, Kansas City. 
3ankers, Ia.—R. H. Willis, Moberly. | 
Equitable, Ia.—L. M. Archibald, Sedalia. 
Germania—George Scholz, Peerse. 
Illinois—F. M. Tibbs, Gower. ; ‘ 
Minn. Mutual—H. M. Fowler, Harrisonville. 
Mo. State—W. J. Madden, Louis Benjamin 
and G. F. Gehde, Kansas City; _E. C. Breck 
and J. M. Murphy, St. Louis; M. H. Lewis, 
arence. 
eae. Ia.—T. T. Pressly, Branson. 
N. W. Mutual—O. D. Coan, Columbia; A. P. 
Davis, Hillsboro. 
National, Vt.—C. A. Crow, Campbell. 
Prov. L. & T.—D. J. Owen, Columbia. | 
Pitts. L. & T.—Edna P. Phillips, Kansas City. 
Phoenix Mut.—R. Z. Oswald, St. Louis. | 
Reserve Loan—E. = ogg” Jr., St. Louis. 
S , Ind.—B. J. Sanford, Kennett. ¥ 
State, Tad Aci Willlam Fahy, St. Louis. 
Pankers—A. J. Beichl, Beaver Dam. 
Great North—O. J. Swanson, Crandon: 
Claire Lohre, Milwaukee; R. J. Sutor, Grand 
Rapids. . 
yuardian—O. C. Mitchell, Milwaukee; E. A. 
Meves, Sheboygan. ‘ 
Mass. Mutual—A. W. Kirst, Oshkosh. 
Mutual, N. Y.—W. J. Vezey and L. 











The committee decided to con- | 





Safe Six Per Cent 


First Mortgage Farm Loans 


No Loan at above 50% of Actual Value of 
Security. Title Guaranteed. 

Most Conservative Appraisements, High Sustain- 
ing Values. 


In the districts from which Security is selected, there ha 
aot been half a crop failure in twenty years. 


Write us fer booklets explaining resources of the country 
our plans of operation. 


West States 
Morégage Loan Company 
Salt Lake City, Utah 








THE PEOPLES LIFE 
INSURANCE CO. 
Chicago’s Most 


Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 
Address 
Elon A. Nelson 


President 
Chicago 





Home Office Building 
Chicago 











Bankers Mutual 
Life Company 


Freeport, Illinois 





PURE PROTECTION 





Annual Premium per $1,000 
WHOLE LIFE 


Age25 .... . $12.20 
Age35 . ... . 15.40 
Age50 .... . 25.44 


Other Ages in Same Proportion 


AGENTS WANTED IN 
Illinois, Indiana, Michigan, 
Kentucky and Missouri 














NATIONAL LIFE | 
ASSOCIATION, Des Moines, Ia. 


nd 





Agency Openings 
in 
Chicago and 
Vicinity 





Chicago Office 
812 Insurance Exchange Bldg. 
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FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
‘‘Suggestions for Increasing 


Your Income’’ 


and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 
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Keller, Appleton; a Clark, Kenosha; H. C. 


Cain, Ironwood, N 
New York—C. W. Rice, Marshfield; H. G. 
Webster, Ithaca, 


Kress, Manitowoc; C. H. 
North Amer.—W. M. Brockett, Milwaukee. 


N. W. Mutual—C. A. Johnson, Eau Claire; 


C. J. Gaskell, St. Louis, Mo.; J. W. Fisher, 
Washington, Dd. C.; Arthur Renner, Milwaukee. 
Old Line—M. T. Canfield, Antigo; John 


Maseokowski and Ralph Meyer, Milwaukee. 

Penn Mut.—J. T. p an ty Milwaukee; John 
Schoettl, Oshkosh; Felix Wettengel, Appleton. 

Travelers—H. B. Ludom, Milwaukee. 

Aetna—J. E. Bacon, A. F. Vanselow and C. 
C. Roberts, Milwaukee; E. A. Meves, Sheboy- 
gan; E, A. Lindmann, Darien; L. P. Charles, 
Chetek; Ray Lidlow, Grantsburg. 

Bankers—R. yy. Green Bay; J. F. 
Enright, Warren, IIl.; C. Jacobs, Shell Lake; 
L. A. Hotchkiss and & N. Howes, Oshkosh; 
G. L. Cross, Winneconne. 

Central, Ia.—G. W. Caldow, Janesville; R. E. 
Palmer, Reedsburg. 

Equitable—N. L. Shultis, D. L. McCullock 
and F. S. Nawnocki, Milwaukee. 

Germania—M. L. Williams, Milwaukee; L. I. 
Hansen, Baldwin; L. S. McDonald, Eau Claire. 

Great North. Ww. H. Filieth, Wausau; EB. ta 
Rohloff, Ashland; S: Wright and J. D. Kuz- 
ma, Milwaukee; i * Eichinger, Algoma. 

Guardian—H. “E. Whi ple, Superior; C. C. 
Murphy, Friendship; O. Arends, Green Bay. 

Mass. —— J. Vezey, Milwaukee. 

Mutual N. Y.—George Catillier, Milwaukee; 
Harry McKenna, Madison; Theresa Schmitt, 
Fond du Lac; Rose C. Tomney, Appleton. 

New York—H. L. Hale, Baraboo; W. 
Howes, Tomah, 

North Amer. = G. Werner, Whitewater; E. 
F, McGinnity and J. F. Hruska, Edgerton; R. 
K. Hummel, Milwaukee. 

N. W. Mutual—w. J. Grogan, Wautosa; P. 
D. Brong, Kenosha; E. R. Reely, Spring Green; 
J. N. Parkinson, Lena; H. W. | Ths ant Sparta; 
} M. Pahle, West Bend, J.. H. Woillermann, 
’ N. Lochemes and E, . Goelz, Milwaukee; 
W._M. Grant, Hudson. 

Old Line—E. C. Bentley, Fond du Lac; P. 
H. Casper, Bear Creek; R. C. Retter, Oconto; 
Carl Swinson, Baraboo. 

Penn Mut.—J. W. Fisher, Milwaukee; C. C. 
Shepard, Kenosha. 

Security, N. bas Wiger, Prairie Farm. 

Travelers—M. J. Loebl, Milwaukee; W. J. 
Henker, Pak el B. R. L’Hommedieu, Madi- 
son; F, Fie. Wild Rose. 

Wisc. Life—C. 'L. .. Plymouth; George 
Blystone, Allen; Ada herwood and Flor- 
ence Voss, and Roman Vetter, Madison; 
OWE gag 9 La Crosse. 

isc. Natl—Anton Thielman, West Bend; 

D. “Wooderson, Wonewoc; H E Folkman, 
¥m. . Case, Lake Geneva; Jacob 
Bruell, Milwaukee. 





Kansas 


Bank Savings—E. M. Speer and V. Holm, 
Hays; C. M. Glascow, Greensburg. 

Aetna—W. R. Evans, Topeka; W. E. Meno- 
her, Manhattan; R. I. Updegraff, Maple Hill. 
Amer. Bankers—W. W. Shieffer, Miltonvale; 
G. Kueffer, Ness City; F. L. Oden, Kansas City. 
Amer. Cent.—M. T. Betton, E. B. Burnham 
and L. A. S.mons, Kansas City, Mo. 

Bankers, Ia.—R. H. Pents, Walton. 

Bankers Res.—N. W. Sly, Kansas City. 

Aetna—V. H. Rankin, sree E. C. Hatcher, 
Wamego; F. M. Garrett, Joe. Mo.; John 
Parman, Arkansas i 

American, la——W. 5S. Storms, Dwight. 

Steel, Oswego. 


Amer. Natl., hal E. 

Bankers, Ia.—P. M. Miller, Herington: Mrs. 
. K. Pentz, Hutchinson; R. Hemingray, Hutch- 
inson. 
Bankers, Neb.—R. Matos, Gaylord; G. H. 
Suayth, Salina; W.  L. Dillman, Medicine 
Lodge; W. J. Coyle, Sterling; J. D. Burnside, 
Beattie; H. Beorg, Robinson. 

Bank Sav.—H. M. Vesper, Manhattan; W. J. 
Houston, Bucklin; R. H. Parsons, Burr Oak; 
Nell Anthony, Topeka; C. R. Worrell, oe 

Capitol, Colo.—E. P. Ehrhart, Edmond; 
Lawhon, Newton. 

Central, Kan.—I. J. Schmidt, Shock. 

Equitable, N. Y.—W. T. Sims, Bazine; Inez 


Hjort, Salina. 
Equitable, Ia.—H. J. Olden, Berryton; W. P. 
Wilson, Welling: 


Baker, Mt. Pleasant, Ia.; J. M. 


W. : Lay, Parsons; C. = Ewing, Parsons; 
E wx Wichita; A. J. Harris, Ogal- 
lah; E, Colson, Ionia; J. P. Garrison, Ot- 
tawa; C, Se Avenarius, Ottawa. 

Germania—A. G. Mai, Russell. 

Home, N. Y.—V. M. Mobly, Caney. 

Home Mut.—A. R. Bullock, Esbon. 

Kan, City—T. ns O'Grady, Solomon. 
Lafayette—J. B. Vickers, Kansas City, Mo.; 
J. M. Pate, Jr., Kansas City, Mo.; J. J. Banks, 
Leavenworth. 

Mass. Mut.—D. M. Dull, Belle Plaine; C. H. 
Shoemaker, Narka. 
Metropolitan—G. L. Maltby, Atchison; E. B 
Walburn, Kansas City; J. E. Ford, Kansas si 
Mo. sane —F-. H. Conrad, Coolidge; city. 
Dreiling, Hays City 

Mut. Benefit—G. "Allen, Wichita; R. A. Wood- 
ig Burlington; V. H. Thomas, Kansas City, 


National, Vt—wW. E. Belt, Hutchinson. 
New York—R. C. Wall, Kansas City, Mo.; 
F. C. Seéeber, Great Bend; W. Lewis, Louis- 
burg; B. F. Philips, Springfield, Mo.: C. E. 
Walker, Kansas City, Mo.; H. G. Trapp, Wich- 


ita; N. arris, Elsworth; H. M. Rawlings; 
Havensville; C. B. Talbott, Fayette, Mo.; Mrs. 
J. oe, Fayette, Mo. 


N. W. Natl—C. A. Moore, Topeka. 
Occidental—W. L. Stephens, Dodge City; O 
C. Sutton, Ensign. 

Old Colony—T. M. Gaffey, Parsons; G. W. 
Vorschmitz, Coldwater. 

Pacific Mut.—A. C. Oxley, Larned. 

Penn Mut.—R. M. Vermillion, Atchison. 

Prov. L. & T.—L. O. Chafee, Bazine. ; 

Prudertial—G. B. McEwen, Arkansas _ City; 
Charles Wypyhoski, Kansas City; B. H. Carter, 
Weir City; E Koppénbrink, "Arkansas City; 
ee McKeen. Iola; C. T. Garberson, Win- 
e 


Royal Union—J. F. Hickman, Oberlin. 

Guar. Fund—J. L. McCarter, ig Ss. 
F. Moore, Reansville. 

Globe—P. W. Harvey, Ouinter; M. H. White, 
Beloit; J. W. Howe, con eg by Spoon, 
Luray: J. D. Times, Topeka: C. Slater, Salina; 
L.x& Hoch, Wilson: F. J. Broker, Hutchinson: 
G. W. Richter, ue 

Amer. Natl., Mo.—E. B. Griggs, Parsons. 

Bankers, Me P. Davis, Hutchinson. 

Bankers, Neb—L. T. Bagley, Hoisington; J. 


N. Hays, Wathena 
Columb. Natl—_R. W. Water, St. John. 
ohnson, pana 


Farmers & Bank.—W. J. 
W. Bomschein, Hutchinson; H. A. J. Cop- 
pins, Arnold. 

Illinois—W. Williams, Macksville; T. C. Kele- 
her, Hill City; M. Diethrich, Clay Center; J. 
M. Nelson, Great he 

. Reeder, Peoria, Ill. 


Merchants, Ia.—J. 
Me: ropolitan—H. A "Kipp, Kansas City. 


Mut. Benefit—Mclblrath, Kingman 

National, U. S&S. A.—F. Cc Gabel, Topeka. 
Pee Tenn.—E. E. Wagner, rkansas 
itv. 

New York—E. D. Wilson, Kansas City, Mo. 
Pacific Mut.—C.. E. ‘= Garden City. 

Prov. L. & T.—C. B. Murray, Mankato 
Travelers—Florence Goodwell, Abilene; °F. D. 
Van Osdell, Kansas City, Mo. 


——— eee 


T. C. Rice-Wray’s Change 


T. C. Rice-Wray, general agent of the 
accident department o fthe Pacific Mu- 
tual, in Detroit has been appointed sales 
manager for the Johnson & Clark 
agency in Detroit, and has already 
taken up his new duties. This agency 
represents the Mutual Benefit. Mr. 
Rice-Wray is one of the organizers of 
the World’s Salesmanship Congress and 
has always been active with salesman- 
ship affairs in Michigan. Last year he 
was chairman of the lecture course on 
salesmanship at the Y. M. C. A., and 
has on more than one occasion led the 
discussions on salesmanship, at the 
Detroit Board of Commerce. 


—_—_ ee -—__ — 
Phoenix Mutual Conference 
The field supervisors and managers 





ton; O. J. Jones, Wichita. 

Federal, ill.—R. C. Henderson, Erie. 

Fidel. Mut.—H. M. Foll, Topeka. 

Franklin—F, C. Nease, Bucklin; L. E. Ma- 
lone, Goodland. 

Farm. & Bank.—H. C. Bigelow, Gardher; G. 
Applebaugh, Culver; H. L. Cheaney, Salina; 


of the Phoenix Mutual Life held a two 
' days’ conference at the home office last 


banquet included President John M. 
Holcombe, Vice-President A. A. Welch, 
Superintendent of Agents Winslow 
Russell, Assistant Superintendent of 
Agents Carl A. Secoy. 
0 


WOULD SAVE EXPENSE 


“Vell, doctor, uf I got to die, I die con- 
— My life inurink is ten t’ousand tol- 
ars.” 

“I think, with the aid of stimulants, I 
can keep you alive for a week longer.” 
“Dond’t do it, doctor. De bremium comes 
due tomorrow.”—Organizer. 


_ Ss + oo 


LIFE NOTES 


The Travelers has closed a group con- 
tract for $108,000 on 108 clerical employes 
of the Real Estate Title Insurance & Trust 
Co. of Philadelphia. 

W. B. Harper, resident manager of the 
Aetna Life in Philadelphia, started on a 
trip south this week to take a month’s 
vacation at Daycona, Fla. 


The Detroit Life Underwriters Asso- 
ciation will hold its annual ladies’ night 
on March 6. There will be dancing pre- 
ceded by a dinner. 

The Pondexter general agency for Kan- 
sas of the Northwestern Mutual Life, 
turned in $620,000 of business in January 
as against $173,000 in January, 1916. 
Representative Ormsbee, of Flint, 
Mich., has introduced House Bill No. 117 
into the state legislature, which would 
have every policyholder in Michigan re- 
port the cash value of his policy for tax- 
ation as personal property. 

Henry Foelske, West Allis, Wis., for- 
merly a member of the legal department 
at the home office of the Northwestern 
Mutual Life at Milwaukee, has been ap- 
pointed and qualified as member of the 
board of fire and police commmissioners 
of West Allis. 


Miss Ethel Pearson is the new cashier 
of the Pacific Mutual Life office in Cincin- 
nati, succeeding Miss L. E. Bruce, who 
takes a similar position with the company 
in Jacksonville, Fla. Miss Pearson comes 
from the Los Angeles office of the com- 
pany. 

W. M. McConnell, general manager of 
Western Union Life, is visiting general 
agents in Utah and _ southern Idaho. 
Charles Timblin, assistant general man- 
ager, is in southern California. RB. 
Malpas, assistant general manager, is in 
South Dakota, 

The insurance departments of Illinois, 
Nebraska, Texas and Wisconsin have been 
conducting an examination of the Modern 
Woodmen of the World, a fraternal with 
headquarters at Omaha. A_ conference 
was held in Chicago this week for the 
completion of the report for submission 
to the Nebraska department. 

George Bahl, of Bahl & Larsen, Detroit 
general agents for the Penn Mutual, has 
departed for Florida, where he expects 
to remain from four to six weeks. Dur- 
ing his absence H. Wibert Spence will act 
as chairman of the legislative committee 
of the Detroit Life Underwriters Asso- 
ciation. 

Waiter J. Pec, representing the Mutual 
Life, sold and delivered to E. W. Kimber- 
ley, of Okmulgee, Okla., a policy which 
carries the largest paidup premium of any 
policy ever sold in eastern Oklahoma, if 
not in the state. The policy is for $100, 000 
and the paidup premium on it is $71,715. 
It is an individual policy. 

Superintendent Potts, of Illinois, and 
Commissioner Chorn, of Missouri, were in 





of the United States Annuity & Life 


St. Louis, looking 


the St. Louis company. 


lative insurance committee. This 


provides that minors, 





week. The home office people at the 








Chicago this week going over the merger e 


of Chicago with the Snteenathonal Life of 
into the transfer of 
the securities of the Chicago company to 


A favorable report has been given on 
Senate Bill 74 by the Massachusetts —— 
1 
15 years old and 
over, may contract for life insurance un- 


der proper safeguards. The measure was 
favored by company officials and local 
underwriters. 


B. S. Nash is one of the live agents of 
Oklahoma and is with the Oklahoma Na- 
tional Life. Mr. Nash sold over a quarter of 
a million the last four months of 1916 and 
it was all cash business. He is a gradu- 
ate of Vanderbilt University, Tennessee. 
In October Mr. Nash sold $107,000 of paid 
for business and for his good work Presi- 
dent McCartney of the company gave him 
a check for $100. 


The Detroit office of the Mutual Life 
won the silver cup for the past year, 
which has been contested for by ten 
agencies in the middle west. The cup is 
beautifully engraved in behalf of the 
Detroit agency. Three men out of the 
Detroit agency have already qualified for 
the Yellowstone Park trip and six for the 
Atlantic City trip, and there is still three 
months to go in the contest. 


Manager Murray Flanagan announces 
the Omaha, Neb., agency of the Massa- 
chusetts Mutual Life has been installed in 
its splendidly appointed offices in the New 
First National Bank building. Joseph C. 
Behan, superintendent of agents, and War- 
ren B. Flynn, manager of the St. Louis 
agency, were visitors last week to see the 
new Offices. In way of appreciation for 
the increased business done by the Omaha 
agency Mr. Behan gave a luncheon Feb. 2, 
the entire office force and its representa- 
tives being guests. 


Walter Pritchard has been appointed re- 
ceiver for the assets of the Western Life 
Annuity, on application of Attorney-Gen- 
eral Ele Stansbury of Indiana. Pritchard 
is receiver for the assets of tne Pension 
Mutual, in which the risks of the Western 
Life Annuity were reinsured. The action 
was taken to separate the assets of the 
two companies, so that policyholders of 
the Western Life may be protected by re- 
insurance in some other company. There 
are about 450 of them. The Pension Mu- 
tual holds assets of $10,000 of the other 
Seapens. which was declared insolvent in 
€ » 
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ACTUARIES 


peo F. CAMPBELL 





CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHIGAGO, ILL. 





OHN W. CROOKS 
in een eres. creas AND 
ACCOUNT 


Ten a ae Examiner 
Ohio Insurance Department 


Four Years Company Experience 
62 East Gay Street 


COLUMBUS, OHIO 
pene J. HAIGHT 





CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 


J. McCOMB 


COUNSELOR _ AT LAW 
CONSULTING ACTUARY 


Premiums, Reserves, Surrender Values, etc., calcu= 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms prepared. 
= w of Insurance a Specialty. 


Colcord Bidg. 
OKLAHOMA CITY 


J H. NITCHIE 
@ pi 

















Lif C S f D b 3 | | 9] 6 Telephone 223 Association Buildi 
ite Company Statements as o ecembDer , Central $462 19S. LaSalle St-, CHICAG 
Total Capital Surplus New Paid Gain in Total 1916 Total Paid Policy- Total SIGTENHORST 
Admitted Paid Up (Not includ’g Business Insurance remium Income holders Disburse- e 
Company Assets in Cash Capital) of 191 in Force Income in 1916 in 1916 ments 
Amer. Natl.; Mo. 442,504 200,000 79,173 3 169,561 1,413,383 151,409 173,471 10,546 117,430 
MUTASE: F502. sea sé-cie ,534,207 300,000 175,645 ,015,63 4,618,317 1,018,416 1,238,944 345,758 734,692 CONSULTING 
Berkshire .......... $23,646,268 Wy ae aewasaerd $11,173,879 $ 5,229,946 $ 2,830,238 $ 3,935,553 $ 2,446,427 $ 3,156,180 
Equitable, Ia....... 19, 890.951 $ 300,000 $ 1,344,139 25,562.5 17,965,336 3,811,856 4,887,537 1,785,017 2,918,934 ACTUARY 
BYAMKHT 4...05dc0s60s 7,8 100,000 11094567.  9:954.041 4,877,304 1,668,088 2,051,928 60,52 1,449,935 
St. Northern, Wis.. canis 224,550 33,344 2,575,708 1,793,556 236,847 276,236 89,572 177,010 
Gt. West., Canada... 21,702'571 987,795 3,005170 25.575,373 13,550.381 4,227-776 5,594,041 1,725.197 3,143.613 WACO, TEXAS 
Inter-Mountain .... 462,088 124,510 46,034 2,605,970 975,901 229,801 264,478 54,752 180,239 : 
tMetropolitan ......608,097,634 28,167.511 606,856,528 285,940,652 125,261,318 153,043,320 52,175,603 88,934,801 ARRIS E. VINEBERG 
Minnesota a ee 5,231,981 * 410,786 7,033,926 3,143,660 1,015,278 1,285,638 501,394 862,775 
BEatual, (Ne W.. csac'. 24 530.044 * 16,252.740 175.377,932 51,259,159 61,906,085 92,430,475 68,654,844 ......... Fellow, Actuarial Society of America 
posi, Calle eapuegy — agggnn teats Letty abaevers  caiemey © gfioase | aAlhie2  gausaeg ole camped maaaiiie 
acific Mut......... ,727,197 1,000,000 1,117,546 24,518,412 11,253, ,146, ,212, 1443, 5 
Sree aha =: ARS MMR HEE OPEIRE TAIRISElbeat | “itnect | “eneas | “Satett | poo sss) sae patinnal Denke Du 
referred, Mich. "623,296 100,000 ,08 ,982, , ; : 2 ; - : 
Presbyt’n Ministers. 7,826,172 * 742,248 2,752,703 1,539,276 1,010,193 1,331,861 675,276 744.727 | Room 1437, First National Bank Building 
eserve Loan....... 1172,547 100,000 151,081 91382:251 3,206,340 1,163,054 1,383,685 546,202 948,178 CHICAGO 
Scandia «owe... ssa. '5 36,936 . 557.773 5,706,608 3,314°529 4 903.358 1,029,240 F 363,277 F 606,085 
ecurity Mut., N. ¥. 8,097,355 * 215.319 9,477,043 '869. 766.625 "147, ,096. ,713.5 
Toledo Travelers ... 212,852 100,000 13,477 184,156 123,967 60,818 72,211 21,698 41,655 RFDFRIC S. WITHINGTON, FATA 
Western Union..... 2,406,256 200,000 350,236 9,537,432 5,851,382 866,942 1,058,600 217, 161 667,768 CONSULTING ACTUARY AND EXAMIN 
Wisconsin Nat’l....- 1,113,733 400,000 173,743 FSTASCO «1, FABOGD sci eras dencdaaans detuddihe vddisas He $04-306 Security Building 


*Mutual company; no capital stock. tNew business represents $279,016,103 of ordinary and $327,840,425 of industrial. 
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Once an 


Illinois Life 
Man 
Always an 
Illinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


COM PANY COMPANY 


WANTS GOOD MEN WANTS GOOD MEN 
AND AND 
WILL PAY THEM WELL WILL? PAY THEM WELL 








NOW IS THE TIME TO DIG 


VERY life insurance man should be making money these days. This 
is the time to hit and hit hard. Our country is enjoying an unparal- 
leled period of prosperity. Let us all take advantage of the times. It is 
a great day to sell life insurance. We are now putting on some new men 
in unoccupied territory that is fertile and possesses great possibilities. 
We would like life men to write us about our proposition 
during the next six weeks. 








Inter-Southern Life Insurance Company 
Louisville, Ky. 


JAMES R. DUFFIN, President 











A HUSTLER 


Can Get a Direct General Agency Contract With 


Merchants Life Insurance Company 
BURLINGTON, IOWA 


Assets $1,399,308.89 
Death Claims Paid $2,752,963.76 





Good Territory ‘Open 

















An Opportunity — Not a Proposition 


“THROUGH our Free School of Salesmanship and Life Insurance, 

we are prepared to back our managers in the field with the best 
method of securing and equipping men for constructive, permanent 
work in the field of life insurance. 


We are prepared to furnish ANY MAN, ANYWHERE, with this course of in- 
struction without cost or obligation. If you want to improve yourself, ask for 
our course—many men would be glad to pay $50 for it. WRITE TODAY. 


MISSOURI STATE LIFE 


Insurance Company, St. Louis, Mo. 
The fastest growing life insurance company in America—LOOK UP OUR GROWTH 








Representing 


The Mutual Life Insurance Company 


OF NEW YORK 


you will make money. 


The great strength, big dividends and incomparable 
benefits of the ‘‘oldest company in America’’ 
mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2nd Vice-President 
34 Nassau Street, NEW YORK, N. Y. 








és e 99 The fifty-sixth annual statement of the Home Life 
The Home Life Insurance Company, of which George E. Ide is 
President, presents a record of substantial bene- 

fits to its policyholders during the year and a solid growth in financial strength. 


Assets increased to $32,029,439.71 after paying to policyholders $3,447,381, including dividends 
of SBGO2,Z21. 


The insurance in force was increased by $4,766,740 and is now $125,660,173. 


W. A. R. BRUEHL & SONS, General Managers 


HOYT W. GALE, General Manager 
Central and Southern Ohio and Northern Kentucky 


For Northern Ohio 








MODERN AND FULLY SHARPENED TOOLS 


A workman has a big advantage when he can work with tools that are in good order. 
A Life Agent must have the best policies to meet the needs of the times. 
He will find them in the UP-TO-THE-MINUTE contracts issued by the 
Manufacturers and Merchants Life Insurance Company 


of ROCKFORD, ILLINOIS 
Write us for territory. 


601-606, The Fourth National Bank Building 


229-232 Leader-News Building 
CINCINNATI, OHIO 


CLEVELAND, OHIO 














Pennsylvania Maryland 


SPECIAL Delaware Ohio’ 
AGENTS eens Life 
WANTED 111 Insurance ——— Pa, 


The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 
Get in on the Ground Floor on Agency Contracts. 


Company is cleanly organized, well backed with 
stockholder boosters all over Kansas. 

We want good men and will pay them well. 

For territory and particulars address 


FELIX BROEKER, Secretary and Manager - SALINA, KANSAS 














“SAFE AS A GOVERNMENT BOND’ 


©) The OHIO STATE LIFE 


LIFE, HEALTH. ACCIDENT sxe MONTHLY INCOME INSURANCE. 


Sjadeecal LATEST POLICIES AND AGENCY CONTRACT Batraz:ine 
Openings OHIO, IND., KY. and MICH. Write Columbus : 





CRESCENT LIFE 


INDIANAPOLIS 
JOHN C. HUMES, President LESLIE D. CLANCY, Secretary 
_ A LEGAL RESERVE COMPANY 
AN UNIQUE PLAN 


A representative of this Company has the best introduction 
to the best people in any community. 





DISTRICT AGENTS WANTED IN INDIANA 
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EXTRA EDITION 





CHICAGO, CINCINNATI AND NEW YORK, ThéouAY, FEBRUARY 10, 1917 


$3.00 per Year, 15 Cents a Copy 








BRIEF STORY OF THE 
CONFERENCE MEETING 


Outline of Program Followed by 
Health and Accident Men at 
Their Session 


DISCUSSIONS PROMINENT 


Good Attendance and Much Interest at 
Midwinter Gathering of Underwriters 
in Chicago 


The midwinter meeting of the Health 
& Accident Underwriters Conference 
opened Wednesday forenoon at the 
Hotel LaSalle, Chicago. The attend- 
ance at the first session was large, some 
fifty men being present and this num- 
ber was increased as additional trains 
arrived. President A. E. Forrest cut 
out preliminaries. Secretary Thomas 
H. Darling was absent, and F. H. Good- 
man of the Home Accident & Health 
was appointed acting secretary. 

In the absence of Howell, 
chairman of the credentials committee, 
E. C. Budlong took up his work. 

A telegram was received from for- 
mer President R. P. Shorts, who is ill, 
and best wishes were wired back to 
him. President Forrest expressed the 
regret of the conference that C. A. 
Craig was unable to be present on ac- 
count of ill health. 


Several Reports Made 


Treasurer C. H. Brackett reported a 
balance of $1,908.77 in the treasury. 
Reports were made by the membership 
committee, manual committee, griev- 
ance committee, physicians’ committee, 
and the report on the meeting of the 
mutual section was read. 

President Forrest read what he called 
a statement of the purposes of the pro- 
gram committee in arranging the pro- 
gram as it did. In reality it was a 
president’s address of a very high char- 
acter. 


Discussion of Acquisition Cost 


The afternoon session on Wednesday 
was devoted almost exclusively to the dis- 
cussion of reduction of acquisition cost. It 
was opene by a report of the committeee 
on that subject, submitted by C. H. Boyer, 
the chairman, who read a number of 
specific recommendations, more for the 
purpose of getting these questions be- 
fore the meeting than in the hope that 
they would be adopted. This was fol- 
lowed by a talk by William S. Craw- 
ford of THe NATIONAL UNDERWRITER; a 
paper by Dr. David H. Keller of Chi- 
cago; an extemporaneous report by D. 
M. Baker, another member of the com- 
mittee, and a very interesting talk by F. 
F. Taylor, third vice-president of the 
Metropolitan Life, on the new system 
of keeping agency accounts which that 
company has devised. Then followed 
a general discussion of the subject, 
which took up the remainder of the aft- 
ernoon session. H. A. Behrens of the 
Continental Casualty, C. P. Orr of the 
Southern Mutual Aid and others taking 

art. 

7 Thursday Morning’s Session 


At the Thursday morning session F. 
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L. Miner, chairman of the executive 
committee, made a very brief report, 
and John J. Lentz, chairman of the by- 
laws committee, reported that every- 
body was satisfied and no changes in 
by-laws were suggested. 

At President Forrest’s suggestion the 
subject of war riders was taken up and 
Edward St. Clair of the North Amer- 
ican Accident talked briefly on this sub- 
ject. He said that company is now 
putting a rider on all policies, exempt- 
ing the company from liability for injur- 
ies sustained by any act of war. 

Agency Problems Discussed 


George B. Stadden, president of the 
Franklin Life of Springfield, and Isaac 
Miller Hamilton, president of the Fed- 
eral Life, gave very excellent talks on 
the employment and handling of agents. 
Manton Maverick, general counsel of 
the Continental Casualty, reported on 
the proposed standard provisions law. 

The afternoon session of Thursday 
opened with a paper by E. C. Budlong 
ot the Bankers Accident on the inten- 
sive cultivation of territory. Mr. Bud- 
long was followed by William G. Cur- 
tis on “Socialistic Activities.” Mark T. 
McKee, secretary of the National Coun- 
cil of the Insurance Federations, gave 
a talk on federation work and asked the 
conference companies to contribute $800 
a month to the National Council’s 
work. This was agreed to. J. B. Sack- 
ett of the Millers Mutual Casualty read 
an excellent paper on group insurance. 


Supports Committee’s Work 


The conference appropriated $200 for 
the work of the physicians’ committee 
during the coming year. E. C. Rocke- 
feller of the National Life, U. S. A., was 
appointed a member of the physicians’ 
committee in place of A. M. Burton, 
who is no longer a member of the con- 
ference. 

As the conference hitherto has had 
an advisory committee to take up mat- 
ters with the National Council of In- 
surance Federations, consisting of R. 
P. Shorts only, it was decided to add 
two members to this committee and the 
president appointed C. H. Brackett of 
the Hoosier Casualty and W. T. Grant 
of the Business Men’s Accident. The 
fixing of the date and place for the next 
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meeting was left to the executive com- 
mittee. 














Intensive Cultivation 
Discussed by Budlong 




















At the afternoon session on Thurs- 
day E. C. Budlong, second vice-presi- 
dent and agency manager of the Bank- 
ers’ Accident of Des Moines, read a 
paper on the value of intensive cultiva- 
tion. He said that in lowa there are 
two stock companies, each of which 
collects over $250,000 a year in acci- 
dent and health premiums. Many com- 
panies give their agents entirely too 
large a territory. An agent can handle 
efficiently only about $400 in monthly 
collections. A manager having ten 
counties must spend most of his time in 
the field and at the end of the year he 
is likely to have little to show for it. 

Mr. Budlong believes that the com- 
pany itself should be the state manager, 
with local representatives reporting to 
the home office. One of the managers 
of the Bankers is now collecting in his 
agency $1,000 a month. He is an old 
industrial life man and makes a house 
to house canvas during the forenoon 
and afternoon, canvasses factories dur- 
ing the noon hour and uses evenings to 
follow up. The average subagent in a 
city loses two-thirds of his time waiting 
for an opportunity to get at a workman 
while he is idle during the noon hour. 

General circularization appeals to the 
novice as a splendid thing, but there is 
nothing to it. Intensive circularization 
in a small territory, however, can be 
made to bear good fruit if it is constant- 
ly followed up. In the territory of the 
manager referred to, the subagent fol- 
lows up all inquiries coming as the 
result of circulars and reports prospects 
to the manager, who helps him close 
them until the subagent has learned 
how to do it himself. This manager 
gets some valuable prospects among 
the names of witnesses on clean blanks. 
Of course, in intensive cultivation, it is 
necessary that claim settlements be 
very satisfactory, otherwise they will 
cause no end of trouble. 


ACQUISITION COST IS 
MOST VITAL QUESTION 


Full Investigation of Subject to 
_ Be Made by Expert 
Committee 


REDUCTION IMPERATIVE 


Companies Facing Action by Insurance 
Departments or Legislatures Unless 
They Clean House 


While but little legislation was 
enacted at the mid-winter meeting of 
the Health & Accident Underwriters 
Conference held in Chicago on Tues- 
day, Wednesday and Thursday, one of 
the most important movements started 
in the conference in recent years was. 
that for an accurate investigation of 
acquisition cost. The following was 
the resolution adopted on this subject: 
“Resolved, That it is the sense of this 
conference that the acquisition and 
maintenance cost of the monthly-pre- 
mium business is too high, and we rec- 
ommend that the chair appoint a com- 
mittee of five, with power to add to 
their own number as they see fit, who 
shall investigate this question. The 
duties of this committee shall be to 
compile statistics and other information 
that shall bear on the subject, all to be 
submitted to the members of this con- 
ference at as early a date as feasible.” 
President Forrest may not appoint 
this committee for several weeks, as 
he desires some very strong men on it, 
including actuaries and cost experts. 
Its membership is not confined to rep- 
resentatives of conference, or even of 
accident and health companies. 


See the Handwriting 


The far-sighted men in the confer- 
ence recognize that acquisition cost 
must come down. This was voiced by 
a number of the leaders during the 
meeting. The present high cost can- 
not be justified in the court of public 
opinion, and with compulsory state 
health insurance staring the companies 
in the face, action is necessary. 

President Forrest set forth the really 
important matters before the confer- 
ence in his address at the opening ses- 
sion—higher premiums, better policies, 
lower acquisition cost. The sentiment 
of the meeting was strongly in favor 
of dealing with the public in a manner 
satisfactory to the public itself. 

While there are still some members 
who stand out for the old ways of do- 
ing things, their opinions did not carry 
much weight at this meeting. The big 
men in the conference recognize that 
unless the companies themselves clean 
house on this subject of acquisition 
cost, the insurance departments or the 
legislatures are going to do it for them 
and in such a drastic manner that the 
conduct of the business will be badly 
upset. 

Will Support Federation 


Another important piece of legisla- 





tion was the hearty endorsement of the 
(CONTINUED ON PAGE 5) 
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HEALTH AND ACCIDENT MID-WINTER CONFERENCE 








DR. D. H. KELLER TALKS 
TO ACCIDENT MEN 


Tells of the Functions of the 
Medical Man in the 
Business 


COMMENT ON THE NEEDS 


Shows Benefit of Preventing Malinger- 
ing and Taking Proper Care 
of Claimants 


Dr. David H. Keller, head of the 
Casualty Insurance Service Bureau of 
Chicago, and well known contributor to 
the literature of insurance claims, made 
a talk at the Health & Accident Under- 
writers’ Conference meeting that 
created much attention. He spoke of 
the function of the medical man to the 
business. Dr. Keller said in part: 

If the first underwriter had consulted 
a physician of average intelligence, and 
had taken his physician’s advice, the 
members of this Conference would now 
be selling personal injury and disease 
insurance. 


Would Have Been Standardized 


And if, when the business had be- 
come important enough and big enough 
tc purchase the services of medical men 
who were shrewd enough to grasp the 
situation—and there have always been 
many such medical men—and if they 
had been given opportunity to learn 
the business from a practical angle, 
these medical men would have stand- 
ardized disability policies medically, 
and, incidentally, would have estab- 
lished in them a medical phraseology 
which would have been at once indu- 
bious, unequivocal, and consistent. 

Certainly, the most costly item in the 
acquisition of disability insurance is 
time. Fifty percent of the time spent 
by the solicitor is spent in his attempt 
to explain the meaning of words and 
phrases in the contract. 

Cut out 50 percent of the necessity 
of explaining a contract and you have 
cut out 25 percent of the time neces- 
sary to sell it. If a salesman can make 
a good living by selling two policies a 
day on a 30 percent commission, he 
could make a better living by selling 
four policies a day on a 20 percent 
commission, while his conscience would 
rest 50 percent easier. 


Raised to High Pinnacle 


Acquisition costs, retention eosts, 
and disposition costs are inseparable in 





the final accounting of profit and loss. 
You pay 30 percent to the individual 
who collects a dollar and give him the 
same commission and a medal when he 
collects two dollars. And then you 
boost him and flatter him, and so in- 
flate him with a sense of importance, 
that you wake up some fine morning 
to discover that the idol which you 
yourself have made has come to believe 
himself both origin and mainstay of the 
business. 
Shovels in the Fuel 


After all, the producer, so-called, is 
only a stoker who shovels in the fuel— 
a menial job in a way—and one which 
requires, I grant, a good deal of “pep” 
and persistency. The job, however, 
doesn’t require as much brain matter as 
does the job of the claim adjuster, 
whose title by the way, should be 
changed to that of claim auditor. As 
between the insurer and the insured, 
the contract being understandable, 
there should never be a question of “ad- 
justment.” 


Suggestions Are Offered 


The logical thing to do is to so de- 
sign contracts and to so handle the 
claim situation as to be able to stand a 
high loss ratio, and yet make the busi- 
ness profitable. 

First, 1 am not going to suggest that 
you take any of the restrictions out of 
your contracts. I suggest that you 
multiply them. I suggest that your 
contracts be shorn of pseudo-legal 
terms and of ambiguous nomenclature. 
I suggest that restrictions be not so 
much for the purpose of avoiding pay- 
ment of indemnity for certain diseases 
and certain injuries, as for, the purpose 
of. discouraging unreasonable and 
fraudulent claims. A contract can be 
made burglar proof without being made 
claim proof. The salvage from the 
burglar can be used as a bonus to the 
honest policyholder. Executives argue 


that “liberal” settlements “get busi- 
ness.” They do. They get the busi- 
ness of the porch climber. When exe- 
cutives talk of “liberal” settlements 
they mean, of course, unwarranted 
settlements. 


“Liberal” refers to the quality of an 
act which is both voluntary and unsel- 
fish. The word has no right in the vo- 
cabulary of the claim adjuster. Either 
a claimant is entitled to a certain in- 
demnity, or he is not. Give nim less 
than he is entitled to—you cheat him. 
Give him more than he is entitled to 
—it’s a case of “stand and deliver.” It 
is not a case of liberality. 


Lines of Least Resistance 


It does not suffice that the claim ad- 
juster be asked only to keep down the 
loss ratio. The lowest loss ratios I 
have ever known were kept low by 
claim adjusters who had not the re- 
motest idea of the proper way of hand- 
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ling claims. The method pursued, of 
course, was the method which leads 
along the lines of least resistance, the 
method which robs the defenseless and 
gives to the aggressive claimant all that 
he demands. Fifty cents is fifty cents, 
whether it be going out or coming in. 
To know how to spend it wisely is 
worth as much as to know how to pro- 
duce it quickly. Hence, the claim de- 
partment has the same right to 
mahogany and a Southern exposure as 
the production department has, and the 
claim adjuster who properly fits the 
desk and the location is worthy just 
as much attention and is worth just as 
much money as the man who produces. 


Where Medical Man Comes In 


“And just where,” you ask, “having 
been ignored so long, is there a place 
for the medical man in the order of 
things as they exist?” 

Indeed, there is a place for the medi- 
cal man. I know from personal expe- 
rience in many thousands of cases that 
90 percent of claimants under all forms 
of disability policies will attempt and do 
attempt to pad the period of disability. 
i know from personal experience that 
in a very large number of claims, the 
causes of disability are not truly stated 
in the claim blanks, with the result that 
the pure accident premium is made to 
cover disease, while the pure health 
premium is made to cover accidental 
injuries. 


Would Discourage Padding 


It would be absurd to argue that a 
medical examination made at the 
proper time by a properly qualified 
medical examiner would not tend to 
discourage the padding of disability, to 
bring out the facts as to the cause of 
disability, and to reduce the amount of 
indemnity to be paid in such cases. 

will not say that claims under 
monthly pay policies justify as great an 
expenditure for medical examining fees 
as do claims filed under commercial 
policies. I do say, however, that every 
industrial claim should be examined by 
a competent medical examiner, whose 
duty it should be to determine the 
question of medical liability and the 
period of probable disability. 


Function of Medical Men 


“What has the medical man got to 
do with the provisions of the contract?” 
“How, logically, can his report be af- 
fected by knowledge of the contract?” 
“Tf, for instance, the medical examiner 
be making reports on the same claim- 
ant to two different companies, under 
two different contracts, which differ 
materially, we will say, in terms and 
provisions, how can he consistently and 
honestly make materially different re- 
ports?” 

These questions are indicative of the 
error of the average underwriter’s con- 
ception of what a medical examiner is 














good for. They indicate that he be- 
lieves that the sole purpose in having a 
medical examination is to determine 
whether a claimant be sick or injured, 
and how seriously. In truth, from a 
business standpoint—and disability in- 
surance is not an eleemosynary institu- 
tion—it is of no interest to you whether 
a claimant have a tooth ache or a 
broken rib, unless there be liability un- 
der the contract. 


Value of Medical Examiner 


The value of the services of a medi- 
cal examiner, therefore, lies in his 
ability to determine liability. He must 
know what to seek and what not to 
seek; what questions to ask and what 
not to ask. The proper question in the 
beginning may bring out the truth. An 
improper question may suppress it. 

I am going to warn you against the 
adoption of any plan which contem- 
plates a system of medical examination 
of all applicants for personal accident 
and health policies. Such a plan, I am 
informed, has been more than half seri- 
ously considered. 

Actuarial science as applied to the 
business of insuring lives, cannot be ap- 
plied to the business of insuring against 
personal bodily injuries and diseases. 
Every man is bound to die. 


Not Respecters of Persons 


The average run of diseases for 
which indemnities are paid under dis- 
ability policies are not respecters of 
persons. They attack the strong as 
well as the weak. While certain in- 
dividuals are apparently immune to all 
disabling diseases and while other in- 
dividuals seem to have no resistive 
power whatever, the medical man can- 
not tell you either in advance of the 
disease or later, what immunity or the 
lack of it is or whether it obtains. It 
is unquestionably true, however, that 
the repeated impacts of one disease and 
another upon the natural resistive pow- 
er of individuals do render him less 
and less immune to other attacks, and 
yet after each attack of disease, physi- 
cal examination may develop nothing 
that is not normal. 


Accept the Fresh Risk 


As between the individual who has 
been disabled by disease a dozen times 
and the individual who has never been 
disabled by disease, better accept the 
latter without a medical examination, 
even though the former be apparently 
the better physical risk. And do not 
forget that the organic impairment 
which may bar an individual from life 
insurance might be the very item 
which would tend to make the period 
of disability short and sweet. 





“If you discover a few good points 
in a man, cultivate them; it may bring 
out others.” 


















R. B. BESON, President 


A World’ 


Gain in New Business over 1915 

Gain in Cash Premiums Collected 
Gain in Gross Income 
Gain in Policies in Force .. . 


Average Gain for the Year 98% 


Bankers Casualty 
Company 





s Record 


128% 
90% 
73% 

. 100% 


MINNEAPOLIS 











~ 
t— | 


gas pete etn 89 Sees et AF Eh OO 





he be- 
aving a 
ermine 
njured, 
from a 
lity in- 
institu- 
vyhether 
> Or a 
ity un- 


1 medi- 
in his 
e must 
not to 
d what 
1 in the 
th. An 
ss it. 

nst the 
‘ontem- 
ination 
ccident 
1, IT am 
ilf seri- 


to the 
: be ap- 
against 
iseases. 


es for 
ler dis- 
ters of 
ong as 
ain in- 
e to all 
her in- 
esistive 
an can- 
of the 
or the 
ins. It 
‘r, that 
ase and 
re pow- 
im less 
ks, and 
, physi- 
nothing 


ho has 
n times 
er been 
ept the 
ination, 
arently 
do not 
1irment 
om life 
y item 
period 


points 
y bring 


oll | 





HEALTH AND ACCIDENT MID-WINTER CONFERENCE 


3 








GRANT TELLS NEEDS 
OF THE PRESENT DAY 


President of Mutual Section Calls 
for More Efficient Men 
in Field 


MORE TRAINING DESIRED 


4 


Points Out What He Believes Is the 
Main Cause of State 
Insurance 


W. T. Grant, secretary of the Busi- 
ness Men’s Accident of Kansas City, is 
president of the Mutual Section of the 
Health & Accident Underwriters Con- 
ference. In making his address at the 
Chicago meeting he called attention to 
the fact that previous to entering his 
present line he was in the life business. 
He said that he once stood in awe of 
big companies and big men, but after 
all, he finds that they are the same sub- 
stance as the smaller ones. He stated 
he had always advocated that his sales- 
men should not hesitate to call upon the 
big men of a town because they are 
assured in most cases of a courteous 
hearing and these men are big enough 
to know that they have only attained 
real success by meeting others on a 
common ground. 


Two Big Subjects 


Mr. Grant said that the two subjects 
of greatest importance to the confer- 
ence are the cost of securing business 
and the campaign for state insurance. 
He said: 

“Unfortunately, there are too many 
of us who still boast of our low loss 
ratio, but make no apologies for our 
high expense ratio. In my judgment, 
the average loss ratio must be in- 
creased, and that can only be done by 
a corresponding decrease in expense. 
But, you may ask, how are we going to 
lower commissions when it is an 
acknowledged fact that the average in- 
surance agent working under present 
commissions does not earn more than 
enough to cover the bare necessities for 
himself and family. 


“The Average Insurance Agent’’ 


“In that one term ‘the average insur- 
ance agent,’ you have described the rea- 
son and necessity of the present basis of 
commission. It is quite true that the 
average insurance agent does not earn 
enough to warrant reducing his com- 
missions, but if we are to continue to 
build and prosper in this business, the 
average of insurance salesmanship must 
be raised to a much higher plane than 
it now occupies. Although commercial 
organizations who employ salesmen to 
put their goods into the hands of the 
public have for many years known the 
necessity of a careful selection of sales- 
men, and in the case of the larger and 
more successful institutions, of a care- 
ful training, as well as selection of 
salesmen, unfortunately we, in the in- 
surance business, are just awakening to 
the importance of these requirements. 
The man who has failed in other lines 
or the man who is turned out with no 
preparation in advance and with little 
or no assistance during the early 
days of his insurance experience must 
have and will probably always continue 
to require large commissions. Such a 
man, if working on the ordinary acci- 
dent and health proposition, will prob- 
ably do very well indeed to secure in 
any month premiums of $400 tc $500, 
and on a present commission basis of, 
let us say, 25 percent, his need of the 
$100 or the $125 that he will receive 
therefrom, cannot be questioned. 


What Big Agents Can Do 
“The man, however, who is not an 


average insurance agent, but instead a 
live, trained and efficient insurance 





salesman, instead of the $400 or $500 in 
premiums, may secure $1,000 and $1,500, 
and perhaps even $2,000 within the same 
period. Can such a man afford to work 
on a lower commission basis? Well, 
let us say he received 20 percent com- 
mission and that his premiums were 
only $1,000, his earnings for the month 
would be $200, or about double those 
of the ‘average insurance agent,’ who 
receives a 5 percent larger commission. 
And if we wish to carry the illustration 
further, let us suppose that this insur- 
ance salesman secured $1,500 in pre- 
miums, and that his commission is 15 
percent instead of 25 percent, his earn- 
ings then are $225, or double those of 
the ‘average insurance agent,’ receiving 
the present high commission. 


Cause of State Insurance Cry 


“T believe that the present agitation 
for state insurance has come largely 
because of our failure to realize that 
the public is not going to continue to 
pay $1 for insurance that returns to it 
only from 30 cents to 40 cents in bene- 
fits, without endeavoring at least to find 
some system by which it may receive 
more liberal returns. Certainly we 
must all admit that so long as we per- 
mit the employment of untrained, in- 
efficient salesmen, we cannot hope to 
obtain salesmen who can afford to work 
on a lower commission basis than they 
now receive, but if we are ready to ad- 
mit that we can no longer hope to re- 
ceive the public’s endorsement, and if 
we wish to eliminate the demand for 
state insurance that is becoming so in- 
sistent, should we not be willing to fol- 
low whatever means may be necessary 
to protect our present and our future 
business. 


Influence of the Worker 


“The knocker, even though his live- 
lihood was dependent upon the good 
will of the public toward insurance, has 
not hesitated to criticize and condemn 
the very business he pretends to recom- 
mend. Our friend, the prospect, has 
been besieged by others of like disposi- 
tion and of similar intelligence, until 
finally an impression has been built up 
in his mind that the average insurance 
company gives as little and takes as 
much as permitted to do by law. Can 
you doubt for a moment but that such 
impressions have influenced many hun- 
dreds of legislators and courts through- 
out our country and have been respon- 
sible for more of the laws unfriendly to 
our business than any of us may real- 
1ze. 

“Our problem is to devise a means by 
which we can return to our policyhold- 
ers a more liberal share of what we 
take from them, than is being returned 
today by the average company, and so, 





although I say that there are two prin- 
cipal problems confronting us, I would, 
after all, combine the two into one, be- 
lieving that with a lowered cost of se- 
curing business, lies our only hope of 
being able to satisfy those who are now 
crying for the state to do for them what 
we have failed to do to their satisfac- 
tion. 

“And I believe further that our only 
hope of reducing such expense is by 
selecting better men, if you please, at 
the very outset and then by developing 
a system of education for insurance 
salesmen that will put them in the field 
qualified to secure a volume of business 
that will permit them to profitably 
work upon a commission basis that 
could not be considered by the present 
day average agent. 

Process Must Be Gradual 


“You cannot hope to effect any im- 
mediate radical change in this respect. 
The process must be one of gradual de- 
velopment, but it will be hopeless if you 
resign yourself to present conditions on 
the theory that men cannot be obtained 
who can profitably engage in this work 


for less commission than you are now 
allowing.. If it must be done, it can 
be done, and if there be among you any 
who doubt that an improvement in this 
respect must be made and made soon, 
I personally fear that you have failed 
to realize the state of the public mind 
toward the business in which we are 
engaged. I am not pessimistic, because 
I believe that most of us do appreciate 
the present situation and will be alert 
to take steps to protect our companies 
against the dangers that will confront 
them if no improvement be made in re- 
turn to our policyholders over present- 
day condition. 

“T believe that the general average of 
efficiency among insurance executives is 
greater today than yesterday and that 
the primary test of his efficiency is the 
character, the training and the ability to 
earn a substantial income or a moder- 
ate commission, of the men constitut- 
ing his agency organization. The fu- 
ture of our business is dependent upon 
our ability to give our policyholders 
more in benefits and yet not give our 
salesmen less.” 
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Registration was not complete. The 
following are among those present at 
the meetings: 

American Casualty—H. H. Shomo. 

American Insurance Union—John J. 
Lentz, Dr. W. J. Means, John V. Sies, Dr. 
George W. Hoagland. 

American Liability—W. R. Sanders. 

Bankers Accident—F. L. Miner, E. C 
Budlong. 

Bankers Casualty—R. B. Beson. 

Business Men’s Accident, Kansas City— 
W. T. Grant, L. D. Ramsey. 

Business Men’s Indemnity—W. W. Dark. 

Central Business Men’s—C. O. Pauley, 
Cc. R. Holton. 

Columbus Mutual Life—N. G. Spangler. 

Consolidated Casualty—J. W. Scheer. 

Federal Casualty—V. D. Cliff. 

Federal Life—Isaac Miller Hamilton, C. 
A. Atkinson, C. S. Rannels, W. A. Brim- 
stin, C. C. Eisemann. 

Fidelity Health & Accident—E. C. 
Bowlby, E. C. Edmunds. 

Fraternal Protective—Dr. W. S. Jarvis. 

Great Western Accident—W. G. Tall- 
man, R. D. Emery. 

Home Accident & Health—F. H. Good- 
man, W. N. Laven. 

Hoosier Casualty—C. H. Brackett, C. W. 
Ray, E. P. Ray. 

Illinois Mutual Casualty—S. F. Schlec- 
ter. 

Inter-Ocean Casualty—W. G. Appel. 

Interstate Business Men’s—Ernest W. 
Brown, R. M. Haines. 

Interstate Life & Accident—H. D. Huff- 
aker. 

Iowa State Traveling Men’s—J. W. Hill, 
J. W. Bowie. 

Kansas City Casualty—Dennis Hudson. 

Lincoln Accident—O. J. Collman. 

Masonic Mutual Accident—S. W. Mun- 
sell 


ell. 
Massachusetts Accident—G. L. McNeil. 





Massachusetts Bonding—W. H. How- 


and. 

Midland Casualty—J. J. Helby. 

Millers Mutual Casualty—J. C. Adderly, 
J. B. Sackett. 

Missouri Business Men’s Accident & 
Health—L. D. Edson. ~ 

Mutual Benefit Health & Accident—Dr. 
Cc. C. Criss. 

National Life, U. S. A.—C. H. Boyer. 

National Travelers—Elmer Loucks. 

National Masonic Provident—E. G. Rob- 
inson, Reed Robinson. 

North American Accident—A. E, For- 
rest, Edward St. Clair, B. P. Scott. 

Ohio State Life—I. A. Morrissett. 

Old Line Life—F. J. .Tharinger. 

Pacific Mutual Life—D. M. Baker, A. F. 
Culling. 

People’s Health & Accident—M. B. 
Campbell. 

Progressive Assurance—R. R. Koch. 

Prudential Casualty—F. W. Benjamin. 

Southern Mutual Aid—C. P. Orr, W. R. 
Lathrop. 

Southern Surety—W. W. Powell. 

Time—J. J. Tague, H. E. Damon, B. 
Yakey. 

Transylvania Casualty—Dr. Ben L. Bru- 
ner. 

Travelers Equitable—G. W. Barnes. 

Union Accident—H. R. Haynie. 

Vermont Accident—A. C. Mason. — 

World Life & Accident—F. C. Critten- 
den. 

Honorary Member—Dee A. Stoker. ; 

Visitors—A. S. Boyd, assistant United 
States manager Norwegian Globe, New 
York; Harry S. Mitchell, general manager 
Commercial Casualty, Newark; James V. 
Barry, assistant secretary Metropolitan 
Life, New York; Manton Maverick, vice- 
president and general counsel Continental 
Casualty, Chicago; H. A. Behrens, vice- 
president Continental Casualty, Chicago; 
George B. Stadden, president Franklin 
Life, Springfield; William G. Curtis, presi- 
dent National Casualty, Detroit; Dr. David 
K. Keller, adjuster, Chicago; John J. King, 
vice-president Hooper-Holmes Bureau, 
New York; Dr. Ralph E. Wilson, adjuster, 
Chicago; George 5S. Galloway, manager 
Chicago branch, Hooper-Holmes Bureau. 











Massachusetts Bonding and Insurance Company 


T. J. FALVEY, President 
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FORREST SOUNDS THE 
CONVENTION SLOGAN 





President Declares That Rates 
Must Be Raised and Expenses 
Be Reduced 


GREAT SERMON IS GIVEN 


Monthly Payment Business Has Made 
Great Strides and Has Demon- 
strated Its Usefulness 


Alfred E. Forrest, vice-president of 
the North American Accident, is presi- 
dent of the Health & Accident Under- 
writers Conference and in his address 
sounded the keynote of the convention 
in Chicago. He thinks that rates must 
be raised in the monthly payment acci- 
dent and health business and acquisi- 
tion and maintenance cost reduced. Mr. 
Forrest said: 

A few years ago our business was 
regarded as private enterprise and we 
felt at liberty to spend as prospects in- 
dicated in its upbuilding; but times have 
changed and today we find ourselves 
classed with street car, railroad, water 
and gas companies and other public 
utilities in our responsibilities to the 
public. 

Remedy Is Given 

We are criticized if loss ratios are 
low, even though we fulfill every obli- 
gation of our contracts, on the ground 
that they are not sufficiently liberal. 
That we do not charge enough premium 
to warrant other result is admitted, and 
if we must take our place among pub- 
lic utilities then the critics are right 
and we must adjust our affairs for the 
giving of better service. What does 
this mean? In my judgment this means 
not only one of two things, but two 
things: We must raise rates and re- 
duce the cost of acquiring and main- 
taining business. 


Magnitude of the Business 


That the monthly pay system of 
granting insurance to men of small 
means is useful and is giving a reason- 
able degree of satisfaction is shown in 
its growth from practically nothing in 
1900 to upwards of $30,000,000 in pre- 
miums last year and we are safe in 
estimating that the first established pre- 
mium rate, which has not changed ma- 
terially, has caused a saving to work- 
ingmen each year of at least two-thirds 
of the premiums collected under the 
monthly payment system. 

The question is how much does the 
system owe in the way of its popularity 
to the fact that the premium is small 
and how much has the attempt to do 
this business at a low premium cost, 
and the natural sequel of cheapness 
abridged its growth? These are ques- 
tions which cannot be accurately an- 
swered offhand. 

We do know, however, through ex- 
perience that the public readily buys 
our policies at an advance of 50 per- 
cent over the old dollar basic rate, 
which, at one time, the Detroit Confer- 
ence, the predecessor of this organiza- 
tion, concluded could not safely be dis- 
turbed. 

Need a Broader Coverage 

The same amount of insurance and a 
broader coverage seems to be more sat- 
isfactory both to the public and to the 
company undertaking the sale of a 
higher class of indemnity. I believe 
that in attempting to conduct our busi- 
ness on a basic rate, which has neces- 
sitated abridging coverage, we have 
stood in our own light. When we re- 
flect that a single industrial life com- 
pany, serving in its line a similar clien- 
tele, collects yearly in premiums five 
times the amount collected by one hun- 
dred odd companies of all classes en- 
gaged in the monthly pay or industrial 
health and accident business we must 





J. B. SACKETT, Chicago 
Chairman Manual Committee 





admit that we have a big field open for 
cultivation and that much of it is lying 
fallow. 


Poisting Foreign System on Public 


Following out this line of thought 
forces on us the conclusion that every- 
thing affording prospective profit or 
public benefit usually finds ample capi- 
tal. Ere long we shall have plenty of 
capital in the monthly pay health and 
accident business. We should wel- 
come the entry of capital into a busi- 
ness that must be done by proprietary 
company or large mutuals in order that 
visionaries may have no excuse for en- 
tering this field for the purpose of ex- 
ploitation. The matter of enlargement 
of the scope of monthly pay insurance 
for workingmen and women has a di- 
rect bearing on the economic question 
being agitated by social workers today, 
who, though evidently not possessed of 
the information necessary to formulate 
a practical saving for workingmen, are 
willing to foist on the people of this 
country a foreign system as il!-fitting 
in the United States as is a square plug 
in a round hole. However, social work- 
ers are good weather-vanes, and, while 
a little early, serve to point out to us 
the importance of a broader spread to 
our usefulness in distributing the bur- 
dens of the few among the many. 


Will Extend Its Beneficence 


Given a proper premium this business 
of easy payment insurance will attract 
capital and in a few years extend into 
every workshop and factory in the 
United States through group, part con- 
tribution and whole payment of pre- 
mium by employers instead of, as to- 
day, only through the buying of needed 
protection by individuals. With work- 
ingmen provided for the necessity for 





offensive compulsion will be universally 
hooted as it is today by the intelligent 
among those on whom an attempt is 
being made to place the yoke. 


System Has Been Improved 


This organization, by the adoption of 
its code of ethics and commendation 
and observance of same, both in letter 
and spirit, paved the way for better- 
ment of the system and that improve- 
ment is a possibility is unquestionable. 
The monthly pay field is remarkably 
clear of that class of companies which 
prey upon other companies and build 
their business regardless of cost or fu- 
ture results. With every company 
writing commercial or any other kind 
of health and accident business refus- 
ing to supplant insurance carried the 
struggle back to sanity is won, for it 
is the expense entailed by illegitimate 
competition that enhances acquisition 











and maintenance cost and retards the 
growth of the business. Let us not 
await regulation by edict of the insur- 
ance commissioners, as in the case of 
workmen’s compensation. 


Increase in Claim Ratio 


With a full appreciation of our re- 
sponsibilities, let us reflect that five 
years has brought about a great change 
in the cost of handling monthly pay 
business; a change in five years, for in- 
stance, from one claim in seven to one 
claim once a year from every fourth 
man insured, carrying aside from claim 
payment much in the way of expense, 
should admonish us that the monthly 
payment dollar has shrunk and that 
with the erosion due to twelve hand- 
lings per year we cannot expect, on 
present basic rates, to do our full duty 
toward the citizens of the state enfran- 
chising us. 

















Report of Manual Committee 











B. SACKETT, chairman of the 

J manual committee, presented a 

¢ report at the Chicago meeting of 

the Health & Accident Underwriters 
Conference. He said in part: 

Since the Boston meeting we have 
added 265 to the list of new classifica- 
tions, which at that time was 525, mak- 
ing in all over 800 new classifications. 
These classifications, corrections and 
alterations were distributed through the 
old form of manual, together with the 
changes, and are now ready for dis- 
tribution. 

The adding of over 800 new classifi- 
cations, together with all other ex- 
penses of the manual committee this 
‘year is $278.63, making a total disburse- 
ment to Jan. 1, 1917, of $639.05. The ex- 
pense of the manual committee up to 
this time has been limited to the trav- 
eling expenses of the chairman, on one 
or two occasions, and such help as was 
necessary to employ to carry on the 
work. 

Several other industries that have 
never been classified, such as forging 
plants, varnishing and japan manufac- 
turers, candy and soap factories, de- 
partment stores and office buildings, 
club employes—no bar—should have 
the consideration of your committee. 

It will be noted that we have financed 
ourselves up to this period, keeping 
pretty near even at least. The question 
we wouid like to settle is: Shall we 
undertake this work, and if so, how 
much money can we have to carry it 
on? We regret to state that many of 
our members have not seen fit to sup- 
port our work and we are therefore 
short just $5 per thousand manuals for 
the lack of interest and loyalty of such 
companies. 


Been of Real Service 
We have been able to serve a num- 





ber of the companies in deciding the 
proper class in a claim adjustment 
where the prorating clause of the policy 
was being invoked and to the entire 
satisfaction of all concerned. In addi- 
tion to this we have, from time to time, 
furnished the proper classification for 
companies on new occupations which 
proved perplexing. 

We recommend to the conference 
that in order to have uniform informa- 
tion for the use of all companies, all 
companies putting in a statistical de- 
partment use the same statistician. The 
trouble with the statistics we are get- 
ting now is, they show only the claim 
ratio, and as we do not know the policy 
provision, this information is of little 
value. Under the plan we suggest, we 
have in mind that the companies fur- 
nishing reports show the number of 
days exposure and the number of days 
disability in each occupation, and that 
the classification be subdivided so that 
it will finally result in our knowing the 
number of days’ exposure and the num- 
ber of days’ disability for each particu- 
lar subdivision of each occupation. 


Worked Out Rate Plan 


There has been a consistent demand 
for rates. We have now worked out a 
system of calculating rates that any 
company can adopt. Our plan is a 
method of calculating the rates for dif- 
ferent combinations of indemnity in 
the different classes rather than the 
making of the rates. 

The manual committee is willing, 
without any charge, to assist in making 
a rate far any company. The system 
of figuring out the different combina- 
tions requires some time, and as we 
cannot afford this time, we will refer 
you to a statistician, who will take your 
basic rate for each class and arrange it 
according to the system referred to, re- 
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quiring four or five tables. One table is 
the basic rate; the next table is the 
basic rate for extra principal sum; and 
on this table we provide the limit of 
indemnity, as well as the limit of prin- 
cipal sum; the next table is the table 
for prorating monthly accident claims; 
the next table is the prorate table for 
health claims, and the fifth one a table 
for prorating extra principal sum 
claims. These tables will cost about 
fifty dollars each, including the adjust- 
ments to meet the company’s demand. 


Tllustration Is Given 


If you have a policyholder paying 
$1.20 in Class A, and he changes his 
occupation to one classed XX, and the 
policyholder is taken sick; suppose you 
have no $1.20 combination in Class XX. 
What do you do? Not knowing what 
portion of the premium in Class XX is 
for sickness, you give him the prorate, 
which is not fair to the company, for 
while Class A, the accident and sick- 
ness, are about equal, in Class XX the 
accident is 95 cents and the sickness 
25 cents. In other words, you would, 
according to your prorate table—one of 
the tables furnished—be entitled to 
what 25 cents would buy and not what 
60 cents would buy. 


Another Inconsistency Corrected 


Another inconsistency thus corrected 
is the charging of the same prorata 
rate for the first week of sickness in all 
classes—like 10 cents per month for 
each $10 per month, of 50 percent extra. 
The system referred to provides 6624 
cents for the first week. The regular 
policy rate is first found because most 
experiences were on regular policies; 
then increase it to cover the first week 
by adding the proper percentage. Full 
indemnity for nonconfining illness is 
figured in like manner. There can also 
be provided a rate for nonoccupational 
injury only, or nonoccupational injury 
and illness. 

Following the reading of Mr. Sack- 
ett’s report, there was some discussion 
of the conference manual, several mem- 
bers contending that this manual, made 
for the industrial business, is not en- 
tirely applicable to the commercial busi- 
ness. The report was finally referred 
to the executive committee to cooperate 
with the manual committee as to the 
recommendations for additional funds. 


ACQUISITION COST IS 
MOST VITAL QUESTION 


(CONTINUED FROM PAGE 1) 


insurance federation movement and the 
instructing of the executive committee 
to levy an assessment upon members, 
based upon premium income, to raise 
$450 a month in addition to the $350 a 
month already being paid by some com- 
panies for the maintenance of the Na- 
tional Council of Insurance Federations. 
Companies represented in the confer- 
ence recognize that the insurance fed- 
eration stands between them and an- 
nihilation in some states and that its 
members are themselves putting up a 
much larger amount of money than the 
companies are asked to contribute. 
Keep Up Work on Doctors 

The appropriation of $200 for the sup- 
Port of the work of the physicians com- 
mittee of the conference will make pos- 
sible the continuance of an activity 
which has had high value. Some mem- 
bers of the conference fully recognize 
the importance of having examiners in 
various parts of the country who will 
represent interests of the companies 
fairly and the work which Dee A. 
Stoker, chairman of the physicians 
committee, has done is appreciated. It 
Probably was a mistake ever to fail to 
— an appropriation for this commit- 
ee, 





A resolution was adopted to the ef- 
fect that all conference companies 
should use the conference manual. This 
1S very important in preventing rate- 


cutting through incorrect classification 
T1SKs, 


Interest Runs High 
In point of interest this meeting was 











MAVERICK TELLS OF 
THE NEW PROVISIONS 


Chairman of Committee of New 
Policy Clauses Makes Report 
on Proposed Bill 


IN TUNE WITH OLD LAWS 


Single Form Can Be Used Everywhere 
—Some Advantages in Standard- 
izing the Phraseology 


Manton Maverick, vice-president of 
the Continental Casualty, presented a 
report on the new standard provisions 
bill agreed upon at the New York meet- 
ing of the Insurance Commissioners’ 
Convention. Mr. Maverick was chair- 
man of the company committee that 
worked with the sub-committee of the 
convention in the preparation of the 
new provisions. 

A brief historical review of the stand- 
ard policy movement, which began with 
the standard substance law in Min- 
nesota, was given by Mr. Maverick. 
This law was adopted in several states, 
and in two or three is still in force, 
not having been replaced by the stand- 
ard provisions law approved at the 
Spokane meeting of the commission- 
ers. The new measure is really an out- 
growth of the demand for a standard, 
inflexible policy, but it was finally con- 
ceded on all sides that such a policy 
was not adequate to the needs of the 
accident and health business. 


No Conflict With Previous Laws 


The most notable feature of the new 
bill is that it does not conflict with 
either of the previous laws on the same 
subject. A policy drawn to comply 
with the proposed law may also com- 
ply fully with the old laws, and there- 
fore a single form may be used every- 
where, no matter what progress the 
new bill makes. This is of great im- 
portance to the companies on account 
of the expense of special policies in 
different states. 


Review of Provisions 


Reviewing the provisions agreed 
upon, Mr. Maverick said in part: 

The new law standardizes the insur- 
ing clause of policies of accident insur- 
ance, health insurance or of both. I do 
not think that any of you will find any- 
thing in the prescribed language which 
is not in strict consonance with good 
underwriting and which does not amply 
protect the interests of the company. 
Personally I am of the opinion that it 
is advantageous to the companies to 
have an insuring clause of certain 
standard language used in all its poli- 
cies and by all companies. One partic- 
ular advantage of this is that it will 
in the long run procure a more nearly 
uniform adjudication by the courts. 
While the variation of interpretation is 
frequently due to the individual views 








one of the best the conference has held 
in a long time. The attendance was 
good at every. session. Intense interest 
appeared to be taken in the questions 
before the conference and while not as 
many of the members spoke as might 
have been desired, the time was very 
fully taken up, and nearly every session 
ran rather longer than expected. Presi- 
dent Forrest tried to make the program 
a practical one and he certainly suc- 
ceeded. 

As a presiding officer Mr. Forrest 
was admirable. His introductions were 
good, and he kept business moving in 
a most satisfactory manner. 

The meeting was entirely devoid of 
social features, it being the sense of 
members of the organization that the 
mid-winter meeting should be one 
purely for business. 





of the court, it also results principally, 
I think, from the fact that heretofore 
it has been hard to find two insuring 
clauses which were written just alike. 
You will, of course, understand that 
the insuring clause is given in several 
alternate forms suitable for use in acci- 
dent only policies, health only policies 
and combination policies. 


Specific Indemnities 


The bill next takes up that part of 
accident policies commonly called 
specific indemnities. That is, the lump 
sum payments for loss of life, limb, 
limbs and sight. Here, too, I consider 
the advantages of uniformity to be 
great. The same considerations apply 
as those which I mentioned in connec- 
tion with the insuring clause. The 
standardized part dealing with specific 
indemnities is so constructed as to give 
all necessary latitude for varying 
grades of accident insurance and [ 
think an examination of the phraseol- 
ogy employed will convince you that 
no interest of the company will, in any 
way, be jeopardized by a use of the 
forms prescribed. 

The subiect next included in the 
usual accident policy is loss of time 
from accident. This part has been 
standardized in the new bill and is giv- 
en in alternate form. By reason of this 





and the further fact that there is a con- 
siderable latitude in the matter which 
may be inserted in the various blanks 
of either form, I think you will find 
that you can use the prescribed lan- 
guage and still draft a form suitable for 
any grade of accident insurance that 
you desire. 

The same method is followed with 
respect to loss of time from sickness. 
Owing to the fact that there are many 
more grades of health insurance com- 
monly sold than there are of accident 
insurance, the standard form for loss 
of time from sickness is given in five 
alternatives. I am very sure that from 
some one of the five each one of you 
will be able to pick a form to meet the 
requirements of any policy that you 
may draft. There is the same wide 
latitude permitted in the use of the 
blanks in the form. As illustrative of 
this, I may say that both in this part 
dealing with loss of time from sick- 
ness and also in the part dealing with 
loss of time from accident there is no 
restriction upon the time limit that may 
be set. You may limit the payment of 
indemnity to one month or to one year 
or to five years, as you desire. 


Sunstroke, Germ Disease, Etc. 


Thus far the new law deals only with 
what is commonly included in your 
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policies and prescribes only what I 
deem to be proper language for its ex- 
pression. There next appears some- 
thing which, while it has been used 
heretofore by some accident and health 
underwriters, has not been as generally 
used as I think it ought to have been. 
From this you can readily judge that I 
am in sympathy with the action on this 
new subject. I think practically every 
one of you will say that your company 
has been much perplexed at times by 
the difficulty of determining as to 
whether certain disabilities resulted 
from accident or disease. I am frank 
to say that in the claim department of 
the Continental many perplexing ques- 
tions often arise upon this point. Then, 
too, as you all well know, judicial de- 
cisions as to what constitutes disability 


from accident as distinguished from | 


disability from sickness 


means uniform. 
Either Accident or Sickness 


The new law takes some half dozen 
of the causes which most frequently 
produce perplexity and classifies them 
either as accident or sickness. It deals 
with sunstroke, freezing, hydrophobia, 


are by no 


involuntary . asphyxiation, ptomaine 
poisoning, bacterial infections, blood 
poisoning and septicemia. It classi- 


fies them either as accident or sickness 
and prescribes that each policy shall 
contain a statement of this classifica- 
tion. I consider this of value to the 
companies. Particularly may I point 
out the value of an exact classification 
of ptomaine poisoning and bacterial 
infections. 


Danger of Court Decision 


Under the teachings of modern 
science the theory of germ diseases 
has been very largely developed and I 
have viewed with apprehension the 
tendencies of the court to recognize 
contact with a germ as an accident. 1 
have been anticipating that some court 
would finally go to the extreme of hold- 
ing that accidental contact with a germ 
was just as much an accident within 
the meaning of a policy of insurance as 
accidental contact with a brick, and I 
therefore welcome a requirement that 
each policy shall state with exactness 
what it covers and what it does not, for 
while any statement which makes a 
policy clearer is valuable under all cir- 
cumstances, it is particularly valuable 
in connection with this perplexing 
question. 


Right of Assured to Cancel 


The next subject covered by the new 
bili deals with the cancellation of poli- 
cies. The commissioners seemed to 
feel that the insured should have the 
same right to cancellation as does the 
company. I do not agree with this 
conclusion for many obvious reasons, 
some of which form the basis for 
charging what are commonly called 
short rates. Short rates recognize the 
justice of the company’s position in the 
matter and while, in my opinion, they 
are right in principle, they do not, but 
in a small degree, remedy the injustice 
to a company which results from a 
cancellation by the insured after he has 
caused the company a very considerable 
expense and before the earning of 
enough premium to offset it. The pro- 
vision of the new law is to the ef- 
fect that the insured may cancel at any 
time that he so desires. The company, 
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however, may at its option, state in 
its policy that cancellation may be 
either at a short rate table there given 
or pro rata. 


Interpretations of Old Provisions 


These are all the new subjects to 
which the process of standardization 
was__ applied. The commissioners 
seemed to feel quite earnestly that 
some of the standard provisions should 
be changed. This, of course, could not 
be done without producing the result 
that there would be a contlict between 
the new law and the old, for the old law 
is mandatory as to the language to be 
employed. This difficulty was met and 
avoided by concession on the part of 
the commissioners so that all the stand- 
ard provisions remain unchanged. The 
new law, in one or two instances, 
states how the standard provisions 
shall be interpreted. 
Other Features Still Permitted 


In the main, standardization is made 
only of those parts which are included 
in practically every policy of accident 
and health insurance. That there might 
be no misunderstanding whatsoever on 
the subject your committee suggested, 
and the commissioners’ committee ac- 
cepted their sugestion, to the effect that 
it be plainly stated in the law that 
nothing therein was to be so construed 
as to prevent the inclusion in the policy 
of any other feature of accident or 
health insurance otherwise permissible 
under the law of the state, and that 
these other features should not be sub- 
ject to the approval of the insurance 
commissioner except as at the present 
time. This is a most important pro- 
vision and in estimating the effect oi 
this proposed law upon the forms of 
policies you may desire to draw you 
should bear in mind that you are still 
at perfect liberty to include the many 
other features which are now fre- 
quently used and to do this just as at 
present. 

Life Insurance Excepted 


There is a slight change in the new 
bill from the provisions in the old law 
which except policies of life insurance 
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from the operation of the standard 
provisions law. This was done to meet 
the growing practice of life insurance 
companies to include in their life con- 
tracts what are commonly known as 
permanent disability benefits. 


Iowa May Adopt Bill 


As correlative to this subject of a 
standard provision law I may further 
point out to you that one of the states 
—lIowa—has heretofore by reason of its 
statutes and also by reason of depart- 
mental ruling been at variance from 
the majority of the other states. About 
the same time that this subject of en- 
larging the scope of the standard pro- 
visions law was under discussion the 
Iowa department made a ruling that 
after the 1st of January of this year it 
would not permit policies modified by 
rider to be issued in the state. This 
meant that in all instances a separate 
edition of Iowa policies would have to 
be printed. The commissioner of Iowa 
was one of the commissioners’ commit- 
tee having this new law in charge and 
was very active in its preparation. The 
bill as now drawn meets’ with his ap- 
proval and he has announced that he 
will recommend its passage by the 
Iowa legislature. 


Not Antagonistic to Company Interests 


I feel that this presentation of the 
work which has been done has possibly 
been rather dry and perhaps uninterest- 
ing. If such be the case I crave your 
pardon and give as my excuse that it 
is hardly possible to treat a dry sub- 
ject otherwise. To sum it all up I 
think if any one of you will make a 
close analysis of the proposed law you 
will agree with me that there is very 
little in it antagonistic to the interests 
of a company and much which con- 
serves its interest. I therefore com- 
mend it to you and recommend that 
each member of this conference do all 
that he can to secure its passage when 
introduced in any of the several legisla- 
tures. 





MUTUAL SECTION REPORT 


W. T. Grant, as president of the 
mutual section, presented a report at 
the Wednesday meeting of the confer- 
ence, covering the satisfactory session 























j 





ISAAC MILLER HAMILTON, Chicago 
President Federal Life 





that the mutual section had held on 
Tuesday. Mr. Forrest said he thought 
many members were deprived of con- 
siderable of value by there being two 
bodies. He would favor a three-day 
meeting of the conference, so that all 
members could get the benefit of the 
discussions now held in the mutual ses- 
sion. Mr. Grant was favorable to this, 
provided that the mutual men had su- 
pervision over one day’s program. 
However, it was brought up that at 
previous meetings it had been voted 
to print both programs under one 
— and the mutual section is open 
to all. 





John J. King, vice-president of the 
Hooper-Holmes Bureau in New York, 
was one of the men who circulated in 
the crowd. Mr. King counts among his 
friends many accident and health men, 
as he has had close relations with them 
for a good many years, and is a mighty 
good fellow. 





“Don’t putter; get right to the man 
and the subject.” 













































































































































































Financial Statement 
ASSETS 


Cash in Banks and Office. .$ 112,014.10 
Mortgages, 

and Investments........ 
Interest Due and Accrued 


Stocks, Bonds 
. 1,956,370.00 


ale * December 31st, 1916 ..... 20,891.05 
Me — Premiums in the Course of 
: Collection Under 90 Days 299,606.28 
$2,388,881.43 
=e LIABILITIES 
ie CARIN 2 oe erics boos ees 500,000.00 
Reserve for Unearned Pre- 
RNSECEEYAG 5556-55 25 Lgckdi ses e's 778,018.66 
Reserve for Liability and 
Compensation Claims.... 458,953.00 
Reserve for Other than Lia- 
bility and Compensation 
CLOT re See ae 75,804,09 
Reserve for Taxes, Commis- 
sions Due and All Other 
Liabilities ................ 94,214.24 
SEEING. Soot GS-0 secx eee 481,891.44 
$2,388,881.43 


E. P. FATCH & CO., General Agents 
Insurance Exchange Building, CHICAGO, ILL 
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CURTIS CRACKS THE 








NEW HEALTH MEASURE 


Declares This Country Is Now 
Suffering From Case of 
Socialistic Indigestion 


DANGERS POINTED OUT 


Compulsory Plan Is Foreign to Amer- 
ican Ideals and Principles of 
Government 


W. G. Curtis, president of the Na- 
tional Casualty, read a paper before the 
Health & Accident Underwriters Con- 
ference at Chicago on “Socialistic Ac- 
tivities.” He said that the United 
States at present is suffering from so- 
cialistic indigestion. It reaches its 
worst in the proposed compulsory 
health measure. Speaking in part Mr. 
Curtis said: 

“This health measure has been dealt 
with from various angles and by sec- 
tions and subdivisions, so that it would 
be time wasted to present any of those 
views or conclusions here, but there is 
ever a new and startling point to be 
uncovered, and I offer you Illinois 
alone as example of what necessary or- 
ganization must mean to comply with 
the law. 

How It Would Affect Illinois 


“Under Section 21, the state must be 
divided by the state commission into 
districts of not less than 5,000 wage- 
earners each, who come under the law, 
and in each district one or more carrier 
associations must be established. The 
European average membership in asso- 
ciations is less than 2,500 and that aver- 
age will produce 1,000 associations in 
Illinois. The average number of execu- 
tives and operatives connected with 
each association would be 100. That 
gives a total of 100,000 to supervise and 
administer compulsory health insur- 
ance in Illinois under this socialistic, 
economic plan. Directors are to re- 
ceive $5.00 per day, and there must be 
‘not less than 8, nor more than 18.’ 
Call the average 12, and you have 
$60,000 per day for directors’ meetings. 
This is but one point, but every econ- 
omic proposition in their entire plan 
works out in just the same way. 

Cost of Administration 


“Starting with this one item of ex- 
pense, it is easy to figure what the 
whole cost of administration will be. 
The proponents claim an administrative 
cost of not more than 10 percent. 


have granted their figures in other di- 
Add 
another 10 percent for medicines, sup- 
Add 35 percent for indem- 
not figure quite that 
55 percent, leaving 45 
Medical treatment. 
That means $26,000,000 for panel doc- 
if compulsory 
is to be considered 
only by using the pocketbook as a tele- 
scope, then all doctors ought to advo- 


rections, so we grant this as well. 


plies, etc. 
nity—(it does 
much). Total, 
percent for what? 


tors 
health 


in Illinois, and 


insurance 


cate the plan. 
Plan Is Socialistic 


“Is the plan of compulsory health in- 
The chief platform 
advocate, Dr. I. M. Rubinow, when ap- 
pearing before a federal committee 


surance socialistic? 


hearing on social insurance in Wash 
ington, said: 


ist Party of America.’ In a recent de 


bate, answering some objections, Dr. 
‘My opponent says the 


Rubinow said: 
plan is un-American.’ Well, suppose i 
is; adopt it and then it will be Amer 
ican, 


tutional. 


the constitution.’ And those were hi 


only answers to thirteen specific objec- 


tions. Is he preaching Socialism? H 


is, because social insurance is the child 


We 


‘T represent the Social- 


My opponent says it is un-consti- 
I admit it, but say change 


convert those 33,500,000 wage-earners 
into a vast army of statutory beggars, 
who, when sick, would, like Hadji, the 
beggar, in ‘Kismet,’ stand outside the 
temples and plaintively cry, ‘Alms, in 
the name of Allah, alms.’ 

Plan to Reorganize Society 


“Let us pause a moment to consider 
this proposed plan for reorganizing so- 
ciety. If the theory is sound, the prin- 
ciple right, and the plan feasible for one 
branch business endeavor, then it fol- 
lows that it must be for all branches. 
Let us concede compulsory health in- 
surance in force and working perfectly. 
It only deals with 3 percent of the 
wage-earner’s income, and poverty still 
exists. To relieve it the state passes 
laws to mutualize the manufacture and 
sale of hats, clothing and shoes, and of 
all foodstuff. Just the common neces- 
sities of life. To parallel their plan 
we howl that it must all be done with- 


out profit. The same type of associa- 
tion’s plan. The same kind of state 
commission control. What happens? 


Men then work because they must live. 
Every man sinks to a common level, 
for none may rise above it. Material 
prosperity alone permits men to rise, 
excepting only that education, knowl- 
edge and morals would create social 
elevations. The state becomes social- 


ized and its entire government pater- 
nalistic. All business other than that 
absolutely necessary to existence dies, 
because there is nothing to support it. 
Progress ceases and degeneracy sets 
in. It would be inevitable. The illness 
of society today is the need for clean 
government, but the evil of government 
is political corruption. We are prob- 
ably the most corrupt nation politically 
in the world, and the corruption ex- 
tends from the federal government 
down through states to cities, and even 
villages. 


Backers of the Movement 


“Who is back of this movement? 
Not capital, not labor, not industry, not 
manufacture, not religion. Who has 
declared for it? Just the dreamers and 
schemers, socialists, sociologists, many 
doctors, and some politicians. 

“Who has declared against it? The 
American Federation of Labor, the Na- 
tional Civic Federation, the National 
Fraternal Congress, the Christian Sci- 
ence Business Organization, the Na- 
tional Association of Manufacturers of 
Medicinal Products, all medical practi- 
tioners except allopaths, the National 
Industrial Conference Board, the Asso- 
ciated Employers of Indianapolis, the 
National League for Political Action, 
the New York Chamber of Commerce, 








the Michigan Manufacturers’ Associa- 
tion, the National Association of Manu- 
facturers, the Employers’ Association 
of Detroit, the ‘Economic World,’ the 
‘Labor World,’ the New York Board of 
Trade and Transportation, the Indiana 
Manufacturers’ Association, and the list 
is growing constantly. 


No Denatured Nation 


“Do we want a denatured nation? 
Education of the public will prevent it. 
Many of these organizations were un- 
certain until the facts were placed be- 
fore them. You men with your under- 
standing of what social insurance must 
mean, with your great agency organi- 
zation, are in position to carry forward 
this educational movement, and it is 
your duty to the public. The nation is 
in danger of entanglement, not only 
from without, but from within. With- 
in, war has actually been declared. It 
is a war of brains and bread, of Ameri- 
canism and freedom, of individualism 
and loyalty of facts and economy, of 
logic and reason against sentiment and 
theory, socialism and ulterior motive, 
paternalism and pauperism, jobs and 
job hunters. If you would enjoy fur- 
ther public confidence and earn respect 
for your business, carry on this fight 
of education as you know how, and on 
the side you know to be right.” 
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tented one. Why? Because the 
value and attractive features of 
Pacific Mutual policies com- 
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make them salable and its 
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METHODS USED IN THE 
HANDLING OF AGENTS 


Presidents Stadden of the Franklin 
Life and Hamilton of 
Federal Speak 





GIVE VALUABLE HINTS 


Tell About Plans Employed in Build- 
ing Up Producers in the 
Field 


At the Thursday forenoon session of 
the Health & Accident Underwriters 
Conference two notable talks on the 
employment and handling of agents 
were made by George B. Stadden, presi- 
dent of the Franklin Life, and Isaac 
Miller Hamilton, president of the Fed- 
eral Life, respectively. Mr. Stadden 
said that at the head of every success- 
ful agency organization there must be 
one dominant, dynamic character, a 
man such as is commonly called a 100 
percent man. In dual control of an 
agency organization it is not possible to 
secure the personality necessary, and 
there are likely to be jealousies among 
the various heads. In the home office 
of many companies is the spirit of 
jealousy, not of cooperation. Men do 
not pull together. Where this exists 
it goes through the whole agency force. 
He said that good agency men fail be- 
cause of want of support in the home 
office. 

Too Easy to Secure a Contract 


Mr. Stadden said that many com- 
panies make it too easy for an agent to 
secure a contract. In fact, they try to 
force a contract upon him. Human na- 
ture does not value that which does not 
cost much. He said the Franklin Life 
never persuades a man to enter its em- 
ployment, no matter how valuable he 
maye be. When he applies for an 
agency the company discourages him 
and shows him the dark side. It de- 
sires that if he shall actually enter its 
service, he shall do so with his eyes 
open and a full appreciation of the diffi- 
culties that are ahead of him or any 
other agent. They want him to be a 
permanent man. Mr. Stadden said that 
his company does not want agents 
from other companies. It prefers men 
that it has trained itself. Of the entire 
business written last year, 85 percent 





GEORGE B. STADDEN, Springfield, Il. 
President Franklin Life 





was written by men who never had 
written for any other company. 


Keeps Compensation in Background 


When men from other companies 
come to the Franklin Life seeking con- 
tracts, the first question asked them is 
why they are leaving their present com- 
pany. If the reasons given seem satis- 
factory, they tell the man that they will 
take the matter up with his present 
company. If he objects to this, the 
negotiations are off. In contracting with 
agents Mr. Stadden said that it is his 
custom to keep the compensation in the 
background. When a man comes to 
him and says he can sell anything for 
anybody and wants to know what the 
company will pay, Mr. Stadden does 
not hire him. He makes it a practice 
to leave men who are constantly chang- 
ing companies alone. One man ap- 
plied to him who said he had been with 
seven companies in a comparatively 
short period. Mr. Stadden asked him 
why he had left these and he said he 
had been mistreated. He told him that 
the Franklin Life did not want tuo get 
a reputation for mistreating its men. 


No Advances to Experienced Man 


He never lets the question of what 
other companies are paying agents en- 
ter into the new consideration when he 
is negotiating with an agent, either of 
another company or of his own. Under 
no consideration will the Franklin Life 
make advances to an experienced life 
insurance man, no difference what hard 
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luck he has been in. Mr. Stadden tells 
such a man that he wants him to have 
more-confidence in him than the man 
himself has, and that is scarcely to be 
expected. The company does not allow 
its agency supervisor even to consider 
men from other companies. Their ap- 
plications have to go to the home office. 


Each Case Handled Alone 


The greatest test is in the handling 
and development of agents after they 
have been secured. There can be no 
hard and fast rules. Each man must be 
treated as an individual. One important 
matter is to standardize agency con- 
tracts. Mr. Stadden said that in his 
company if one agent has a better con- 
tract than another, it is because he is 
doing more and the other can have the 
same contract if he does as well. He 
pointed out the importance of dealing 
with agents through their families. 
Frequently an agent becomes dissatis- 
fied, while if the company official knows 
his wife and can show her that the 
company is treating the agent fairly the 
agent will find that he has a real super- 
visor. The company official may think 
that he has not time to write an agent 
congratulating him upon securing an 
application but it pays to do so. 


Tllustration Is Used 


Mr. Stadden told of having one agent 
that he believed had big things in him. 
When he did something big he called 
him “Big Pete,” and when he did some- 
thing little he called him “Little Pete.” 
The man built up in himself a desire to 
make “Big Pete” put down “Little 
Pete” and he was a success. Mr. Stad- 
den also told of one man who at fifty 
years of age had failed in business and 
came to the Franklin Life beaten but 
not quit. He had been a successful 
commercial salesman. For five out of 
six years that man led the company’s 
agency force in production, writing $2,- 
500,000 in business in that time. 

Should Encourage Agents 


The speaker does not believe it is 
wise for an agency supervisor to sympa- 
thize with agents, rather he should en- 
courage them. He spoke of one Ger- 
man agent his company had who got 
down on his luck and was doing noth- 
ing. Mr. Stadden himself went to see 
him and asked him the trouble. The 
man answered, “I get blue. I get dis- 
couraged. I tell my troubles to the 
agency superintendent and he cries mid 
me 


Companies must exercise great care 
in dealing with men who break company 
rules. In fairness the company must 
get the agent’s viewpoint, yet there is 
no man that a company cannot better 
afford to lose than to sacrifice principle. 

“In handling agents the:one great 





E. C. BUDLONG, Des Moines 
Vice-President Bankers Accident 








point,” said Mr. Stadden, “is to treat 
them as coworkers rather than as 
hired workers. ‘A man’s a man for all 
that.’ ” 


Isaac Miller Hamilton Speaks 


Following the tendering of a vote of 
thanks to Mr. Stadden, Isaac Miller 
Hamilton was introduced. Mr. Hamil- 
ton spoke extemporaneously and his re- 
marks were made up largely of ex- 
amples from his own experience and in- 
terests. He said that each company 
ought to have its distinct methods. 
There should be some reason why an 
agent wants to work for one company 
rather than another. It is impossible to 
get away from the personal equation. 
Mr. Hamilton said that he knows men 
who constantly cuss their employers 
and yet would not leave them because 
those men make them successful. If 
mutual confidence and respect can be 
built up and exist during the first year 
the agent probably will stay. If a com- 
pany cannot get an agent’s esteem and 
confidence, it better let him resign or 
fire him. He will be worth nothing to 
that company, though he may be a 
success elsewhere. 


- Should Study the Individuals 


There are some men in the agency 
departments of companies who ought 
to be in other departments and an 
executive officer should study the indi- 
vidual characteristics of his men, their 
tastes and needs; also, learn what he 
can about their family affairs. He said 
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that the present international complica- 
tions are showing people that the. 
cannot exist by themselves alone. One 
must help other men, large or small, 
and they will help him with information, 
advice, etc. Mr. Hamilton illustrated 
this, showing how he was able to get 
information from almost any other 
company. He said that if a man does 
leave the company, the company should 
boost him for every single thing he is 
worth. 


Use the Other Companies 


When the Federal Life was young 
and small, it received applications from 
the agents of many other companies. 
Mr. Hamilton asked the applicants if 
they were at present connected. They 
said they were. He told them he was 
not in position to negotiate with them. 
He asked them if they were going to re- 
sign. He told them that when their 
resignations were actually in, he would 
be ready to talk with them. Usually 
these men were simply attempting tc 
use his company either to get a large 
commission from him or from their 
own companies. Mr. Hamilton said he 
would rather keep an agent with an- 
other company and help build it up, than 
to get the man away from the other 
company. We will get the advantage 
of the reflex, said he. 


Tells About Accident Business 


Speaking of the accident business, Mr. 
Hamilton said that five years ago when 
his company entered it, he found few 
that were ready to give him the infor- 
mation such as life insurance companies 
had done, and he found some who 
seemed inclined to give him misinforma- 
tion. Since then he has noted an im- 
provement, however. He said that any 
man who is not disreputable can come 
to his office and get any information 
that he has. Illustrating the value of 
making friends in the business Mr. 
Hamilton told of an incident where a 
man from a different state came to Chi- 
cago to seek an agency of the Federal 
Life. He had been referred to the com- 
pany by a friend of his who was also 
a friend of Mr. Hamilton. Inquiry 
showed that he was a successful life in- 
surance man, but the condition of his 
mother’s health required him to move 
to a certain state on account of the 
climate. His own company was not 
operating there, the company his friend 
represented was not operating there, 
and accordingly the friend had recom- 
mended him to Mr. Hamilton. 


Cost of Making Contracts 


Mr. Hamilton said that the Federal 
Life had done considerable investiga- 
tion of the cost of making contracts 
with agents and had concluded that it 
cost the company about $35 for every 
agent it contracts with. Therefore, it 
does not pay to employ a man, though 
he be of high character, if he is not a 
producer. It is egotistic on the part of 
the agency department to think that it 
can make a success of a nonproducer 
where some other company has failed 
to do so. He said that in dealing with 
agents and their demands, an officer 
must be in position to show an agent 
why he can and why he cannot do cer- 
tain things. Mr. Hamilton said that 
to have a man with you not fitted to 
your organization, get rid of him, be- 
cause you do not know what harm he 
will do you nor do you know what harm 
he is doing to himself by staying with 


you. 
Suited to His Position 


Illustrating this he told of one young 
man that he let out of the Federal’s ac- 
counting service, who in the course of 
a few years was making $12,000 for 
another concern because he had ac- 
cepted the kind of a position for which 
he was suited. The Federal Life has 
found membership in its agency club to 
be very helpful. It costs the company 
something but the meetings not only 
bring out good points on salesmanship 
that are valuable both to the life and 
accident agent, but the rivalry to qualify 
or the meetings has an excellent effect. 
Mr. Hamilton’s address was very well 
Teceived and he was accorded a rising 
vote of thanks. 





MUTUAL SECTION HAD 
A VERY LIVE MEETING 


President W. T. Grant Kept the 
Discussions Going at a 
Good Pace 


MANY POINTS COVERED 


Program Was Replete With Helpful 
Suggestions to Company Officials 
and Agents 


Placing the business on a_ higher 
standard was the theme of the semi- 
annual meeting of the mutual section of 
the Health & Accident Underwriters 
Conference which met at Chicago on 
Tuesday, Feb. 6. W. T. Grant, secre- 
tary of the Business Men’s Accident of 
Kansas City, president of the section, 
sounded a keynote in his address. 
There were some who advocated close 
claim adjustments, taking advantage of 
technicalities and the like, but the gen- 
eral sentiment was in favor of better 
and broader policies, a more liberal 
treatment of policyholders, the securing 
of a better class of agents, giving them 
more careful training and endeavoring 
popularize the business with the pub- 
ic. 

Members Were Delayed 


F. H. Goodman, of the Home Acci- 
dent & Health, acted as secretary in the 
absence of A. R. Arford, of the Fidel- 
ity Health & Accident. 

President Grant called upon a num- 
ber of prominent visitors who were 
present, and a very pleasant and profit- 
able hour was spent in hearing them. 
Among those who spoke were James V. 
Barry, assistant secretary of the Metro- 
politan Life; Frank L. Miner, presi- 
dent of the Bankers Accident; E. F. 
Nelson, of the Missouri insurance de- 
partment; R. R. Koch, president of the 
Progressive Assurance of Minneapolis, 
and A. E. Forrest, vice-president of 
the North American Accident and presi- 
dent of the conference. 


Extemporaneous Talks 


Mr. Barry talked on the advantages 
of optimism and cheerfulness. Mr. Nel- 
son said that Missouri unfortunately 
had an old post-mortem assessment law 
under which mutual accident compa- 
nies now had to operate, but a uni- 
form casualty bill was now before the 
legislature and he hoped that soon Mis- 
souri would have an up-to-date statute 
on this subject. 

Mr. Forrest referred to the debt the 
accident and health business owes to 
the mutual companies, which, in the 
early days, were the only ones that had 
the nerve to take up health insurance. 
He said that if the companies continued 
to conduct the business as they have 
been doing it, they will have the state 
doing their business. 

The address delivered by President 
Grant is mentioned more fully else- 
where in this issue. Following his ad- 
dress Mr. Forrest called attention to 
the fact that it is not fair to speak of 
expense in percentages when the indus- 
trial companies are giving indemnity 
for about one-half the premium charged 
by the old commercial companies. 


Dr. W. S. Jarvis Talks 


Dr. William S. Jarvis, president of 
the Fraternal Protective of Boston, 
told very interestingly about the opera- 
tion of this company, which, with twen- 
ty-five or thirty agents, writes nearly 
$150,000 in premiums a year, and pays 
back to policyholders in claims 64 per- 
cent of the premium. Some of the com- 
pany’s best agents make from $50 to 
$100 a week. 


Cc. W. Ray Speaks 


Cc. W. Ray, of the Hoosier Casualty, said 
he did not believe the companies were go- 





ing to make satisfactory progress until 
somebody was able to work out a plan 
similar to that in life insurance, under 
which premiums would be higher or 
lower, according to the age of the assured 
at entry. The fact that agents could tell 
prospects that next year the rate would 
be higher would induce men to insure 
now, and Mr. Ray believes that the ten- 
dency to lapse would be reduced. 

F. H. Goodman, commenting on Mr. 
Ray’s suggestions, said the companies 
would not get anywhere under a plan 
which was not equitable as between policy- 
holders. If there is no more hazard in a 
man of 40 than in a man of 30, he ought 
not to be charged more premium. 


“The Average Agent” 


In his address, Mr. Grant has spoken 
rather disparagingly of the “average” 
agent, and Mr. Goodman said that the 
companies had the “average agent” ever 
with them and must expect to deal with 
him. In reply, Mr. Grant said that he 
was sorry members could not get away 
from the “average agent” idea. An “aver- 
age agent” can be made more efficient 
by training. He spoke of having refused 
to set a man at work until he had learned 
to answer satisfactorily fifty questions 
about the company’s policies, and to do 
this would require several days’ study. 
If companies are going to employ incompe- 
tent agents, they will have to pay them 
high commissions to enable them to live. 
If these men could be made to produce 
two or three times as much, they could 
make a better living on smaller commis- 


sions. 
Cc. O. Pauley’s Address 


Cc. O. Pauley, secretary of the Central 
Business Men’s, of Chicago, opened the 
discussion of the question, “Liberal Policy 





Contracts or Low Rates.” He confined his 
remarks to commercial policies issued by 
the traveling men’s and business men’s 
associations on the quarterly plan. He 
said the sale of low-priced policies by the 
earlier traveling men’s associations had 
done more to popularize accident anda 
health insurance than any other one fac- 
tor. He thought, however, that the work 
of the pioneer had been accomplished and 
that the public now desires better service 
and is willing to pay for it. In formulat- 
ing a policy, associations should strive for 
absolute protection against loss by injury 
or illness. No other standard will fully 
satisfy the rightful demands of the insur- 
ing public. Such a standard will help to 
eliminate the speculative element. There 
is no justification for most of the frills. 
Hospital and surgical indemnities are the 
only ones which can be justified. The 
speaker is not certain that death benefits 
should not be reduced. Loss of life should 
be covered by life insurance. 


Difference of Opinion 


The speaker does not think that benefits 
should be greatly reduced by reason of 
peculiar conditions under which an injury 
is sustained or certain diseases which 
have caused loss. If the public is to be 
satisfied it must be protected against hon- 
est loss, no matter what the cause. 
Agents usually will not explain exceptions, 
and even in cases where they do failure 
to receive compensation for loss embitters 
the policyholder. Such bitterness should 
be eliminated. Every such case means 
another recruit for state insurance. 


Confining and Nonconfining Tllness 


Distinction between confining and non- 
confining sickess is one of the most diffi- 
cult problems in the business. It is not a 
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natural division. Confinement to the house 
in no sense measures the insured’s loss. 
Reduction of benefits for nonconfinement 
to three-fifths of one-half outrages the 
insured’s sense of justice. In Mr. Pauley’s 
opinion the confining and nonconfining ill- 
ness clause penalizes the honest man and 
rewards the dishonest and untruthful 
claimant and invites fraud. 

Mr. Pauley believes a company can is- 
sue any policy for which there is a de- 
mand and charge a price adequate to cover 
the hazard, and that this is better than 
making the policy fit a certain price. Un- 
less companies meet the demands of the 
public they will be confronted with stand- 
ard policies or state insurance. 


Discussion of Pauley’s Paper 


Dr. W. S. Jarvis, whose company in- 
sures members of the laboring class, is- 
sued a policy full of restrictions, but con- 
cluded to raise the quarterly premium 
from $3 to $4 and cut out the restrictions, 
and it found that policyholders would pay 
the advance price. 

E. C. Edmunds, of the Fidelity Health 
& Accident, said that if the companies are 
going to look out for their own advantage 
and not for that of the policyholders, they 
are going to have state insurance. His 
company issued an overliberal policy, but 
got a claim ratio of 80 per cent on it. It 
put out one policy paying for house con- 
finement full time, then for nonconfining 
illness for one-third of the period of con- 
finement at half indemnity, and it has 
proved very satisfactory. 


Elmer Loucks’ Views 


Elmer Loucks, president of the National 
Travelers of Des Moines, opened a discus- 
sion of the question, “How Can We Gain 
and Retain the Confidence of Insurance 
Departments and Legislators?” He said 
that the less trouble companies had with 
settlement of claims, the less trouble they 
would have with insurance departments. 
One way to avoid trouble is not to take 
business from unauthorized territory. He 
said companies were less likely to have 
difficulty with commissioners who are ap- 
pointed than with those who are elected 
by popular vote, the latter class_being 
more responsive to the demands and com- 
plaints of the public. 


Various Views Given 


T. R. Holton, of the Central Business 
Men’s, said that all insurance commission- 
ers object to companies doing business 
without complying with law. All com- 
panies have some claims taken up with 
the insurance departments. The adjuster 
should have the courage of his convictions 
and be firm. 4 

E. G. Robinson, of the National Masonic 
Provident, said that commissioners are like 
everybody else—ready to meet people half 
way. Legislators are in a lawmaking body 
because they are good mixers. They are 
not there to hurt the insurance companies, 
but to refiect public opinion. If a thing 
is popular, they are for it. 


Complaints From Limited Policies 


Most camplaints arise under limited 
policies. He asked how companies are 
going to draw the line as to what the 
limitations are. He said the mutual com- 
panies, instead of making the most of 
their mutuality, trail along after the dol- 
lar-a-month stock companies. They still 
have the old industrial policy limitations. 
He asked how they are going to stand well 
with insurance departments when they 
do not charge enough for their goods. 
Companies have got to come as near as 
they can to settling claims according to 
the understanding of the man who was 
written. That will reduce the lapse and 
waste. 

D. M. Baker, of the Pacific Mutual, said 
that when the health and accident business 
is conducted as it should be, it will not 
be necessary to cultivate insurance com- 
missioners and legislators. Companies are 
selling too much for their money. Give 
the public what it wants. Give complete 
coverage and charge a proper rate and the 
trouble will be minimized. 


Where Agents Owe Companies 


The question of employing salesmen 
known to be indebted to another company 
was discussed at considerable length. C. 
W. Ray, of the Hoosier Casualty, said 
that in general he would answer the ques- 
tion in the negative. He thought, how- 
ever, that if the companies could gev 


through an agents qualifications law it 
would not be up to them to employ such 
men, as_ the 
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would require applicants for agencies to 
come to companies with clean hands. 

L. D. Ramsey, of the Business Men’s 
Accident of Kansas City, said companies 
should first investigate an agent and learn 
his responsibility. They were justified in 
suspecting a man who leaves the employ- 
ment of another company without settling 
his accounts. 


W. W. Dark’s Ideas 


W. W. Dark, of the Business Men’s In- 
demnity of Indianapolis, pointed out that 
it is necessary to differentiate between a 
delinquent and a crooked agent. There 
are agents who are poor business men and 
get in financial difficulties and still are 
not essentially dishonest. He would nov 
employ crooks under any conditions, but 
it was sometimes possible to make a 
good agent out of a man who is indebted 
to another company if he were properly 
handled and willing to pay up his in- 
debtedness. 

Reed Robinson, of the National Ma- 
sonic Provident, said that a crook cannot 
sell policies honestly. Companies cannov 
have the confidence of insurance commis- 
sioners and legislatures when they have 
crooked agents. 


W. T. Grant’s Remarks 


W. T. Grant asked if it did not appear 
a little inconsistent to ask the state to 
take over the selection of agents for com- 
panies. They complain that the state is 
taking over the control of their business. 
Does it not show weakness, he asked, that 
we have to ask the state to decide whether 
we may employ a man or not? 

Elmer Loucks said the trouble lay in 
want of cooperation among companies on 
the employment of agents. 

D. M. Baker said that when he was in 
doubt about employing a man as agent 
he often asked himself whether he would 
employ him as cashier and put him in 
charge of the company’s money. If not, 
he would not contract with him. An 
agent makes the company’s reputation. 
The character of the agent is a most im- 
portant matter. 

Cc. H. Boyer said that if an agent will- 
fully takes premiums from policyholders 
and applies them to his own use, he is 
not fit to represent any company. 


Claim Settlements 


E. C. Bowlby, of the Fidelity Health 
& Accident, opened the discussion of claim 
settlements by propounding several ques- 
tions. He asked what the practice of the 
companies is as to determining the be- 
ginning and end of disability. Should 
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these dates be the date of the first call 
of the doctor and seven days after the 
last call, or should it be the actual period 
during which the insured was disabled. 

D. . Baker said that the policy cov- 
ered the period of disability. 


Various Views Are Given 


C. H. Bracket, of the Hoosier Casualty, 
said that his company’s policy provides 
for indemnity beginning at the date of 
the doctor’s first visit and ending seven 
days after the last visit, unless the as 
sured goes to work sooner. 

Dr. Jarvis said that his company pays 
daily benefits and requires the immediate 
attendance of a physician. 

Mr. Baker said that the industrial busi- 
ness should be conducted on just as fair 
a basis as the commercial business. The 
poor man should receive the same treat- 
ment as the $25,000 a year man. 

Ww. Grant said that the companies 
cannot expect to stand well with the in- 
surance commissioners if they are going 
to stand on technicalities. The most im- 
portant salesman _in his company is the 
claim adjuster. He endeavors to handle 
claims not on technicalities but with com- 
mon justice. 


Haines’ Hot Talk 


R. M. Haines, of the Interstate Business 
Mens of Des Moines, said he thought he 
had read every accident policy and he 
never Saw a policy that provided for what 
was proposed in this meeting. Accident 
insurance is to pay indemnity. It was 
proposed here to issue insurance in favor 
of proper medical care. To him the pro- 
posal was absolutely startling. He said 
the question to be settled in the adjust- 
ment of a claim was whether the company 
was reasonably satisfied, as it would be 
in its own case. 

George S. Galloway said that claims 
should be settled the way an ordinary 
transaction is handled. When the ad- 
juster is satisfied that the assured has 
been disabled, the presence of the doctor 
is —— but further proof on the sub- 
ject. 





NO GRIEVANCES REPORTED 


The report of the grievance commit- 
tee, made by Chairman W. R. Sanders, 
was a panegyric on the ethics of the 
conference companies. They are not 
only conducting their business in har- 
mony, but satisfying the great body of 
people. The insurance commissioners 
recognize that conference membership 
guarantees proper operation. 





F. F. TAYLOR’S TALK 


On Wednesday afternoon the confer- 
ence was fortunate in securing an in- 
formal talk from Frederick F. Taylor, 
one of the vice-presidents of the Metro- 
politan Life. Mr. Taylor is an office 
expert and explained in a very inter- 
esting way the new system of keeping 
agents’ accounts, which the Metropoli- 
tan is now introducing. Instead of the 
old receipt book the agent now gives 
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a receipt, which is carbonized on the 
back and furnishes a copy which he 
turns in to the cashier. 
new system, when fully introduced, 
would save the Metropolitan $800,000 a 
year in salaries paid inspectors to check 
up agents. He said that about 2,000 
out of the 6,000 agents that the com- 
pany finals every year, have been leav- 
ing its service because they had trouble 
with their accounts. 





Among the visitors at the meeting 
was A. S. Boyd, assistant United States 
manager of the Norwegian Globe, a 
company which has recently entered 
this country for reinsurance only. Mr. 
Boyd is an experienced reinsurance 
man, and has a very wide acquaint- 
ance, as well as deserved popularity, 
among underwriters. The Norwegian 
Globe makes a strong financial state- 
ment and Mr. Boyd expects to write 
about $300,000 in reinsurance premiums 
of casualty and surety business during 
the current year. 





Keep moving; a standing pool be- 
comes stagnant. If you can’t produce, 
evaporate. 





_ “The successful agent is he who prof- 
its by observation and makes no mis- 
take twice.” 
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GREAT DISCUSSION ON 
ACQUISITION EXPENSE 


Boyer in Report of Committee 
Recommends Consideration 
of Big Topics 


MANY OTHER SPEAKERS 


D. M. Baker and H. A. Behrens Make 
a Number of Good Points on 
Subject 


C. H. Boyer, chairman of the commit- 
tee on acquisition cost, made a report at 
the Wednesday afternoon session of the 
conference, which opened what proved 
to be the big question before the meet- 
ing. Mr. Boyer stated that many 
changes in, the business in the past six 
years make it necessary to consider 
means whereby the cost of acquisition 
and maintenance of business may be 
reduced or the premium raised so that a 
fair return may be made for the capital 
invested and risk assumed. 

“We venture to say,” said he, “that 
there is hardly a business in which the 
margin of profit is so small as in the 
health and accident business. This fact 
has been forcibly called to our atten- 
tion by the numerous companies which 
have expended their entire surplus and 
a portion of their capital in the dis- 
charge of their obligation.” 


Committee’s Recommendations 


The committee’s recommendations, 
briefly stated, were: : 

Issue of one policy to male risks, with 
but few conditions, and charging for 
one classification lower than at present. 

Adoption of the conference manual 
by all conference companies. 

Definite limitation of agents’ commis- 
sions. 

Greater care in underwriting, to re- 
duce claim cost and expense. 

Improvement in home office account- 
ing systems. 

Introduction of a salary plan for 
agents, based on production. 


D. M. Baker Speaks 


In the discussion of acquisition cost, 
D. M. Baker, vice-president of the Pa- 


cific Mutual, made some very excellent | 


observations. Mr. Baker believes in 
complete coverage which will be satis- 
factory to policyholders and claimants. 
Frills should be eliminated. It is neces- 
sary for an industrial company so to 
hold down its expense account that 
from 45 to 50 percent of the premium 
income can be returned to claimants. 


- Mr. Baker thinks that this is the least 


return that should be made. 

Last year the Pacific Mutual collected 
about $150,000 in premiums on policies 
sold in connection with life insurance, 
on which the collection fee was only 
the same as in the life insurance. Mr. 
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Baker said that the company made 
more on that than it did on the other 
$2,500,000 of premiums that it handled. 
This was not all due to the low cost of 
handling but also to the low loss ratio 
on selected lives. 


Can Reduce Cost 


The life insurance companies found 
they could reduce acquisition cost 25 
per cent below what it was previous to 
1905, and last year more life insurance 
was written than in any previous year 
in the world’s history. Mr. Baker said 
that if the entire acquisition cost of 
monthly premium basis could be kept 
inside of 30 per cent plus the policy 
fees, the companies could make a profit. 
Unless the companies clean house in 
this matter the legislatures will limit 
the cost of acquisition. 


H. A. Behrens’ Remarks 


In the discussion one of the most in- 
teresting talks was made by H. A. 
Behrens, vice-president of the Con- 
tinental Casualty, said that three years 
ago that company did away with re- 
strictive clauses the average citizen can- 
not understand. It tried to draw a 
policy so that when a workman loses 
time he shall be compensated. When 
such a policy is drafted, enough must 





policyholders and agents they ought 
not to be in business. Accident com- 
panies ought to exchange experience 
ym the general good, as life companies 


0. 

C. P. Orr, of the Southern Mutual 
Aid, said that in the south the main 
question is not acquisition cost, but 
maintenance cost. 

G. Leonard McNeill, of the Massachu- 
setts Accident, rather objected to a 
fixed percentage for commissions. He 
has secured satisfactory results from 
profit-sharing contracts with agents. 

E. C. Bowlby, of the Fidelity Health 
& Accident, thinks it is wrong to give 
the agent the first premium, and J. B. 
Sacket, of the: Millers’ Mutual Casualty, 
told of a successful plan he worked, 
requiring agents to send the company 
the net first premium after deducting 
their regular commission. 





MEMBERSHIP REPORT 


W. T. Grant, as chairman of the com- 
mittee on membership, reported that since 
the annual meeting the following resig- 
nations had been received and accepted: 
Continental Beneficial, Wisconsin Na- 
tional Life, American Bankers and Pio- 
neer. 

The following applications have been 











ciaries, or otherwise. 


plus, 57%. 





The Federal Life Insurance Company 


of Chicago, Isaac Miller Hamilton, President, is the oldest and largest 
legal reserve life insurance company of Illinois, originally chartered as 
such, and which ever since has operated under its original charter 
as a legal reserve life insurance company. 
mentioned for the purpose of reflecting in any manner upon the Illinois 
companies which originally started as assessment companies, stipu- 
lated premium companies, or under a charter permitted by some other 
state or law-making body, and which afterwards reincorporated urider 
the excellent legal reserve laws of Illinois, but to emphasize the 
wisdom of the management of a company that from organization has 
sold as good insurance as it was possible to buy in any company, 
regardless of its size or age, and charged as much for it. 


Federal Life representatives are to be congratulated in representing 
a company with a management of such far-seeing vision. 
well for the continuity and future of the company and for the welfare 
of those interested in the company, whether as policyholders, benefi- 


The Federal Life has two departments. 
ance, the other accident and health insurance. 
policies are unexcelled. Some of them combine most practically and 
beneficially all these benefits in the same policy. 


1916, like its forerunners, shows vast increases. 
1917 dividends to policyholders increase 3314%. 
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be charged for it. The Continental 
Casualty predicated its rates upon a 50 
per cent loss ratio. It has not yet 
reached this figure, but is approaching 
it on account of the increased accident 
frequency. 


What Limitation Means 


Mr. Behrens said that if companies 
proposed to limit acquisition cost to 30 
per cent, the actual commission paid 
to the producer must be about 20 per 
cent, field supervision of various kinds 
will take about 10 per cent of the 
premiums. “Unless you voluntarily re- 
duce the acquisition cost,” said Mr. 
Behrens, “to 30 per cent and get the 
co-operation of the insurance depart- 
ments, the insurance departments will 
force you down to 25 per cent.” 

Having been asked about group in- 
surance Mr. Behrens said that the com- 
pany had experimented with it for sev- 
eral years. It is predicated on a 60 per 
cent loss ratio. Employers would not 
consider paying $10,000 premium for a 
return of $3,000 or $4,000 to injured 
employes. If companies undertake 
group insurance with high acquisition 
cost they will play into the hands of 
social insurance advocates. 

Isaac Miller Hamilton, of the Federal 
Life, said that unless companies are go- 
ing to give value received both to 
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Has No Principal Sum and Pays 
Weekly Indemnity Only for 
Accident or Illness 





E. P. Fatch & Co., of Chicago, gen- 
eral agents of the Commercial Casualty, 
are now circularizing the brokers on 
the “Time” disability policy of the com- 
pany. They have had this contract in 
stock for some time, but it has never 
been pushed in the west. It is intended 
for the man who has life insurance and 
it pays only weekly indemnity for ac- 
cident or illness. For $25 a week acci- 
dent indemnity for total disability up to 
104 weeks and $25 a week sickness in- 
demnity for total disability up to 100 
weeks, the rate is $40 a year for select 
and preferred risks up to age 50, and 
$50 a year for ages 50-59. Double in- 
demnity is paid for travel accidents up 
to 104 weeks. Twenty-five dollars a 
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week extra is paid for hospital confine- 
ment that results either from accident 
or illness disability. The policy pays 
$12.50 for partial accident disability for 
twenty-six weeks and for partial disa- 
bility due to the illness for twenty 
weeks. Medical indemnity, surgical op- 
eration fees and elective indemnities 
are also provided. House confinement 
is not required in case of illness. 








Discussion on 
Physicians 











At the Wednesday forenoon session of 
the conference, Dee A. Stoker, chair- 
man of the physicians committee, re- 
ported that the committee had spent no 
money. It had added to the list of med- 
ical examiners, however, and the addi- 
tions would be furnished to the secre- 
tary. Mr. Stoker desired to resign the 
chairmanship. The report was accepted 
with the exception of the resignation, 
which was turned down. 

At the Thursday afternoon session 
of the conference, an appropriation of 
$200 was made for the work of the 
physicians committee during the com- 
ing year. 

Following the rendering of Mr. 
Stoker’s report, Z. H. Austin, of the 
North American Life & Casualty of 
Minneapolis, spoke on the importance 
of the work of this committee. He said 
that the question of physicians is one 
of the most serious confronting the 
companies. Many doctors seem to 
think it their duty to get out of com- 
panies all that they can for claimants. 
He said an educational propaganda 
should be conducted to show the doc- 
tors the true position. 

Dr. W. J. Means, of the American In- 
surance Union, said that accident com- 
panies do not fully understand the po- 
sition of the physician. The physician 
is the employe of the patient and this 
is a relation that the companies cannot 
get around. He said that so long as 
the companies hold the services of 
physicians as cheaply as they do now, 
and are unwilling to pay them a fair 
compensation, they cannot expect good 
service from them. 

Mr. Stoker thought that if the work 
of the companies in each town could 
be put into the hands of one or two 
physicians, they could afford to do it 
at a comparatively low price. D. M. 
Baker believes that under ordinary cir- 
cumstances $2 is enough for an exam- 
ination, but that there are cases where 
it would be insufficient. 





“If a man does the best he can and 
doesn’t brag about it, he will do to 
tie to.” 
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FANON SALCA LOY 


National Life Insurance Company 


of the U. S. of A. 


Forty-eight Years Old CHICAGO, ILLINOIS A. M. Johnson, President 





1916 Statement Shows: 
$886,938.14 INCREASE IN ASSETS 
46,803.71 INCREASE IN SURPLUS 
430,026.20 INCREASE IN INCOME 
Over a Million Dollars Personal Accident and Health 
Premium for 1916 
“SERVICE” OUR MOTTO 








$ Our Specialties: Monthly Premium — Health and siden 
Insurance with a Funeral Benefit of $100.00, when desired. Our Peerless 


policy provides payment for every known disease, excepting venereal, for a period of 
six months, and pays for every kind of an accident for a period of two years, with the excep- 


tion of intentional injuries, intoxication, while violating the law, or trespasser on a railroad. 
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A policy deservingly popular and is no experiment. 


Weekly Life, Health and Accident 
Insurance, the best ever. 


Territory Practically Everywhere. 


Splendid opportunities for men who are seeking a 
permanent business connection with a Company 
that is no experiment. 


Affiliated Company: World Life and Accident 
Insurance Company of Chicago. Capital, $200,000.00. 


For terms and statement of unusual advantages, address: 


C. H. BOYER, Mer. Casualty Dept. 


29 So. La Salle St. . ~ CHICAGO 
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